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Unit 1
CLOSING AN ACCOUNT 455M

7 37

1. close an account 457 ik F
2.leave for KR (Feeeee )

3. the rest of R

4.1t’s my pleasure. X REHIZKFE.
5. certainly 2448 F] LA

6. hope ¥

FHEKNIERESITIA (A bank clerk) FBi% (A customer) Z I8 HEATH .
A bank clerk = BC A customer = C

BC: Hello, Mr. White, nice to see you again.

C: Hello, Mr. Wang! How are you recently?

BC: Very well, thank you. What can I do for you today?

C: TI’ve come to close my account with you for I’ m leaving for America tomorrow.

BC: Oh, really? I hope you’ve enjoyed your stay in China.

C: 1 certainly have. I’ll never forget it.

BC: I’m really glad to hear that. Oh, I almost forget. Do you want to withdraw all your money in
cash or in check?

C: 1 want 500 dollars worth of traveler’s check, and the rest of my deposit in cash please.

BC: All right, sir. Here you are. Please count.

C: Thank you again for the help you’ve given me.

BC: It’s my pleasure. We hope you’ll visit China again sometime in the future.

C: 1hope so. Well, goodbye and I wish you health and success!
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BC: Thank you. I hope you have a pleasant journey!

AT 847, MR, B—RABEBEEY.

g 85, ESRAE, BiEkmf?

WATER R : REF, . SREREABMAHA?

Bz BRRGEKS . HARARREREZET .

WRATR R W, EEWG? RA B E R 0 SRR .
B REOBHLIB/RE. RAREIEH.

RITHRG: B ARKREREX. W7, BEFERERREEK, EREERIRE?
B BAEK 500 RITHIIRITSOR, HARKERE.

BATHR R : 0, SB4E. B, HR—T.

iz FREE SR

WATIRRA: XERRIKE. HEERRM AR REEFRTE.
. RWFEXE. FE, BR. SESERE, FIWIh!
WRATIR R : BHE, SRR !

1. close /klouz/ v. 5%
close an account 451E K
.leave for R (F&+e-ee- )
. hope /houp/ v. HHE
. enjoy /in'd30i/ v. =52
. stay /stei/ n. 158
. certainly /'saitonli/ ad. Z43RFT LA, AR
. hear /hio/ v. WrE|-e---+ » WP
. withdraw /wid'drov/ v, (JBFFEKE) R, B
.incash ABRE& R
10. in check LLSZEE AR
11. worth /wa:0/ a. F (=== K1) HriE, fE-----
12. count /kaunt/ v. ¥
13. pleasure /'ple3a/ n. R
14. pleasant /'plezont/ a. iR, H4H
15. journey /'dzomi/ n. #&1T, HEFE

O 00 NN O Li AW



Unit1 CLOSING AN ACCOUNT &gk

1. close an account £57E K ; Bk ERERATENH, AEALKS
e.g. You had better close your account one week ahead of your departure time.

RIFERTTA— R SHEKS .

2.leave for & (Feeeeee ), BARBIF—AMI, ZH—AH
e.g. He left for Shanghai yesterday.
fbHER % T L.

3. the rest of F|&MH)
e.g. the rest of money
T 42 )R
4. 1t’s my pleasure. XRRMIFRE.
e.g. A: Thank you for your advice. Bf#f#HIE % .
B: It’s my pleasure. X ERIIFE.
5. certainly 243RTTLL, HRE, HHEBH
e.g. A: Can you come tomorrow? #REARAERG?
B: Certainly. 4#RATBL.
6. hope HH#
e.g. I hope you have a good journey!

PG g R |

1. FAREFT S RIEER LR T ERHE T I DUE R B E .

A: I’ve come to close my account for (El1n£X) tomorrow.

B: Oh, really? I (718) you’ve enjoyed your stay in China.

A:l have.

B: Do you want to withdraw all your money EREERZF)?

A: 'l buy 500 dollars worth of traveler’s checks, and please give the rest of my deposit in cash.
B: Here you are. Please count.

A: Thank you again for the help you’ve given me.

B: (X2 RKIHKFE)
2. WRIETHIRTE, FARTHERRIET AR,

A: Good morning, Prof. George.

B: Good morning, Li Hua.

A: I’ve come to say goodbye to you. China tomorrow.
B:I1do you have a happy journey.




SRMIEXNE RO

A: Thanks. And I’d like to say thank you so much for all the help you’ve given me.

B: . Do you enjoy your stay in America?
A: . It’s time for me to leave now. Goodbye.
B: Bye-bye.

¢

PRI ? AR T RRREZ5G? HHE.

Stock Exchange
BRZ 5

The best-known stock exchange is perhaps the New York Stock Exchange located in the
Wall Street areas of New York City, the nation’s largest city and major business center.

Except for weekends and holidays, the stock exchanges are busy every day as people buy
and sell stocks. In general, individual stocks are rather low-paid and many working Americans
buy them in order to make a profit.

When people buy stocks, they become part owner of the company. If the company makes
profit, they receive shares of it. Likewise, if the company loses money, the stockholders will not
make a profit or the value of their shares will drop. Knowing about business is important if one
wishes to make a profit in the stock market.

Not all businesses sell stock; smaller ones usually do not. Their profits are shared by those
who put their money into the business — a shop for example — may still need to borrow money.
The money can come from the bank if the bank is willing to take a risk on that business.

(3% B &% 2001: 60)

1. major /'meidzo/ a. FEH

2. individual /indi'vidjusl/ a. N AHI

3. stockholder /'stokhoulds/ n. I =REEH
4. share /fea/ n. S/, 1

5. risk /risk/ n. B



Unit 2
CAPITAL DEMAND BARENK

EJT

R’
1. Excuse me, but may I talk to...? FTH#—TF, - E5?
2. But the problem is ... {ELFEJ@R "

3.be shortof... === AR, eoeeee Lo
4. How much and how long do you need? WITEES DR, REKEEYE?
5. Don’t you think? PRANFEAG oo eee ?

6. What if ...? Bfeeeer EBaIr?

1BE - IR (Peter James) HAREERSE, Kb 3R FRT AL (M LD W HE
HEEK
Peter James = PJ Mr.Li = ML

PJ: Excuse me, but may I talk to Mr. Li?

ML: Yes, I am. You are...

PJ: I’m Peter James from MM Joint-venture Food Company.

ML: Oh, I see. Mr. Green telephoned me this morning; please come in and take a seat.

PJ: Thank you. We plan to import coffee beans from Africa. The price is reasonable and we
have made contract with the seller. A good deal is done. But the problem is our account
receivable hasn’t been repaid. So we are short of cash. We demand some capital.

ML: How much and how long do you need?

PJ: $5,000,000. For about one year.

ML: Don’t you think a short-term loan is suitable for you?

PJ: How long will a short-term loan go?

ML: The normal period of time will be no longer than six months; six months is enough for the

5



ERIEENE (FRO

shipment to arrive, undergo processing and be sold to a coffee company.

PJ. What if we can’t repay loan on time?

ML: In that case, you may ask for an extended loan. If it is reasonable, you will be granted.

PJ: 1see. One more thing, as you know, Mr. Brown is your regular client. If he is willing to act
as our guarantor, is it possible for us to apply for unsecured loan?

ML: Not impossible. We’ll think it over. Once decision is made, we’ll inform you.

PJ: Thank you. We are looking forward to hearing from you. Bye.

ML: Bye.

PerE - AR FTI—T, FREETG?

FRE: FE, BRBE. BR--

P - AW BE MM AR BEMHATMBE - A8,

FHAE: B, RMET. BHREESRERITTBIET, HBERAE,

Pl o AW . BRATVFRIMIEMFE—HtEEE .. KR E6E, BRINBOSERITT
GR. MBRMRT, B—EMFHER. 18R BATHSBUK T+ 2
Tk, FILBRAIRERE. BRINNFERE.

FRAE: MITFEZ DR, WEKAEE?

Pl - AT 5,000,000 ETT. KA—E.

24 BB ERFE ARG ?

P o AT MBS KATE?

g ERERTABEAMNE. AMEERYENE. MTEZHEAMHEARE, ~1A

HIRT (a1 T .

Bk - AW WMERBRMBINERS LRKELTM?

Zesei . B AR AT DLBEERA K. WRE RS, RITAEE B

werE - AT RAT. S HE, BREAPLCERKRININEZEF, WROEEM
BATFEGEN, BAVE BB TRIRELHER P IFREK?

ek, ARAARE. RIVESHE—T. —F4E4R, RINSERE.

phrE o AW B, RIVASEENHER. Bl

Zed. B,

1. Joint-venture Plastic Factory & %Yk
2. import /im'pa:t/ v. #t 0

3. reasonable /'ri:zzonabl/ a. SHEHI, EEK
4. contract /'kontrekt/ n. &

6



Unit2 CAPITAL DEMAND %7 5

5. receivable /ri'sizvabl/ n. N SCIK 2k
6. short-term a. 45 R

7. shipment /'fipmont/ n. FE/E

8. process /pro'ses/ v. N L, kb

9. repay /ri‘'pei/ v. JHIE, £2iE

10. extended loan #E#AHYEk

11. guarantor /'geeronta(r)/ n. {FiF A
12. unsecured loan FCHH{FHEK

O RBE
1. Excuse me, but may I talk to...? FT#L—TF, --e--- 7Eng ?
e.g. A: Excuse me, but may I talk to Mrs. Gates? T#t—F, i35 % AAZEG?
B: Sorry. She is not in. 1R¥I#k, HAZE.
2. But the problem is ... {H 5] & +---
e.g. But the problem is we have some difficulties with working capital for the expansion.
BRERET KEEF, BRIERNRESHTEALEME.
3. So we are short of cash. AT EARE. be short of..5RZ, FE
e.g. We are short of candles. A5l .
They do not appear to be short of cash. & AT BRINES.
4. How much and how long do you need? {RIIFHFEL /D&, FHELKIFEE? #HXHEA
TR FEE
e.g. A: How much and how long do you need? #RfI1EEL /D4R, L KIHAIR?
B: ¥200,000. About half a year. 200,000 STt AR . KZAH4E.
5. Don’t you think a short-term is suitable for you? #5545 B EE S ARG 2
e.g. A: Don’t you think a short-term is suitable for you? 4N 35/545 BSOS & HRATE 2
B: Yes, that’s exactly what I need. /], XERBITEEN.
6. How long will a short-term loan go? %3 #$5%2k £ K- i &) ?
e.g. A: How long will a short-term loan go? 47 {It¥ak £ K i d] ?
B: Well, we offer 60-day or 90-day loans. "8, BRA1#RHE 60 Kai#H 90 KEIHEaK.
7. What if...? ER----EAH?
A: What if we have cash flow problems? WIREAIIMEBEER T EFE R EE 4 T?
B: You can apply for the short-term loan. #] LA B %48 $ %K.

1. FA R #RIKIE OB TER XHE P I DUE R4 PR E .
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A: Welcome to IBJ. What can I do for you?

B: It’s a bit of a problem situation, actually... you see, our company has been experiencing cash
flow problems recently. We are going to need a loan.

(1B B R BAT A FEA AR SEFOE & BAD).

A: (IR EZ D, REZKEATE) ?
B: £50,000. About 3 months.

A: (BB EIGEKE A FRAT1D) ?
B: (SR KAt [A]) ?

A: 60-day or 90-day.

B: It sounds a good idea. Thank you.

2. I\ THISHE, FABITHFRRETT RIS,
1)

A: Good morning, Ms Susan?

B: Yes, I am Susan. You are ...

A:1am Li Ming from ABC Company.

()

A: We would like to expand our line of imports. But we need some capital.
B: I’m sorry to hear that. What can we do to help?

A: We are going to need a loan.

B: ?

A: 22.8 million US dollars, about a year.
3

A: It’s a good time to invest in real estate.
B: It is, but

A AS? R BRI A ?

How to Use Individual Capital?
EHAMANARE?

There is no shortage of tipsters around offering “get-rich-quick” opportunities. But if you
are a serious private investor, leave the Las Vegas mentality to those with money to fritter. The
serious investor needs a proper portfolio — a well-planned selection of investments, with a
definite structure and a clear aim.

Well, if you go to five reputable stock brokers and ask them what you should do with your
money, youre likely to get five different answers — even if you give all the relevant

8



Unit2 CAPITAL DEMAND %&ER

information about your age, family. There is no one “right” way to structure a portfolio.
However, there are undoubtedly some wrong ways, and you can be sure that none of our five
advisers would have suggested sinking all (or perhaps any) of your money into Periwigs.

We’ll assume that you have sorted out the basics — like mortgages, pensions, insurance and
access to sufficient cash reserves. You should then establish your own individual aims. These are
partly a matter of personal circumstances, party a matter of psychology.

(IRIEEES 2010: 40 X 4R)

1. tipster /'tipsta(r)/ n. HERA

2. get-rich-quick a. JRHEHE K

3. investor /in'vesta(r)/ n. ¥HH; HEH

4. mentality /men'teeloti/ n. >3

5. fritter /frita(r)/ v. ¥¥E, R

6. portfolio /po:it'fouliou/ n. FERHAEEK

7. reputable /'repjutobl/ a. S EHK); BFETFH
8. broker /brouka(r)/ n. (JRE. 4 %) ELAN
9. relevant /'relovant/ a. XM,

10. undoubtedly /an'dautidli/ ad. B/ BESEHL, K
11. mortgage /"'mo:gid3/ n. #HIFHEK

12. pension /'penfon/ n. BIKE, FEE

13. insurance /in'fuorons/ n. R %%
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Unit 3
OPENING AN ACCOUNT FFiLlp

1. Can I help you? BY What can I do for you? FAEEHEMUSH 4?2
2. open an account Ff /7

3. Here you are. 431&.

4. Not atall. RES.

5. Certainly. BY Sure. Z4RA L.
6. Not too bad. .

T EREERITIA (A bank clerk) FIBi% (A customer) ZI[H].
A bank clerk = BC A customer = C

BC:

C:

BC:

C:

BC:

C:

BC:

C:

BC:

C:

BC:

Good morning, sir. Can I help you?

I’d like to open an account. Could you give me some information?

My pleasure. What kind of account do you want to open, a savings account or a checking
account?

A savings account, please. What interest rate do you pay on savings account?

We pay two and a half percent per annum.

That’s not too bad. So I want to deposit 500 dollars in a savings account.

Very well, sir. Will you please fill in the deposit slip first? Print your name and address in
capital letters, the amount of money, and give me a specimen signature here.

Sure. Here you are.

And your money, sir?

Ok. It’s very kind of you.

Thank you. Here is your bankbook.

11



