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“This is a wonderful book. Informative and intriguing. Networking
Magic will change your life.”

—John Gray, Ph.D., author of

Men Are from Mars, Women Are from Venus

“Read this GREAT book and you’ll learn how to make extraordi-
nary contacts that will forever change and improve your life.”

—Mark Victor Hansen, creator of the

Chicken Soup for the Soul series

“Networking will change your life . . . and this book will get you

started!”
—Harvey Mackay, author of the #1 New York Times bestseller
Swim with the Sharks Without Being Eaten Alive

“An absolute winner! Explains how to get it all by networking. A

gem on how to build and maintain relationships! Will enrich

your life. Not just the ABCs of networking, Networking Magic is
the whole alphabet.”

—Herb Cohen, author of You Can Negotiate Anything

and Negotiate This

“Networking Magic is pure magic, it opened my eyes. A great infor-
mative book! I learned tons from it! Finally, a great information-
packed book that says it ALL about networking. Destined to become
the networker’s bible; breezy, easy to read and information-
packed—I thought I knew networking until I read this amazing
book! Frishman and Lublin know networking. Read Networking
Magic and you will too. The new, must-read classic on net-
working. Don'’t leave home without it!”
—Jack Canfield, coauthor Chicken Soup for the Soul series
and CEO of Chicken Soup for the Soul Enterprises



“Networking Magic teaches an important principle: that by con-

necting with and serving others, you also serve yourself. As the
authors put it, ‘Generosity is the soul of networking.”

—XKen Blanchard, coauthor of 7The One Minute Manager and

The Leadership Pill

“You have to build relationships to be successful today, and Net-
working Magic will show you how to do just that. My one com-
plaint is that this book was not available when I started my

business career!”
—Jim McCann, CEO, 1-800-FLOWERS.COM

“Networking Magic is pure magic! From page one, it reads

quickly and clearly teaches you how to improve every aspect of
your life.”

—TLes Brown, motivational speaker and author of

Live Your Dreams and Up Thoughts For Down Times

“Networking Magic transforms the invisible ingredients for suc-
cess into visible, viable and practical action steps. Nobody does
it better than Rick and Jill. They have taught me ‘unless you are
networking you soon will be not working!™

—Dr. Denis Waitley, author of The Seeds of Greatness

“Frishman and Lublin have done it again! In Networking Magic

they reveal the secrets and insights of successful networkers in a
manner that is easy and fun to read.”

—Robin Sharma, author of 7The Monk Who Sold His Ferrari and

The Saint, the Surfer and the CEO

“From A to Z, Networking Magic includes everything you need to

know about networking. It's an indispensable book. I wish I'd

had a copy when I started publishing twelve years ago!”
—Gregory J. P. Godek, author of 1001 Ways to Be Romantic



“Make this book your desk bible on how to make positive con-
nections every time you step out of your office and into the mar-

ketplace. Your networking strategy will come alive!”
—Mark LeBlanc, author of Growing Your Business!

“Networking Magic's simple tools and amazing insights inspire
others to help you. It is the ‘how-to’ on achieving success.”
—Romanus Wolter, “The Kick Start Guy”

“This book brings as much spirit and value to your business

acumen as Jill Lublin and Rick Frishman add to your personal

network. Do yourself a favor by reading their generous and

thoughtful book! A great read about a critical and often ignored
discipline in business and in life.”

—Tom Ehrenfeld, author of The Startup Garden:

How Growing a Business Grows You

(www .startupgarden.com)

“If you want to build successful relationships with others, this
book is for you. This book will help you to discover the dynamics
of how to make networking work effectively for YOU. Building
relationships and creating lots of shameless fans has helped me
to grow my business faster than any other marketing strategy I've
tried. This book will show you how to be a master at it!”
—Debbie Allen, award-winning author of
Confessions of Shameless Self Promoters
(www.confessionsofshameless.com)

“Networking is a master skill in business and life. This book will
show you how to master the art of networking!”
—-Sam Silverstein, CSP (Certified Speaking Professional)



“Networking Magic is exactly the right book at the right time for
anyone trying to get ahead. Frishman and Lublin clearly demon-
strate ‘It's who you know’ when it comes to nearly any type of
success. If you follow their first-rate easy to understand practical

advice you’ll soon know everyone!”
—Steven Schragis, National Director, Learning Annex

“The inside secrets of two networking pros. In Networking Magic,

Frishman and Lublin teach you how to build and maintain pow-

erful networks that will get you on top and keep you there.”
—Robert Allen, coauthor of The One-Minute Millionaire

“The special tactics covered in this book are absolute gems. Here

you’ll discover a foolproof system for remembering names and

many super networking strategies that outperform any other
method. Buy it! You won't be sorry.”

—Marilyn Ross, author of Shameless Marketing for Brazen

Hussies and eleven other books (Marilyn@MarilynRoss.com)

“There is a lot more to life than just ‘showing up.’ Frishman and
Lublin’s new book will make sure that you know how to show
up at the right time and place, and meet the right group of
people. If networking is important to you, reading this book and
heeding its simple, smart advice is the first step you should take.”
—Stephen Burgay, Senior Vice President/Corporate

Communications, John Hancock Financial Services

“Authors and publishers network freely. We do not compete:
Since every book is unique, no one feels threatened. This
book shows book people how to help each other even more

effectively.”
—Dan Poynter, author of The Self-Publishing Manual
(www.parapublishing.com)



“If you're fishing for better contacts and bigger business, Lublin
and Frishman will expertly show you how to hook those con-

nections and make the magic happen!”
—Randy Peyser, bestselling author of
Crappy to Happy: Small Steps to Big Happiness NOW/
(www.crappytobappy.com)

“If you plan to deal with people—at any level—don’t make a
move without reading Networking Magic. It’s full of great infor-
mation and amazing insights on a subject we all need to master.”
—Mike Fink, International NLP Trainer, Speaker and Consultant,
Founder of Magician Within, Inc.

“To succeed today, you must be a great networker and Net-
working Magic will show you the way. It’s the best, most com-
prehensive and practical book on networking.”

—Bill Lauterbach of FIVE STAR Speakers & Trainers, LLC

“Networking Magic gives you everything you need to know

about networking, and didn’t know to ask. In turbulent, fast

changing times, you lose if you aren’t a savvy schmoozer. This
book is a definite Keeper!”

—Dr. Judith Briles, author of

The Confidence Factor

(www.Briles.com)

“All of marketing, all of business, can be broken down to one
thing: creating relationships—or, as I like to put it, making
friends. If you haven't figured out how to make friends yet, read
Networking Magic. It could change your life in a very good way.”

—John Kremer, author of 1001 Ways to Market Your Books



“If any two people can create networking magic, it’s Rick Frish-

man and Jill Lublin. Being in the communications field myself, I

know artists when I see them. When it comes to expanding your
‘list’ and getting the most out of it, these two are artists.”

—Joel Roberts, media consultant, former prime-time talk show

host KABC Radio, Los Angeles

“Frishman and Lublin have done it—again. Networking Magic is

like a tsunami of fresh air, chock-full of useful, bone-honest

insights into a subject important to us all. Thank you for writing
this book!”

—Bill Catlette, workforce guru and coauthor of

Contented Cows Give Better Milk

“Clear, comprehensive and loaded with fabulous stories, Net-

working Magic is the networker’s Bible. People will be talking
about and using this remarkable new book for years.”

—James F. Barry Jr., CFP, financial advisor, author, and host of

PBS’s Jim Barry’s Financial Success

“I went from flight attendant to published author, by using the
principles from Networking Magic! Thanks Rick and Jill!”
—Marsha Marks, author of 101 Simple Lessons for Life

“A sure-fire networking classic! The fastest way to succeed is
through the help of other people, and Frishman and Lublin
divulge the secrets to uncommon success.”

—NMike Litman, coauthor of Conversations with Millionaires

“Jill Lublin and Rick Frishman wisely point out that networking is

ultimately about cultivating (and enjoying) the habit of insisting

on someone else’s success. And it’s the only way to ensure that

someone, somewhere will insist on yours. And that’s where the
magic comes in. Every time.”

—~Gail Blanke, CEO/President of Lifedesigns;

author of In My Wildest Dreams



“Networking is the key to success in all realms of our lives. This
book will jump-start you.”

—Suzy Allegra, author of How to Be Ageless:

Growing Better, Not Just Older!

“I love Networking Magic. The authors have raised the bar of
networking to an art as they describe an enriching lifestyle
rather than a series of tactics. The book is filled with gems—a
‘must-read’ to achieve greater success through building win-win
relationships.”
—Lynn Joseph, Ph.D., Career Transition Consultant and author of
The Job-Loss Recovery Guide: A Proven Program for Getting Back to
Work—Fast!

“Networking Magic is a must read. It contains an enormous
variety of networking ideas, served up with anecdotes and sto-
ries that show exactly how they work. The book is dynamic,
delightful and abundantly full of valuable, usable information.”
—Angie Hollerich, CEP, CCA, owner, Brass Ring Productions, Ltd.;
author of The Weight and Wealth Factors, Grab the Brass Ring of
Financial Security, The Wellness Path, and Tips from the Top '

/

“Human beings do networking, or connecting, naturally. Net-
working Magic is a fascinating study of how to do it with elegance,
grace, generosity and success. This book will teach you how to do
it to improve both your business and your personal life.”
—Catherine Jewell, speaker and author of STAR Performance

“Networking Magic has everything you need to know about net-
working from A to Z. This book will help you attract clients and

contacts with ease.”
—Caterina Rando, M.A., MCC, speaker, trainer, and master coach;
author of Learn to Power Think



“Jill Lublin and Rick Frishman are the greatest! Their generous
advice and tremendous resources helped my company get the

word out. Thank you both for your Magic!”
—Loral L. Langemeier, M.A., CPPC, founder/CEO of Live Out
Loud & WealthDiva.com

“This much-needed book is just the ticket for rejection-proofing

your networking experiences.”
—Elayne Savage, Ph.D., author of Don’t Take It Personally! and
The Art of Dealing with Rejection

“This is Networking 101 at its best. It should be required reading
by every business executive. An enriching, inspirational experi-
ence . . . it will change your business and personal relationship
thinking.”

—Hans Helmuth, CEO, NewBusinessNetwork.Biz

“Finally, a common-sense book with techniques everyone can use.”
—Andrea Frank Henkart, author of Cool Communication

“Networking Magic is the magic bullet for business success.”
—Cynthia Kersey, Unstoppable

“For over 75 years, Welcome Wagon has been providing a net-
working opportunity for local businesses and new homeowners.
Networking Magic is the how-to guide for creating connections
in today’s hectic world.”

—Greg Hebner, President, Welcome Wagon



Acknowledgments

This book is the direct product of networking. It owes its
existence to the generous sharing of others, many of whom
were strangers when we began this project. Virtually every word,
idea, and suggestion that fills these pages were graciously given
to us or reinforced by friends, friends of friends, friends of
friend’s friends, and so on. Tracing the linkage of all the connec-
tions is as hopeless as tracing your thoughts for the month.

We want to thank the people listed below who have made
this book a reality. They gave us an outpouring of networking
information and made the experience of writing this book mag-
ical. Scores of strangers became our collaborators and our friends.
They told us their stories, revealed their secrets, and explained
how their businesses, interests, and lives worked. They called us
and spoke at length on their dime. They told their friends and
contacts, who called us and did the same. They sent us FedEx
packages stuffed with their books, promotional materials, audios,
videos, and their thoughts. They gave and gave and gave.

People we never met invited us to dinners, to meetings, and
conferences, and into their homes and lives. Many took the time
to write long, detailed e-mails and happily answered all of our
questions and follow-up calls. After we spoke, they contacted us
to ask if we needed additional information and sent us thank-
you notes. They continually gave far more than we asked or
even expected, and were, and still are, willing to give even more.
Our friends and collaborators not only gave us information, they
also shared their secrets and allowed us to publish the fruits of
their wisdom in a book we planned to sell.

iii



xiv Networking Magic

A number of speakers and authors of networking books—
including established and recognized authorities who could have
considered us competitors—willingly provided their help. They
showered us with information, stories, and quotes. Instead of
treating us as rivals, they acted as if we were new kids in the
community—the networking community. They welcomed us,
mentored us, and seemed happy to show us the ropes. They
didn’t try to sell us or to impress us; they simply tried to help. We
learned as much about networking from the manner in which
they gave as we did from the invaluable information they dis-
closed. So to the following people, our friends and contributors,
thanks for all of your amazing and generous help! We could not
have written this book without you.

Frank Agin, Esq. Jackie Hall

Mitch Axelrod Mark Victor Hansen
Cherie Galloway Backus C. J. Hayden
Connie Benesch Angie Hollerich
Susan Benjamin Jerry Horn

Jesse B'Franklin Julia Hubbel

Randy Block Robert Iger

Linda Breakeall Jeff Kahn

Kenneth Browning, Esq. Leonard Koren
Stephen Burgay Steve Krauser
Adam Christing Ian “Ike” Krieger
Dennis Crow Brian Kurtz

Hellen Davis Mark LeBlanc
Bernhard Dohrmann Edward L. Lefkowitz
George DoLese Robyn Levin

Marty Edelston Steve Lillo

T. Harv Eker Mike Litman

Dr. Stuart Fischer Harvey Mackay
Rachel Frishman Karen McCollough
Elissa Giambiastini Sarah Michel

Ken Glickman Jennifer Morla



Neil Mullanaphy
Andrea R. Nierenberg
Debra Pestrak

Randy Peyser

Robin Ramsey
Caterina Rando
Susan RoAne

Renee Wall Rongen

Acknowledgments

Dave Sherman

Sara Slavin

Richard Solomon, Esq.
Barry Spilchuk

Marisa Thalberg

Larry Turell

Robert Turell

Melissa Wahl

Paul Rosenzweig Marlena Weinstein
Stanton Royce Kym Yancy

Marta Salas-Porras Sandra Yancy
Darryl Salerno James Ziegler
Peter A. Schaible

On a personal note, my first thank you goes to my wonderful co-
author Jill Lublin. And to Mark Steisel—your help and wisdom
have been invaluable. Working with both of you has been a joy.

Thank you to our super editor at Adams Media, Jill
Alexander; and to Gary Krebs and, of course, the man who made
this happen . . . Scott Watrous. Thank you, Beth Gissinger, pub-
licity guru at Adams for all of your hard work, and to Amy
Collins, saleswoman extraordinaire.

I have to acknowledge Mike (Manny) Levine, who founded
Planned Television Arts in 1962 and was my mentor and partner
for over eighteen years. Mike taught me that work has to be fun
and meaningful and then the profits will follow.

Thanks to my exceptional management team at PTA: David
Hahn, David Thalberg, and Sandy Trupp. Your professionalism,
loyalty, and friendship mean more to me than you will ever
know. To the staff of PTA: You are the best in the business.

Thank you to David and Peter Finn, Tony Esposito, Richard
Funess, and all of my colleagues at Ruder Finn. It is an honor to
be part of this amazing company.

To my friends Mark Victor Hansen and Jack Canfield:



xi  Networking Magic

Making the journey with the two of you has been incredible, and
your friendship and advice has been invaluable.

To Harvey Mackay: For the lessons about networking and
for your amazing support. You are in a class of your own.

Thanks also to my mother and father, for keeping me out of
the fur business and helping me discover my own destiny. And
to my brother Scott, who has always been there to support me in
whatever I do.

To my children Adam, Rachel, and Stephanie: Watching you
grow into fine young individuals is the highlight of my life. And
to my wife Robbi—you are my strength.

—Rick Frisbman

I so appreciate my coauthor—Rick Frishman, a brilliant col-
league and terrific collaborator, and I acknowledge with deep
gratitude the efforts and superb work of Mark Steisel, a man who
turns dreams into reality! Thanks to the super people at Adams
Media—Jill Alexander, our incredible, talented, and committed
editor; and the leading men, Gary Krebs and Scott Watrous.
Thank you for making this happen! Beth Gissinger, thank you for
publicizing the publicists.

[ appreciate, love, and acknowledge my parents, Rose
Wolfenson and Seymour Lublin. Thank you for birthing and
loving me into the person I am. Steve Lillo—a partner beyond
my dreams—your continuous, unending, unconditional love,
and support provide a rock-solid foundation for my life.

I also want to acknowledge the varied contributions of so
many colleagues, mentors, and friends. Thank you one and all:

e Patricia and Vern McDade, the creators of the Entrepre-
neurial Edge who taught me possibility with a “capital P.”
I thank you and bless you for your teaching. I also want
to acknowledge your outrageously dedicated staff and



Acknowledgments  xvii

incredible coaches: Susan James, Mike Altman, K. Marie
Lim, Lauretta Hayes, Kim Altman, Caryn Condon, Susan
Harmon, Bill Rogers, Yvonne Teruya, Ralph White,
Michele-Joy DelRe, and the whole family of community
and colleagues who have enriched my life for many years.

e Income Builders International Global (IBI Global, Inc.)—
the circle of angels, friends, and dream team builders—
particularly, Lynn Dohrmann (president) and Berny
Dohrmann (founder), two visionaries committed to
growing dreams and businesses.

e Mark LeBlanc, whose superb advice, incredible support,
and sweet heart have contributed greatly to my life and
success.

e The staff of Promising Promotion & GoodNews Media.net,
past and present, who have contributed their work, dedi-
cation, and passion. Jennifer Geronimo, you are a beacon
for me and I am grateful for who you are in my life.

e Michelle Rochwarger—a dear friend whose profound
business advice and friendship means the world.

And, finally, thanks to my amazing friends, coaches, and
family who bring such support, heart, joy, direction, advice,
spirit, and sweetness into my life: Randy Peyser, Carole Kramer,
Jeff Herzbach, Marie Cooke, Misha Henckel, Taron Puri, Eliot
Kahn, Les Hewitt, T. Haru Eker, Andrea and Reggie Henkart,
David and Andrea Lieberstein, Jay Conrad Levinson, Michael
Larsen, Elizabeth Pomada, Loral Langemeier, Mitch Santell, Hollis
Polk, Lynn Kulsar, Marjorie Stark, Vince Delgado, Carol Heller,
Jessica Heller Frank, Steve Lublin and family, Jack Lublin, Lynn
Fox and family, Caterina Rando, Francine Ward, Shaari Kamil,
Gloria Wilcox, Tina Varela, Camille Kurtz, and all my other
angels and guides on this marvelous life journey, both visible
and invisible.

—Jill Lublin



Foreword

Work life today is increasingly hectic. Since the advent of the
Internet and the invention of cell phones, the way we communi-
cate and interact with coworkers and friends has changed drasti-
cally. When Monster was founded in 1994, the idea of using the
Internet to find a job was considered impractical—many critics
thought it wouldn't catch on. Instead, Monster revolutionized the
way job seekers and employers connect and forever changed how
people make connections in their professional life. And since net-
working is an essential part of not only finding a job but also
doing a job well, we launched Monster Networking so that profes-
sionals across all industries and levels can exchange information
about jobs, offer expertise, and help others achieve their goals.

Although our methods of communication have multiplied
exponentially, finding connections with our peers, neighbors,
and friends within our community has become increasingly elu-
sive. Strategies for networking have changed with the times. As a
professional, you need a game plan for building and maintaining
relationships with your network of friends, colleagues, and
peers. Brimming with savvy insights, fun anecdotes, and prac-
tical tips, Networking Magic gives you the top strategies for
finding the best resources and opportunities.

So many people think of networking as schmoozing or
manipulating others. Rick and Jill understand that networking isn’t
about taking—it’s about showing up. This book does a wonderful
job of demonstrating how integral networking is to our lives. If
you want to get something done, you need other people to help
you. This book will help you realize that those people are all
around you. Networking Magic is a great book. Too bad it wasn't
written twenty years ago—it would have saved me a lot of work!

—Michael Schutzlier,
SVP, Consumer Products, Monster Worldwide
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