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REVIEWS,
COMMENTARIES,
EVALUATIONS . ..
4" hether you are a real estate stu-
dent, real estate professional, or
a first time home buyer, the Concise En-
cyclopedia of Real Estate Business Terms is
an excellent source of information! There
are hundreds of real estate terms that
are explained in this book with easy-to-
understand definitions. The book is very
useful and provides example forms of
leases, closing checklists, purchase agree-
ments, and lease/purchase agreements.
This book is a great tool for the advance-
ment of our industry!”

Crystal C. Acreman

Realtor,

Century 21 Shackelford-French,
Louisiana

“ An excellent reference for anyone

involved in the real estate busi-
ness, whether the person is a practitio-
ner or a consumer. This work is truly an
encyclopedia, not a dictionary, offering
readers opportunities for more complete
understanding. It is of particular value
to those who are educating and train-
ing real estate professionals. The book
is full of meaningful and practical ex-
amples of working documents for as-
piring professionals. The entries are
well organized and contain the proper
balance of information to be encyclo-
pedic yet concise. This is an excellent
launching point for learning of real es-
tate. The approach of using a work such
as this produces students who have been
exposed to a comprehensive set of terms
and their meanings.”

Michael Harford, JD

Wake Forest University School of Law;
Professor of Managenient

and Past Chairholder of Real Estate Studies,
Morchead State University
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