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Introductory

EZNWVFINR 5 S 3l i 48 S8 9 2 8 4 (hard
work) FIH K (decision making) , % i , Bl 45 1 1F A 1 Do 5 [ SR &
B8R0, A TRk # (negotiating contracts) ,#2# (drafting) Hl&
(writing contracts) X & 238 5y K UL #F 2 6 AR AT BREY . X B 2% K
R ) e ] R A R . X R A R, E AT “— st BB —
&7, YRATLATEER R A0 Chire a lawyer) 32 254 [a] F 2 At 1 3=
X (legal documents) , fHJ&, i W04, 15 A & 7] 9 24 3 AL IR
W IRE AT B[R] Y B A M | 3 AR AR BUR N 55 A e Ak &
. ABE _ERUMBERT A FMB S X (concept), &
(contents) . k4 (basics) F143J (classification) , M =4, A<
PEEN G AR EREE SR, T84 MBE 4 RS 1Em
E 5 (essential points), B 1E K117 (wording) LA K & [F] ) £ 3
ZK (clauses), XRMEABHWEE.

HEZANWFRAR HRFHARERBEARESH—%. K
N ZAER & D 5 A BB RARDE A2 B B 4% 5 L F KR [ PR
R 5 — &) (general) A (commonly accepted) £k, Eff
iR E 1 25 A A ] IRFRAR HE A [/ (Standard Contract), X

“ P
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MAaRRHERASHAR SR AEHBIMRES FMNEFHELR
UMl EWEERK, XH MK (deals concluded) J5,HEF
(filling out) FEAEHNE WFEFA AR AL . XXTHBXE
FRERKKEATERMEET/ BHERZES, —BMAZ, BB HE
X BT IR AN E N BF 2 BR AL (globalization) I BEKFE.
MAHFHAR, EREEN AL KE. S8 RE RFESLET
MRS, ERFPESFREFEARIERAEMNES S [R5
L, R ARSBEERAE, XTFHERAMK.

T2 ANFERAN . R, O ERET . AT, BH,. 0
LARTLAIEBE SR —-HREAELAHRS ., (Oral contracts can
be as binding as written contracts. ){H BB HIE . %A H m il %,
AR MEE AR 2R B R4, (It°s difficult to prove what
you’ve agreed to without a written record. ) & It 2 JofR 1F #b R 7 55
52 (endlessly chasing the truth), ff L, #6 && MiZ R 0 3k 7] & pY sl &
EHEXBEAPEAMRE.

WEABFRINRE, 45 E - ME R, FEERMA R
R AR, E b R 5 b R R B B A 5 Rl i B R R
35 BB . (Much business today is conducted by e-mail. ) i 1 B T i
458 15 7 K IR T LA 7= 4 A ) R B F R 44 & [/ (E-mail Contacts).
N5 — R B L F AR T 9 R M E ST R AE Y AR, T X O B & R &
BZ . MR AEH RECRELE R, 768 F o4 A7 58 R
HEEE, EERERAES Y, RBMHA Y] (make sure you
say precisely that in your e-mail), K}y FHRE K E FA KT F
AHRITEZNFSEMERXN BT SR (leading to a formal,
written, and signed contract accepted by both parties),

UTR—A=aBXaFRBEE.



MODEL CONTRACT

Contract No. : Date.:
Seller: Signed at:
Address: Cable Address:
Buyer:

Address: Cable Address:

The Seller and Buyer have agreed to the following transaction
according to the terms and conditions stipulated below .

1. Name of Commodity:

. Specifications ;

2
3. Quantity;
4
)

. Unit Price:
. Total Price: USD
(Say US Dollars )
6. Packing:
7. Time of Shipment days after receipt of L/C.
8. Loading Port &. Destination: From via
1o

9. Insurance:

10. Terms of Payment;:
(i) The Buyer shall send an irrevocable Letter of Credit to be

drawn at sight to the Seller before 20

The L/C remains valid until days

after the above mentioned delivery and will expire on

(i1) A deposit of % should be paid by the Buyer
immediately after signing the contract.
11. Shipping Mark & Clearance:




Shipping mark to be at Seller’s option.
12. N.B. Please mention contract number when opening L/C.

13. Remarks:

The Seller The Buyer
BASRE
AR %F . H # .
2 EFH A
4 ERHET:
%ﬁ:
3t LR €=
BAEEERFTRERRXTHERITLAHK LT
IR
2. M.
3. &
4. B
5. B A £ (kB )s
6. Wk
7. KEH. K 5 AL Ko
8. RZuEFMEMHM:. N % 3|
9. ki :
10. fF#04 #:
() XF AT 20 F A H R o &
HOHHER IR FRHENTARHLEE L7
KEHE X E
2 H.
GD) ZFRATEAHRHAIT4 %o

1. REFRARR A . REFEHETHE.
o4
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Contract

Fg£—T AR E X (Concept of Contract)

4 ] (contract i 4 A 18 contractus), IR L., fH2a 26
[ 7 43¢ 18 &5 1 B P62 1 & X (the simplest definition) , & [f] & B A 1%
BT S 7R (A contract is a promise enforceable at law. ), 7K
2 A R B R R ARUR N X S5 AR IR BT A R R
S e & B . (Not all promises are enforceable, even
when in writing. )X S E B T & B G B K &0 .

A [ 48 Wi 8% £ 7 Z ] (between two or more people)hy T
SRR E B B AR —— B R L RS ESREIL A REERS
Y7 % TR RAL. W35 %5 W MR 18 bR %55 0T e K
B0 3T Sz LA B BRI A 55 B AL 55 R R B R IR A R 2
NIBAT A AT R M2 5 th 2 A TR 2 30 A Z IR A28 1k R R B
W (agreement)

A FREAREAEEBA RN XM (legally enforceable
document ) , — 23T, 3 A& I Bk AT . Uik 2978 BLX
F i 2 (breach) fif i JR A R KM TAE . — B RAEGRIAS, T K

s 6o




U 0 R AR e B 5E L f B8R (arbitration) AR . AR A — MR K, W
32 B R HR .

ARBITSLREBAE B A (legal person) K HFEAREY
(offer) . #& 1% (promise) 1%y [ (agreement) % — & B R &K K
(terms and conditions) #1781k , BIA 23 IE-& B BRI R LS5, 4%
[ B 4% 9] (international practice) 1A X HEX K% (law) T LL#
B, ERM EBE T4 (make a contract), 2 FEABEFERF
A B A TR R R AR AR,

WMRREE ERFME AR RZEHN (ovalid) BA G % H
(illegal) .

(hie A\RIEFE A F®EE —H£ME “FREFETHR AR
A EAVHAM AR Z B AR E AR RFAH SR BRI

B — 4 THRARME X, 8 5505 B bR 6 R E & €
A X HRAMZAEFRAEESTEGRTEX
(definition),

A contract, essentially, is a promise or set of promises a court
will enforce. The key here is that the courts will enforce the
promises. That means the promises are legal contracts, not illegal
one like “contracts” to commit arson. It also means that legal
contracts do not include social obligations, like going out with
someone if you accept a date.

All contractual relationships start with the fulfillment of a
simple equation:

offer + acceptance = mutual assent

Without mutual assent—consisting of both an offer and an
acceptance—the relationship between the parties is not contractual.

(Law and Business by Lawrence S. Clark &. Peter D. Kinder,
published by McGraw-Hill Book Company, 1986, p. 107)

A contract, in the simplest definition, is a promise enforceable
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