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PREFACE AND ACKNOWLEDGMENTS TO THE
SECOND EDITION

Since 1986, year of the first edition, the issue of contract change has
increasingly challenged the business community and legal practitioners. The
worldwide recession may have accelerated the need of securing contractual
relationships by reasonable flexibility. While it still remains controversial, the
subject of contract change is leaving the realm of pioneer exploration and is
about to be promoted to fashion. All those involved in arbitration are regularly
confronted with the issue. Personally, I have always been intrigued by a
question which, more than many others, is at the crossroads of the economic,
political, legal and social debates. Therefore I wished to renew the initial effort
by offering the interested reader a fully-revised second edition. Two additional
case studies and updating of all relevant information and discussion has proven
a far greater task than anticipated. All sources ‘were reviewed, new legal and
economic developments had to be explored. The revision had to encompass new
institutions such as MIGA as well as analysis of new trends from contract
drafting to arbitration and legislative policies to economic developments.

With respect to certain critical observations on the first edition, I wish to
point out that the central perspective of the study is contract change and
renegotiation. All other subject areas, however important they may be, have
been addressed with this special focus. Whenever possible, 1 have attempted to
provide the reader with references to specialized studies and materials.
Nevertheless, I hope that despite its concision, the discussion of the various
fields related to contract change proves useful.

The author is again indebted to so many contributors, who kindly accepted
to provide documentation, that they cannot be acknowledged in this preface.

I particularly express my gratitude to Jean-Quentin de Kuyper and Bénédict
de Candolle. Their year-long close cooperation has made this second edition
possible.

Finally I am deeply indebted to Sylvie Valaizon who despite endless changes
and restructurings never lost her patience in editing the manuscript.

Wolfgang Peter
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