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Preface

We are gratified by the warm reception that our law school colleagues and students
have given to the first edition of this book. International Business Transactions grew out of
our conviction that the traditional way of teaching this immensely complex field—to
combine the study of international business transactions with international trade—was
outmoded given the expanding law of both areas. Accordingly, we designed two coordi-
nated casebooks that facilitate systematic coverage of the field of International Business
by separating it into two parts: (1) the private-based law of international business trans-
actions and (2) the public-based law of international trade. We believe that this division is
the ideal pedagogical approach to learning this complicated field. Accordingly, the first
edition of this book was followed by our companion casebook, International Trade Law:
Problems, Cases, and Materials (Aspen 2008).

The second edition of this book was motivated by the nature of the field, which
changes in small but significant steps rather than through large and well-publicized
developments. This second edition retains the organizational framework of the original
book and adds eighteen new cases, some in substitution for the original materials. We
continue to include many of the classic cases that define the field, but we also include
many cases from the past five years to show the current attitude of courts regarding the
problems of international business law. Every chapter has been updated significantly as
well.

As in the first edition, the second edition includes many short problems to give stu-
dents practice in applying the legal concepts learned to actual fact situations. The prob-
lem method has proven to be an excellent classroom learning tool for us. We realize,
however, that professors who adopt this book will have their own ideas about pedagogical
methods. We have included more problems than may appear necessary so as to give pro-
fessors a selection from which to choose in addition to the option of adding some of their
own. The cases and materials are written to stand alone so that professors who prefer to
use a different classroom method may omit the problems.

Finally, we have carefully devised a casebook that covers the field and that can be
completed within the limits of the usual three-credit, one-semester course meeting for
forty-five hours. Of course, coverage of the entire book in forty-five hours will require a
fast pace, and professors who wish to devote more time to certain segments or who wish
to supplement our materials may make appropriate cuts to fit their own course syllabus.

We are indebted to many colleagues who took the time to email us with suggestions
for improving the first edition. We would like especially to thank Associate Dean Susan

xxvii
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Karamanian of the George Washington University School of Law for her continuing com-
mentary on many aspects of the book and for her suggestions concerning the Documents
Supplement. We are also indebted to Jenny Pursell, Alan deVries, Chris Burch, Jessica
Guard, and Judy Kim for their help in preparing this edition.

We welcome further suggestions and criticisms and would like to hear from our col-
leagues in this interesting and complex field of law.

March 2010

Daniel C.K. Chow

The Ohio State University Michael E.
Moritz School of Law
chow.1@osu.edu.

Thomas J. Schoenbaum

The George Washington University
School of Law
Tschoen@law.gwu.edu
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