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Greeting 748 ¢

At e Fo 31D

Key Sentences (M= 5F)

1. Welcome to our shop.
AR AIRE

2. Can I help you?
TRLH LKA

3. We’ve lots of brands here.
EIXEFHEZHME.

4. Which kind do you like better?
BB — 2

5. I’ve no idea.
EAFHE .

6. I'd like to buy one suitable to my skin.
REL-HEaREKMAE.

7. Can you give me some suggestion?
BREAEARBLERIN?

8. Chif is a perfect brand in our country.
BILEREN - TMRBHIE.

9. It contains natural moisture factor and balances the mois-

ture of the skin.

EEHFERREE T, B TEREKNYKS,
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10.

il.

12.

13.

That’ just what 1 want.

RERREEN.

How much does it cost?

XMEL P

What next?

HELAM 42

Is there any special brand you prefer?

B R B AR

}4- I'm not very particular.

15.

16.

17.

18.

19.

20.

21.

RIFARIFFIHE.

I could recommend something for you.
KA R EEERY.

It’s neither too strong nor too ordinary.

BRI MR RATH.

Anything I can do for you?

TREXA 4

What do you have in the way of toilet soap?

WX LA 2HE R

Do you want an imported brand or a home-made one?
BRELHOMERETR?

I prefer an imported brand.

RAEELHOM.

All of them are well-known in our country.

FAXEERERBELS.

Dialogue A

(S: salesman; C: customer)

S: Welcome to our shop, Madam. Can I help you?

L3 )
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C:

2O e

@)

Yes, please. 1 want some cream.

: We've lots of brands here. Which kind do you like better?

: I've no idea. Can you make some suggestion for me?

: Chif is a perfect brand in our country. Lots of women like
it.

: My skin often feels dry in winter, so I’d like to buy one
suitable to my skin.

: You may choose the moisturizing cream of this brand. It
contains natrual moisture factor and balances the mois-
ture of the skin.

: Yes, that’s just what I want. How much does it cost?

: Forty-five yuan. What next?

: I want a small bottle of perfume.

: We have many brands. Is there any special brand you pre-
fer?

: Oh, I’ m not very particular, provided it’s really good and
doesn’t affect the skin.

: I think I could recommend something for you. How about

this one? It’s neither too strong nor too ordinary.

: All right. Please give me a bottle of this brand.

Dialogue B

S:

C
S
C:
S

Good afternoon. Anything I can do for you?

: Yes, what do you have in the way of toilet soap?

: Do you want an imported brand or a home-made one?

I prefer an imported one.

: Well, we have Lux,Camey and Zest. All of them are well-

known in our country,

05-
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C:

S.

Then, please give me two pieces of Lux.

Here you are.

Notes 8

. Can I help you?

REFEFE@, LHEHEER “KEFBHIRD?” ©EAHH
LRE, REAFBEERHLABHHEE,

Which kind do you like better?

X &) P 4§ better # T AT K # good LB AT X, A
A&, BT L, 0BT FHEIH ML, 4o Which
do you like better, coffee or tea?

How much does it cost?

RAANNBRREF G, ARQGFFHoestrik.

I’'m not very particular, provided it’s really good and
doesn’t affect the skin.

(1) particular &4 “H R &7, Aiistbik5 &, & F L
TR @GHAL.

(2) provided A, FEX “RE-ee- ? e

I’ll come provided (that) I am well enough.
RERA®RIT, —K Xk,

Anything I can do for you?

ERAH% ), X %6 KA. Is there anything I can do for
you?

What do you have in the way of toilet soap?

“way” BB EGEE, GEAH. K (2F) ATLE
27
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7. Here you are R #|¥ 8], IR —#H I\ A%k, RH 564
XeEMFHERG R,
4o; Here’s your change. & #& {1454k,

Words and Expressions

cosmetic/koz'metik / n. fbtkddh

suitable /'sju:tabl/ a. HiEH
moisturize/,moist[araiz/ vi. MK
factor/'fekta/ n. BE, E&
balance/'baelans/ vt. T4

perfume /'pa:fju:m/ n. &, FK
particular/pa'tikjula/ a. ¥R, HREH
imported /im'po:tid/ a. FOH
well-known/'wel 'noun/ a. E4H

home-made/ 'houm 'meid/ a. HFEH
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Key Sentences (H s 6)F)

22.

23,

24.

25.

26.

27.

28.

29.

30.

31.

What can I do for you?

BELHARA?

I’m leaving China soon.
RBRABEETFFHE.

I think your son will enjoy playing with it.
REEMILFHSBRERIIAN G,
Show me how it works, please.
HHREHRE.

It’s very simple.

XIRFE,

Turn on the switch.

IR,

What an interesting toy it is|

£ L5 AR

I'll take one.

REXL—H,

I’m sure my son will be delighted.
REERILFLBEN.

Here’s the money.
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32. Hope you a pleasant journey.

PLERER AR

33. So many toys on sale here.
XELWHARS.

34. We have a big variety of toys, such as...
HNNEERHEHEOIA, W

35. Will you please find one for her?
HRE A — g

36. Shall I show you a sample of each?
REEREHE - NREEE?

37. They look so lovely that I can’ decide which to buy.
EMNELEXATE, RAFMHEXHE 1T,

38. This plush pug-dog is a new product.
XRKERHFIREFT™&.

39. Il take your advice.

REZ TR,

Dialogue A
S: Good morning, sir. What can I do for you?
C: Yes, please. I am leaving China soon. I want to buy a Chi-
nese toy for my son as his birthday present, but 1 don’t

know which one is the best for him.

n

: How old is your son?

@]

: Four years old.
S: This is a “Panda Trucker”. It is an electric toy. I think
your son will enjoy playing with it.

C: Show me how it works, please.

w

: It’s very simple. Put two batteries into this box, then turn
e G



