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1) From English into Chinese
a. confirmed letter of credit

b. counter offer

c. competitive devaluation

d. annual sales

e. financial market

2) From Chinese into English

I . Translate the following words and expressions

(10%)



b.

c.

d.

e.

I . Match the words and expressions on the left
with the explanations on the right. There are
two additional choices on the right. (6 %)

1) reciprocal a. privately or publicly owned companies committed to
performing a movement service of the same quality for
all shippers on an equal basis and without discrimina-

2)standards of living tion

3)momentum b. force or speed of movement or development

4)common counter c. changes made to something

d. a person or thing that closely resembles another in po-
5)amendment sition or function

6) counterpart e. trade in services



f. given or felt by each toward the other
g. a plan or scheme offered or suggested

h. quality of living

[ll. Make brief explanations of the following terms
in English(24 %)

1) commercial invoice

2)opening bank

3) freight transportation

4)claims



5)balance of payments

6) transfer to technology

IV. Fill in each of the following blanks with an ap-

propriate word from the list. (10%)

limited, origin, competitive, duties, required , exported, brand, opposite, internation-
al, contract,importing

It is only natural for exports to be clearly marked with country of origin, such
as “Made in the Peoples Republic of China”or “Made in Japan”. But things are

just the (1) when neutral packing( )is required. Neutral pack-



ing is frequently used in (2) trade to promote export sales. If neutral
packing is agreed upon in the sales (3) , then there can be no (4)

at all either on the outer packing or inner packing that indicate country
of (5) ,the manufacturer or the name of the commodity itself. As a mat-
ter of fact,even trade mark or (6) is not to be found. However, there is
another form of neutral packing by which the exporter may use a specified brand
or trade mark as required by the importer for the goods (7) . It should be
noted that this practice is normally (8) only to steady importers who buy
things on large scales. The whole idea of neutral packing is that this form of pack-
ing makes it possible for exporters to get around high customs (9) of the
importing countries. Hence, they will be able to entrench their position to market

profitably on the (10) international market.

V. Translate the following into Chinese(15%)

There are two types of letter of credits,revocable and irrevocable. You as an
export seller should always insist on irrevocable L./C because that means that

once the letter of credit is issued to you the payment cannot be cancelled or the



terms be changed without your approval. Therefore the key phrase to remember is
that you will want “an irrevocable, confirmed letter of credit”. Confirmed means
that a bank acceptable to you, either overseas or in your home country, has con-
firmed that the money has been obtained and is ready for payment to you once sat-
isfactory proof of shipping has been made. You will also probably want to be paid
in convertible( )currency and this would be specified in the letter of cred-

it.

V1. Translate the following into English(25%)

D ,



2)

3)

4)

5)1995 1






VII. Answer the following questions in English

(10%)

Explain briefly the terms FOB,CFR and CIF.
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1)From English into Chinese
a. absolute advantage

b. documentary letter of credit
c. stock exchange

d. the common pool

e. preferential customs tariff

2)From Chinese into English

I . Translate the following words and expressions

(10%)



1)assets

2) premises
3)discrepancy
4)contract proper
5) prerequisite

6) multi-model transportation

. Match the words and expressions on the left

with the explanations on the right. There are

two additional choices on the right. (6 %)

a. difference,absence of agreement

b. the main body of a contract

c. a tract of land including its buildings

d. method of putting right something that is
wrong

e. transport that combines road, rail, sea and
air

f. total resources of a business, as cash, ac-

counts receivable, fixtures,real estate etc.



g. required as a condition for something else

h. money paid as part payment that is owed

ll. Make brief explanations of the following terms
in English(24 %)

1) customs union

2)usance credit

3)trade terms

4) protectionism



5)multinational enterprise

6) per capita GNP

IV. Fill in each of the following blanks with an ap-
propriate word from the list. (10%)

governing, stipulates, destination, terms, breach, vital, effect, order, concerned,
provisions,near, fixed , negotiating

When making a sale to a foreign customer the exporter may consider careful-

ly the (1) of the contract. One of the most important features of all sales

contracts is the time clause which (2) when the shipment must go for-

ward from either the factory or seaboard. No buyer is willing to place an (3)

for the merchandise to be delivered at some indefinite future

time. Should the seller fail to comply with the time (4) of a contract, he



will most probably lose a customer, and besides, he is to blame for the (5)
of the contract.

The time of shipment is so vital to the exporter that he has to consider it

carefully when (6) a contract. The shipment should come into (7)

neither too long nor too short a time after the contract is conclu-

ded. Generally speaking,the time limit (8) a shipment is of three catego-

ries:the shipment with a (9) date; the shipment with a date in (10)

future; the shipment with an indefinite date.

V. Translate the following into Chinese(15%)

It is quite natural that disputes arise in the course of the execution of a busi-
ness contract or relating to the interpretation of the provisions of a contract. Some
businessmen resort to unscrupulous( )means to break the contract when
the market price of the contract goods is falling drastically or the rate of exchange
is fluctuating in a direction adverse to their interests. They will spare no effort to
try to terminate the contract. With a view to preventing this from happening and

also providing the ways to solve the trade disputes in case they arise, the two par-



ties in a business transaction normally incorporate in the contract such provisions
as regarding disputes, claims, penalty, force majeure, and the ways of settling

trade disputes should they arise.

V1. Translate the following into English(25%)

D o ,

2) 9 o

3) ,



4)

5)



VII. Answer the following questions in English

(10%)

What are the several presumed advantages in counter trade



