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Unit 1 Looking for the Right

Officer
R—-8x NESENREA

w RBTRL ety Bugich Rusutly

4. Is this the ABC Company?
1B0E ABC A TS?

2. Is this Novel Company in Houston, Texas?
R RBMNKRTEEY Novel 2 T5?

3. T would like to speak with someone who is responsible
for imports.
BREARHAONAR.

4. 1 suppose the person you want is Bill Smith of our In-
BRIz R BE BN NER S SO T - P

3.1 called because I was wondering if your company
would be interested in a new product we have devel-
oped.
BRENBANIHTRERAT, AONELRS
B,



E-WE wHpaeE

@.1 have read about it in a trade journal.
RBABURTPEN.

2. I seems like a promising item, but I have not seen
any details about it yet
RNERLUFEFARN, BRAERENE6
RPN

8.1 will send you some brochures, if you are interested.
PREBNENE, RTUS — LB N7~ 569/
.

9.1 would like to sec you to discuss various possibilities
in the US market
BNEBENSABINCBRTETAZEMNZN
E_Iggﬁo

20.Let’s do that and see what happens.

FIXERER,
v RABRT Qe Queuita: Rkl
Dialogue 1

A:Hello. Is this the ABC Company?
#ri7. IR ABC 2 FIG7
B:Good moming. Yes, this is ABC Company. May I help
you?
R, PR, XER ABCAHE, WEALKHHLE?
A:My name is Liuye from M&H Compeny. I would
ke o speak with somneone who is responsible for im-
ports.
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RE M&H R, RAERA TS DAL

B: 1 suppose the person you want is Bill Smith of our Inter-
national Marketing Department. Please wait a minute,
I'1l put you through.
SRR B AT E bR 8 5 A /R - R B S
ERE, R .

A:Thank you. I will speak to him.
BWR. ReEfbiEE.

B: He is on the line.
il

A:Nice to speak to you, Mr. Smith. My name is Liuye
from M&H company, a company in China. I called
because 1 was wondering if your company would be
interested in a new product we have developed. Have
you heard about our “Tapestry”?
SEEWEE, MENAEEE. REPE M&RH 2
AR, BENMREAFAHTRARAFE, R
MEBLRBANE, BETAL AN T G

B:Yes, | have read about it in a trade journal. It seems
like a promising item, but I have not seen any details
about it vet.
A REERYREPET, XTHLULEHEN
Ry, BRRIUBHB AT NE,

A: 1 will send you some brochwwes, ¥ you are

interested .
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B: That will be good. Thank you.
AARAE .

A:After you study them, would I have an opportunity
to meet you and discuss various possibilities in the US
market?
FEELTRBAGZE RITETEI REH
THE T Mt AZE TSR PTRER?

B:Fine. Let’s do that and see how it goes.
. BMRFERE, RGBEFEME.

Notes sz
1.be responsible for sth. : ¥+ 2 ¥4& i K 64
The man is responsible for the accident.
RASTER A AT,
be responsible to sb. : 3y X A A ALy,
I’ m not resoponsible to you for my actions.
AT AHRERA A RALA 6L F,
2.be on the line: £ 4 L line: & 7% 4 .
Hold the hine, please.
wRER,
Who is on the line?
wAEH#E? GRALL?)
3.1 was wondering if. . . : & 3 th R L H BB ik,
4.t0 hear about:iX L A5 W 2 Fif .,
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5. trade journal: % B & F &,

6. —# R L “brochure” & 35 Y 4% B &9 M 4, % “ pamphlet”
BXUAERRE K, E/EETHA,

7.to see how it goes: £ R4 4], KN AE, 5 to see
what happens &) & & X HAGF]

Key Words 2dévy

company[ 'kampont] | n. A 7]

responsible
] EREH A
brochure[ bro'fur] AT

. tapestry %ﬁﬁ,
Tapestry( "tepro | R, XF A5,
it Vil 22 3

Q

b~ ]

Follow Me &g&&
RBRBRTTA TS,
A:Can | see the manager?
AT LA 23 9
B: Actually we have several managers here.
RIOEF L SBER T,
A:O
RERAFTR ARV A SO L5,
B: Do you want to buy some?
HEX I 492
A:Yes. I'd like to talk about it with the manager.
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D E—H5 R @
. RESLBRXNFRE,
B:® I’m sure he’ll be glad to see you.

MRECRHE T KX AHERESETRE
AR, REM RN LB,
A:OK. Be quick, please.
e, FR— o
Key &2
(DI want to see the one who is responsible for selling washing
machines .

If you’d like to wait while 1 contact Mr. White,
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Unit 2 Making an Appointment
B_8x By

w RBELR Qe Rugih Mgy

2.1'd like to talk to the manager. Could you arrange it
for me?
BRALIR, RAEB R T/ — T390

&-May 1 make an appointment for sometime carly this
afternoon?
AT AES K TFHNRLAHRIG?

3.1 wonder if you could amrange for me to meet with
Mr. Smith this morning.
AR TRESERZHSK tF MDA LBH L.

4. What time is convenient for you?
Mt ABRBEE?

3.1’ m free at three p.m. Are you free at that time?
TFIRBET, ME?

€. Sure. I suppose you could come round at 10 tomor-
RO, BRIMOILBEX EF 10 3%,

¥ Fine. Would ten a. m. be all right with you?
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B, L 10 RS EET

& Well, I'll have an appgintmiit ttixt tmne “Wl to
morrow morming suit yfelg, o7
BT EERESs, X EFTEe

9. Let me see. The whold¥mogsing is booked up
RRE—T. BT LTHHRT

0.1 am temibly sorry, but soni8thang has eome up un-
expectedly, and it has become mpossible for us to
keep our appointment. We would like to postpone it
until the following week if it is convenient with you.
IR, ERBNBRENBULRINITERR
HREVEIRE, TIRBENE, RIVBRIURB T T
21,

22.1 have suddenly been asked to go to Europe first.
May [ reschedule our meeting when I get back?
BRAVAEMMNEE . IERBVERDORZ
e

2.1 realize that what I am going to ask you may cause a
great inconvenience to you. Some personal matters
prevent me from leaving the country during the
scheduled week.
BUEXENBRTENERAHE. BBR
RE—RIhBEARRERIESNERTELE.

1.1 just called to confirm our appointment at 102 m.
tomorrow .




