Y WSS R A BRI S B Bk ©
v ERRNBER ?
v BABERHXES 9

THE

ART OF

NEGOTIATION
RS

%12 ¥ / =

EXS R 2 R EFRR Sk
FEREENEFRRHEEHEERE
BE—EEIH It HH R A 18 A
&ﬁ%‘ﬂgﬁﬁiﬁﬁﬁgﬁ FAALER D




THE
NEGOTIATION
IR SZikH
HIZ R

(%122 ¥/ &

Kt L4 AR A
AAALERZ




EHEMSE (CIP) &7

MR SRR [ (F) B2HE. — K. K
AR A, 2017.10
ISBN 978-7-201-12380-6

[.OM-- . Dz WM. OFFF kB -1F55 V.
(DF715.4

o [ A [ A5 4R CIP B4 4% 5(2017) %5 222441 5

BURRIST A EA
XIANDAI SHANGWU TANPAN DE YISHU

i W R R AR

o AN

Moo HE KT RIS XPE R 35 5 R R
MBI 4 A% 300051

B LB (022)23332469

) ht - http://www.tjrmebs.com

HFEM jrmebs@126.com

SO O U W
PATHRS fE i
v A RO
Hmiit VR .E %

e Rl ok (R EN S5 A PR 2S A

% B eI

I A 787x1092 Z % 1/16

e sk 19

I ol

E2 o200 T

RRCERYR 2017 4F 10 A48 1 R 2017 4F 10 H 45 1 UED I
i it 58.00 JC

WAL 'SR
B 5 B ED 3 R 0] A, 3 B R Bk AR ) R (022-23332469)



ﬂ{tiﬁ%i&;ﬂjm—Z* Preface

A
=3

v

U — AR R R R b 2 TS R ad FR AT 3R] A9
—{or F AR AN A AN R . FRATT & 7E 4 294 IR 1 A
4B Rl B A S 55 E 2T U TE A 2 Y I (] O R IS 22 56 o A X
EARE ., YR, MESS — A M (BN S IR A E
A, FEE A G an{er BR VY 5 B 55 N AT A0 AR L R ok
B AE 2 R A BEAE b B AT, GE T Ak PLA A
A BB 2 | JZ UCGHOR R TR R BRSO I 2 7l AT,
BEPE I TR TCA RN, 45 [ A AL R A 2 R IR T AR
B2 Bl 8RR ZZ R AR 2 BT LI — T B A S X A AR H
NGB

001



BLICRE 5 iR 4100 2 A
THE ART OF NEGOTIATION

FEAL LY, 290 S — A REAE B B AR A 5 2 U1 40 A8 A
ARG 1E EE TS A LR S XA
LRI, &AW EINR, 725 A it fe b, 3
ANEERMIZS, 2 i [0] T 22 i BIE 45 & S bR i N 28 | DF— 2L S0 PR
M B 225 A B 2 N REGE PLPE AR B AL 2% D2
MIXAJZ R, FATA AR AEARE L 7 5B ATTEY H bR AT i 5
B LA, P LAFRAR B SR S X A 4 JF & Aok 5 X A
o BIRTARA (X 2R3 S B AR AN s 2, R AERT (] T X A
BHIRI A 585 AF W IR BT SR BLAC R 55 RO Y RG22
2200, b BB DA BE VR A SZ B e, DAAS [R] ) A B2 Of e BE LG 45 BLARRY 55 iR
FI BB, T8 B A S PR R B E A 5 ik A AE A FiR AR
55 VR | 75 AR TR 1% () R 455 R A ) P D S A8 ) G B R R
[) SCARJZE R B N B RE % 13 5 5 1 by~ ) BLAGIR AN 803 . A3k 6
EVAR AN AT RN T & B B RO R R, 3E A AR A A] LR
£5HC S5 TAE A sl B A E /%

XA FICH T E Ml PR &AM | A" E AL
RRBE AR T  BUURT 5 R IN AR B — A4 i i 7 2 AL
e RIS R A e 9 7 20k A H Y TR LA AT R
WA AP B R R B A, X R 45 RO A T

002



!
ol
|

PRS2, BDRE A AR T AR A REME A T By, (HRZKRBIHE
R, —ERERKEN D%ISE?I‘Ea‘%’i"‘E‘JQ$@\&”%T€i%ﬂﬁf\[ﬁl%iﬁ,u
e B B0 HIAERXA B A2 0150, 1ETEH REAS B 4
e BRI & T EAM, ZTWEABME - Mra—"NMES
MRS G R KRR EIE Bz, T 2FZHFIEA
{1, 78BS o B I ok 7 rnT R 4E  R 08 X A F I s B R &
D ey Bl S S YER I F B K, BN TS SRRy AT 4T
PERRAEYE 5 = U R R A R, it 2 TR Z AR
FRAM B BT FZ A BRI RS R E AR,
B AR e AME BRI, L RBICHS B 1, 78 52 PR 45 R A b i w] LAREAT
ZH,

R AT SO BT A RO R BR T 7 45 fBOR , e ATEA
W —EHAAERA, ACHACRA FKAZBHIRA | TAER R FE
R 2R AN I B 55 MBLE R b B AR X S BRI 25 89 R0 5
% — o FTUGRFITCAE A Ao 2R A BT X2 . Pk
1 72 48 i I B R B R B 9 55 45 AT ] fE TR R SRR R
oA TR B A 2 NSO 5t AN R 9 N 894 A5, 76 2% 82 /0 i i () 1
AR K i R A i, U . SEPR bR DL 4R B O ik R S R
A 7 W A, WA SR T s I AR Rt RO TR N B S

003



BACHE] 55 R A A
THE ART OF NEGOTIATION

D5 AR CATEAR B R EE L B E S N R R TR AT R RS
PEANTE] 0T AT B O R ) AR He an 4 B (A AR AR
HONE e B AL N Sk, i AR ) U 2 s A A AT A B
JRy, BERKH NG A E R R A B E G I
A, FRATTLA RS R 0 i 8 Bk B A A [ SR ) T, T AAT A0 BRAE
oAk, hEEAERET, DASHEZ S 2 RITRHE A8
A 25 S MG 05 AFT3C38, T it AT TAE S B S 4 It 92Pr
R e R AR R X A% R R A A R AR AR ST SR R
B 1R R L T SRR B AE X REXRHE iR ) b iR A A AR B AE R
TR 2R TE A= 1 v i 2 B 6 38 I 55 LAt (] U g AR RE A0 B T T,

TN R XA B K GAENT (] Be 352, 0 H T A BE R E T T
VB ZRIR N X e 7E 36 AT PF AT E B85 ny ik, 2 E4 Ja A—
EMSHEMMERN ., WRAELIRAD NI 2%~3% HEEED
AU A AR AR T . b AT O A 4 BETE A5 AT Ik R A — S T R L
B R S RO g 3 R R D R N B B A Ty s Al
{77 B4 BT S R0, S A A A AR ol i R ) ) o X L p Al AT A
& P 37 A T AR AR5 1 AR 0 = T -4F KA B 2 R
P A7 0% v [N [ VA0 R T LA A R N BB N Tt 1 i 2
RGP 7, 76 P 7 3R B05E & AR 7 N B B 256, 1 E 257 AAE Y

004



J
ol
|

7 A T ORI B A b AR AT ) E A R AT A
o Ui R o E X R ATX —AC AN AR AR R = A
(77 18] |

Ao BRZEPT L X A (AR 55 iR A B 2R Y RE 45 Ja Al ok 51 &
YERT A BB A5 il B 332, BB 2 50 5 R K 0 5 B i3k AT)
TR NG G E AN TS 5 EPRBOA (R 555G sl L
et L Fn 22 56

M4k (Howard Chen ), £ B MAKR T+ X, TEAHFHAKXF
LB EE PO BSMRBHR RAIETEAELRA LS KA 42
HEE RIS FRAELANGRRITHOHEME, hSERELSL
RESHBETRS CEFRARSRAAHERE 4 5 GMBP &
WMBRBER, FETATHRATAREZT, & RERAKFH

5.

005



BACH 55 R A EA Preface

52

>

AR BORNE FRAMIAR) R T RER TR
IR AL AR TR AR B RS AR R T, bR A 2 Sk
I, b2 0 4% B Ok B C7E ZHFE LT IRBNERZSRER S5 A0
LB BB K B SR A, XA ERET AC AR
THUARIATRE EROAT 2%, & IS, XA FRAWZEIAR), AR
72 B A Rl B AR i R — IR PRER B Y 2 AR Rk, b
L

I FEH Ak R BB — 4 1T, CEAEL 2 X A AT
& . [RVREAE Bk ST BF TR Z4F R ATA AL 2 0 FR S Ak 207
A, F AT A I A A FRFEEE Tt 2% RR A A KA (KR
TR ) B S )t B AR AT T HROCH T B AR M M2 T, A

001



BUARH %5 R M) ZA
THE ART OF NEGOTIATION

ARE I, TR PR A A RAR A | TR A R Al L | A f G
$ TR i, T R, 0 RBLARL B DR KA 2 A 1k
SR T LK fl e 4 1 5 3k R LA B 25 B AR O L B
FRIRRE AL, 1% 20 122 80 4F ft )58 36 W B 2% 4k i SUAE 4129 1T 5 T JL
AR BT | TR AT AR R o 6 R VRIS R B R —
ANBLSIO 3 TR, R LU 7 S50 e A A 10 M b T RO A 8 i R
[, 48K A S R TR S 4 28 77 4 W3 2 0 2 WO £ B2 4

44 5 e N B SR %

I& 1981 4F K E @, AR B E KRG Ok K W EfR
7, 1949 4E R EWIACIT , BR T /080 il b X oK 36 W [ A 240, LT
WA A NHE, 1972 4P E TR HE IR T i BOGE T 2R %R
MR KEZI 1THA FFREEN, —FHE 1979 4 EHE X/
i IR A T A AR TR G2 B R, e R B 2 7
BUBR S P S A R W KT AR 1R (CUSPEA) , BAF 47 100 £ 4
S AR B K E B L AE 1979 4EF] 1989 4R (K 10 4E P, A 915
4o o [ R G 7 B A K N R A S K TR () 4 7
oy BT A AR B Ve D

Sp R RATEA R A 098, TRE RN TR, Wk T
RSB TRES ot TR, (AR AR KL R B AR
PRI I 4 2 R L B K e TR T 5 0 3 PR 5 1) T

002



F

ik

Y1) (Essential English) Fiiti#2 9 % 6 . o gk A0 o 5, DR 22 P
MDA B, — PTG ] 8 AE BT S R
I LB SR DA ARG kT 4 e i) B ] 188 ELARU 25 K —HE Rt X
(Bt 25 7 BT — A HE i, SRR AT bk B 38 WK B T A4 AR fH4
AR B, 95 AR LT B B o i X G B T OULGE AR . AR T
el D, B TR 4 AT B B & R AR T A B R e
B B R, 9w IR TR . TN M AT RN A TR AN
PR, R0 A L2 B N B TL S | LU TL A P 4
TRES ETRLEREAMEELRSE,

A i BF iot T | AT 00 i (R A AR KRR T . Bk 3 1
RN, SRR RGRATS IR E 555k A B R R AR LR, |
i — AUE R BRI B LR R AR A K I 2 i LA A PRI
0 Ak AR AR AN MAEC AT B2 5, BT A4 Kok € E R A
HEETAREE, RN b E A REE 280 T — A K, B3 )L AT
AEARR BT K0 % 8 AR AT B e BT TSE A, 7 LA A SR TR S 7E TR A1)
H IR b 76 75 B 0, MEAS B 5 2, 5 o B 5 W] Rt SR R AT 9 — 8
A — BT A N IS R A TR

AT S I S R (IR R 2 R I SR i R T AT 1%
NTERT S ZAE M2 RN, B TP il — A8 0, 6 eh 2245
e A AR G M VA T AR () B AN (] S S [ 7 B B A EAT A K

003



BACHE 55 R A ZA
THE ART OF NEGOTIATION

14 32 L AR ], An ] 5 AR [a] £ R 95 PR AT Sl ok R 2R 4 e A Ak Il i
10 78 25 Bt ) (3 R T ) (8 98 6 T ) 2 S ) S — T f i o B — 1
B MK, RAE AR R BEREEF X ARERE HAX UL
022 56 B 845

47

2017 -2 H 26 H F4l%y

Beorp L0 £HAHELLK  LEXRFRASLASL

K, EAFTAREA,

004



AR S R AN ER b orace

A

B &
v

5 (AR FRAMZAR) R E R, R X XA EE B E
HEHRKEAT,

JLHak T TAERA S 5MES 7 EBKERHA R H
KRZFM R, AE I AR AL DA, AR DL
R ORI E S TR R A, 5B S KGRIV ER
HRE I b BE ATIFIFZ ZIEAARE N ES RO BAR
FRA

3 5 22 B LA CBRAR R 55 R A B R ), 2 O BACRE 2 Y

001



BACRT %5 1R H 09 2 A
THE ART OF NEGOTIATION

R BN T A KR, % A B B 7 R 087 3t 2
AR R T 4505 B R AL EE . RO R 45 MR, B
97 R P R O, B R A R T . T % 0B R P A
A5 B 55 R K0 R B Sty B B B AR
T LA ) B AR A R R T BT ER 7 v AL
5 RN EAR BB N B

2RI 5 R SR WA | RS, AR
2 AR B 45 e 2 AR IR 1 3

A 20240 8 S0 T 45 4 TR ol S M O 6 18 54T kL BT AR 9
55 FEAEL TE SRR 5 TR T AR B T 5 B A £ AN &
2 TR R R T I B AT R T RER %
E Y VIS GRS S (RS S UL NOD N R i N
RIS HLE  AEAT S AT AR T 4 R B, A BEE R
(IR L A — 6 2, %A 2 A0 AR i B 45 i 0 O B 5 %5
P B,

15 2 2 00l B T3 86 6 | DL IR B I I AE B o

TR PR E NS W T IR SR AP &

TEREA R 55 i B RV R P, B 95 R R E B — 3 R a5

002



PR AR R

EF S AT AZROIA, B4 B0 wWE S 75 R
I RE 1 19 A8, HARA R

RIS R SR, T X B R SR —
AR ANELE B0, R S A SR A, TSRS
h A BRR AT AR AR — B B RS SR

16 S bR O B 45 2 16 b MG TR % T 4088 T, U 7 S50 B o S
i S W7 S % A AT AR R 45 1 0 5% £ 2R EC o g L A
A RN AR R 2 X A RS SR U8 32 I 4F

G 5 R H B 2R ), REWAEIR Frh £ 20, i T iF
2 00 VR 2 B9 B SR 2 T A R A KR A, o R 2 B R R
b AR T /N0 — A8, A B0 7 45 R0 b 1 R A b S B R L R T
HENE 7543 M40 1 0 0 T SR A8 22 3K FE 40 JF U0 & S B , IR S, 3K
SR AR AR AT VOR, AR FAE 2 % 88 6 B © AT BAR RS
55V B PR G S 00 SEL B S LT B S R 1 Y
Gk, AR E R Bk SRR B RN,
S O B0 R R BRI SRR R IR A P

e REEE TILA

198 7 45 ) 2R B0 BLAR 54

003



BUICR 95 iR FI Y 2 A
THE ART OF NEGOTIATION

2.8 v [ R 45 BRI 5 IR S 7 95 ML B FE L

3. S AR AN S R R 55 R B AR R A (DX A 3

4.5t BUARR 55 1R A 25 A B i 280 A S Atk

5.5 1 A RR S #0 i BUAR B 55 R P B AN SR 4], 455 o 1 B9 7 55
ROIHATHRINT

6. [ B B RS 45 R A S T T Y R

004



d15E

2

BACHE IF IR A E AR Contents

A
B X
A

PR HA 25 B HIE L / 001

AT S HH RN B WL /
B AAE SR s, TREK | ARE SR
MAR— RERE, BERSE / ARTSRAKRDEFH
MEEE—BEAHRTT, RENBETF / ARES
BHRAE AL EEE R T RS, H R
S ARE SR GG [ AR S AN

BLACH 95 R A R RIS PRI / 021
RHAWH X / ERXRAWRX A AN / HEZXHABH
AEMXG | RERANBER—FEHEL, HEH

Ny
K/ RMKANHEE—FRTH, SEES / HEXAW
BH—WRTE, FAFTR / MR XANTFR—EF

001



