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It is well known that industrial ma
by extensive personal interaction betw
functions in both selling and buying comp
panies establish relationships across nation
“international variables” of language, culture
political differences are added to those pres
markets. Thus the need for, and problems of,
terpersonal relationships in international ma
chasing are likely to be more pronounced.

Receiving the visiting guest is one kind
contacts, thus much importance should be
aspect.

I RS TS Y
Wy 5% 4 2 ) Z 7] 3 269 A A S M
Kotk &, i85 XA HF Fo
HAEE A 5 TR 8 K
R4 B R Ao R o

BHREP
7@ T RGH



Section A e A

| It’s nice to...
g BENLe-

A: It’ s nice to see you again.
A TR BT L BIR o
B: Me too. How are you getting on?
B: ot —Hf o RITARLFG?
THRIHREENRREEUXN Y, BHRE, WRRABWHEK, F it
[¥] 2] 3¢ 77 B9 4L H. o “It” s nice to see you again. "2 £ — B Bt 9] k /5 B JL W Bt 84 4
% FiE o

.. I’ dlike you to meet. ..
Q8 namrag—TF-
A: Mrs. Smith. I’ d like you to meet Dr. Edward Wilson.
A: REIRN , BN B — T B - gU/RBIEL,
B: How do you do?
B: YR4F!
BR-MERFEANBRAE, FERNFHAEA “Let me introduce you
to.. . "REEERKT YA “Thisis..."  EARLERCFERRFEERNZE, B
SHEL T WEFEHIN B LT,

A: May I have your name?
A i B 46 F 4E?
B: Sam Clark.
B: \L# - TH R,
“What’ s your name?” Fl# 2 #FIxt F ey 4 F, ERER LRAXLER;
] £ 4k # B 4K , 7T LA 4 name B K address; #] 7] B 3% 5 7 U] # # & telephone.




Section B T ET N

'frﬂwmmah”mm?ann&thmﬁﬁﬁ

MR, IR E R R T

[57] Sorry fo interrupt you, but are you Ms. Nancy from London
Himmpammmdﬂ? : ~
XA, ST —F R B A S A RA A %ﬁﬁ'{bﬁﬂ?’—’x? ‘

| 3 | Just a minute.

5 | How are you?
BaF!

| 6 | Aine. thank you.
RARGF! A
Hello, nice fo see you.
47, WRIBAR T . \ ,
Not much. L WP NN DSE
AKX o
| 9 | Sure!
AR FAUE!
| May | introduce Mr. Taylor?
HAFRNBREEE,
11| Allow me fo introduce you fo Mr. Smith.

ﬁﬁﬁﬁﬁ%ﬁ%%ﬂ%%k&oA" :
| Allow me to introduce you to my director, Mr. Lincoin.

S



HAFRN BELARN EE B 4

13| Mr. Smith, let me introduce you fo Mr. Wilson.
SREHAE, L RILEN RABRBR S

/°d like you to meet my son.
HEAR—-TFTREILT

Mrs. Robert, this is Mr. Green.
Blafs &, X REMIEE,

16| Anyhow, it’s a long way fo China, isn’t it?
ANE B, mERPE, A RG?

And | think you must be very tired.
RELE—ERET,

18| But I'll be all right by tomorrow and ready for business.
At , RS0, R RAER

19| / wish you a pleasant stay here.
PR X L e

20|/ oll is ready, we*d befter start for the hotel
IR —YIEAERIT T RO BRI sh B L2 me,

Section C

Reception

ry”

M :Excuse me, but aren’t you Mr. John Smith from America?
B :Yes,I’'m John Smith.




B : Allow me to introduce myself, I’m Wang Tao, an interp-
preter from the China National Light Industrial Products
Corporation.

B : How do you do?

B : How do you do?May | introduce our manager who had
come to meet you?

B : Yes, please.

B : Mr. Smith, this is Mr. Zhang. Manager Zhang, this is Mr.
Smith.

AFE, FREREERNAE - LEMELED?

B: 2K, RERYH - LEH,
AFAFREARNE—T,.BUIH  2HERIT I =RARNEE,
B: 2 4F!

A B5F, BATRNMB—TRNHEE, R KEEH.

B: AT 1L, %,

A BERTEE XM RKEE, KEH , XMBEEEHELE,

:How are you, Mr. Harrison?

:1"m very well, thank you, and how are you, Mr. Li?

: Fine, thank you. How nice to meet you again!

: Glad to meet you again too. We met two years ago.

: That’s right. Now |’'m an assistant manager of China
National Textiles Import and Export Corporation.

: Oh, great! Congratulations!

: Thank you. Let me help you with your suitcases.

: Thank you. Please carry this one.

A IEEFID I B RS

B: R&F, g, B 3D, T E?

A: REF, i, BRABEEREX!

B: Rt —#, RINBEMAI— R,



ARH,RAAERPEHARTH OLTAKESEHE,
B:WE, KT T, MEMR,

A: it Sk, BRRBIRRITE,

B: i, B okiRIX4NIE,

:You must be Mr. Washington from the United States.

:Yes. That’s right. | am James Washington. You are. ..

: My name is Li Ping, I’m from Oriental Group, our comp-
any has assigned me to be your host here in Beijing.

:How do you do, Miss Li? I'm really glad to meet you here,
and thank you for coming to the airport to meet me.

: How do you do?It’s my pleasure to be here to welcome
you.

: Oh, thank you very much, and now where are we head-
ing?

:We are going to the Friendship Hotel. Is your luggage all
here, Mr. Washington?The car is just out there in the
parking lot.

B :Yes, let's go.

A: fR2 £ E Ry i 5k 4 IR ?

B: A5, R BEIMGHT - L8, KRR

ABRMNEE, REFFAEAN, RNAAZREIRELTE EHES
AB,

B: 1R%F, /N H, U DBMREEN, BHERBIPIHRER

A fREF, RIREHBETEXJLERIBIR

B: W, EE B, RINMEZWIL?

ABMEZERE. ROTEHETH, LRWEE?ERENTEEST,

B: 2#Y, BNE.

& : Hello, Mr. Wang. It’s good to see you again, and you,




Miss Li.
: Nice to see you, Mr. Schoermann.
:1"m really pleased to see you.
:1'd like you to meet my partner, Mr. Gueter.
: Welcome to China.
: Very pleased to meet you, Mr. ...
: Gueter.
:1"'m sorry, Mr. Gueter. Sometimes | have difficulty in pro-
nouncing foreign names.
: It doesn’t matter. Sometimes | suffer from the same prob-
lem, too. It's quite common.
A: ERERE, BRRBRER S, FHR, FANE.
B: B4R M, kB,
CRBRHRAENMT,
B:RENAB—TRHNRAE,BIRELE,
A: DB s E Sk,
C: RBMRIER B, (RR----
D:RB%.
CHFR,BHELE , REHEFRTFHBEANES,
D:gX R, ANBUEERENEE, XRER,

: Excuse me, aren’t you Mr. Thompson from New Jersey?

:Yes. And you are. ..

:I'm Zhang Lin from Jiangsu Import and Export Company.

: How do you do, Mr. Zhang?Thanks for meeting me at the
airport! '

:You're welcome. Very pleased to meet you.

: Do you know where the baggage claim area is?

:Yes, it’s over there. How many pieces of luggage do you

have?



: Only one suitcase.

:Let’'s go.

: OK.

: How was your flight?

: Just wonderful! Good food and good service.
:Is this your first visit to Yangzhou?

:Yes. | hope it won’t be my last.

: Next time you come, please bring your wife along.
21 will,

: Direct contact is good for both sides.

:Yes. That’'s why | am here.

FE e BREe

: By the way, how’s business these days?

: Not bad. But sales are down a bit due to the revaluation.

: Do you think it’s a general trend?

: Oh, | hope not. | think it"s just a slump. Things will impr-
ove soon.

11 hope so.

: Look, that’s my suitcase.

: Our car is out in the parking lot. We’ll take you to hotel.

: Very good.

AXAE, RRFARAFTFTARMZEHTEE?

B: R B

A:BEIIAH HOA T %R,

B: fR4F, M4, BHERENIGRER

A BIES, RE SRR,

B RAEITEATAEBMILE?

A FE, RS, RE T LG4TS

B: st—1MTZFEE,

A EmRE,

B: ¥/,

L
L
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=



A RBEAR?

B: R T!AOMAY, RANES.

A X RRE—RKFHMB?

B: 7", EERXARBIE X,

A: TRIRIRH R, TR XA —EXR,

B: R&M,

A YESENNABER.

B: BiY, X th RE KK,

A: I8 E)—F , Bk b & dn e ?

B: EARH, Al FHMFAEHERESE TR,
A: RN DX Bk IL?

B:ma, FEAMNIEMM, REAFRIR-ARE, FAMARSITFHN,
A BBRBEMIN,

B: |, XMBRMNITEE,

A RN EREIERES, BRINEEZEE,

B: X¥ T,

: Excuse me, but are you Mr. Smith from Britain?

:Yes, | am.

:1’'m from Wuxi Textile Import and Export Corporaton. |’ ve
come to meet you. My name is Zhang, Zhang Yinghai.

: How do you do, Mr. Zhang?l’m glad to meet you.

:How do you do, Mr. Smith?Let me help you with your
tuggage.

: Oh, thank you very much.

: Did you have a good trip?

: On the whole, it’s not too bad.

:Anyhow, it’s a long way to China, isn’t it?And | think you
must be very tired.

:Yes, | am rather. But 1’1l be all right by tomorrow and

©



