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Lesson 1

Lesson 1

!

Pre -reading g
Nowadays , it seems that there are consultants for every aspect of business and life. Ann %
Demarais ,from New York, is a psychologist who runs a company called First Impressions.
This company teaches people to make a good first impression, whether they are meeting new
business partners or going on a first date.

In the text below, Ann gives people some advice about making a good first impression.

Before you read, brainstorm about what she might mention. é

30 -Second Success

To increase your odds of making a good first impression, Ann Demarais offers these tips:

Make eye contact at least half to two-thirds of the time (any more than this and you may come
on too strong). And pay atiention to your body language. Lean towards others when they speak. Nod
every now and then. '

Smile ,even if you aren’t in the mood. “We actually courage our clients to fake it,” says Dema-
rais“It’ s a gift of social generosity,with a payback. ” Just going through the motions of showing some
teeth may make you—and others feel better,says the research.

Be careful about“over-sharing,”i. e. ,disclosing too much personal information about yourself.
Keep it light. Keep it positive. No one—repeat—no one will be interested in your gallbladder opera-
tion,

Try a litile flattery. People warm to others who pay them compliments even if they know they are
false ,studies show. But it’ s best when done sincerely,stresses Demarais.

Got a prepared opening line as an ice-breaker? Ditch it,or you risk coming across as shallow,
aggressive and calculating.

Check your impulse to use the other person’ s name repeatedly. Once or twice might work ,but
overplaying the name game can make you seem forced.

Think a neutral, inscrutable style makes you appear thoughtful, deep or cool? Forget it. Aloof
behavior like crossing your arms or showing zero emotion makes you look bored or arrogant. (238
words )

From Reader’ s Digest , April 2004
By Doug Colligan



New words

odds n. AIREME, L&

lean ot & vi. (FE)FR,JES o M5 KB ad. 1K 2. SUFRIEEE N

nod ot. & wi. 3k wi. FTEEL,ITEERE n»o 3k

fake vt 1. POYE, B, X . ACER 2. 05 v &l fBE no LIRT 2.

adj. {81y, '8 FEH

generosity  n. L. {RHE, KJ7, 4% 2. W aR S A HIFT0

compliment n. 1.%P3E(E) , 84 (35) 2. ... EALLAEARHIE v B A4

aggressive  adj. 4F5r b1, PRIERY , (2BEPER)

calculating  adj. ¥EHHAY RS THEITH

impulse n. 1. SEWEhTEH, AR AESK 2. #i8h, by, R

repeatedly adv. EEHL, FH=H

neutral  adj. 1. FPL B, AR 2. BERI IER A 3. (fh2) gy 4. AT R
B on L CRESEHABHLES ) ZRAE 2. Pz At arE

thoughtful  adj. 1. PR, B 2. KRS, 00

icebreaker  n. FEVKAR, BEUKIR &
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Language points

Strong

The word“ strong” is often joined with other words in collocations. Here are some common ones.
Smell ; “Her perfume has a strong smell. ”

Accent; “My teacher has a strong Irish accent. ”

Drink ; “Er guo tou is a sirong Chinese drink. ”

Flavor: “This tea has a strong flavor. ”

Suit; “ Languages are my strong suit. ” ( = a field where I have knowledge or skill)

Argument. “There are strong arguments in favor of protecting the environment. ”

Stomach ; “He has a strong stomach. He can eat anything!”

Make sentences of your own using these collocations.

Grammar notes

1. Omission
In English ,we often omit unnecessary words.
But it’ s best when done sincerely. ( = when it is done sincerely)
Got a prepared opening line as an ice-breaker? ( = Have you got a prepared opening line)

Think a neutral ,inscrutable style makes you appear thoughtful ,deep or cool? ( = Do you think
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a neutral , inscrutable style. . . )

2. Make sb. + link verb + adj.
This structure is commonly used in English, particularly spoken English. It can also be used with
things, not only with people.

Once or twice might work , but overplaying the name game can make you seem forced.

Think a neutral ,inscrutable style makes you appear thoughtful ,deep or cool?

Aloof behavior like crossing your arms or showing zero emotion makes you look bored or arro-

gant.

Exercise 1:True or False

According to Ann Demarais ,are the following statements True or False? Correct the False ones and ex-
plain why they are False.

. You should always look at the person when they are speaking.

. If you look at the other person too much,you may appear aggressive.

. If you are not happy,you should still smile.

. Smiling cannot make you feel better,but the other person will feel better.

. You should talk about very personal things.

. Say good things about the other person,even if they are not true.

. Prepare something to say to other people before you meet them.

. Use the other person’s name as often as you can.

O 00~ N U AW N -

. You should look Cool by not showing facial expressions.

10. Crossing your arms can make you look bored.

Exercise 2 : Omission

These questions have been formulated using omission. Rewrite them in full,
1. Got a question?

2. Car running OK?

3. Thinking about taking a holiday?

4. Feel tired?

5. Been playing football?

Exercise 3 : Synonyms

Join the words from the text on the lefi with their synonyms on the right.

1. odds advice
2. offer cunning
3. tip deep

4. disclose release
5. light praise
6. compliment proud
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7. stress

8. ditch

9. calculating
10. thoughtful
11. aloof

12. arrogant

Exercise 4 : Antonyms

suggest
relaxed
emphasize
forget
chances

uninterested

Join the words from the text on the left with their antonyms on the right.

. at least
. pay attention to
. towards

. every now and then

1

2

3

4

5. encourage
6. generosity

7. disclose

8. light

9. positive

10. compliment
11. aggressive

12. shallow

. 13. aloof

14. arrogant

Exercise 5 : Gap filling

repeatedly
away from
ignore

at most
negative
serious
meanness
discourage
hide
proud
passive
insult
de§p

interested

Fill the gaps with appropriate words from the text.

1. “Mary,do you like it if a guy comes on 7”7

2. When writing in English, pay to details such as spelling and punctuation.
3. Psychologists believe body is more important than what you say.

4. He gave a in agreement.

5. Help me now and you’ll get a later.

6. I know you don’t like himbut please go through the of being polite.
7. She had an on her back last week.

8. Try to pay a to each person you meet.

9. Our teacher always the important points.

10. If someone insults you,the is to insult them.

Writing

The text is written from a western point of view and certain points( e. g. the first, about eye contact)

4
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may not be true for Chinese culture.

The fifth point( about ice-breakers) is particularly interesting because many foreigners in China feel
that Chinese people have “ prepared their opening lines” (“ Welcome to China” “ Where are you
from?” “Do you like China?”). As the text says, this can have the effect of making people seem
shallow , aggressive and calculating. Of course, Chinese people view asking these questions as being
very polite.

Write a short passage(150—200 words)on how to make a good first impression from a Chinese point

of view.

Writing Tips :
Think of at least three ways to make a first good impression.

Then , think of ways to illustrate those points.

The fun bit

It is often said that British people like to talk about the weather. This is actually often true.
In the text ,the third point includes the advice” Keep it light. ”
One reason that British people often talk about the weather is because it is an excellent ice -breaker!
Talking about the weather is neutral(not political or emotional) ,not personal  like relationships or op-
erations ) ,and interesting ( the weather in Britain changes very often). The topic of the weather can also
easily be developed.
1. Man:“It’ s not as hot as this where I live. ”

Woman ; “ Oh really? And where do you live. ”
2. Woman; “It was sunny yesterday,so [ went to the Great Wall. ”

Man ;: “How nice! Do you often go to historical sites?”
In small groups, make a list of other topics that could be considered“light” and suitable for use as ice

-breakers. Then report back to the rest of the class.



Answer

Exercise 1

Key

1. False. You should look at the person most of the time when they are speaking. If you look at them

too much ,you may appear aggressive.
. True
. True

. False. Smiling may make you happier too.

. True

NoRNe SIS e NNV, B VO R )

10. True

Exercise 2

1. Do you have a question?

2. Is your car running OK?

3. Are you thinking about taking a holiday?
4. Do you feel tired?

5. Have you been playing foothall?

Exercise 3

1. odds chances
2. offer suggest

3. tip advice

4. disclose release

5. light relaxed

6. compliment praise

7. stress emphasize
8. ditch forget

9. calculating cunning
10. thoughtful deep

11. aloof uninterested
12. arrogant proud
Exercise 4

1. at least at most

6

. False. You should not talk about very personal things. Keep the conversation®light”.

. False. If you use a prepared line,you may appear shallow.
. False. Use the other person’ s name a few times,but not often.

. False. This will make you look bored or arrogant.
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2. pay attention to ignore

3. towards away from

4. every now and then repeatedly

5. encourage discourage

6. generosity meanness

7. disclose hide

8. light serious

9. positive negative

10. compliment insult

11. aggressive passive

12. shallow deep

13. aloof interested

14. arrogant proud

Exercise 5

1. strong 2. attention 3. language
4. nod 5. payback 6. motions
7. operation 8. compliment 9. stresses
10. impulse

Writing

( sample passage)

To make a first good impression in China,these are some rules to follow; -

Dress properly. Admittedly ,inner beauty is more important,but it takes time for people to get to

know you. Therefore , people will initially judge you from what you wear when you first meet. Clothes

should fit the situation and match your status as well.

Be polite. First, exchange a few words of greeting. Then, listen attentively when others are talk-

ing. Do not interrupt them.

Be punctual. In this way, you show respect to others. Moreover, it is your duty to show up on

time. Otherwise , you’ re wasting your partner’ s time. As someone put it,it’ s no different from mur-

der.

Always be honest. If you take chances on the first interview in the hope that your lies won’t be

found out,you are sowing the seeds of your own destruction. Once the truth reveals itself,all that you

have done to impress people is a waste.
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Lesson 2

-

Pre -reading
Only three countries have independently sent people into space—the Soviet Union in
1961 ,the United States in 1962 ,and China in 2003.
Would you like to go into space? ( Why?)
Would you like to go to the moon? (Why?)
What would you like to do on the moon or in space?

Why do humans explore space?

The Space Race

On May 25,1961, U. S. President John F. Kennedy delivered an address to a joint session of the
U. S. Congress. He titled it“ Urgent National Needs” and in it he made a breathtaking announcement
The United States would put a man on the moon and return him safely before the decade was out.

It was both a race to beat an opponent and a challenge to achieve an impossible dream.

Up to that time,the U. S. space program had been inferior to that of the Soviet Union, its rival
not only in military preparedness but also in space exploration. With Sputnik,the U. S. S. R. was the
first nation in space. However, by harnessing both national pride and the resources of the Federal
Treasury ,the United States launched Project Apollo and undertook a series of manned flights.

When Kennedy made his announcement , there were many in the space program who didn’t be-
lieve it was even possible. Yet nine years later,the dream became a reality.

On July 19,1969, the Apollo 11 lunar module set down on the face of the moon. Stepping onto
the lunar surface the next day,Commander Neil Armstrong said memorably, “That’ s one small step
for (a) man,one giant leap for mankind. ” Four days later, the three Apollo astronauts were safely

back on Earth. It was a triumph of human ingenuity and intelligence of vision and determination.

(228 words)

From Leadership from Within
By Peter Urs Bender
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New words -

harness n. E BE o 1LASE)REHE 2.6, FH
dent n. MY, MYL o FFEAMNE o BEMEYE

deliver or. & vi. B3E,55fF o 1.KE 2. 8= 3. X35, 1R
session n. 1. JFEE, P4 2. %80 3. —ERR(A] 4. KRESHEHEILM
congress n. 1.fAFXKE2 HE, WS

breathtaking  adj. IEHEBIACH AW

opponent n. 1.%F BF 2. K&

military  adj. N, ERHKGEAN o EAGEN, RENE
exploration n. 1. HEEERIT; I 2. B, KR

pride n 1.18% HZ2. HE o VI...MHEZ,BET...
program  n. By w AOTENL) #ERT

astronaut n. ?ﬂﬁ D‘:i s j(?é }\

ingenuity n. BEZBIE, LRTFIS

AANAANANANANAAN NN NI TN I I I NN

NN NN NN W N NN NN NN NN NN

IANAANN AN NANANANIAANAANANNNANANANANANAINIOANANAANA AN NI I

Language points
1. “Space” compound nouns
p
The word“ space” can be joined with several other nouns to create compound nouns—space pro-

gram , space exploration , space flight, space shuttle , space rocket,space suit,space walk , outer space.

2. Collocation

In the text,you can see the phrase“deliver an address. ”In English we use several similar collo-
cations with the meaning”speak. ”

Present a seminar, give a speech,hold a discussion, debate an issue, make a comment, make a

statement , make a declaration.

Grammar notes

1. Both. . . and. ..

It was both a race to beat an opponent and a challenge to achieve an impossible dream.

However,by harnessing both national pride and the resources of the Federal Treasury,the Unit-
ed States launched Project Apollo and undertook a series of manned flights.
2. The use of*that” as a demonstrative pronoun

Up to that time,the U. S. space program had been inferior to that of the Soviet Union,its rival
not only in military preparedness but also in space exploration.

The first* that” refers to the date—1961. The second“that” refers to the space program.
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Exercise 1:Answer the questions

Answer the following questions about the text ,using your own words as much as possible.

1. When did President Kennedy tell the world the USA would put a man on the moon by the end of
the decade?

. Where was he speaking?

_What were the two reasons for America’ s race to the moon?

. What was Project Apollo?

. When did Neil Armstrong walk on the moon?

. What do Neil Armstrong’ s famous words mean?

N N AW

. How long did it take the Apollo 11 astronauts to travel from the moon to the earth?

Exercise 2 :Both. . . and. ..

Complete the sentences using your own ideas.

1. She bought both. .. and. . . from the supermarket.

2. As a person, he both. . . and. ..

3. You must have both. . . and. . . to get a good job nowadays.
4. When he plays football ,he is both. . . and. ..

5. Going on holiday is both. . . and. ..

Exercise 3 : Demonstrative pronouns

Complete the following sentences using the demonstrative pronouns “this” , “that” , “ these” , and

“those” .

1. Our cars are better than produced by our competitors.

2. Our production is much higher than of 10 years ago.

3. We can see a more advanced version of machine we are looking at in the other build-
ing.

4. CD’s in my hand contain all the data you need.

Exercise 4 : Synonyms

Join the words from the text on the left with words on the right which have similar meanings.

1. deliver success

2. urgent lower

3. breathtaking statement
4. announcement amazing
5. beat give

6. opponent defeat

7. inferior important
8. triumph competitor

10



