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Y% Good afternoon. Can I be of assistance? F4-4f, T2 ERIT- L2
¥¢ I hope you find what you are looking for. F% 7R ARGETR B E L 478,
¥t Would you please have a look at these,sir? Jc4: | 15 H FH X Lol 2

v¢ It’s of good quality. JHi&EIRL.

¥¢ Good morning,sir. Can I help you? B 4 JeH:, BEHFE AT A NG 2

Gl B A 2R R EE g 7

Y& What do you usually give your mother for her birthday? %338 & 1% H 2 4L 28 15 352
¥¢ I'd like to get her something different this time. X YRIRAEE &SI 474 .

¥ Do you have anything particular in mind? %

v¢ 1 wouldn’t mind getting her a bracelet or something. T A/ B 28 ML F48 2 KA T,

v¢ But I think it’s a little too loud,let me see that black one.

HIB A LR EHE T i RBEBIRA RN,




¥¢ Will there be anything else? A% H A/ 4 4= PE g7

¥¢ Where are the gloves? FE&1EfT 4 /7

¥¢ Good afternoon,Madam. F4-4f, &+,

¥ I'm just looking. & HEFH

¥¢ Are they the latest style? ‘B &=t ang ¢

v¢ It seems that the cultured pearls are as lustrous and beautiful as the natural ones.
ANTLFHEMEREG RANE L AR, —FER.

¥¢ But natural pearls are more valuable. {H KSRAYZSERE(HEL .
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A : Good afternoon. Can I be of assistance?

B : Maybe later. I just want to have a look round first.

Dialogue One

TIE—

A : I hope you find what you are looking for.
B:I'm sure I will. Thank you.

A :No problem. Have a nice day.
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A :Good afternoon, sir. May I help you? i
B: Good afternoon. Do you have any ready-made clothes ge%

that fit me? Dialogue Two

A':Yes. Would you please have a look at these,sir?

B :They’re nice,but I don’t like the color.

A :How about this one? It’s the latest fashion,very popular.
B:Let me have a look. It’s of good quality. I'll take it.
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A : Good morning,sir. Can I help you?
B:1 want to buy a birthday present for my mother.
A :Do you have anything particular in mind?

B:I'm afraid not. Have you got any suggestions?

A :What do you usually give your mother for her birthday?

B :Sometimes a box of chocolates , sometimes flowers. But I'd like to get her something different
this time.

A :Have you considered buying her jewelry?

B:That’s a good idea. I wouldn’t mind getting her a bracelet or something.
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A :Welcome here. May I help you?
B:Yes,I'm looking for a tie. May I see these?

A:Yes,certainly. Here’s a nice-looking one.
B: Yes,it is beautiful. But I think it’s a little too loud. Let me see

Dialogue Four
the black one. a'iﬁm
A ; This one?

B: Yes,that’s the one. It’s very nice. I'll take it.
A :Fine. Will there be anything else?

B: Yes. Where are the gloves?

A :They are over there. Follow me.
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A:Good afternoon,Madam. Do you want to buy a necklace? oF '\33
B:No,I'm just looking.

A:We have pearl, gold and cloisonne necklaces. Please have

a look at these nice things.

TI&

B :Show me the pearl ones, please !

A:You have a good eye! A batch of pearl necklaces came in
stock last week. Here you are , Madam.

B: Are they the latest style?

A : Sure.

B:Could I have a look at them?

A :The natural ones or cultured ones?

B:It seems that the cultured pearls are as lustrous and beautiful as the natural ones.

A:Yes,but natural pearls are more valuable.
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blouse MER, LRt
chinaware : W A
deliveryman ; KR 5

jade o BE.BEA
lavender - HAKEREA
mHge oo  ., i — &5, HEF)
sample ' - FEAS B i
specialize - , EIINE, £
sweater o EBXK
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¥¢ Are you being served?  AFEFE MR A0 2

¥¢ I'd like to see some chinaware. FAHF —F L2,

¥¢ Could you give me some suggestions? YREEANREZA TR PR LL TN 7

¥r Do you like this dinner set? {/RE WX B4 HNg 9

¥¢ I think I'd better shop around before I decide. FAHSEFF JLEJE G BHAERE
¥¢ I'd like to buy a sweater. FRAHSLZAFE A,

¥¢ Can you recommend me some? {/REEHELFE— T 57

¢ This is the most popular style this winter. XZ44F& R E AT,
¥ 1 don’t believe this color suits me. FAHIXFE 6 A& &I,

¥ Which style is the latest? Bk =2 Hpri e

7 How do you like this blue one? #4515 i% 551 (0 1 E 4 FE?




¢ Could you suggest a pair of trousers to match the blouse?
VRAEPHAA FRAE T — SR X e 42 O g 2
¥¢ I think this pair of white trousers will suit the blouse well.
FRAEAFIXAFAFAZHE L IX 55 0 T LA 4F
Can you recommend some dinner sets to me? fEASGEZS TR HEFFLL4R HL7
I'd like a set for four people. FAHSLEPY AKH.
I'll get the deliveryman to take them to your home. F{2&iF A% BHIL BB,
It needs to be a solid color, preferably a deep but bright green.
FRAORY, e df RGO, (R BARSE
¢ IUs pretty impossible to find one bangle that is totally all one color, though.
E?-%HZ@J—E%%%%%—*ﬁ%ﬁ@%%?ﬁf_fﬁﬁﬂ@
Yo It’s a good choice, very good quality. 3% 2k 4 ), Jo R AT
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A': Are you being served?

B:No,not yet. I'd like to see some chinaware.
A':Yes. What do you have in mind?
B
A

:I've no idea. Could you give me some suggestions?

: Certainly. We have quite a range. Here’re some samples. Do

you like this dinner set?

: Yes, the design is wonderful. But I think I'd better shop around before 1 decide.
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A:ERATLL, BATEREZEF, XRERES, REVOXES AW
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A :Can I help you?
B:Yes,I'd like to buy a sweater.
A : What kind would you like?

B:1 have no idea. Can you recommend me some?




A : OK. This is the most popular style this winter. How do gﬁ"ﬂ?
you like it? ;'?jg

Dialogue Two

TIE=

B:.I don’t believe this color suits me.
A : What about the blue one?

B:Let me see.

A :Why not try it on?
B:Good idea.
A The fitting room is in the corner.

B . OK. Thank you.
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A:Can I help you,Madam?
B:Yes,I'd like to buy a dress. Which style is the latest?
A :These are all the latest fashion. How do you like this

blue one?

B:. 1 like the style, but do you have any other colors? I don’t
think this color suits the color of my blouse.

A :We also have it in black.

B:Great! T'll take it. And could you suggest a pair of trousers to match the blouse?

A Of course. | think this pair of white trousers will suit the blouse well.

B:Let me see. Yeah,they are perfectly matched. I have them both.
A All right.
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A :Excuse me,can you recommend some dinner sets to me? ’)
B:T'll be glad to,sir. What kind of dinner sets do you like? &5\ 9%
A .I'd like a set for four people. S\ (’g‘/ / /“*‘“"‘// s
B.How about this set? Cﬁk:l?)/é:le Four
A :1 don’t like the color. I like light blue. Give me that set,please. \Q_?a' 15 I s
B :Here you are. \Jk)
A :Very nice. I'll have two sets. How much?
B 265 yuan a set. You have to pay 530 yuan.
A :Here’s the money. Thank you.
B :Here’s the receipt. I'll get the deliveryman to take them to your home.

>

: You're very thoughtful.
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A:1 hope you can help me. I'm looking for a jade bangle,but the color I want is very specific.
B Of course,we specialise in jade and jade products. Tell me a little more about the color you
require ?

A It needs to be a solid color, preferably a deep but bright green. I've seen many jade bangles




which have a mixture of colors and that’s really not what / —le-w
I’'m looking for.

B:In that case,I'd like to introduce you to our Yunnan jade

collection. Many of these bangles have an almost solid color.

TIE

It’s pretty impossible to find one that is totally all one color,

though.
A:1 know, I said I wanted green, but this light purple one is lovely. May I see it?
B:Of course. This is what we call lavender jade, because of the light purple color. It’s a good

choice, very good quality.
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