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PRACTICAL COMMERCIAL
CONVERSATION

Inquiring One’s Way

Hollo, old chap, where
are you off to ?

Nowhere in particular:
I’m just out for a stroll.

Do you live near here ?

Yes, just close by; why
don’t you come and see
me? You can come along
with me now, if you've
nothing special on.

Sorry; I'm on my way
to Sinza Terrace on busi-
ness. I suppose you could-
n’t direct me the quickest
way to get there ?

Turn to the right at the
cross street, then down the
gecond street on the left,
and it will take you right
into Sinza Terrace.

Thank you very much.
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2 PRACTICAL COMMERCIAL CONVERSATION

Don’t mentionit. Don’t
forget to look me up, when-
ever you are at leisure.

I will, with the greatest
pleasure. Good-by.

Excuse me, please.
Could you tell me where is
Mr. Jones’s house ?

I don’t recollect ever
having heard of the name.
Don’t you know the num-
ber of the house?

I was directed to No. 15
or 16. I’ve been to both
houses, but there is nobody
of that name living there.

You’d better inquire at
the rice-dealer’s, next door
but one, or at the hair-
dresser's at the corner;
probably they can tell you.

Thank you.

Say, will you kindly tell
me if Mr. Jones lives in
this neighborhood ?

Yes, sir, he lives at No.
1, next street to the right.

Does Mr. Jones live

here?
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INQUIRING ONE’S WAYX

No, he moved only a
few days ago to No. 24 on
the other side of the street.

Is Mr. Jones in ¢

No, sir, he went out
about a quarter of an hour
Who are you, sir ?

I am Mr. Smith. Will
he be back soon ¢

I don’t think he’ll be
back before dark.

What is the most likely
time to find him at home?

ago.

He iz always at home
before ten o’clock in the
morning, and after six in
the evening.

Will you give him this
card, please, and tell him
I will call to-morrow morn-
ing about nine ?

Yes, certainly. You can
see him earlier than that,
if you like. He isa very
early riser
- That would suit me
better. Could I see him as
carly as eight o’clock ?
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4 PRACTICAL COMMERCIAL TONVERSATION

Oh, yes, I should think
s0.

Well, tell your master
that I called, and that I
will come again to-morrow
morning,
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Visiting (1)

Mr. Lee, allow me to
introduce to you Mr. Lung;
I don’t think you gentle-
men have met before.

I am pleased to meet
you, Mr. Lung.

The pleasure is mutual.

Pray be seated, gentle-
men, and make yourselves
at home.

Do you live in Shang-
hai, Mr. Lung?

No, I’ve been living in
Peking these past six
months.

What can I offer you
gentlemen to drink? Do
you like a cup of tea?
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VISITING

I’d prefer a cup of tea,
if it’s no trouble.

No trouble, I wusually
take tea about this time of
the afternoon.

Well, Lee, how goes the
world with you, of late?

Thanks, as usual. My
wife has up to
Kuling, for the week-end:
<o I'm all alone.

A bachelor, once again?

Yes; but it’s a bit lonely
in the house without the
wife and children.

gone

Have the children gone
with their mother?

Well, Amy and Robbie
have; Nellie is staying
with her grandmother for
a week; and I packed
Harry oftf to school in
Hongkong last month; he
was only running_wild at
home.

Well, we must be going
now, as we have to do
some shopping on our way.
Good-by, Mr. Lee.

Good-by, gentlemen.
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6 PRACTICAL COMMERCIAL CONVERSATION

Visiting (2)

Good morning. Whata
splendid day, isn’t it?

Yes, glorious it is.

Don’t let me disturb
you, if you’re busy.

Not at all. Just one
minute, while I finish this
letter.  You’ll find the
morning’s paper on that
table; and some books in
that bookcase.

Thanks, I’1l find some-
thing to amuse myself till
“you're disengaged.

Well, what news to-day?

Nothing particular. I've
dropped in to see how you
are getting along.

Thanks; and how about
yourself?

I’ve been a bit out of
corts last week.

Haveyou,really? What’s
the matter?

Oh, nothing serious;
just run down a bit, the
doctor says, through over-
work.
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VISITING

Yes, work tells on one
this hot weather, doesn’t
it?

You look fit
The hot weather seems to
agree with you.

I'm
gpell at the seaside.

Ahl
it. It has done you good,
evidently.

1 feel much benefited.

Well, I’'m afraid T must
be going now. When can
I expect you to look us up?
It seeins ages since you last

enough.

cave us a call.

Why, I was at your place
just before the vacation:
I’ve only been back a few
days, and haven’t really
had time to call on any-
one.

Well, what about taking
dinner with us next
Wednesday?

Thanks, I’m disengaged
on that evening.

Well, good-by.

(iood-by.

just back from a

that accounts for
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8 PRACTICAL COMMERCIAL CONVERSATION

Visiting (3)

Mr. Kuo, this is Mr.
Lu, Mr. Lu, Mr. Kuo.

Very pleased to meet you,
Mr. Kuo; your name seems
quite familiar, though this
is, I believe, the first tlme
we’ve met.

The pleasure is mutual.
I’ve heard quite a lot about
you from our friend here,
and have often wished to
havethe pleasure of making
your acquaintance.

Do you know Mr. Chang
Yu-sing, Mr. Kuo?

Yes, we are on good
terms.

Old Chang has gone
home.

Is that so?

Yes, he’s taking the

daughter home to be mar-
ried, I hear.

Really? That's the first
time I've heard of it.
Who’s the lucky man?
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VISITING 9

A captain in the navy,
I understand. She made
his acquaintance here,
while the ship was in port.
A case of love at first
sight, I believe.

Not a very long engage-
ment |

Not according to our
old-fashioned ideas; but
the young people don’t go
in for long engagements
nowadays.

Money doesn’t always
make a happy match.
Does it?

I think it all depends on
the young couple them-
selves. Where there’s true
love money makes very
little difference.

Visiting (4)

Good morning, I'm Mr.
Andrew.

Good morning, Mr. An-
drew; my name is Burton.
What can I do for you,
Mr, Andrew?
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10

I’ve this letter of in-
troduction from our mutual
friend, Mr. Crane.

Oh, yes; Mr. Crane is
quite an old friend of

mine. How did you leave
him?
Quite well. And he

asked me to convey his
kind wishes to you.
Thank you, by the way,
are you related to Mr.
Andrew of Strong & Co.?
No, I am not related to
him; but I think I know
him. I suppose the simi-
larity of the names struck

you.
I understand from Mr.
Crane’s letter that you

come here to open a branch
store.

Yes, that’s why I
begged him to ask you to
give me some advice.

Well, I think there is a
good field here: everything
points to this port becom-
ing an important center in
the near future.

PRACTICAL COMMERCIAL CONVERSATION

EA—N¥E A
REFEMEZ A0 E A
BE K K.

LD Nl e i i 14
2 E KB WPk
Z 3 LA A

Bk A W0 34 98 W8 IR B

W& B

A, % OB R A
WAELE kLR B
i F-

T, M2 B
RRERBIN RE
MR 2 %, B AT A
RN

= W g 2w, B f
R A B B — X .
8, Bk O E BRSOk Wi
RO R U &
W 2

e R SRR
o £ % FR 904, 2 )
7 B 0 AR — TR
e FX TS T



