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Making Business Investigation
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DRILL 5.

Notes:

DRILL 6.

Notes:

DRILL 7.

Notes:

with...” 7]
A: Can you please tell me something about ABC company? We are going
to negotiate with them about an export contract.
B: As far as we know, the executives of the company are very
inexperienced in the business.
: Really?

B: Yes. So I advise you to be cautious in dealing with them.

>

A: As this is the case, I think it is advisable for us to refrain from having
relations with that company.

B: What to do is up to you.

A: Of course. Thank you, any way.
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A: Our boss was angry with Jason in the meeting, you know, the Korean
sales representative.

B: Why was that? What happened?

A: When our boss asked him whether Article No. F15 sold well in the
northeast market, Jacon said “yes”. As a matter of fact, our boss knew
that this product was not at all competitive.

B: What an embarrassing case! You know, when a Korean says “yes”, he

simply means “T understand your questions”.

Oh yeah?

B: T think your boss should learn some related Korean culture before

=

attending the meeting.

A: Yes, I agree with you.
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A: What gifts should I take to the host when I go to dinner at his house?

B: But it’s unnecessary to do that.

A: Why, we couldn’t go there empty—handed, could we? I wouldn’t feel
right.

B: Perhaps that’s your Chinese custom. Well, if you really want to give the
host a present, why not give something Chinese?

A: That’s a good idea.
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