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agenda [ o'dzenda] n. F24
advantage [ od'vamtidz] n. £ %
comment [ 'koment] n. it
dealer [ 'dizlo] n. 2445%

shipment [ 'fipmont] n. #iz
network [ 'netwa:k] n. W%
potentially [ pa'tenfoli] adv. # 23k
nightmare [ nait'meo] n. &4
confirm [ kon'form] v. #iA
appreciate [ o'pritfieit] ». k¥

L - _

) - )
issue ['ifu:] n. M4
reasonable [ 'ri;znobl ] adj. 4-¥2 ¢4
competitive [ kom'petotiv] adj. # % 4
J1 4
contract [ 'kontraekt] n. 4
combine [ kom'bain] ». %4
negotiate [ni'goufieit] ». # 7
strength [ stren0] n. 4£.%.
focus [ 'foukos] v. B £
package [ 'paekidz] n. &%

agree about ik g%, — &

respond [ri'spond] v. & &

have in common # 3 ] % 4t
proposal [ pra'pouzl] n. i
move on to 4k

presentation [ prezon'teifn] n. J& %
in sb’s interest e XAA &
reaction [ ri'eekfn] n. ®E

reach an agreement ix %, thi

Lbargajn [ 'baigin] n. EH

handle [ 'heendl] ». 422
section [ 'sekfn] n. ¥
respond to = &

play it by ear Fi#L 5 %

be on guard with # g

hunt for 4% %, F&

get stuck on #% M4

drive a hard bargain ##, &
push sb. on 1#4%




S: So, thank you for coming, everyone. It is really a pleasure to see you all
here. First of all, may I suggest that you take a look at the agenda I sent
you? Would you like to make any comment on that?

Z:Yes, I wonder if we can begin with the shipment question first. We really
need to come to an agreement on that before anything else.

S: That’s true, but it’ s also a very difficult issue. That’s the reason why I put
it last. I thought it might be a good idea for us to start with the points we
have in common. We’1l move on to the shipment issue after that.

Z: All right. That sounds reasonable.

S: Well, before we go any further, I’ d like to say how strongly I feel that it’s
in both our interest to reach an agreement today. The market is becoming e-
ven more competitive and our combined strength will give us some big ad-
vantages, not least in terms of the dealer network. Now, I think Richard
would like to say a few words about that.
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@ make comments on sth.
7] 4w : Would you make comments on our women’ s garments in current
design?
Oh, they look very nice.
E A RATAAT R L A R 7
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WL, ERRRER,
® have sth. in common
{7 4 : The two firms have very little in common in selling strategies. X #
KNG EHE K LR AEREK,
@ in the interest of #f &-+----- Fl 3
{8 411 . The stable and healthy business relations are in the interest of both
sides. RERBEW T 5 X A6 X7 WHl i,
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Fif) 5 &8 14 Mr. Brown X FHFEHNSE @S,

B: Hello, Mr. Wang, nice to see you again. How are you?
W,
B: I’m fine, we just moved in our new house. Everything is in a great mess.

Fine, thanks. And you?

It’ s a nightmare. But I’ 1l appreciate not having to spend so much time com-

muting to my work every day.

: Yes, it took me nearly one hour to get here today. Bus service in this area is

not so good.
Well, will you like a cup of coffee?

:Thank you. That would be nice.

. Milk or sugar?

:Black will do, thank you.

: So, how’s business in your section?

:Not too bad. We have a lot of work to do as far as our contract with George

is concerned this time.

. Then, I think you can say a few words about that first.
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@ in a mess #, ik — Al
fd| 40 . Since nine o’ clock, Mr. Gill has been sorting out the shipping doc-
uments which are in a mess in the files.
MAE AL, RN —H AR Xk ALk — A Wil B4,
® commute 1§ 7 & # % ( L 3E)
ff] 4 .1 commute to work from Shenyang to Fushun on weekdays. i — %
JE) B4k M\ 2 PH B AT IR R $ e b3,
bus-commuter 7 5 % i #) i A
train-commuter 7 K % i #) 89 A
@ as far as sb. /sth. be concerned #f -+ e, 2F
7] 41 : As far as 1 am concerned, I agree with Jack on this point. 3 % 7
ELREEATHAL
As far as color is concerned, Tom prefers black. 3t 2 & M & , i
EREE,
wRATIES
Brown f1 E7E R HI AR GHIHE

B. Will you have a cup of coffee, Mr. Wang?

W :No. Don’t bother, please.

B. Of course, I don’t know Smith at all, but you’ ve got to be on your guard a-
gainst George. I told you about our negotiating with him in New York years
ago, didn’t I?

W.I’ m sure you did. Can we focus on the final packing today, Mr. Brown? We
mustn’t get stuck in the price. They are going to knock us down. We’ ve
got some room to maneuver.

B: That’s right. George is the head of Marketing Department.

W .What we must keep in mind is that we can make a concession if they push us
on staff cuts.
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B: Oh, we don’t need to worry about that, Mr. Wang. We just play it by ear.
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© be on one’s guard against sb. /sth. /NG, 7§
f5] 41 . We must be on our guard against pickpockets on a bus. 7 A\ % %
L BRATEACHF,
@ focus on sth. & H Feeeee # .k
%] 4n ; We should focus our ai;bention on the demands at the overseas mar-
ket.
KMEZEFEE-THIATIHNE K
@ knock sb. down #7 ], & /& i}
{7 41 . They are attempting to knock us down in terms of the price. i {74
HiL £ MAEMHE T EiLF
@ keep/bear in mind i f£, %2, 7 % & % A remember
{5 4 ; Please keep in mind that you’ 1l arrive punctually for the meeting to-
morrow. FiLEW KL E R,
Bear in mind that you can always rely on me. 17 {f, {f 7k it 7] DL K
FRo

Useﬁll Sentences

<» It is a pleasure to see you all here.

B AR TERTE X AR 2% .

< It is a pleasure to be working with you.
PRI AR =5 2%

<p It is a pleasure to go sightseeing in a foreign country.
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Chapter One

A |

<» He wonders if you could give him a hand. :
by AR R S A RE A A At |
<» They wonder where they will put up for the night. 1
fibAT A AN 4 K A B |
<» I thought it might be a good idea for us to start by confirming the points we ;
have in common. :
T P FRATATRAT TSR A b 7 iR AR B 4T :
<» It might be a good idea for us to eat out tonight. |
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