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FOREWORD 135007

The writer is gratified to see that this book has been
finally presented to the readers as a successor to the publication
of “Essential English Conversation” in 1956, after a long interval

“wenty years.

Twenty years is a long period during which the things
atound the Characters in that book have largcly changed, thus
rendering what they thought and talked about with the then
social condition for background obsolete. In other words, they
have grown old in age and mind, so they have to bid farewell to
the readers and retreat into obscurity.

It is to be hoped that this book will appear in its fresh
vigorous look for the readers who are thirsty for sound reading
material and through the speech of the Dialogists in this book
inspire the readers with an up-to-date oral capacity adequately
expressive of what they think of both day-to-day routine and
current social affairs.

The writer will feel consoled should this book not be
considered rubbish and, on the contrary, offer some wholesome
substance essential to those who incline to be modern.
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IN THE PARK

Good morning, Mr. Green, I didn’t look to see you here!
Hello, Mr. Tai, what are you doing here so early in the morning:

I take morning exercise as part of my daiali life. I always get
up at dawn and I'm here at six. First I take a walk for half
an hour, then I do physical exercises till eight.

Exercise, particularly in the morning, makes your blood
circulate actively and normally throughout the body, so
you look younger for your age. Not only that but you're
strong and energetic as well.

Once I suffered seriously from rheumatism for 5 years.
I felt pains all over. Then I went to see the doctor.

What then?

Then after paying a heavy doctor’s bill, I was disillusioned. It
proved to be rubbish.

Ah, you should do something about it.

I resorted to morning exercise. After 4 years’ efforts, my
disease was gone along with my pot belly which you used to
laugh at. Now my appetite has improved. I can stand all
kinds of weather and I cope with the crowded daily routine
without tiring.

Really, it should be attributed to your constant exercise.
Your personal experience serves as a lesson to me. I should
follow your example.

What are you doing here in a sports suit?

I plairled tennis. It’s a good exercise but I do it only occa-
sionally. That’s why after I play 2 games, I am very tired.
I feel I can hardly move a step.

Do keep on, if you find it helpful! Now that this park has
been beautified, it has many more scenic attractions than
last year.

Actually, the Urban Council has done its best for the re-
creation of ‘Hong Kong residents. It’s a waste not to make
the best use of it. Don’t you think so?

Yes. I have to be back now. My wife is expecting me home
for breakfast. See you.
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AT THE WATCH COMPANY

Clark: ‘Mr. Shi, can you show me somewhere to get a watch?
Shi: Sure. Which kind of watch do you want, man’s wrist watch
or lady’s?

Clark: Oh, man’s.

Shi: One at moderate or expensive price?
Clark: As long as the performance and qualityare true its name willdo, |
Shi: So far as I know, Omega and Rolex are two of the best brands. |

All are of Swiss make.
Clark: As you are an experienced watch-user, which do you prefer?

Shi: I prefer Omega for its accuracy. Further, there’s a big range of
selections for us to choose from. I mean the style and features.

Clark: Can you spare a while to show me?

Shi: With pleasure. It’s just round the corner. It will take us only
a five minutes’ walk. Here we are. “Modern Watch Company”,
let’s go in.

Shopman: Good morning, Sir, what can I do for you?

Shi: Morning. Please show us some of your Omega watches. Both
moderate and super ones.

Shopman: I'd be pleased to. Please sit down. Here are some of them.
Shi: Is this solid gold?

Shopman: Yes, and calendar, self-winding. Not only that, it’s a socalled
stop-watch that means accuracy to the second.
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How much is this?
Five thousand.
Are you an Omega Authorized Retail Agent?

Sure. Here’s the Omega Agent Sign in our frontshow-window.
It certifies us as an official dealer.

Any reduction?

Sorry! This is our flat fixed price. You can’t have it any
less elsewhere in Hong Kong.

How long do you guarantee?

One year. Any repair within the guaranteed period from the
date issued is free of charge.

Can I see your watch-band?

Here they are. I suggest this one, it is popular and only costs
you 200 dollars. We have sold a lot because of their elegance.

Good, it appeals to me. Mr. Shi, I want your comment.

I think we’ve made the best choice. They’re well-matched,
aren’t they?

Yes, they are. Here’s my travel check.

Thank you. Here’re our invoice and Guarantee Certificate.
Let me wrap them up.
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DEMANDING THE PAYMENT OF OUTSTANDING BILLS

Good morning, I have to remind you of our bills No. 202
and 204 still unpaid. Would you please pay us both of
them to ease our business operation?

Yes, sit down, please. Would you let me see your bill?

Here it is. In early September, we sent our first reminder and
then at the end of September, the second one. I suppose
it’s still in your memory.

It seems to me that there’s one for one hundred thou_sand
and another for two hundred thousand dollars, isn’t that right?

Correct. Here are our bills, please check them over.

Well, about this, I have to ask you a favour by leaving the
second bill till early October. As you know, business is
deadly quiet and we find it difficult to collect part of our
business accounts from our clients.

I see. As the case stands, we have to make some concession,
but, one point, I have to say that’s our final limit. The fact
is that we are in the same position as you. During the pre-
vailing economic recession, eight out of ten struggle hard
for their viabilities.

Really. If T pay down by giving you a crossed check, can I
have the receipt now?

Certainly. I can do it right now.

O.K. Please have some drinks. The weather is rather sticky,
isn’t it?

Thank you. Anyhow, I'll explain to our manager your
present situation. I believe he would be agreeable to your
case. However, should there be any further postponement,
I think he’ll surely pull a long face on it.

Right then, I'll take your hint. Thank you.



frifk

ik NN

ik

itk :

Ziik N

kK :

135007
S

Bz s RALARBEIRSE 202 FIF204 5% K EE - FHIRREER
B Bl TROAELEBESHEEEFE ?

e o T - BRE —FIRHREHT ?

EBRET c LB RFREFE—TEME » REEAA
ER EE T » BABIREEEE o
FERE—EHTET BB TEILEY ?
gt o LR RIMAIEREE » G —# ©

R EHE > BRAGREL ) BE_REEHNEL AL
R o IREER - A BRER  BRFIREBREABEFFE
B B % BRI o

BB A - HHEARML - BRPILEAEY - AR - F 2R
HEW » HRRFIB AR - TR E - BFIRERE T2
—# o FEEREEEEFORMGIHE - TRIAFZF AA
RSP RERT |

B MRUABIR LT > AT LUR ARG RS 2

B o AILIZENERAS o
FFIE o FEMRZS » KRBT » &% 2
Bt o ERWMA - BHREFIGRIE - REACERR—

FoRHEGMEGRER - T8 B— Wﬂ@ﬂﬁﬁﬁ
B —EERER ALK

. REIBT - #H o

15



Kwong:
Bruce:
Kwong:
Bruce:

Kwong:

Bruce:
Kwong:

Shopman:

Bruce:

Shopman:

Bruce:

Shopman:

Bruce:

Shopman:

Bruce:

Shopman:

Bruce:

Shopman:

16

AT THE SHOE-MAKER'’S

What else do you require from Hong Kong, Mr. Bruce?
I have nearly everything except for a pair of shoes.
Do you want custom-made or ready-made ones?

Custom-made. The ones I have on are of superior reptile skin
with a style something different from that of Hong Kong.
Can I get that here?

Sure. There’s Lee Kee in Kowloon. It is one of Hong Kong’s
leading shoe-makers. Let’s give it a try, shall we?

Look! The neon-sign bearing “LEE KEE” is in sight.

Here we are. Please, can you make shoes exactly to the style
of his with same quality and excellent workmanship?

Let me see. Ob, it’s a superior reptile skin. It may cost you
not less than 500 Hong Kong dollars in Italy. Yet in Hong
Kong, you can have it at a bit over one half, say 300. We
don’t mean that our workmanship is inferior, on the contrary,
ours will be the same at least or probably better. You order
here, you will have a bargain.

Do you mean everything including the sole which is an
Italian specialty?

Certainly. We've made a lot for the tourists yet we never
receive any complaints from them.

However, as I'm leaving Hong Kong next Thursday, will they
be ready by then?

Let me see. Anyway, we’ll rush them for you. Is next
Thursday morning all right?

No, that’s a bit late. Can I have them on Wednesday night?
I have to put them into my luggage before handing it over
to the Airlines.

Never mind. I'll leave the order with the makers. Now please
take off your shoes, I want to take measurements. All
right then.

By the way, can I have a box of shoe polish and a full set
of handy shoeshine free of charge?

Sorry about that. We can only do it occasionally during a
grand sale or some time at the beginning of a new season.

I see. Here are two one-hundred dollar notes for deposit.

Thank you. Here’s the receipt. By the way, we welcome
your mail order whenever desired. Please keep our catalogue.
Good-bye.



