Wi A 10BFIES HR
SFR5003% 1Al 70 1 351 072

THE
PSYCHEMOGY
OF PERSUASION

[%] 33 - B/ F

T 1 R JL A 300 AT B8 - 5 S W
5, bR b HRRRE], A AL S

et PRI

K- BAFEH (REFLHR NI %LKXITF)

Rtk e FH B thiRtt



THE
PSYCHOLOGY
OF PERSUASION

~m—

© WMfARZmM A RRI AR EE

(] Wl - R /& B B /i

KRilrek 2 B e th Bk



BBERSE (CIP) ¥iE

LML B T W AR T B, () BRE, BRiE
— R Rt SR 2B A, 2010.1

ISBN 978-7-80688-520-8

[ I.O%.- Q- 0. #KE-F . DHOI9
FEBRARBE CIP HIEHF (2009) 2 235600 &

Copyright © 1996 by Kevin Hagan. Original edition published by Pelican Publishing Company.
Simplified Chinese edition published by Tianjin Academy of Social Science. All Rights Reserved.

R BAR S E LA F B0 S 02-2009-96

AR & 1T, KHE SR B A
H O A3
i . KB FREAKE 75
BB % . 300191
BIE/fE K. (022) 23366354
(022) 23075303
BT E tssap@public.tpt.tj.cn
En R ;b 4R S ED A PR 4> 7

: 720960 ZEX  1/16

: 15.5

. 250 FF

120109 1 A% LAR 20104F 1 % 1 EDR)
: 29.80 JT

®
‘ B B3R

& 4 2 ¥
SN %R M




)
it

BREAAA T NLARFROMA B BN EZNEERE2 L
ARy - REFEE T —FHEALRNOEFROERRE, RRFFHZ
HERBEB L HHARR MOH LB ERTHNERR2RUT TS,

ERERAARBLEM T ARSI HKRNAERNHHES
EREARSWHEHLENER, RERAATE, 2R XEABHEX
HEWEHEEE X - RTRAR AT ETRBAUANRZ,

BEAEIHEENFE -BE, SR EFHNEEFESE
AR, BERERE-AMAFSEA AL KASREM 7 X K
X —it %, REAELRETE HXAHLETTRANTR, &
SYNIERF XEMUEH LR R K, REMNE LR A 3T R
XU cHEH RBRBRBMESREHA LS B TFRELRG, A,
BR-AKE, "

HHERR BAEENFFEFT 2T,

MREEHBSHRAAY, EVPAIANMABFNR T KREE

1. #98 toth A B BIRA K

D £2BRRFAEMNGEIRFFARTHAMBART,

P

un\a

Y
®

The Psychology of Persuasion

L]



¥

i

—e

2 MM AL A A SR AEARIE T R g 5

3.8, ERALET B — BB,

HRBIFF—HRBRAGAA, Kb R — B EF R 558 KA
WERHLFY BHAM LU CARRNAEL A4S LERER
LG MA TR AEUFLBEABAAT BB AE L2
BN EFEMARTRE, R FTAS T — KRB A 50N
AT, W HARE—HRETFEEBEA AP Y
RHRR, RRREFBABUFHSRG Y, XE—BREA 42—
MEM A, HH AU ENEE T REFTER RERE T 0 — 4
AN

LA, REAMAVULEF — AR F M AR 7Rkt % p

AFENERMBERRA , WA T, # B e T8 74 2 54

AFEHBREANARBROEETAHNE, BNEERE 4 &
WM, X LR WAL ECEBEARRY, RN AEB £
MGEFR HEAR B REABUTFERE,

AHWENEERBE—NEERNATAIAALEF S, dte AT
R £ EPosi, AARBAGHEBERYZEMARSE B th£ 4
BH%,

ﬁﬁ@ﬁ—4%§;&%ﬂT%T%ﬁkﬁ%&%zﬁgﬂmtm
FH-—MEHRIASC FRHITENAFE RBEANEL Y 24 &
Mﬁ%i#iﬁfﬁ%ﬁﬂﬁE~EE%&%%%,#E%1@E&%
EEE

BRNAERBY R ABE, CHAAFTRUANEBEECHER
ﬁ$o@ﬁéﬁ%ﬁﬁ%i%%u&ﬁ%ﬁA%ﬁwu%@ﬁﬁﬁﬁ%

2
WIS B F Ao T Y i AR 8 7 X B &



BN K T B 7 R B A

O W REAMBAR Hog4E LgrHXBRG,

O WRELEH MAREXAK LI MERTH,

O WmRAHBBBEXRERE AW FRA MG RIEEILR D E,
HEE IR BE,

FEAEHRHNE AFFEEFRBAVNRMTE R K%
FURBET  AFFHBEEELT USRNSSR BERA AAHETT
ETLEAFHRAAFMKEERAHREBERZANBIE, AAH, T
A KB TAPRATHSLRAB AP, DLW £ EEH
AN AERELEREZAARFLANAAN A EH LR T
A R AE, BREBFEANBFNEUELAEX LT R KA
®I,

HEep d—WEHNRETHEAEG A, BEREHE - FE
HewraE, —MPARHBRETRSES - DANTHERFZH B
REWH , RBRAFH B HERAIBREZAANA, CHEIHRBUAT
GEMA BERS, AN XETHE Fo 70 NA TR
HRAEWBEEF, FAREREEALEBARTEAD RN E,

RAARAEREMN LR EBEE, BN EFHHNAZF - H
Kt EEA G YRR,

BRAWRBRERZMREDS HEHERAIH N EEZEHMA, ¥
EXHWER RNETEEREI WM ERELE S ARL & EP
RELBSLEZABCHERY, RFRXZEH LA RABHH L
FBRARM B EZNEEEFF L BEAN M w47 F DR w3k A
TEHLIR E-ANIANBYFH 25k

Fr

e

The Psychology of Persuasion




F
Tip

I
ke

o
i

[
ity

EHE

E CONTENTS §

iﬁﬂﬁfmfi ................................................... 23
HEME 24
XA 27
REME /30
BEME 131
KEHE /32
—HHE /134
WEga 37
MAHE /39
AR /41

i}aﬂﬁﬁﬁ ................................................... 45
HRAMERENE /46

The Psychology of Persuasion




BEEFH /55
WHE R TS /58
FEHIT /60
% /62
KK /63
HRKBETHERX /63

FTRE ESEDBEFRBIBIM - oveeverreeemeeeereesesieeeenee e 71
R XEMERA 73
eSS /79
ShEIEZ 81
HEEFERE /83
— & /87

RERE g
z MEMABFE /93
ﬁ%%%%%ﬁﬁ/%
L e BRWMWH /08
ﬁE%ﬁA%%i/wo
FIFHEEE /106

BtE= B AT B IR et 111
HEFSWE /113
HHA /114
A /115
FUE /116
LM HE /118
W3 E /119
LA R /119

%/\ﬁ 1,J\E’]|*_|%Ejj§ ............................................. 123
EEHRMATER /124
B B 133
HEHIE /135

R CEE T AR R F XS &



BhE

W YE FEBETA 138

BRIEJSERF] cvevrervemrnremmrnmensnnensnenneenns

HEBEERNHESXEEER /147
MEfRES /150

KEBMEM /151

B A /156

WHER /157

A HBRIRIE— DI B e

I BRR LA~ X /163

_Eiarﬁj ......................................

AREM /175

7 175
AT R /1176

187 Xt S 1S BRI SRR /181
Ak /183

AR MEFTE /183

T m RREIS

SEHBLER -vevvvrrvrremmreeeeaeee i

o i /200
g # not
RERN 203
fir W 213
& & n14
& K 215

pill

%ﬂ

The Psychology of Persuasion




B

"

Bt+ruE

B+HE

* R ABHHARIE

wmEMICI 1217
HREXLEH 218

ﬁ-{;" ‘ %_ﬁiﬁﬂﬁk UFﬁ ...........................

FIMFab FER K 221
BHEE 223
HEEEPHBFERIE /225

B 2 8 AR TS - vvvvvvveeeeeeeren

FHRE 1228

MR ERIZ ShFS /229
REREE 1232
% 3 134

4
WIS E Ao T AR A 85 X8



b

The Psychology

of

-
®
Rz
S
-
&
3
-




AR R X

W 1) R 07

EaR
R fREHiF

WesE i
§$Emﬂ—__ ER R HREFEEE

B R 1 B 4 ER UL

e B EmE >




BN ARG ANE,
—BAakF-L- 2R

AR BRI A REIR BB AR AU A BE 7 DA M (i JE 5
BE S,
FH AR

H5AMERZ Z @R E LS — g T R4S, HE OV TR
LERES , BB AT,
—— 298 IR SLAERD

WEEARILANCEER TR HEXRE T ENZK B4
Bz T HERER D BN XA SE AR, R TTREH S AR R i
R AEARETHRTAHDPRABTZE, KK F AR A BR oA L Br i
A RS T |

HREARN HCEFFTNEHEAEZHERN REARESRE
FEAH VLR I HERR E Oy BRSNS H O X5 KR

i — W

W

=
=g

The Psychology of Persuasion




m

t
B&

W

TR A 69 3 AL R LA 630 St O
P BCREBR S5 R 0 FUE B R MR A 41

BRI B B 503 A1, LA B A 5o A 22 ) 31
fa,

AR 1 R 1A 9 W B A 0 SRR oy AT
RN EIIIRE S, WILF B A , O IF BB 5L A2 30 A
(HIEMMARRER), W, B BRI A B B A T Ak,
AR OAGT €5 98 2 o P 2 30 o

AT B A 32 AT ) T 9RO R I A T T 2
BLRE 0 55 ST 0 2 SEFLABLAE 1 69 ME& . B8 AR £ IR B bt 1
R T U — ORI BTl JLT B A 0075 08 UL 55 o i 95
A SR G BRI, 350 B 20 RN 90 e, o
VEQBURAATIE B2, AR AT BB B LA S o A
BT AR A,

BN A 037 5 2 5 00 90 ) AR R M B 24
M W XY 5% AT R B R 0
R SRS WM, AT M AR I o K0 2

A IR AR 8, BR BT R 15 0 1 98 o
BEBEIOR AT, WA A AR f2 8 4 0 3 L R
INFAH R B A BT FIE 555 5T B R, 0 5 PR A
BT A 0 AR R IR A L A B L AR B 4
BT A AR A 5 1

MR BRSSO BE ) | B2 A 2
SCHEA LT Tt~ AR | A2 o ) A 9 L A A A
B R 00U FT 1 50, 3 A B B 00 1 2000 (5
SR O B A BUIRALA , A1 80 2 1l 2 A 8 B I S0,

(G BAT— 500 PR HCE A AU T #2536 B 0 1

O

4
PR S BF Ao i o o A 4k 69 5 X B4



B EIFTHRE, YR XEQFNTHAEFE QD REBIS I, M
BEMENRIE TR EILFRREXFOHNE, —Bk#BRES 4
MABAH LA FTRENE, MITEA RS, RA s gy Rain
W, TRl ER G TREMAR, IR T THRTERHE51 A T7E
BHEERT 40 FHEA A THAT AL (EFHFHEMHFRHIT),

BEVU AL T A AR AN B TR B, il 8 A THAME S B 12 2 3%
A C MG, —H ARG T b 76 FBE V6 X1 | B2 vk B 6 AR At ]
F{E — € B BE S IR ME B 3 |, B3k 8 aE | — HLE v B A AR T M 3 i
BT L7 <SS B A AR SE A A E R AR RIS X gy BT A H
(EZ) EHAM T AT A A 2570 IR, NS ENTE T
PO, EHAMESEHET JLFHAEARBR T LG,

TE(EZYNIEF T AE S, RITE 2 F B X AN —F
G, XANBATLFER TR AT R IR, — BT A
IR E 5 5h— BN il XS5 AR M 73T W AR
W2t , EMER? St EHSKEZMFE, A2 EEFEX 5B
ANBIULER 7 an A 207 B4l 2R P B T R A G, T AT
OB EMEXDC LRI T M A AHE X A1 B B A AR
RN RRREAREEGE, AL % E— T A K AT Z0Er
BEXREWS, EARRENGHNED, BATE TR HEIT B e 2 i 2 5
N BRAD B B R R4 T

1800 Z4F AT, — 1 F NG LU, R WAL IRfb A | BRBERS B
TFH, RAEHE XTARBOAR AEASHEAN BT Rikid
B 0BT B M HEST 2 50 R R A8 TR A R TG LB, BT
DEIAANZ5 78 19 a2 i, B AL W5 — A B A DRI R,
BT A HEEREZA, MR T EEBERNOEES T, BAEE
B VR T X PR AT BE R A A —— U AR 35 B O A SR R I SRS
HH, XMBRAHEAL 19 HEMBOZHER TH NS, R& BT M5,

e T EW - W

The Psychology of Persuasion



;|

i
Bk

— %

WHAAF -HETFE (BRBIIEF)(ERSEMHE T 1862 4 9 AHif)
fE W BT AR B R, XMERMBAREHFEER .
LETE! TN

ERE R SRR — MR A B IR bt A RS — R
BRI BLR , R AR EMEET A C M8 RYE? BRPHTFE 4
PERIARSUM G IR AU % 1S THAXEAN A hKEE st 24
T FATFRZ g VLR AU B 46 5, 3 8 LT 2 — A 2 TR 0T AR L L 4
I A A HEKE O A (F L 0 T A b LA AL T AR A
RAEBBES M3 B O B BT ES, — B &gk
15T B, F A ER AR FLCR 4 R T I M TR R B
HIE S TR0 F WS XE, (ENFRATE B0 W ¥ MR E A7 | Xk B3R5

MTAGE R S VLR S CE S R BV BT M
FRE RS DT B SRR AR E 2k TR
SLEARRLN WAL AR E R BT A RRA -
R FPEIE L EARTRE BT R BRI X e A R R A Bk AR R
MO, SR RAR R BOAE T 57 A K A 8T 80 i) 0385 A TR 5
EHASR A S WEE A R,

B R AW FTE BB IR 5— BB AR 23
R ARBBK BORKHTARA Y S 0F R FAI R EASRAE D
B9 0L 2 0 2 RT3 A 2 0 7 3 B B R SR R — A — R g

BIDRBER LRI - P2 (KO R I YRRERG R E A Y
I PR  TER A6 {5 IS B A A B0 BE AR A8 LAY v T AR S AE
C A TR B AT, K SR8 i B 2548 DA R 9 380 AR DT AT] 2 | 45t i
A kA O BT EME A

FATERE B IR - TEARYRAR W7 T 35 [ 44 55 0 160 th 0 42 L )0
B RE AT A AR R B 2 F R RE S JLAERT N B . 0 A i 4

O

6
HIRCEF ol P ARG 7 X 82



838 372 I T 5 ML TR X g5 IR A AT, T I ) B8 I A S e i R T A
H SR E A &, WA A S T, R — A APTERIIA
REEREEGE,

WARFHLARR - B EH /R TR 8-y jedl 5T - B
8.4 % ANMEE T 12 A O Ry ST BT AR B 56 & o i bl (LR
T EBE XA RERENFEANERE, B ARERET R &
%Az E , AMIRES¥AFARE,

B MR ERRMAEFER, oA RN REAGER
ARG, FER - AR Z R ABER T ER A PEZEAE 7%
b, X RN SR AERE AT LA LA N S HLeg A SR,
AR LG A SIMLE N SR, R Z S BRRER IR SR A 4L Tk &
AE MR AE 2 | 0 BERH T 80X W0 2 1] AT 4

AL H T — IR R EE A SR KA ke T
—WEIL R E B REEEAENER, RT LA AMGEBRN S BE
HAZ A CAMEN GEREM A&, AT X DU R R AR B
BRI R B RN T, BEZ R A AL SRR T 1 52,

MK AN 7 FRATTI M B T A (U A e A R R s AR
ST R £ € PR B9 A R DR R R e i FH R S B B B, AR SEAR T
Ja , PRBE & B AR R AR O B B A B T HL R 2 BB SR B N B R R
UL AR I A4S B BUE IR R E A XA IR SRR
IR, SR TR CERES AR AR HIAEEFH—E
— N SR,

A, A B B MBIR AR A Sy B, Bk
BB RPN T BB B R R A e B bR 85 M B
ARERN AR FRE ERVARS HEMBMNAKEASEELIHAD
A E AR BRUAEE, TR SR MR %A IR A A A e
i IR 55 LS I BE T

iy — ¥

« T 5 &

The Psychology of Persuasion




