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LESSON 1

Picking up a Buyer

MODEL DIALOGS

A: Excuse me, but are you Mr. Johnson of City Bank?
B: Yes, 1 am.

o

: How do you do? I’m David Wang of Acer Industrial
Corp..

: How do you do ? Glad to meet you.

Did youi have a good flight ?
Yes, it was enjoyable, thanks.

> |

: That’s good to hear.

pick up ¥

Corp. =corporation ( ko:pa'reifan] m. 2 7]
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1. Picking up a Buyer " 3.

F 1R
BRE

M&EEH!

U, R AR B IURAT W A e
B, KR,

: ! REEBERMBERT,
PrREF! ARENRIR.

+ CHURRATIE T ERIE?
: XTHF, A SR, 8.

: AR RRE o

> @ @E P

have a good flight Y\ HUIRITMR
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v 4 T AHRBBGHE

Welcome to China, Mr. Brown.

Nice to meet you, Mr. Wang.

I’ve been looking forward to meeting you, too.

Thank you very much for coming to meet me.

: No trouble at all. Let me take your things.
Oh, that’s all right. They’re not heavy.

TR P2

: (Calling ouwt in the crowd)Here I am, Mr. Harris.

Hi, Mr. Lin. How are you?

: Fine, thanks. It’s nice to see you again.

It’s been quite a while, hasn’t it ?

> > P2

: Right. It’s been almost 3 years since I saw you in Los
Angeles.

¥

You haven’t changed a bit.

A: Thank you. Neither have you.

change {tfeind3] v. 7
look forward to B8
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1. Picking up a Buyer

i
> 1
EZ

: YA B Bk, AR R

R MR, Ee4k.

: Rit—EBELRR.

FEH B RRBER

s — ROARRRE . ERBERETE
: Eﬂo ’/ﬁ'g;ﬁio

. (BAREP ) RAEZ L, BN

B, bRAEA, PRI

TREF WA . RENERLE
BELFEHTFREET , ARG?

: WL ITA EEREREI AL RBBE , CE2ELEEH

ET,

B: fh—RLEBE,

: WW! ﬁﬁ&*%"ﬁo
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I ASRIEETE ;

|
How was your flight ?

Not bad. But I'm a little tired.

Have you made hotel reservations ?

No, the trip was so sudden.

Well then, let me make some arrangements for you.
I’d appreciate that.

Shall 1 take you to a hotel now?

we ZFr T F2

Yes, please.

SUPPLEMENTARY DIALOGS ——

: You must be tired after such a long flight.
Yes, I'm feeling a little jet lag.

: 'm pleased to meet you, Mr. Smith.

The pleasure is mine.

: Is this your first trip to China ?
: Yes, it is. '

> W W W

: I’ve booked a room for you at the Hilton Hotel,
Single, for a week.

B: Oh, good. Thanks.

arrangement{9'reind3mont) n. ZHE
appreciate [9'pri:fieit) v. B
reservations (,reza'veifanz] n. pl (H1H B3 E) 69 )FIT
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1. Picking up a Buyer

BB AL AT AT 2
BRE, Ak, BAERE

: IR BE BRI IRIE?
VA, XBRITRERET .

WL A, LB,
E| g1

BIEH VR RIRE , 5157
. gﬁg 9%%0

e P P EZ

HFEEE

EIMRKETZE, B—EH LEE,
RV, RE[BALEREMRE.

: IREAEBE, REW A,
XREEFE,

: XS —KENHERA?
P D

. RESERFEEET TR, BEAR, TRUYE—
B,
B: E,ﬁﬁﬁo iﬁﬁﬁ!

- - -

Jet lag BfE
book (buk) v. iTfir

.7
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-8 3 RIBR G FIE

%USINE% ADVICE

il UIRTDUE: T - Gull Sk -Fipow ks ych. SN IG LR
GRmHET ) , RS RABIA . 5AMA, EFE,1LEF
A% RBERILEITA,

T SR A5 L 3B T A T, W S R X O B SN RRAE AN 2 K Y
FENEREP), YXRBBATHR, KAEHSHERN
A BT EHERR R, .

A: Excuse me,are you Mrs. Adams?

(H KA, H PR 5 MR KD? )

B: Hello! It's a Pleasure to meet you at last.

(BT RGFALTRLEKG, )

{Em%m@gp R B EHE T DME AT A R R, R
Al sr4m0p

Did you have a good flight ?
(4o A A M Bty KR ATH? )

Did you have a nice trip?

(Wb D? )

I hope you had a nice trip.
(A 2ARA AW Bty AT, )

| hope you have enjoyed your flight.
(BAAZAEAXM CAITAHAE, )
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1. Picking up a Buyer .« 9.

S Ab , 7 T8 531 #4639 b A AT LB Y 2 R SHIR R
ETHIN , 38 5 B B4, 24 “meet” GAIR) o H0

I’ve enjoyed meeting you.
I’m very glad to have met you.
(AR H AR, )

SR, X TR, I {3 A “see”™ (JLE) X A 3hidl , 4n.

I’m very glad to have seen you.
(EFHXLH4E, )

FTROVEHAGEE" HFE"OEFERE, BHAMAT
LA EAE. .

Have a nice day!
Have a good time!
(AR )

Had a nice day!
I hope you had a nice day.

(FZRAREEF S, )

TEW B B A B3, 5 Hil “good-bye” , IR n i3
Good night!
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LESSON 2

From the Airport to the Hotel

MODEL DIALOGS

> ®m > W

: My name is David Wang. Here’s my card.

I’'ll give you mine, too.

: The company car is waiting outside. Shall we go?

OK. Is it going to be very far?

: No,we’ll get to the office right away.(On opening a car

door) Please sit in the back seat.

: Thank you.

card (ka:d) n. B
right away 3 1~




