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We Should Go
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Unit One

Situation

@ Dana and John are in their store. Dana opens the mail.
@ EBSHBEMNNEE. BIF T —HE.

Dialogue 1

: John, have you seen this information package? It just came in

the mail.

No, Dana, I haven’t. What's it about?

: There’s going to be a trade show. Maybe we should go in it.

There are different kinds of shows. Some are for business.
Others are for farmers.

I know that.

What type of trade show is it?

It’s a business trade show. I think we should go.

We have a business. Being at this trade show could help our

business grow.

: Yes. It says that thousands of people come to this trade show

each year.

Wow! That’s a lot of exposure.

: This is the tenth year that this trade show has taken place.

o



John:

Dana:

John:

We still need to know more. Where is it? How much does it
cost to be in it?

All the information is in here. It’s at the Field House. You
know where that is.

Of course. Everybody knows where the Field House is. That’s
a big building. |

Dana: That makes sense. It says that this is a big trade show.

John:  Maybe it costs too much money. Maybe we can't afford to go.

Dana: Il find out. There’s a brochure in the package.
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@ Dana pulls a brochure out of the envelope and reads it.
@ B E AR E SRS,

Dana:

John:

John:

Dana:

John:

Dana:

John:

Dana:

John:

Dana:

John:

Dialogue 2

This pamphlet says it costs only one hundred dollars to be in
the trade show.
That’s cheap. We can afford that. But they might give us a

poor location.

: What do you mean?

I don’t want to be stuck where people can't see us.

I see.

What if they put us in a corner? No one will be able to see our
booth.

Right.

They won't be able to see our display. Itd be a waste of money.
It says that we can pick where our booth goes. Here's a draw-
ing of the room.

That’s good.

As long as we fax this entry form back today, we can pick where
our booth goes.

This sounds like a very good idea. Maybe we should go.
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Dana: That's what I have been trying to tell you.
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Vocabulary i

information package n. %% ¥}
trade show n. @

exposure 7. BEJt _

take place phr v. 247, #JIp. KE
brochure 7. & 7. BB
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pamphlet . /NFEJ} ., F MRS EEE
stuck adj. W fE. BH

booth n. # {if

display ». J@ R

drawing n. 7 & &

[#] phro (phrasal verb) #gzhiRl4EIE.
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Who has (have) read the letter?

A) John

B) Dana

C) The trade show people

D) The staff at the Field House
What kind of trade show is it?

A) It’s for farmers.

B) It’s for manufacturers.

C) It’s for the Field House.

D) It’s for business people.

When do they have to mail back their entry form?
A) Today

B) Tomorrow

C) They must fax the form.

D) Tuesday

Where will the trade show be held?
A) At the Field House

B) At the House Field
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C) At the Figlds House
D) At the Field Houses
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Filling Out the Form
HR

Unit Two

[ Situation
@ Dana finds John behind the counter in the store.
@ ARG IEEEE R ALY,

‘ 9 1 ,4

Dana: We need to fax this entry form back today, John. Let’s fill it

out now.
John: Okay. We need to write in the name of our business.

Dana: Don't forget the address and the phone number.

John:  They also want us to fill in our fax number, email address, and

web site.

Dana: That’s all contact information. That’s the easy part. I can do

that by myself.
John: Then go ahead.
Dana: Thanks so much for your help.
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Situation

@ Dana is working on the application form. John is folding shires.
@ HeEBmERE ABaiive.

Dialogue. 2

Dana: John, we need to decide where we want our booth to be.

John: Right. Ialmost forgot. Let me look at that drawing of the
room.

Dana: You can see from this picture that the main entrance is here.

John: So?

Dana: So, I think that’s the best spot. We need to be at the entrance
to the room.

John: Why?

Dana: As soon as people come in, they will see us.

John: I think that we should be in the middle of the first row.

Dana: How do you know that’s the first row?

John: The booths are in a circle around the room.

Dana: Yes.

John: You can be on the inside of the circle or on the outside of the
circle.

Dana: Istill don't get it.



