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Part One

International Trade and
Trade Terms
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Chapter One
International Trade

& P 52 5

I. Concept of International Trade EPFr %2 5 BV #E &

International trade, also known as world trade, foreign trade or overseas trade, is
the fair and deliberate exchange of goods and services across national boundaries.
It concerns trade operations of both import and export and includes the purchase
and sale of both visible and invisible goods.

EHEr R 5, XFF RS KR GBI G, B —MFEH A EIRG,
BEANE MRS ZIT . B RFEOLSMEOLES, BEFEH
a M TG B I3 5 o

The fundamental characteristic that makes international trade different from do-
mestic trade is that international trade involves activities that take place across na-
tional borders. Special problems may arise in international trade that are not nor-
mally experienced when trading at home. In particular:
ERASGEENASGRRANXNETERASW XS EDHBERT ER,
EHER RS F - — SRR AEEENRA S TR RASHB Y., FEF.
¢ Deals might have to be transacted in foreign languages and under foreign
laws, customs and regulations.

E bR R 5 7] AE 0 BUH SMEREAT, B TRE R E AL IR 3L E 19 24
Ho

Information on foreign countries needed by a particular firm may be difficult
to obtain.

REAF T RENHXEIFE S TRERMER

Foreign currency transactions will be necessary. Exchange rate variations
can be very wide and create many problems for international trade.

DHRINCHEITR 5o LR S HBLR KB 3, N4 E bR 7 5
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Numerous cultural differences may have to be taken into account when trad-
ing with other nations.

5RHE#TREMNATETFEZRITFZXILER,

Control and communication systems are normally more complex for foreign
than for domestic operations.

EEEMNFEEXRAS T E, B AR E-—REENASET .
Risk levels might be higher in foreign markets. The risks include political
risks (of the imposition of restrictions on imports, etc.); commercial risks
(market failure, products not appealing to foreign customers, etc.); finan-
cial risks (of adverse movements in exchange rates, high rates of inflation
reducing the real value of a company’s working capital, and so on); and
transportation risks.

B ST 3 XU B W B HE AR o 3 2 XU RS 40,35 O RUBS: (2E 1 PR 58 ) L il
B (FTHERE=MAZHEOEE P UGEE) SRR (CEYAF
ZE EER WK SFEA R EZREERMEN KD, $5), Uiz
R

International managers need a broader range of management skills than do
managers who are only concerned with domestic problems.
MAWERENAENLEARHE NHERASWEEARATERE
LR EREERE,

Large amount of important work might have to be left to intermediaries,
consultants and advisers.

K EZE TR GEARST A H B E A & AL 15 R

It is more difficult to observe and monitor trends and activities (including

competitor’s activities) in foreign countries.

B A 2% ol 2R 055 Bl (L 475 5 G X 09 45 Bl ) SE X LA UL A 458 1

Reasons for International Trade E x5 50 R

There are several reasons why nations trade with one another:
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Resource reasons ( %% R H )

In the complex economic world, no country can be completely self-suffi-
cient. Some countries are abundant in certain resources, while other nations
may be lack of them. For example, Colombia and Brazil have the ideal cli-
mate for growing coffee beans but other countries don’t. This has made
them big coffee exporters. The Middle East has rich oil reserves and there-
fore is the main source of oil supply to the world. The developed countries
are full of skilled labor and capital, while developing countries which are lack
of skilled workers and capital need to import technology-intensive products
from these countries. In short, the uneven distribution of resources around
the world is one of the most basic reasons why nations trade with each oth-
er.

EEARNEFHRT, BA - TEREBTLELA R, AUERESR
WREFHEFFEE, MH —LERXRARRZ., flom- FRLEMER
B AR E Tk & A K g <UB, A B R AR . SR ESXH
AMEFKB AWML O KE, PREXESAM, MR EEEY
AWMU, RXEREERKEMBEFT N IMGEER, TERZBETA
MRANARTERTEAILEER#FOEAREEY ™M, B2, HF
BRI A AHRERA S REFRHEEZ —,

Economic reasons( 225 IR H )

With the development of manufacturing and technology, there arose another
incentive for nations to trade, i.e. economic benefits. In addition to getting
the products they need, countries also wish to gain economically by trading
with each other. According to the theory of Comparative Advantage devel-
oped by David Ricardo (1772-1823), it was economically advantageous for a
nation to specialize in certain activities, produce those goods for which it had
comparative advantages and to exchange those goods for the products of oth-
er nations which had advantages in different fields.

BEE RS MEARNERE, mET H— M REERERASHIRE, L
TR, SMERETERBMNTTENTHZI, EHFENR S H
RE2FHE, RE\EXT-FHEMHEMREEE, —TEREEZ]
MHRTIES), £ 7= H BH AL 7™ & B E R A e H A
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*  Other reasons( At JEH )
Some countries may not be able to produce sufficient of a particular product
and have to import some to meet their needs. Even though a country can
produce enough of an item at reasonable costs to its own demand, it may still
import some from other countries for innovation or variety of style. Some-
times, trade may be based on different consumption preferences rather than
on differences in the production capabilities of the two countries. Still, in
some cases, political objectives can outweigh economic considerations be-
tween countries. One country might trade with another to support the lat-
ter’s government which upholds the same political doctrine.
AUEERAREXNEM=GEmARMLA#H 0 —EEHLEE CHEK.
B — M E KRB US B B AL BB E RS, ZEAE RN
HEZRED —SLREFMAFHOZHEL, A, ASRETRER
FEHERREFZ £, MARETRNARMETAIZ LM, FI0E
MERZBRBISEMNETFLFAENEE, —EHAfES55 — 1 RtHE
B L B AT R 5 DA E R I BU .

II1. Invisible Trade TR 5

In addition to visible trade that involves the import and export of goods, we must
not forget the important role played these days by invisible trade. Invisible trade
involves the exchange of services between countries. It consists of such items as
transportation and insurance services that we provide for foreigners or that they
provide for us; tourist expenditures abroad; remittances that immigrants send
back home; government expenditures abroad; net dividend and interest earnings
from investments abroad, and so on. On reflection, one sees that an invisible
item such as Chinese tourists’ expenditures for wines in Paris has the same effect
on the final balance of payments as do our imports of French wine to be drunk
here at home. And when we provide shipping insurance service for foreigners,
that acts like an export.

BRTHEERGWHE ONFERS S, RINFET LS HRATIER S IESR

6



WEEFER, TREASHIEERERS O XHR. EEERINE/LSIEAK
HMEE N HR A 2 AT 6 528 0 0 AR B R 55 5 R i 2 L S AE B R A I E A
AICE; BUNFEE S S it A R EAME W AR A A Bt A 45, HE
-8, AR aPEKFECCRATHEENSHNRNTEEAH
SRt I v [ 2 o B 4 ) o WA 7 A R RE A S e T R T e AR
oz R A Y T —ME 0178,

Invisible trade can be as important to some countries as visible trade is to others.
In reality, the kinds of trade a country deals in are varied and complex, and often
are a mixture of visible and invisible trade.

KRG ALERKRERARELRAGN TH - HER —HFHEENE,
ERLH, —NMERLENRGEARZHEMERN, K ERFEASM T
ERAGHRSE .

IV. Benefits of International Trade EFr 52 57 8 # &5

e Cheaper goods or services( & {8 B i 7= fh 8UIR 55 )
Countries trade with each other because there is a cost advantage. And it is
this cost advantage of the supplying country that enables an importer to buy
certain goods or services of the same quality at lower prices. Furthermore,
competition in the world market would tend to make prices even lower.
B R 18] R g AR DL 34T O ML 64T 1 B o A8 1 1E R 3 157 [ A 5 b B A £
BAEBHEOHERURBRAMBEE LR SR> RHRS . BH,
A L ES S RENRE PR,

*  Greater variety( 5 Z 8 5 )
As no nation has all the commodities or services that it needs, undoubtedly,
trade means countries can provide a wider variety of products for their con-
sumers and thus help to improve the living standards of the people.
B %A WA E R A T =R A R R AR S, Brid, Z gE R, H
SRERESERAZBERFREEFEH - MFE, NTTA BT
=AM A E K,

*  Wider markets for the supplying country (AN E R F A H3%)
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International trade can greatly expand the market, which enables the suppli-
ers to take advantage of economies of scale. With the increasing number of

trading partners, suppliers can also get more profits.

EHRRASA AR BTG, XEGHYEFRBHARELENRE,
RGN 2, (L5 R a7 RS E KA FIHE

Economic growth (51K )

International trade has become more and more important as it creates jobs,
which are of great significance for the economic growth of individual coun-
tries as well as the advancement of the whole world.

HiFr RS ESREREE, REEAERAUER LIS, IMEELFA
RITZEEMEFRHHLEEFRKHIE L



Chapter Two
International Trade Terms

Ex A N

I. Role of International Trade Terms

Efs R ZARiENER

Trade terms, also called price terms or delivery terms, are an important compo-
nent of a unit price in international trade, standing for specific obligations of the
buyer and the seller. Every commercial transaction is based upon a sales contract,
and the trade terms used in the contract have the important function of naming
the exact point at which the ownership of the merchandise is transferred from the
seller to the buyer. The trade terms also define the responsibilities and expenses
of both the seller and the buyer. The use of the trade terms greatly simplifies the
contract negotiations, and thus saves time and cost.

REARE, XHMBERERZRAE, RERA S BN R K EEHARK
FERREZNFTEEHBENL S, B—ERLXGHEUHESRE hE
i, T & [F] o Bz F #9555 AR o 21 5 B 5 0 A o] e fi] b DA 32 0 9 28 3K 07 9
EH. ABARBERBEME L EZN T & BREBPLEFREMBH. AHRIE
BIiE FRKHEME T & R AR, W54 7 a1 % A o

Trade terms have been developed in practice over many years to fit particular cir-
cumstances. However, as different countries might have different interpretations
of the terms, misunderstandings occurred frequently. To clear up the confusion,
the International Chamber of Commerce (ICC) drew up a set of standard terms
and definitions in 1936, which are called Incoterms 1936 . They were revised in
1953, 1982 and again in 1990. Today Incoterms 1990 are prevailing.

ZAER, AR IBIEEER PR H L R LLE N &R LRGSR R, B
A E K AT REXT R iF A AR A ke, BB B3 1B — 28R M%, 4 T IHBRIREL,
ERRRI S E 1936 SFHLE T — B AR HEAR E B E X, BUFR 4 (1936 42 H br 7
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GAREBBEN) . X —@ WA 1953 45,1982 4EM 1990 E B F BT,
H B A B 2 (1990 48 N) .

The role of Incoterms is to give the businessperson a set of international rules for
the interpretation of the more commonly used terms such as FOB, CIF, Ex
Works, etc. in foreign trade contracts. Such a range of terms enables business-
people to decide which is most suitable for their needs.

GEND)BIERR RIS N RRERTA S &R HmE 20 220 X T K6k
FHARNENBRERE—EEREN, L5 A RATREXEENEERES
HO®RIARE.

II. Standard Interpretation of Various Trade Terms

EMRA SR ENIREFRE

According to the first letters of the terms, Incoterms 1990 can be divided into
four groups: Group E (Ex Works), Group F (FCA, FAS and FOB), Group C
(CFR, CIF, CPT and CIP), and Group D (DAF, DES, DEQ, DDU and
DDP), with increasing responsibilities, costs and risks for the seller while de-
creasing responsibilities, costs and risks for the buyer. Listed below is a detailed
explanation of the Incoterms 1990 .

MRIEAREHE— 78, (1990 438 W) 7T 43 A P4 . E 4 (Ex Works) \F 4
(FCA.FAS #1 FOB) .C 4 (CFR.CIF.CPT f CIP)#1 D 4 (DAF.DES.DEQ.
DDU #1 DDP). KM, 377 6 3T AE | 8% Al o JXU B 38 1 3K 77 9 3% 4E 9% A
FUXUBS: 28 0. (1990 4558 W) # fERETES I T

1. Ex Works (EXW) (... named place) L] 32 (---iBEHA)

This term means maximum involvement by the buyer in arrangements for the
conveyance of the consignment to the specified destination. The exporter merely
makes the goods available to the buyer by an agreed date at his factory or ware-

house. The seller’s obligations cease when the buyer accepts the goods at the fac-
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tory or warehouse. By using this term, the seller minimizes his obligations while
the buyer obtains the goods at the lowest possible price.

EXW X — % 5 AREZ®E ELHRYBEE R E H AL 2o 3K KE
MREXFRKR, ZHFAHEREHBAEECH L] LERRD&EZ
BIRf, MEXHFET] REEEZHRYN, THEZRT XF. RAX—RS
ARiE, LR IEN 55 B/, T 3677 W] USRS BT 6B 75 21 #9 B AR o

The seller must supply the goods in accordance with the contract of sale, provide
at his expense basic packing (special packing may be a charge on the customer)
and give the buyer prompt notice when the goods are ready. Equally, the seller
should render the buyer on request every assistance to provide all the relevant doc-
umentation or to clear the customs. Sometimes, the buyer requests the seller to
clear the customs. Therefore, the term may provide two options: Ex works
cleared for export and Ex works uncleared for export.
EHLAEHE G RRMARY, LA BREREAHLEFFROETE
REF), ERYEZERMBEME T, FEE, EXFHERT, XH
R 3 B 3K 7 AR BB A A BAE A B S T 4. A, K ER LT AR
HXRFEE, RFEME, X—ARERERHEETRE . CEXN LT ZRAMEKE
XM T 3K,

Obviously, the responsibilities of the buyer are more extensive. He must pay for
the goods in accordance with the contract and bear all the costs and risks of the
goods from the time they have been placed at his disposal by the seller. The buyer
must fund any customs duties and taxes and all costs in obtaining the documents
required for the purpose of importation and exportation.

B, LHTHFHEREET . LT A% G R E AT 53K, A5 98
EHBETEFERMUGH VIR AMRK, EHNAZNERLBE ML
W, HARIEARBUGHE ) O BT A AR T R A B A .
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2. Free Carrier (FCA) (... named place)
BRXAEBA (-BEHS)

This term may be used for various modes of transport. Under this term, the sell-
er fulfills his obligation when he delivers the goods (cleared for export) into the
custody of the carrier named by the buyer at the named point on the agreed date.
Carrier here means any person by whom, or in whose name, a contract of car-
riage by road, air, rail, sea or combination of transport modes has been made,
and who undertakes the conveyance of the goods to the destination. The risk of
loss of or damage to the goods is transferred from the seller to the buyer at the
time the nominated carrier accepts them at the prescribed place.

FCA BRATEMEZH TR, X —ARIET, LR E H HTERE E H A%
HH(EMXH)BTFHEFEEMRZANERZ T, ERMLHT LF, K
B NRAEEITSH U S LET A Wiz 28 KR EH OS2 Kz i m
B, FRERYEH 2 EMAE SN T8 ERIE NTETE E MR Z
HYZ BT, PR RS R KB BN L # 3K,

The seller must provide any requisite export license and customary packing, and
supply the buyer with the customary transport documents (bill of lading, etc.) as
proof of delivery of the goods to the carrier. The buyer must bear all the cost and
risk of the goods from the time they have been delivered to the carrier.

SEF AR HE L FE R VR RTIERN ) R 2, R ) K T R AHIER 5T B 32
AE NI R E R R (R R SE), X LAUREERAKIEAZEH —
b1%% A0 X

3. Free Alongside Ship (FAS) (... named port of shipment)
RZAEMDAZE (-BERETHE)

Under this term, the obligation of the seller is realized when the goods have been
placed alongside the vessel nominated by the buyer on the quay or on barges at a

12



specified port of shipment. At this stage and thereafter the buyer has to bear all
the cost and risk of loss of or damage to the goods and the buyer is responsible for
exportation and customs arrangements. This term should not be used where, the
buyer cannot obtain directly or indirectly the export license.

TERARIE T, 207K 5T 3B 24 5 1) 52 9 75 3k b SO b by SE 07 8 IR AR
R, B S R3S 07 55 Tt B BUJa 9 — U1 2% A A 5% 490 38t 2k 2 A XU
Brd LT RME, X AFRPEE O REXREEFE, EXFAEERERN
BRAG W OV ETHE, AR R X —ARiE,

Under FAS, the seller should arrange delivery of the contracted goods by the a-
greed date alongside the specified vessel at the loading berth as named by the buy-
er and bear all the cost and risk of the goods up to the ship’s side. The seller
should provide the customary packing of the goods unless it is the custom of the
trade to ship the cargo unpacked. He may also assist the buyer on request and at
the buyer’ s expense to obtain any documents issued in the country of origin or
shipment (including Certificate of Origin and Bill of Lading) required for impor-
tation of the goods into the destination country.

TEFASE—ARET, X HEMNEHHAKERRYET RSB LS
A HB L, ELARHH BCRTRY — U1 3 RXUBS: . 3207 A SR R4 T R
B BRIEROMEATQRE., LHEEL SR EER, b L AERA
R T, B TR E O R EA B NENFY HREEKEEE S
Y BAE (R P HE T R )

The buyer needs to give the seller prompt notice of the name of the vessel, load-
ing berth and delivery dates. In the event of the buyer failing to notify the seller
of the name of the vessel, and the port of shipment within the prescribed period,
the buyer would bear all the consequential cost and risk from the expiry date of
the notification period. The buyer should also meet all costs of obtaining the ex-
port license or other governmental authorization necessary to export the goods.

K7 R K Bl A ST A R R R T H W, KT R BEAE R E B IR] o
ify 45 B ez o SRR O RS2 07, o 9 B AR B LS B9 — 1 8% A A XUR:
B3R A . SEO7IE N AR SR i AT E AR At s O BT R 89 B T VR ATHE
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4. Free On Board (FOB) (... named port of shipment)
BEZAMEXZE (- BERSHE)

FOB is a widely used term in international trade. Under this term, the seller de-
livers the goods on board the ship nominated by the buyer at the specified port of
shipment within the agreed period. The risk of loss of or damage to the goods is
transferred from the seller to the buyer when these goods pass over the ship’s
rail. The seller should supply the goods in accordance with the contract and pro-
vide at his expense any export license or other governmental authorization neces-
sary for the export of goods. The seller should also provide the buyer on request
and at buyer’s expense with the Certificate of Origin, and offer any assistance to
obtain Bills of Lading and other necessary documentation.

FOB REGHASPZH ZHMAHRIEZ —. ERARET, EHESFRM
SE W32 WAL SE A ARR PR SR 3 E T R IR AR H o SR B A LT
AR Z MR T HEBEL T, THVREFGERERN
w1y, FHEE ARASRE FFHESHMAR Y ORI E T TIE.
L HERT, Bl 3L 1 S a8 50 T, 3877 38 R ) 3K 77 42 436 J 7= GE B 45
KB LT KGR B R H A T BRAE

The buyer bears all cost and risk of the cargo from the time it has passed the
ship’s rail and pays the price as specified in the sales contract. The buyer also
pays all cost to the seller to obtain Bills of Lading, Certificate of Origin and any
other documentation required. This term can only be used for sea or inland wa-
terway transportation.

SE 7 AR B ) 1 e 52 Bt A I Y KB AN 28 A, ELIR B B 1R 2 L sE SCAT
Wi, Ly R B (8] 3L AT KRR B | JR 7= b UE B % H A SRR R B A o
X—RGARE R T 82 XA FHHE,

As the loading of the goods is a continuous process, sometimes, it is hard to use
ship’s rail as a point to divide responsibilities and costs. To avoid any dispute,

14



there are several derived terms:
HFRZRYR I EEMT R, Ao R AR AZ Dy HEE R 2 FTAEM R A
AT R LTI K ESFW, AT FOB AR ERR .

e FOB Liner Terms (FOB ¥t% %&{4)
It means that the ship will be responsible for loading and the seller doesn’t

have to pay loading expenses.

Ho& SOR, R M H K 0 2 s A 77 S, SE5 A R dx e 9 A

*  FOB Under Tackle (FOB {1 T3 5%)
This term only requires the seller to send and place the goods on the wharf
within the reach of the ship’s tackle. Loading expenses incurred thereafter
will be borne by the buyer.
HEXRZH AT G L ELH IR RS REFRZAL,
VLSS # EA 9% A ol 357 48

*  FOB Stowed (FOB & #2i %)
Under this term, the seller loads the goods into the ship’s hold and pays the

loading expenses including stowing expenses.
TEARE T, 377 01 9T 48 67 40 % A AR AR 5 7R 18 (0. 355 28 1R 9 76 PN 00 S i 9%
m o

*  FOB Trimmed (FOB & Ff %)
The seller pays all the loading expenses including trimming expenses (which

actually also includes stowing expense) .
T TR AP, X A AE X M AR B9 BT #E AT TR0 5T B R
(Efr B IR ).

5. Cost and Freight (CFR) (... named port of destination)
BAENZE (---18EHHE)

Under this term, the seller must pay the costs and freight necessary to bring the
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