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Preface

One professor complained there was too much in this book to cover in only
one course. That’s right. Like ordering a big meal in a Chinese restaurant, don’t
expect to eat it all at one sitting. That’s what those little white cardboard boxes
are for. Students can take away what they don’t consume for later nourishment.

This book was designed for two consecutive courses. A first course in Real
Estate Transactions would cover the first seven chapters, and chapters 8-10,
depending on the instructor, the students, the number of units, and the other
offerings available at the particular school. The last half of the book was for a
course in Real Estate Development and Finance.

The book could be — and is — used by students wishing to learn the basics of
real estate transactions on their own, or by real estate professionals as a guide to
continuing education.

Although there is nothing transcendental in real estate transactions, the way
real estate transactions are organized conveys deeper meaning to those who
believe that the laws and arrangements for buying and selling property form an
inseparable part of the concept of private property itself. As F.A. Hayek has
written in The Fatal Conceit: The Errors of Socialism (1988):

An important aspect of [individual] freedom — the freedom on the part of
different groups or sub-groups to pursue distinct aims, guided by their
differing knowledge and skills — was made possible not only by the separate
control of various means of production, but also by another practice, virtually
inseparable from the first: the recognition of approved methods of transferring
this control.

vii
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