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Social Activities #3275 3l

1. Situation and key words

In business world, people meet and greet everyday. In this unit, you will hear how
English people introduce themselves and greet each other in their first meeting .

Key words

to introduce: to make known for the first time to each other or

someone else, bespecially by telling each other’s names 44

to greet: to welcome with words and actions [&] %, ZERH

company : a formal association of persons for business purposes 2\ &)

business card: a small piece of card printed with one’s name and the name and address of one’s
business, used when making business visits (B )% F

2. Listening

2.1 Listen to the dialogue and answer the following questions ;
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(1) How many people are involved in the conversation?

(2) Where does Li Min work?

(3) Who is He Lin?

(4) Where is Keith from?

(5) What does He Lin give to Keith?

Listen to the dialogue again and fill in the blanks.

Li Min: , are you Mr. Keith Smith?

Keith: Yes, I am.

Li Min: How do you do, Mr. Smith? I’m Li Min from

Keith: Nice to meet you, Mr. Li.

Li Min: Mr. Smith, please me to introduce Ms. He Lin, our . Ms.
He, this is Mr. Keith Smith. He’s from America. He works in

He Lin; to meet you, Mr. Smith.
Keith: Please call me Keith. to meet you.
He Lin: We’re glad to you with us. Here is my

Keith; Thanks. This is .

2.2 Listen to the dialogue and decide whether the statements are true or false .

(1) Mr Smith is from the United Kingdom.

(2) Linda Smith is his wife.

(3) It is Chang Lin’s first time to meet the Smiths.

(4) Linda feels tired after the journey.

(5) They will go to a restaurant for dinner now.

Listen to the dialogue again and predict the responses and then fill in the blanks with what you hear

Jrom the tape .
A: Hello, are you Mr. Smith from the United States?
B: .Thank you for coming to meet me at the airport.

A: It’s my pleasure. Welcome to China. I'm Chang Lin from ABC company. This is my business
card.

. And this is my wife.
?

: How do you do? It’s nice to meet you. Please call me Linda.

: How was the journey Linda?

: Then let’s get your baggage and go to the hotel now.

m>9>o>gz

: Thank you. It’s so kind of you.

w

. Language points

The process to meet strangers usually follows the order of ;
¢ Identifying people
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* Introducing oneself

* Introducing other people

* Exchanging business cards

(1) 1dentifying people

Excuse me, are you Mr. Keith Smith?

Pardon me. Are you Mr. Blake?

Hello. Are you Ms. He Lin from China?

Hi! You must be Li Min of ABC Company.

Excuse me. You are Linda Roberts, aren’t you?

Could you be Miss Huang by any chance?

(2) Introducing oneself

Hello. I am Josh Clinton, the Managing Director of ABC Company.
Allow me to introduce myself. I am Jenny Bond. I work for 007.

Let me introduce myself. I am John Bush.

I don’t think we have met before. I am Jack Windam.

(3) Introducing other people

This is Lydia Barker, the sales manager of our company.

I would like to introduce Mark Smith, the chief engineer of the new project.
Mr. Li, I would like you to meet Kenneth Johnson, the sales agent of Giant.
Allow me to introduce Bob Smith, our sales representative in this region.
May I present my friend, Katherine?

(4) Exchanging business cards

Here is my business card.

I"d like to give you my card.

May I give you my card?

Do you have a business card?

Could you give me your business card?

Thank you. And this is mine.
4, Controlled practice

4.1 Use the expressions in the listening section and the Language points section to complete
these sentences .

(1) He Lin is the of ABC Company.
(2) Li Min Ms. He to Keith.

(3) He Lin is very to meet Keith.

(4) They exchanged with each other.
(5) I would to introduce my friend.

(6) Are you Mr. Smith America?

(7) Please me introduce myself.



4 BHEEIE

(8) I am Vicky Zhao, the manager of PR Department ABC Company.
(9) I'd like you to my father.
(10) May I have your business ?

4.2 Correct the mistakes in the following sentences .
(1) Allow me to introducing myself.

(2) Please to meet you.

(3) 1 would like introduce Betty.

(4) Did you have a business card?

(5) Thanks. This is my.
5. Speaking

5.1  Pair work : Make up a dialogue with the following hints .

Student A: You work in a company and are going to meet Mr. Jack Green from America at the
airport with your boss, Mr. Gao, who has not met Mr. Green before. You knew Mr. Green at a trade
fair in Beijing last summer. Introduce Mr. Gao to Mr. Green.

Student B: You are the Managing Director of the company, and are going to meet an important
client, Mr. Jack Green from America , with your colleague . You have not met Mr. Green before but want
to start a good relationship with him and his company .

5.2 Group work

Divide the class into groups of 4 — 5. Each group is having a party ; members of the group introduce

to and exchange business cards with each other.

Words and expressions

introduction n. A% client n. & F

greet v. X§& exchange v. ik

allow v. L# PR (Public Relation)Department 23t % % 3%
personnel n. AEH Sales Department 4% & ¥

Managing Director n. &% sales agent 458 K2

Los Angeles #HBA(L£B—FLRT) project n. M H

engineer n. LAZJF tiring adj. A KB K F &)
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Unit 1b

1. Situation and key words

After self-introduction, people usually start a conversation. This unit tells you how to
begin a conversation with people on appropriate topics.

Key words

conversation: informal talk whereby people exchange news, feelings,

and thoughts £ 7% ;IR K

appropriate : right or suitable & i& Y ; 13 {4

topic: a subject for conversation, talk, writing, etc i ; & H

Weather : the condition of wind, rain, sunshine, snow, etc., at a certain

time or over a period of time K< ;S f#&

2. Listening

2.1 Listen to the dialogue on how people introduce themselves and answer the following questions :
(1) What is Paul going to do in Beijing?

(2) What’s Paul’s job?

(3) Which company does Paul work for?

(4) What does his company produce?

(5) What’s Keith’s position?

(6) What nationality is Paul?

(7) Where does he work at present?

(8) What are Swiss people famous for?

Listen to the dialogue again and fill in the blanks.

Keith: Excuse me. Is this seat ?

Paul: No. It’s not taken.

K: Oh, thank you. My name is Keith Bridges. Nice to meet you.

P I’'m Paul Smith. Nice to meet you, too.
K: Are you on in Beijing?
P No. I’'m on . I work for SIEMENS. I'm a

What do you do, Keith?
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K: DIP'mthe of ABC Company. You say you work for SIEMENS, then you
are , aren’t you?
"P:  Ohyno. I'm , but I’'m working in Germany. What are you? Are
you American?
K: Yes. I'm from Los Angeles. I know Swiss people are for making ?
P:  Thank you.

2.2 Listen to another dialogue and answer the following questions :

(1) Where does Dimitri come from?

(2) Where is Jim from?

(3) What are they talking about?

(4) What’s the weather like in Jim’s country?
(5) What is the favorite topic for English people?
(6) Why do they like that kind of topic?

Listen to the dialogue again and fill in the blanks.

@ o W o> W >

: ’'m Dimitri from . How do you do?

: My name is Jim. to meet you.

: Where do you come from?

: I come from .

: That’s a beautiful country. It’s said the in England is quite changeable. Is that true?

: Yes. The _ in England is interesting and variable. You may wake up to a beautiful blue

sky and then it starts raining during

: That’s why English people always carry when they go out, isn’t it?

A
B: Yes, you’re right. So talking about weather is our topic of conversation.
3. Language points

When you start a conversation with a stranger on social occasions , some topics are appropriate , others

are not ;

3.

1  Appropriate topics

It’s a nice day, isn’t it?

The weather is really hot. Is it always like this here?

What do you usually like to do in you free time?

Have you ever been to any European country?

Do you watch professional basketball games?

What kind of music do you like to listen to?

3.2 Inappropriate topics

How much money do you eam a year?

Can you tell me how old you are?

You look a little bit plump. What’s your weight now?

How much do your shoes cost you?
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You look quite pale. Do you have any illness?

Are you married?
4. Controlled practice

4.1 Use the expressions in the listening section to complete these sentences .
(1) Are you vacation in Shanghai?

(2) Hangzhou is famous the Xihu Lake.

(3) Where do you from? .

(4) It’s that the weather in England is always changing.
(5) Where you from?

4.2  Correct the mistakes in the following sentences .

(1) What you like do in your free time?

(2) Do you know how old is she?

(3) How many money do you make?

(4) What is most interesting film you saw in China?

(5) It’s not a nice day, isn’t it?
y

5. Speaking

5.1 Pair work :

Student A: You take part in a business party held in a hall by your company. You meet a young

lady from another company . You try to start a conversation with her.

Student B: You are invited to a company party. The young man sitting next to you starts to talk to

you . ‘This is a social occasion and you wani to behave properly so as to impress him .

5.2  Group work .

Divide the class in groups of 4 — 5. The members in each group are from different places and they

meet each other for the first time. They talk freely on topics, such as weather , music, sporis, etc.

Words and expressions

contact n./v. B¢ &

sales manager 44 £
Greece n. #
changeable a. % % #
favorite a. RE £

social a. A X #9
Swiss n. # 4
climate n. %4&
variable a. $ £ &
impress v. 2AfF %
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Unit 2a

1. Situation and key words

It's usual for business people to go on business by air. In this unit, you will hear how to
go through the formalities at the airport and socialize with strangers.

Key words

formality: an act in accordance with law or custom 4
passport: a small official book, obtained from a government by one of its citizens, to be shown esp.
when entering a foreign country or returning home #* F&

coincidence: A sequence of events that although accidental seems to have been planned or arranged

54 TS

2. Listening

2.1  Listen to the dialogue between a customs officer and a passenger and answer the following
questions ;

(1) What is the passenger asked to do at first?

(2) Where does the passenger put his baggage?

(3) How much should the passenger pay for his overweight baggage?

(4) What does the customs officer examine?

(5) What does the passenger have to go through at last?

Listen to the dialogue again and arrange the steps in the right order.

(1) Fill in the Baggage Declaration Form.,

(2) Check the ticket and the passport .

(3) Get on board at Gate 3.

(4) Fasten the tag to your baggage.

(5) Go through metal-detecting gate.

(6) Put the baggage on the scale.

(7) Pay for the overweight.

(8) Write down the name on the baggage tag.

(9) Show the Health Declaration Form.

(10) Go to the Customs for clearance.

EENENEREN



