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FNAS 5SS

Good morning, Mr. Smith. I’m from ABC Gompany in

London. My name is John Brown. This is my card.
PREF, LB K RICKABC I HHW-FFBA X REK
8% h,

%01 can [kan] v. 8.2, T8 adj capable if.may, be able to

| 02 be from *8
| 03 feel interested in X--eo - ENGR
04 work for MEB

05 sizeable ['saizobl]  adj. KHUEHY; HEBBHY
06 design [di'zain] n. S8 ;B &t

07 discriminating adj. PiBIEY; BYWBIHH

[ di'skrima,neitip ] n. discrimination v. discriminate
08 most important REEN

of all
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10

11

12
13

would like BB

card [ka:d] n R ;8K

do business 5o g B EER
with---in

be willing to .3

experience n 2% 8 ad. experienced
[ik'spirians]

01

02

03

05

What can | do for you?
BHARE?

He’s from ABC Company in London. His name is John Smith.

R CBABCATNLIE - BB,

He has seen our exhibits and is interested in some of our items.

HE T RINTERAE, NRNN— LT BREE,

They have been working with leather products for more than 20 years,
and have a wide business relations with many wholesalers, retailers
and agents in the world.

AR REREESE " TSFHET , A HRBMEBELNCH
A8 SEHVRES,

We are in a position to place sizeable orders with faithful suppliers.

HTFRAIVEMBIIAT, RINENTHEBERABLTNG.
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06 This kind of design seems quite new in the market, and | believe they

will become the most fashionable ones in the year.

FEEAR, B aETA RS R, BTSSR NSHFIRT 6.,

07 Reports from different markets show that this is the choice of discrimi-

nating buyers.

MNHIARBIIWREE, I TRABHBRENE—EE,

08 Quality is the most important of all.

FERENRAEERE,

09 1’d like to see the manager.

BRIRYRMIBVEE,

10 Here’s my card.

11

XRBOBA

The purpose of Mr. Smith’s coming here is to see the possibility of do-
ing business with you in leather bags.

FBECERNEN, BREEURNBERBISRERIS BN,

12 We are always willing to develop business with friends from all over the

world.
RIBESHFSIMOIRIIRER,

13 Our company has many years’ experience in selling leather bags.

BMNAIHERBELHISFNRETS.

% 6 7 :

A ;' Excuse me, are you Mr. Smith?

ic), YR L BBATSEAD?
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B: Yes. What can | do for you?
BN, BHASE?

A‘tﬁ' Good morning, Mr. Smith. I’m from ABC Company in London. My name
is John Brown. This is my card.

RES  SPEBHT, RECBABCATNNE-H. XRBRNEA

8: Thank you.
LU
ﬁ I’ve seen your exhibits and am interested in some of your items. 1’d
like to talk to you about them.
RE TIRNNFERERS , IR — L RRBME , AR RN
‘B: Good. We’ve been working with leather products for more than 20
years, and have a wide business relations with many wholesalers, re-
tailers and agents in the world. Every year we export large quantity of

our products to the European market, but your company seems new
to us.

BM. RNAIBERERELE_+SENFHRT , EHRSINHER
NeviLess . PEEURES. SERINBEAMSEEORE™
B, /32 HRNATDRTFRAIIER, RRFEF.

A: Yes. We are new in the line of leather products. But we are in a position

to place sizeable orders with faithful suppliers.
25, RIMERRERNNERK, B2, N TRIERNAT, BINNT
WHBEREXUTMGN.

B: That’s good. Our leather bags have enjoyed warm welcome in the

European market.

B3, RANRE BEDMTHIFRREN0RE.

‘A Yes. | find the range of Article N0.406 attractive. They seem to be of

005
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great style and good taste. This kind of design seems quite new in the
market, and | believe they will become the most fashionable ones in
the year.

Z2H, BIFI06SRIEARTE, RIAFMATS . XinitaEms LE
ABR, RBESBMNSFIIRT <R,

:: This style is newly desiged. It is an improvement in style upon the old

ones. Reports from different markets show that this is the choice of
discriminating buyers.

ERBNFLBHN—1RE, ST RIDRAN™ B8, R[N LTRUE
B0, ANTTRNAERRE, XTRIABHBRENE%IE,

:’ But | still want to have a look at your samples. You know, quality is the

most important of all.

A, RAREERR, RNERER, B aNRREER.

1 Of course. | quite agree with you. I’m sure they will satisfy you.

BIEXERROEE. RIESHETHED ., M—ESHER.

:' Excuse me, is this Tainan Light Industrial Products Import and Export

Corporation?
WoXESEE T IWHBOATGR?

:J Yes. What can | do for you?

By, BHas?

;7 1°d like to see the manager.

BRRIIRMNEVEEE

:! Come on, please.

WERER .

BHRIBEERHF



a:

A

* (Show the man to the manager’s office.)

(R T LBONINE, )

:: This is Mr. Lee, the general manager of our company.

XERMNATNFLE,

How do you do, Mr. Lee. I’'m from ABC Company. Here’s my card.
FRE ({5, RBABCATN, XBEHBR .

;' How do you do, Mr. John. Sit down, please.

RIS, LI, B,

! Thanks.The purpose of my coming here is to see the possibility of

doing business with you in leather bags.

Hi, RENENSEEE RNERFURERELSEBRLER,

' 1’m glad to hear that. We are always willing to develop business with

friends from all over the world.

REEM, BINBESHRZMNBREHEN.
(B: Have a cup of tea, please.)
(B:IBHRFKIE, )

(A:Thanks.)

(A: Wl )

Our company has many years’ experience in selling leather bags. Our

products are warmly welcomed in some European countries. Here’s
the catalogue. Would you like to have a look?
BRI\ DUERAELETFSFNRET, RNOTREDMN—LER
B2V, XBRRMNNFRER, (REEEID?

Yes. May | keep this catalogue so | can study it further?
RIUEOESE—TIG?

Yes, sure.

=
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Here’s our inquiry list. Please quote us your low—
est , CIF San Francisco.
HRKITHWME, ELKITRIBRLCIFH e KIE

s
01 attractive adj. [RSIARY; S AMIREY
[o'traektiv] n. attraction v. attract
02 supply [sa'plai] v. BA4E  BRE SRAN
03 quote [kwout] v. & ;SI1A;SHE; 78 n. quotation
04 favorable adj. BEA%EY; IMAIEY; S AMMREY v favor
['feivarab]] n. favorite
05 delivery time K REtE]
06 on time =Y, &y
07 payment terms IRFLE
08 an irrevocable BORASZER
letter of credit at
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