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Lesson One

Meeting a Trade Delegation from a
Third World Country

China is carrying out a policy of opening to the outside
world. More and more foreign businessmen and trade
delegations come to China for business. China is a Third
World country and willing to trade with all countries, big
or small, rich or poor. The following is an initial talk with
the delcgation about China’s foreign trade policy with
the Third World countries.

Host:  First of all, I would like to extend a warm welcome
to our friends, who have come from afar to visitcur
country and hold trade talks with us. I hope you
will have a pleasant stay here.

Guest: Thank you very much for your kind reception
and all the hospitable arrangements. From the
moment we stepped on your country, friendship has
surrounded us on every side. I'm sure no one who
visits China today will fail to notice th: great achieve-
ments that China has made in every field.

H: I'm glad to hear that. We believe there’s still a long
way to go before we can build up an advanced socialist
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country. In order to speed up our economic devel-
opiment, we've adopted a policy of opening to the
outside world and are more flexible in our policics.
That means you have a new policy?

Not exactly. In developing our foreign trade relations
with other countries, we still follow the principle of
“equality, mutual benefit and exchanging what one
has for what one needs”. Such mutnal exchange, we
believe, will help develop the economy of each country
and the friendship between the peoples as well.

I quite agree with you there. To speak from our
experience, your trade policy comes into line with the
desire and interests of the people of the developing
countries. We are sure our people will benefit by your
rich experience. What China is doing today w.ll
be felt far and wide tomorrow. Since the establish-
ment of diplomatic relations between our two countrizs,
the trade, 1 think you’ll agree with me, has been de-
veloping with satisfaction.

It’s true. But I believe there is room for more de-
velopment.

I think so. Though we are satisfied with our past
trade record, there are possibilities for more business.
The commodities you have been supplying us with
are always of great significance to our economic con-
struction.
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Mutual exchange of needed products is an important
form of mutual help and support. it is not simply
a matter of buying and selling. However, China’s
cconomy Js still comparatively weak, the producis we
can supply are still narrow in scope. We arc deter-
mined to try to change this situation gradualiy.

I do agree with you. The purpose of my visit here is
to examine the prospects of increasing our mutual
business and discuss with you a number of questions
that turned up in the past year. For instance, we wish
to know 1if your export list could bz further enlarged,

the terms of pavment further improved upon, etc.

I sce. Exchange of views is always useful. Well,
what kind of products are you in urgeni need at prasent ?
In order to maintain our independent economy, vve've
set up a few iron and steel plants. Now the manu-
facturers are short of ferrosilicon in making yuality
steel.  Is it possible to exchange our rubber for your
ferrosilicon?

We always try to satisfy the requirements of our friends.
Perhaps we leave this question to the next meeting.
In the meanwhilie, let us discuss with you other spheres
of cooperation such as invesiment, technology transfer,
technical aid, etc.

That would be fine,



Words, Expressions and Notes

a tradc delegation ®E{LEH
a policy of opening to the outside world 3% 47 Hr ¥ 35
initial adj. B¥ts WPNs FHEH
e.g. It’s too early to discuss this question at the initial
stage.
a foreign trade policy X4 % 5 EE
to extend a warm welcome to sb. [ & A F R HB W 1
to extend vt. By 4&F; Bt
e.g. Any courtesy you may extend to our Mr. Brown
will highly appreciated.
reception n. FERp BN Wil
hospitable adj. FEs HEEI
the hospitable arrangements #{i% & 2] pd 2eHE
to step on EX bs JEA
to surround . E%E wE (HAEIESR)
e.g. 1) We are surrounded by comforts.
2) The house was surrounded with trecs.
...no one who visits China today will fail to noticc the
great achievements that China has made in every
field. RESVWHENPEABESEIADEEL T EHT
BB E R
to speed up JfubrREiE
e.g. Our producers are doing their best to speed up
the manufacture of your order,



to be more flexible in our policies B4 B MR E

to have a new policy SC{T—IHER

. .. we still follow the principle of “‘equality, mutual benefit
and cxchanging what one has for what one needs”.
...... RN “TSEFR, EBAER" ©9R 5 E
il o

mutual exchange #HHAE A&

as well 15 N R

to come into line with=to fall in line with £&;F1- -3
e.g. We hope you will come (fall) in line with our
wishes.

far and wide F[&bs 77

the cstablishment ot dipiomatic relations ®EAr4tsikR

the trade. .. has been developing with satisfaction (¥
T ) RO#ERSABE

... there is room for more development £F % B FHL

room #n. i P&
e.g. There’s much room for improvement in our foreign

trade work.

record n. 0Fs PR

significance n. HE X FHRERK

Mutual exchange of needed products is an important form
of mutual help and support. E@&E LRI B 1L
FEREER R,

The products we can supply are very narrow in scope. %

IR SEF S e B TR PR



to be determined to do sth. Feiy ( PeiE ) Hiess
e.g. We are determined to reach our export target set
by the state.

. examine the prospects of increasing our mutual business.

L0 turmn up  HR B ﬁéi{ﬂ.
e.g. Sometaing is bound to turn up before very long.
export list  HHOggs 335
terms of payment f}E& ¢
to improve upon (on) Xf----fEH UL
e.g. He worked hard in order to improve on his essay.
to be in urgent neced 2FE
e.g. The selling season is coming, we arc in urgent need
of the goods.
to maintain v, {FLi%; #i
e.g. Friendly relations can be maintaincd between us.
to be short of sk Hh/b
e.g. The manufacturers at present are short of raw
materials.
ferrosilicon n.  fEiks Wik
quality steel IR EAM
Is it possible to exchange our rubber for your ferrosilicon?
BITTHARBRERIIGES, TRTFRT?
to satisfy one’s requirements 25 AngEE
e.g. We believe we can satisty your requirements for
any reasonable quantity.



sphere n. o U
technology transfer 3 R#ik

Variation of Expressions

1. a. We still follow the principle of equality and
mutual benefit in our foreign trade.

b. We trade on the principle of equality and mutual
benefit.

¢. We stand for the principle of “equality, mutual
benefit and exchanging what one has for what
one needs”.

d. We persist in the policy of equality, mutual benefit
and mutual help.

e. We always adhere to the policy of trading with
the people of all couatries on the basis of equality,
mutual benefit and exchanging needed goods.

f. Itis our principle to stick to the principle of equal-
ity, mutual benefit and making up what the
other nceds.

2. a. Though we are satisfied with our past trade record,
there are possibilities for more business.

b. Though the volume of trade between us has been
increasing, there’s much room for development.

c. Though the trade in the past was to the satisfaction
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of both sides, there are chances for further de-

velopment.

I hope you will have

a| pleasant |time here.
wonderful

happy
good

The establishment of diplomatic relations between our

two countries has

opened up a new chapter
turned over a new leaf
entered a new era

placed us in a new phase

May I bring (up) one more point (up)

(Ans.)

matter
issue
question
subject

At our next meeting
Next time

Next week

Next month

, if you don’t mind.




Exercises

Complete each of the following sentences with suitable
words given below and then translate the sentences into
Chinese orally:

overcome so asto  deteriorated caused  growth
request  joint enlarge due to fall
shortage increase

The economies of African countries have developed
slowly the long-term foreign enslavement
and plunder as well as the harm by the
inequitable international economic order.

The economic situation of African countries has ____
even further in recent years because of the continuous

of the prices of primary products on interna-
tional markets.

In order to help them their economic dif-
ficulties, China has its aid to African coun-
tries.

With the development of our own economy and the
of our national power, China will gradually

the scope of economic cooperation with
African countries.

At the of the recipient countries, the Chinese
side provides part of the fund for operation

e 9 .
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overcome problems such as of fund,
backwardness in technology and lack of managerial
exper.ence.
Compose a dialogue based on the following situations:
The principle we have been keeping to in developing
our foreign trade with the Third World.
Give reasons for our adopting the policy of opening
to the outside world.
Give some facts why we want to follow the usual
international practice.

. ~'The relationship between the principl: of independence

and self-reliance and promoting our trade with other
countries.

Translate the following into English orally:
BARIE ZEMNNZTBEBAKR, AEMRMNEETRE
Bk, RMNXZEGWENRBEHRT—TH P LRER
1 Z 5 55 i F] REHE

ATEMRMNELEETNTEE, RONEESHHZEFE—K
AW BT, RENEHERR SR —83IRE
2.

FFX—RH, REBARE LM HGT
ATREMEBENTE S, RMNDFALITRROT X
IRELNFEGRE, REFHEEES, RITTUFEX
B, EEnI., th{EE™., aRLESFERT S
s,

BIEE, FTREFRERE, RIOTHEMROE S

e 10 o



BoEmMET, EXEITAT 5 HILR AR EWRE R

ARERETTEE, HAEERITTH T?

P REfRXR, BIARSXATt, EFFLH,
A oey el b RE A& EARBTREHEX,

DORIEeIE . B EANTT IR RER S NI AL

NI, TREEE X AR R — T

HRMRODIURGE, My HE, AOEEF AR KB

5F. BERBER, EVXFIA, Elg e BT
W5 HAERX—Tr %, MR IX—T5

PORE IR EE, DRIREER I IRIIIT R

—FRTIBGE, AERRMEE T,

EZNPBRATERGE, WBIRLEITENL,
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