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Unit 1

‘The Nature of World Trade

There is fundamentally no difference between
world trade, or what is often termed foreign trade and
international trade, and domestic trade. Under normal
conditions, both represent’ a merchandising acttvﬂ.y
which is carried on for profit and consists of the pur=
chase and sale of commodities. World trade. as distinct
- .from domestic trade concerns itself with the formulation

of exchanging commodities betweén buyers and sellers

living in different cotmtries. In world trade, people
meet with various kinds of differences in languages, -
,social customs, measurements, and legal concepts.

In world trade, the exchange of goods:is- called
import and export, and the: goods are sent from. one
courtiry to another and they usually eover greater. dis~
tances than goods moved in domestic trade. Distahce be-
tween the irhporting-and exporting couniries often. makes
the establishment of contracts between buyers and
sellers more difficult thén the case -in domestic trade
which rarely has anything to do with overseas trans-
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On their way to and from markets, goods must
cross boundaries of nations with their customs house
barriers. The import duties and customs regulations are
normally interpreted to hinder the bringing of com-
modities into a country.

Another important part of world trade is payment
and money conversion. When companies conduct busi-
ness with overseas firms, they often end up dealing in
the currency of that country.'

The degree of importanceé which foreign trade
plays in the economie life of a nation is' determined by
the folloWing factors: (a) résource reasons, (b) economic
reasons, and (c) political reasons.

Industrially advanced nations possessing: compara—
tively small areas and few natural resources must re-
ly on imports -of raw materials and foodstuffs and ont
exports of finished commodities in order to be‘able to

subsist with a fair degree of comfort on the - territories
they occupy. For them foreign trade is not merely a

means for disposing of a few surplus products and ex-
changing some less desirable domestic commodities for
more ‘desirable foreign wares; for them foreign. trade
is a vital necessity, an activity to which.they are. dri-
ven by the limitation of their habitat, They 'must carry

on manufacturing pursuits . in order to create values

which would. enable them to. obtain from abroad,‘mahy
essential commodities lacking in their own countries.

-_— 2 -



Every nation engaged in world trade wishes to
secure some kind of economic benefit through the ex-
change of their own products. Among less advanced
nations the raw materials may be sold before being
processed, such as oil from some of the Middle East
countries. On the other hand, among highly industrial-
ized nations the raw materials are often sold in fin-
ished form. The developed nations are demanding raw
materials and handmade products; and the developing
countries are in a great need of sophisticated equip-
ment and machinery like computers, jet an'craft and
electric generators.

Some nations of the WOrld trade with others also
for some political reasons and some nations often re-
fuse to trade because of political disagreements. Also’
some nations follow the“self-sufficiency”policy and they
regard manufacturing certain commodities as a long-run
program in the national development strategy. Actually,
in most cases nations which seek to be self-sufficient
fear economic reprisals and aggression from other
countries, which would interfere with their nationalism.
Countries following the “self-sufficiency” policy usual-
ly see noneconomic reasons as being more important °
to the national welfare than the economic advantages
of world trade.

Everywhere one looks there is evidence of .the
grownig importance of world business, and modé‘rnAbusi-



ness activities are not limited by national boundaries.
World husiness is a fact of life in today’s society. A
nation is both a seller and a purchaser in the inter-
national- market. World frade allows a nation to sell
abroad preducts not needed domestically and to buy
items not produced or in short supply locally. Today
most firms in the world like their counterparts else-
where view the globe as their own market.

Words and Phrases

trade n X5, 05 v. K&, BW
world trade  #ARE, BHRIE
domestic trade HPIH S

. merchandise n. COFRORE W, RW v, K&, B

merchandising activity W& &3
social custems k& K&

establishment . #3, WiE, Fi

contract . ooon Ry, AR :
overseas a. ShEM, WS
-customs n. XM, (the~) ¥k

customs house ¥3%
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barrier n JRRXE N Lot
h.ip.der . - . Bk, ﬁj "
conversion n. B
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money conversion %7 i #t

conduct v. &8, B3
conduct business with .- ftEE .
resource n. GREREROYWH, WhH, ®HR
natural resources BRAKIR
raw o a. RINTH .
raw materials J5¥
foodstuff n. B, ﬁ%
finish v. GW, T
finished commodity m&h
dispose (of) v. Bk, £H
- surplus products FR7E -
drive v bk, W -
be driven by 3. BigE :
manufacture v, (k) fﬂﬁ fﬁHI
pursuit n. B, W oo
secure o. Hlh B RAF
the Middle East phr A (EM’) ‘
develop e R dEHE
developed nations ~ E¥%AE . .
developing -gouniries BRhEE T
sophisticated - = WS, R ;
machinery n. (@) ik
electric - S e HREH, KEE
eloctric generator K@l ‘
disagreement n. EREWE, FH



self-sufficiency n. BHBAR

long-run . a. KLy, KW
long-run program #83 %)

reprisal n. RE

noneconomic a. 2T

counterpart n MR A, WP

Notes to the Text

1. what is often termed foreign trade and international

trade Ry or FRMEARS, Hworld tradeaq HEA
i§ BRI R E . -
F.O.B. means “free on’ board”, an expression
that excludes additional costs. .
F.OB. miaR ‘BN, ZRUH s,
The most significant common ‘market is - the Eu-
ropean Economic Community, ¢ union of nin'e‘"’Eu—
ropean nations. -
TA-BRHE R AR, Eﬂl&k?)ﬂéé?f%lﬁm, pe
BREZMNHIATH. :

. ...as distinct from domestie trade ;%—4\53 as §il

MEBEN, as ZRERT is,

-.living in different countries IL7ES F 4,

buyers and’ sellers B@Eﬁ‘o ﬂﬁﬁmﬁ%ﬁiﬁ‘
B, EEE, i,

In many contracts, there’s a clause stating that
the supplier will be charged penalty if there’s

‘@ delay in delivery.
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Exs4FEh, BERL—%, RRERKEEHX
®, BHd®.

particular average usually refers to risks affecting

only one supplier's consignment.

BEREEREEREN—-4AERARYHRE,
2 W3 IR 1E 2 15 N B B TS 8 TR
...possessing comparatively small areas and
few natural resources
...Jacking in their own couniries
...following the “self-sufficiency” policy
..moved in domestic trade £ it 4y A48, fEgoods

; /"E‘Jﬁﬁo gEMSFERGCEEN, FRE, WM.

Thus, the currencies were related to one anether
through a system called the gold.standard.
R, & B TR m e A L g ) BE R A

CHEEXR.

Consular invoices are declarations made at the con-
sulate of the importing country.. '
SERERFDEAFHEERN—MRHRE,

£ WARSCH th B AE € 7B i St & 5 T S0
...not needed domestically

...not produced locally

.5. Distance between...overseas transportation f—A~

BERNENESH, M Distance ...difficult &3
A, HERH than SIH M EBRENE, X4TNTE
474 @1 which ZItagE &M, BHiRTHE K domestic
trade, ¥ #, has anything to do with&# X ¥ K, &
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© o PRI EEE A have something/nothing/not much/

a great deal to do with, &3 “fie--w FRLR (B

CHRER, RBRRKRRBBLR Y, M

A credit note has nothing to do with the L/C.
kB 5 EAELR.

| Growth of trade has a great deal to do with

- Availability of energy sources.

HH R SRENTH PR RR L,

. % Indusirially advanced..they occupy#y, rely:z

BHEA on SUNI EREENIN. WEMN they oc-
cupy BETMA, 4 the territories, in order
BA AT, DI REFEAME, ﬁﬁzamm

X,

A country may choose to devalue its ctm!ehcy

' ~in order to achieve a balance.

—EEUNAT B T, LR P8,
In. order not to hold up delivery to the importers,
the bank can issue a letter of mdfemtﬂty to" the
shipper.

RTARE Diﬁﬁﬁ, ﬁﬁﬂﬁ]ﬁﬁkﬁﬁiﬁﬁﬁﬁ
In order io be a WHTC, at least 95 Percent of a
corporation’s sales must cdtne ﬁ'om UﬂtSIde the

*. United States. - )
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~engaged in world. trade ﬁﬁ%ﬁ' ﬁJ ﬂﬁ ﬁs 3 i
every riation. : :
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