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Mr. Li:
Officer H

Mr. Li:
Officer;

Mr. Li.
Officer:

Mr. Li.
Officer:

Mr. Li H
Officer.

Mr, Li.

Offiicer .

The Exhibitor should cover the minimum period of 10 days before the Exhibition date,
and also minimum 10 days after the Exhibition date, that means, the Exhibitor should
cover the “Public Liability Insurance” at anytime when the area/space is occupied by
the Exhibitor.

Thanks. And could you tell me some information about payment of applications?

The non-refundable of the total fees payable by each applicant must be made according
to the payment terms of this application form, which is stipulated at the front page of
this application. Any failure of payments by the applicant will be responsible for the
legal liabilities.

Any other points about payment?

Any payment made by applicant in respect cf this application is non-refundable due to
cancelling the order. Substituting or non-participation from their application is deemed
conclusive of the forfeited rights or all reservations.

How about the application procedure?

The participating enterprises should fill out an application and refurn it to the exhibition
sponsor or its authorized agent. When receiving the confirmation of acceptance, the
applicant should remit to the exhibition sponsor the whole or part of the charges for
booking exhibition stalls ( The whole charges should be remitted to the sponsor before
the deadline for registration). Then the final confirmation of the exhibition stalls will be
given to the applicant.

And any information about the position of exhibition stalls?

The overall situation shall be taken into account, for the arrangement of stall positions
by the exhibition committee, according to the products and services the participating
companies provide and the industries and regions they belong to. The different positions
of stalls can also be distinguished on the account of charge’s amount. There are also
some special stalls with two sides of walls (comer stalls) in the exhibition, which may
achieve better effects of publicity. The exhibition sponsor provides illustrations showing
the available positions. The earlier the participating application is delivered to the
exhibition sponsor, the easier it is to get better positions.

We will prepare in detail according to your suggestion.

Here is a pamphlet in detail for the application procedure. You may read it and come
again in two days.

Thanks for your kind help. Surely we will be successful in the coming Commodities
Fair. Now say bye to you and good luck, .,

Thanks. Bye.
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fill out Hy

take into account 'MW, £k

in detail VA

1. The Exhibitor shall be responsible for all risks insurance covered on his exhibits and inside their
booth area, including all equipment provided and rented from the Organizer. HBREHF N H

REMBRRAK—RR AT, SEFFHAHTREMHEEORE,

be responsible for: J%----.- nE, B BREA

e. g.: (D The police are responsible for the preservation of public order and security.

(2 Who should be responsible for this accident?

covered on his exhibits and inside their booth area i} £ 4A4E 5 MG B EiE, B risks

insurance,,

including all equipment provided and rented from the Organizer BI G 71178 BMCRE, B

i risks insurance,

provided and rented from the Organizer #1213 250 RIIE UG BEE, BWATER equipment,
2. Any payment made by applicant in respect of this application is non-refundable due to cancelling

the order. EEAWHRHEME ., #FEAMN LA REE VBN & 2R R .

in vespect of : XT; Bk-----ih; T HE

e. g.: In respect of strength, no country is superior to the third world as whole.

with respect to &5 in respect of JLEFI X, #A/E “%F" R “FF” R “fh L

P, BIEEA XS, HA in respect of 7] L) 244k for XA R B

e. g.: (D Under the library regulations, a fine of three pence will be imposed in respect of each

day that a book is overdue.
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(® With respect to recent flood, please report the number of sheep that were drown.
(B AERIRE, YENSIRBMHER, AIREM in respect of,)

3. When receiving the confirmation of acceptance, the applicant should remit to the exhibition
sponsor the whole or part of the charges for booking exhibition stalls. HiF AFIRBIRIER
IWEE, RNXMREEHFEME—-BHTE,
when receiving: 394 iR when 2 while J£ /], Rni&H58IEAMsHYE RN Z4 .
e. g.: (D Be careful when crossing the street.

(® Don’t mention this while talking to him.

4, The exhibition sponsor provides illustrations showing the available positions.
BEEhITREAHRBAEBEARERE,
showing the available positions RIRFEHFEIBIEE R, BURRTHE A illustrations,

5. The earlier the participating application is delivered to the exhibition sponsor, the easier it is to
get better positions. W IEXAEDARTE, BAERRITAE.

the + tL B4R, the + EEBEG: &8
e. g.: (D The harder you study, the better you will be.

(2 The more angry he became, the more she laughed at him.
@ The more difficult the questions are, the less likely 1 am able to answer them.

1 Part Two Text e

China Dalian Import and Export Commodity Fair, originally called *Northeast China Area
and Inner Mongolia Export Commodity Fair”, was one of the earliest regional export commodity
fairs in the whole country. The fair was then export-oriented while it conducted import business
and negotiations for attracting investment and foreign economic cooperation.

Upon the approval of the State Ministry of Foreign Trade and Economic Cooperation in
1987, the “Northeast China Area and Inner Mongolia Export Commodity Fair”, initiated and
sponsored by the three provinces of Liaoning, Jilin and Heilongjiang, and the three cities of
Datlian, Shenyang and Harbin, and Imner Mongolia Autonomous Region, was held in Dalian
International Exhibition Center from 24th July to 2nd August. Dalian Municipal Government was
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enterprises reached 500 sqm. The Fair had substantially formed an international and specialized
setup with the participants mainly from specialized manufacturers. The 2000 Fair won a good
result in the exportation of foreign trade and the economic and technical cooperation, with total
volume of business up to USD 727 million, which is 40% more than that of the last fair. During
the Fair, the volume of agreed economic and technological cooperation amounted up to USD 70
million.

Since 2001, Liaoning Provincial Government has become one of the sponsor parties under the
decision of the Liaoning Provincial Government in order to make a good use of the customer
resources of the Dalian Fair and promote Liaoning provincial foreign trade and attract foreign
investment.

2001 China Dalian Import and Export Commodity Fair, the area of which reached up to
16,000 sqm for the first time, was the largest in scale, the most specialized one and the biggest in
volume of business. More than 90% participants were from machinery, electric, hiardware and
mineral, chemical industries. 1,000 sqm of the exhibition area was occupied by the overseas
enterprises.

Overseas customers from 58 countries and regions came to the Fair, among which 44% is
from Japan and Korea, 22% from Hong Kong, Taiwan and Macao; and over 60,000 visitors are
domestic customers. The number of trade delegations and teams reached more than 40. The total
volume of business reached USD 796. 9 million in this Fair, with a breakthrough for the use of
foreign investments. The cities of Jining from Shandong, Tongliao from Inner Mongolia and
Pusan of the Republic of Korea and Dalian held talks for economic and technological cooperation
during the Fair and obtained very good results. The lectures on special topics were so rich in
contents and practical that they were deeply welcomed by the enterprises participating in the Fair.

The Party and State leaders, such as Li Lanqging, Wang Zhen, Wu Yi, etc., were in
succession present at China Dalian Export Commodity Fair.

2002 Fair was one of the most successful expositions; the characteristics of professional
highlighted and international special steel exposition and international chemical industry exposition
achieved a great many of results. Leading companies in shipbuilding, internal combustion engine
and port machines participated in the fair. Besides, more than 30 foreign enterprises and 400
domestic companies took part in, too. 17 commercial counsellors and 4018 oversea businessmen
attended the Fair and had businesses discussions with participants. There were about 35, 000
visitors and export turn volume amounted to RMB 870 million. A variety of meetings were held
and obtained a great many achievemenis.
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