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B, R REBAEEEHEPOAN R TEENR IR, ek
TAT IR 22 b F RV SE B . ARHE 2012 4F CMO S5 78 K248 P i 2B
EETIHEH S ( American Marketing Association ) Fl12 &8/ A B & &
MR, KRR =BT H TG IER 60%, ML ERHTER 5.7% &
B2 9.1%, % 43 HT AR RS BT B K 20% (CMO i #&, 2012) o &
A Iz FH Nl 65 B A B4 I ATE 2011 4R 3K 3 122 12367T, B 2010 B3N T
16.4% ( Aquino, 2012) . WAF, FHREEHBWRFARIT ZH RIS,
Bt B AU B0 B AT T LA B AR T B R R AR SO B R 15 2
EMIE, HR Rt =14, U AE SO BRI N,

Ao, BAREERHTHIER S ERAEREAER . HEEHmES LR,
B, FARAMM FHEZRBI A RIELRER ., BEEBEHITSMEAR
HAER T FH5E SN . 2R RSN FHER B T2 252
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B, AR BOBERRE . B, M A R R L £ B TR
B TFEP R R, e SEr2E RBF ST 5 75 ) 72 a2
ST, TR A R RBISB R ORT R H0 IRk . AT
FUAMTZ P AT WO H 7 HE T LM B O R4 SR S S 08 (. vk, S
K. EHEIRMUFETERR GO RN, WAFETELR 2, iR
BT T HALF S TR RR, Nh s Gt 2%
BIME BRGNS

PORPEE QAR N E A, ERORAR | RE R AT TARKERER
KRR, WIS | HERLHF LML % 5 i R A (3 12 B Y
FAIGE S, AHCREEEH A R T 2 F NI X R ) 5 A
SFRGEEHT . BF 5 BERG . ARSI % A TR Wk
R R

T TR 0 45 5 0T A SRR 5 R TS 10 K R % . R T A
BBV LA AR BB e M B ROAN TS % AR IR T
PR MBS0 R 5 th B L OB e T B X
R E L EENER.
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A BHEAE R T B E A U BB R RN, BT A E AR R IR
KEWALEGEH . BIrZREE:
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XX A~ AU A R EE AN XA REE AT RS %
. ERG T HSFERRMEWST BT MR RR. &, RITHERE, &
T AATE TS, Al NEREY 7 M40 SR IE e 48 SRl iR i &
FERERIFT T, WAl IEA BRI R,

3. ABHEHH

AR THEE E BRI RN K RIEN . &E T =B P
KR4, W P1-1 Bizs. '

B — R A AR B P B U R T R BT R . R — R RIS
i PR PEE B AT TR

(1) ICEHE (F—EE2FE_F) ;

(2) BiEEE (BF=EEFHE) ;

(3) ELHEEER (FAE) .

o R B S R AT A AT O S R4 KR A R4
EERATURBINI . B ERTT T R R G A — A AR . SRAE
LT A BRI, ERETILA B 253 Ky S th BB Al . T3
AP EENZE, AL, AR E ISP AR, T E M e &
FHs (CENERETE) ; BT ZUHE T S E R A3 E S SRR
W, S5 EHMITE TEE P LSHME (CLV) BAKKEFERETE, B
AL 5 AR R S ARk ; BJE—ENRE TEIFEFRITZA
HEEHR B,
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4. whial

BB, =(igmdE Ak T A C 2L AR R A R B . AT
FALEREAN A B SERABIBREAHEE. 1A, RAIT0REH A
WEEEWHPFAL, AT ZSUREOBTIAT T 7R, B 75T R,
WEEEHE—VEEER, B HRH Rl SC BB R E S E T RE. Frid
BATEZRAHE R /N b B TARRE S A0, AbATTRY B T
YEARAILAG M, RIS KA TAEPIE T HEEEE HIUR 55NN E
HIBFR . AR ISSEG B # Bt . 7 p B AR F W B S, &
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EHHENZERNTHREF, YileEXFPER, XA EREELEFN
FERFEALHHE .,
—H - EE R, 1973

1. BRSNS

EREIE, BHEEEHTE THEEHAMXREY. AREHMBTE
PR E B, BIE—IKIE %t (recency). TH#HR (frequency). JHFREH
( monetary value ) ( ZFW&E RFM ) TS S/ R FAIH, EHE
S (A ST A T E, B4N1E - D1 ( Leonard Berry, 1983) $2HHIK
REWMSY R T BEEEHMIME, EFLRIUAATHEER, ZFK
B, & PRI P & U R AE X SR AR RN E P A S ME (CLV) 3F
AR M IR BRIE ., HEEH S5XRERNXFRE BT RERBIRZ
HEFIRFRETR (CRM) , BARFEE RS AT ABOA NS CRM BT, FTAFR
1A BHEE M5 Hr L CRM,

Blattberg % ( 2008: 4) & F| T XA, A 1ABIREEHT T TEX:

HEESHEIEEREANIEE, EIYEEENEARN, REMFX
KRB EHYE.
Fiw/R - =3P (Michael Haenlein ) , ESCP KR Y 8 £ 27 3R
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1 BRI LR SH B 23 574 Satks

XANE SCHERL B T B P BRI E RN, EEOR T R A
4 (REEHERE) . FEREABERF LR (FPRR. REMTL)
RIEEM L.

XNENXEARBAL, Aid, EFRANUMERBEmY 7 X E X
KN, Ef1R:

(1) AT LAMSE A A B0H0E 58 o Z AL

(2) BRTEEMNGIT TRZA, ATUMERM A EeE S FE;

(3) NMITBEAME B =178, BREMEE A % P B R 2R 22

(4) AfiTeeag bty . SCrtihit H ﬁﬁﬁﬁiﬁ?@ﬁ@

AR, AT A AOBE AT IR N e, X RO BRI AL . R
SEMEBBAREHL, MEHEEMFH, ﬁll‘F%Fﬁ T B MR A R A
Mo BERMER T #REEH % P ISESER M 5B 4b, B RIRZINEE,
Hoan = i R AT ﬁﬁﬂ@ﬁ/ﬁﬁ*ﬂﬁﬁq AR ZS | ) SE M
SHWEEMRMG (BFER IR ) 5. BEAEEME, Bl mitx iRy
K TBEHTEIF, MNEFHT éﬁfiﬂ’)iﬂ?ﬂ' C BATREL, HERMBEHRE
SBBHEEN A S BEEMNE AT 5y, B LAFRATH A E RIS X Al

AR L6 2 SCUE B ) SE AT 47 9 a1 B8 FRM (815 0 A AT SR FE BB FE B 8 F
BN, (BRI EGA T EAEH ABUREEHOE ., XEHEHA
2T, ENEE L%, W% TitEIRE . 288, HRES¥.
He¥ . BFFLULESGHE, TUXARHA W RBIPEEET . shAR
( dynamic programming ) . X A<#% 4 ( text mining ) FI1% 7 BEEEAE A ( customer
choice model ) &% k.

AAMIFEIREER, WERLRD “BEF" , EAE T —EEREMW
Rz FFANE BB S BB . (RS RIPEEEEHIUR, AfTE MR
VAR P R ZIREE . Anfel 4B AR B PEE A _E I AL R, R
FRREBEA RS, XFIROIERA R KRE, 55, BEE AT EE 8
ABBTBOR S, BHREMNENERM T, EHSEOEREE T4
HOESREPMARZEFITRE, A% IR SRR 5 b —



F o M TEMEDT Tk (S8R B RN A TE Bh 5 Al 0 S R E LA
PRE PREARIE RS — B HK, B T 7 = BT LIRS P 6 T A
TRI%E . X — kRS 7S BRI TR 2 ST 3R U AR .

wele, BRI E A E AR SERE R 3 b, X AN A TR
ZHIRESHPEMASEI SR, s, kol LUARIESE AR RS 0S5 R m & P 1
FERESR R Bk S5 . EATEE A ATERI LS b SoRd ) % P HERE . EATTRT LAX o
oI5 RRG I E AR S AT S, SR, kARt
AR T RS RAE LB T I . AR, XFEEST AT
AHCES 2 TR R .

BIMEZ, BHEFEEHNEEALE, EXLRBMTEP IR, HAUEHE
BEPRR, REEHMR ERXMNE X T URBEMESI S Ake, H
NEFERFMEENFE, BFERNoT TR EEE, ATEEMENE P
g IR ma sl st, mHANTRERS SN ROt S AP o — e T N IRCR .
TR EABEERT ERNE.

2. ABAA

ABRBG AP RIS —EFBLH . 55—k T Ir ik Sus s &
., SRR T BRI SRR A . T RN A A RN AR
émﬁgﬁ (o]

2.1 B—8psr ik

LR, BRI T R R RO Z, LT AR E
F9 57 S AT o T B P BT TR i . TSR E SR T 5 P 41
AR — R R AGE A TR, BUNAGR ) ELIE PR TR T R HI T APRR -

(1) TCEHE;

(2) BESIAEA;
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(3) SChti.

W5 R R B ST X = B4 . B SRR
W3R, KRB EE A, EL&ZF?TUJ&ﬁﬁﬂ’F’]@ B Ak
BN R S RURFE M PTATHE AR T B A R R AR . X — B B 28 Bh e
FHHRZHINRF] ﬁﬁﬁlﬂ%bﬁwﬁﬁ%ﬁ')igfﬂ&%% TR TR E
F—MBEREWMEE . AR 7 b sE e F 25 LM, 87—
X TFIMTEER AR TR RN, A, ATETFRE 7 LIRS s £ 58
BIRFST, BT B . TALERA TR R (8] C &R L IR EAS SRAESE
T A 2 g o T R A B e T AN R R A AR
HWARE,

FE_EERARKE, REXKZHEMEE, 2 -FRESEMN T, K
AR XAER S, FHREEPFEO AT P EERMA, EHEHE
12 33 SEHCHE A M B RO, iR R 7 S B & B0 P AT oSN AT BE T O
AR, BEMTARSE 2K T XMERMNFLR. BAEEKESEHIIN
HRR, HEREERRE S, EXARERBTFIE, T L. X—&
B XAIZIRA SR, BEEE.

(1) SCAMAHRME: . AP % P BHR AR R - SO R dee
’% ( high dimensional term-by-document matrix ) ;

) A R{E/# ( singular value decomposition ) FZEH: A FIE 7k B2
f# ( non-negative matrix factorization ) , EfJIEMHERMMLIES, BN —
AMELEE s8], 2 0] LIEES R ER arPER ;

(3) CAISHAN A, &2 -ROEHTY ERIBMHEXAZE.

BoFEULHER T EEERAE, X4 (Bayesian network )
FEN T8 RE BRI R SUSAR 2 0, B4 E TTRB S SRR AN i i
AORERHERL . BT ARBLE A B A 4 A9 REL AR B S5 B R R SR
% (conditional probability ) Z [BIHIAHK KR, A T EA K ML, ANTH
AT LAARAR S0 2 0 FE A A8 B A (B E AT T, PR AR RS R, HRE
BIERLE B R RARIEZ P A AR SEIE %, BUF ISR SE T HEE . &



P12 BB BRI SE AR AT BEPE A/INHEATHES . DUt 37 R4 AT LIS B FARE My
FERRAE P SLMER, rLUEG TFFSEREEHM SR, 26030, §®
TR W SK B A e A TR AR SE, ARA, XAMETHERES T4
HEEEMHTHMEE. AR, BORENROEEPHBELCE, BLXMHIE
PEFTRES A BRA(E ., AR ELHAE T NN %, HFRE—ERS, %
TEAFTE BB A e B B e b A B DL T 4% . TUAIAVES X AN Bk Ab 28
BUSEA TR T H RS AR ), T EA T R A B DL S R 4% 5 oA v
A AR MERE . HOBCES R BRI, SO Rt A R G158 H A4 DL 307 4% )
RORS T HAARLRY

HVIEWE T a8 kA EERE PR E S P R IR . TR AR SR AR
WS, HeangepE RIHFZ E [E1H (logistic regression ) R HAA W H 5 T
RERIGTTT 5, BB S B AR A B 40 . FRUER k. |15
EESRGA N — T2, AR A R E SNEZENPHEZERXR,
MR UL A2 EME AR BER0E, FHEENIALH SRS ERL,
B A RBR S B A BT BR A AR, LN, A A e BE IR A
A ENRE, fTRRREE N A TESE RN, FREEER—
Fhid ok, B IE R ABERS T R R, i AT LB A K R 6] A A
B R SRR A BRI R R

AT B EARMES, SCRULEA T AR D1 3 v i AR A
HATTA I ZR . AL, SCRRRAISEHE T ke UL AR M — KA e—
U REI. RIE, BRI AR T /8 E S X A A T R
ERAL, 2 TRABIF, —REFLGNME, —MRIKT.

o 2 R T HOHE R T LR B B A G . R BUE Y
b, WELRIEUMERIINLS S, BRAeHKN . EAREEN ., ERERMAK
B, ZAER, XLFTBMERS: TS (ensemble learner ) JEH ZHALK AL
B 424 75 98 P B B SR 1, &1 17E HL 40 Teradata/Duke CRM 323, KDD
Cup 3% Netflix Prize £ Eh A MEMEI, TR, REENAAAIMR
ERET ERIMER, SR SEBR AR IS T L, AFITIF TR
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ul BRI ISR RS NER 25 A S0

2 SIHTERR, U SRR TR T R LA M , HGE 55T ) 584
ST AE R ) ) TG B W TE B, AR = 00 e L0 B8 R 7
AT SNV O TO0U (08 7 . A B MR AN 8 T LR RS . R
BARRMEME RS I, BT LUHTA%. A5, AEHREANHIET
T 7 SEBRAE 1 o oL PR BOHR B S B A AR SO, A TR T R
AR T —AIEERRI T, A A T R A
BB TR E R R IEE: O 2R, ORI RS S L RE X,
XN T BRI 7 @ R i Al Rt .

ABE—ISWNEE 8 (BN ) WEEME S T, &SR
R P LTS, AR & SClkiTie T & RS FERO SRS IR R, X
S RTE BB BRSSPSR B2 [ T SRS AT, 4
RIR R R EWTERE, SEROERAVAH. X% FEi4E 7 U
TR T, U4 B8 — 25 4 11 S R 2 (AU, . B P 8 260 S B I
SRR . X T B TRRT Y 7. AEE s T LR S AR e
PSR, iR T FRE RS RIS R T 2 BN, A ERE U P
e 5 T B L e T 455

2.2 B4 MA

5 otk 1 AT LASE R S S A L E N s R 2 A . BB E
BLEARMEMITE T —MEFHRRL. BESREE LR REMGEITHFE
FF, A HENRERE PR 5 ( “HEE" Sif]) . HEFSRSH
Bl . AP R AL AR R GUFI & P A G OB, TR
T RG] T SE RS = i, AR GE TS R P — L RS . AT
HHRIFHEAT B R BAR TTRE S R P . P AT S EOXT AL a A K. AR RERE ST
T KB, XA G ] LB =FRB R BN E MRS,
B RARMERE R | IRA AR R A SRR R 7= 5
#, ESEAWNBIKAES . =R EIEAREKH PR
Ve B RISE & Tk, WA2HA P ERAGRILI B/ BUHSbR, WibMExt



BRI AR ) 2) 406 ) 1 b 2 A SE I 0L . X — BRI TR, MR B A 7
ALY RE, SIHH ouimer . BROCEERE . —oukdE . R ESE AR E A,
Ra, AFAGASRE OHME T EEEANTTE, BEUASERIRIREER T
PHRNE

F/NEHFMB T 5 EHB RS TEHMEXA RIS iR, SR
FIREL. g BARAEEE T ERRE . BinEN. METEMSE. A
TEEBLIX LE B AR AR M FE R S 48 AN ( “apps” ) . B ahitsc ik
AL AP | IR MR 55 L R B B R 55 % . B & K RIGIR T 4k SEa ]
B PR LB IR HIRE ST, R RRRE ) Z R T LA AR e B4
AFTHE T IXEEHRR, SR TARHERARE R, XTFHAEWD
e R hic &, el A SOTIE 2 P AR A 2, Anfe] ke Fn {8 A apps, 40
B sh i & RIEA AC A, A M AECHE, IR SAERIRIEZE
i EAb . BHFAEERI, XLEBRE L T EEMRMKIR, 4%, XT
BV EE THRNEDERE, ERELARES, BFHAREHA, Bahis
Kl 458 5 B 80U 2R BRI T .

ERENFEIHE TR L (ML) BRI &R S EM R RE, LR
AT, WA EEIE 4 (banner advertising ) , 2 HBM & B H K —F
TEER, AR —FEENTEER, KRAERSE LA, SRR,
XA LTS RIEAEZ R SRS T REAET, B E R RS R (click
through rate ) fRA%, AT AL )4 & & ( banner blindness ) o A1,
AN, N T REF SRR, B EHFREEMOT S, MEEHAR
HLAR T & RN, $RE T B AT N S AR AT T RN
B, AEEEKRMNR T ILFE HEER, ENsAREEE LR &
IR . hit, B SR B R IS AR R T X A
T A ] R A S B R B S K A R B IR, B T — &
R B A ZEE MM AL b SR, RS, AETHET BN,
SRS B SR & | SR EA AR R A% P AR . A
J&, SCEIHE T 5T P4 A R AL L IR E A L B S AT A E (L F R
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SHEINE TSR EA R, TBR T X b o TR N
FERRAEF . AERN TSR EREMERERY . R R
BRI EFAERNERER W, B0 W R e, A2 [ 3R
JTERIPIE, RS T EREMHEA SR E RS, K5, EEBEE, 5t
SHEEBN AR SCUEF S FR AT 17 055, 04 a5 o J R0 S R ) 35 3R ) e
EEEF. REETREW T RIBUY , ARE TG M8 R AR REEE 5
wRme, QIR AR VIR, MR SRR P EE
B, UEHEER T EWXRRITE., X -BESRNTHE T A NiEE, b
I RIS RIKE, ARSI HRER AT ZRNERSE.

BH—ELE T EELE FH 2 BRI M. 5, BERR THAR
MBS MER ., BRY, AT T 2 ARE R R E RN
FHERE ™, BRLEAF s v] LU= S S B O . AREE R T OoRiTHE T LA S
ACHRAAHE R FNEE R SR ARG [l 8, 4145 T 4ATF st as ®, efiRXET
AREEEA A H SRR P AT LUR R —FER

(1) WEE;

(2) EmE;

(3) 25%.

YRTHITFTR, Al o] AN AE A A B S R BOR A TR, JF AL X
XLEH FfE e . ORI SCERTS T LA A B E R A
BEAZSENAGHMATTRT ZHEANPE. Eik, mEEXHTEHFRS
HHBFFE, A ATRES B KR .

Bt —EINEE PSSR, IR b S RBILS SRRk, L
B PR B B A A RHMBE R ERRLL P, AT LASEBLE P A B IME R KA.
B PSSR EARRE, £ 450008, X% P TRERESIR, NiZ%
BB EA1 555 B R B TE Sh A SR AT . AN G 25 BB T 2 P g o
BWsAREE, XeshBEENE OSSR IEER, RETHE T840k
W AR, AR TOREE T &P IARME LR, ERERR
FHEARKWEE, FEAERNRKERHEEPBOMLANA, WA RN



KBV FHRF . bl . U X 075 R R, AENRE iR T
JIURWHFESC, ENMTte & rmpgE, sy, AENLEERS
e & PSP R A Fi R AP .

BT =W ERBEAREFE M EENE S ALMAER TS KM
HEmSI AR RRE, FEEATMEN MiFZRLAEFPRLE, HATES
AT BB B E RS, BHRRRERA. REBRAMNE
Bih . TMEEREAEE M AaRABNE T EROARES, SRR
NE e L E R . BRI, A= REEXER. FEFMHL
4 [ Y A K 4R 8 BT 740 PIE A 53 (8 R AF B AL 1 s ML T B BB B L
iz i WP R E MR N AR R R T L X B E L
FTiFAs B B 1]
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