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Passage One  Questions 21 to 25 are based on the following passage:

The process of perceiving other people is rarely translated (to ourselves or others) into cold, objective
terms. “She was 5 feet 8 inches tall, had fair hair, and wore a colored skirt.” More often, we try to get
inside the other person to pinpoint his or her attitudes, emotions, motivations, abilities, ideas and
characters. Furthermore, we sometimes behave as if we can accomplish this difficult job very quickly
—perhaps with a two-second glance.

We try to obtain information about others in many ways. Berger suggests several methods for reducing
uncertainties about others: watching, without being noticed, a person interacting with others, particularly
with others who are known to you so you can compare the observed person’s behavior with the known
others’ behavior; observing a person in a situation where social behavior is relatively unrestrained or
where a wide variety of behavioral responses are called for; deliberately structuring the physical or social
environment so as to observe the person’s responses to specific stimuli; asking people who have had or
have frequent contact with the person about him or her; and using various strategies in face-to-face
interaction to uncover information about another person—questions, self-disclosures ( H#&*&#E) , and so
on. Getting to know someone is a never-ending task, largely because people are constantly changing and
the methods we use to obtain information are often imprecise. You may have known someone for ten years
and still know very little about him. If we accept the idea that we won’t ever fully know another person, it
enables us to deal more easily with those things that get in the way of accurate knowledge such as secrets
and deceptions. It will also keep us from being too surprised or shocked by seemingly inconsistent
behavior. Ironically (IRFIEHE) , those things that keep us from knowing another person too well (e.g.,
secrets and deceptions) may be just as important to the development of a satisfying relationship as those
things that enable us to obtain accurate knowledge about a person (e.g., disclosures and truthful
statements).

21. The word “pinpoint” (Para.1, Line 3) basically means .

A) appreciate B) obtain C) interpret D) identify
22. What do we learn from the first paragraph?

A) People are better described in cold, objective terms.

B) The difficulty of getting to know a person is usually underestimated.

C) One should not judge people by their appearances.

D) One is usually subjective when assessing other people’s personality.
23. It can be inferred from Berger’s-suggestions that

A) People do not reveal their true self on every occasion

B) in most cases we should avoid contacting the observed person directly

C) the best way to know a person is by making comparisons

D) face-to-face interaction is the best strategy to uncover information about a person
24. In developing personal relationships, secrets and deceptions, in the author’s opinion, are ____.

A) personal matters that should be seriously dealt with

B) barriers that should be done away with

C) as significant as disclosures and truthful statements

D) things people should guard against
25. The author’s purpose in writing the passage is

A) to give advice on appropriate conduct for social occasions

B) to provide ways of how to obtain information about people

C) to call the reader’s attention to the negative side of people’s characters

D) to discuss the various aspects of getting to know people
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1) The process of perceiving other people is
rarely translated (to ourselves or others) into
cold, objective terms.

MR RER B Wt 2 BTN .

2) “She was 5 feet 8 inches tall, had fair hair,
and wore a colored skirt.”

XERREURR S DR

3) More often, we try to get inside the other
person to pinpoint his or her attitudes,
emotions, motivations, abilities, ideas and
characters.

21. The word “pinpoint” (Para.l, Line 3)
i R ARYE BT
3 AAROEHARERE. EE. SHL. &
J1. BEAAE, Ba, BATEEERRBLAT
AWE? HMRENENRAN.

A) appreciate fIR% .

B) obtain XL,

C) interpret fE¥% .

D) identify W3, FAEXL, BE.

basically means

FLRRBERAT N AKAOEF

4) Furthermore, we sometimes behave as if
we can accomplish this difficult job very
quickly—perhaps with a two-second glance.

i HRBAIF BB — s A K Z 7

5) We try to obtain information about others in
many ways.

F2BRIMA: THEETH DA

6) Berger suggests several methods for reducing
uncertainties about others: watching, without
being noticed, a person interacting with others,
particularly with others who are known to you
so you can compare the observed person’s
behavior with the known others’ behavior;

behavior is relatively unrestrained or where a
wide variety of behavioral responses are called
for; deliberately structuring the physical or
social environment so as to observe the person’s
responses to specific stimuli; asking people who
have had or have frequent contact with the
person about him or her; and using various

strategies in face-to-face interaction to uncover

22. What do we learn from the first paragraph?

HEWTE . REE H A furthermore 1 behave as

if AT “EAAZRT, BRSO

AARAE. FRIRER: this ... job sk “HE.

THE” BN

A) People are better described in cold, objective
terms. HAMER LA, AHRFA) 1.

B) The difficulty of getting to know a person is
usually underestimated. 5 H&BIF/H2 K
R .

C) One should not judge people by their appea-
rances. RZEMHEL, HIXFTRHARK.

D) One is usually subjective when assessing other

people’s personality. 2 B A& AbHISIHF .

observing a person in a situation where social

23. It can be inferred from Berger’s suggestions

that . MR,

A) People do not reveal their true self on every
occasion XRBANFE “infer” FIKHIE!

B) in most cases we should avoid contacting the
observed person directly B BT PUFN 7 B394
BIEET A%, HEMULIUNIEM .

C) the best way to know a person is by making
comparisons SCH AR RIXR “BtE” Hik.

D) face-to-face interaction is the best strategy to

uncover information about a person 5 C Iil

AL
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information about another person—questions,
self-disclosures, and so cn.

Berger MBHILF i 1 EREFEERHER TR
B, 2. R EHEUEMA: 3. MBMATRE
R TR 4. ) SMZEHEHAITY: 5. EXNE
T X TT .

7) Getting to know someone is a never-ending
task, largely because people are constantly
changing and the methods we use to obtain

information are often imprecise.

TS EAAERL: MBETEAHY.

8) You may have known someone for ten years
and still know very little about him.

A A REARIEAKIE TR b £

25. The author’s purpose in writing the passage

is . 2R,

A) to give advice on appropriate conduct for
social occasions A& X T WA ME. T#
fi N, AREALHEE.

B) to provide ways of how to obtain information
about people AZ&H T HMHEE, HARENRE
e BRI E K.

C) to call the reader’s attention to the negative

side of people’s characters THLIH.

D) to discuss the various aspects of getting to
know people AL H &R TR AN I
B, RENA Berger FI)LM Y, R
AWM TEBRXHERNRE, BRERHR
Wo LIRS EMBE T AXAR.

9) If we accept the idea that we won’t ever fully
know another person, it enables us to deal more
easily with those things that get in the way of
accurate knowledge such as secrets and
deceptions.

R ZNRE]: BATKEHMELTER T HAA.

10) It will also keep us from being too surprised
or shocked by seemingly inconsistent behavior.

XFE, AN REAT AT AT ARBERT

11) Ironically, those things that keep us from
knowing another person too well (e.g., secrets
and deceptions) may be just as important to
the development of a satisfying relationship as
those things that enable us to obtain accurate
knowledge about a person (e.g., disclosures
and truthful statements).

T B EHERE BN EERRNFEE.

24. In developing personal relationships,

secrets and deceptions, in the author’s opinion,

are - HTTHENTE .

A) personal matters that should be seriously dealt
with FHI.

B) barriers that should be done away with T#i
T,

C) as significant as disclosures and truthful
statements X N H4, BRBEABHR:
“important” ¥ “significant” F#k.

D) things people should guard against T34
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Passage Two  Questions 26 to 30 are based on the following passage:

The competition among producers of personal computers is essentially a race to get the best, most
innovative products to the marketplace. Marketers in this environment frequently have to make a
judgement as to their competitors’ role when making marketing strategy decisions. If major competitors
are changing their products, then a marketer may want to follow suit to remain competitive. Apple
Computer, Inc. has introduced two new, faster personal computers, the Mackintosh II and Mackintosh SE,
in anticipation of the introduction of a new PC by IBM, one of Apple’s major competitors.

Apple’s new computers are much faster and more powerful than its earlier models. The improved
Mackintosh is able to run programs that previously were impossible to run on an Apple PC, including
IBM-compatible (3875#]) programs. This compatibility feature illustrates computer manufacturers’ new
attitude of giving customers the features they want. Making Apple computers capable of running IBM
software is Apple’s effort at making the Mackintosh compatible with IBM computers and thus more
popular in the office, where Apple hopes to increase sales. Users of the new Apple can also add
accessories (FfifF) to make their machines specialize in specific uses, such as engineering and writing.

The new computers represent a big improvement over past models, but they also cost much more.
Company officials do not think the higher price will slow down buyers who want to step up to a more
powerful computer. Apple wants to stay in the high-price end of the personal computer market to finance
research for even faster, more sophisticated computers.

Even though Apple and IBM are major competitors, both companies realize that their competitor’s
computers have certain features that their own models do not. The Apple line has always been popular for
its sophisticated color graphics(EJ£ ), whereas the IBM machines have always been favored in offices. In
the future, there will probably be more compatibility between the two companies’ products, which no
doubt will require that both Apple and IBM change marketing strategies.

26. According to the passage, Apple Computer, Inc, has introduced the Mackintosh II and the Mackintosh
SE because .
A) IBM is changing its computer models continuously
B) it wants to make its machines specialize in specific uses
C) it wants to stay ahead of IBM in the competitive computer market
D) it expects its major competitor IBM to follow its example
27. Apple hopes to increase Mackintosh sales chiefly by
A) making its new models capable of running IBM software
B) improving the color graphics of its new models
C) copying the marketing strategies of IBM
D) giving the customers what they want
28. Apple sells its new computer models at a high price because
A) they have new features and functions
B) they are more sophisticated than other models
C) they have new accessories attached
D) it wants to accumulate funds for future research
29. It can be inferred from the passage that both Apple and IBM try to gain a competitive advantage by

A) copying each other’s technology
B) incorporating features that make their products distinctive
C) making their computers more expensive
D) making their computers run much faster
30. The best title for the passage would be .
A) Apple’s Efforts to Stay Abead of IBM B) Apple’s New Computer Technology
C) Apple’s New Personal Computers D) Apple’s Research Activities
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1) The competition among producers of
personal computers is essentially a race to get
the best, most innovative products to the
marketplace.

FHA): PCHUHIE L RISE S KRR A I SE S o

2) Marketers in this environment frequently
have to make a judgment as to their
competitors’ role when making marketing
strategy decisions.

BN B R T TR AR

3) If major competitors are changing their
products, then a marketer may want to follow

suit {0 remain competitive.

30. The best title for the passage would be
. RRERR.

A) Apple’s Efforts to Stay Ahead of IBM JIR
HFEXEPLBME: XETENFTER
AT RBERSPRRBML, 5
RERFERSNF IBM PEE, B#.

B) Apple’s New Computer Technology T,

C) Apple’s New Personal Computers A~ fg& 1
M SCAE

D) Apple’s Research Activities T,

BRFERS S, REFRFEMEMMEL.

4) Apple Computer, Inc. has introduced two
new, faster personal computers, the
Mackintosh II and Mackintosh SE, in
anticipation of the introduction of a new PC
by IBM, one of Apple’s major competitors.

ERAFTE IBM Z ATHEN T B 5 H PC Hl.

5) Apple’s new computers are much faster and
more powerful than its earlier models.

3 RAFRIH PC HUEE R, DhREE 5.

6) The improved Mackintosh is able to run
programs that previously were impossible to run
on an Apple PC, including IBM-compatible
programs.

26. According to the passage, Apple Computer,
Inc, has introduced the Mackintosh II and the
Mackintosh SE because .G HE N
g8

A) IBM is changing its computer models
continuously X HERHIRK.

B) it wants to make its machines specialize in
specific uses EAMHFHRITMAR, TUS
RS0 9 AREHEATHERR .

C) it wants to stay ahead of IBM in the
competitive computer market HEH #H =%
BEN T BRSNS, a4, ¥

D) it expects its major competitor IBM to follow
its example 1B YIERAKHE 3 AJiEmRITH
®I, BT

FE Rk 3 FHL K EIE AT I FR 7RI 78 24t /5 (9 Mackintosh

Eizfr.

7) This compatibility feature illustrates
computer manufacturers’ new attitude of giving

customers the features they want.

R ANE R T W EALE > RIRS A
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8) Making Apple computers capable of
running IBM software is Apple’s effort at
making the Mackintosh compatible with IBM

computers and thus more popular in the ]

office, where Apple hopes to increase sales.

SR AT S HT A E K.

9) Users of the new Apple can also add
accessories ( fff ) to make their machines
specialize in specific uses, such as engineering

and writing.

27. Apple hopes to increase Mackintosh sales

chiefly by . TR .

A) making its new models capable of running
IBM software 5 His M BAHRF, B#¥.

B) improving the color graphics of its new models
FHIN, HKIEE 14 AHETIHR -

C) copying the marketing strategies of iBM T3
o, REBFEERK.

D) giving the customers what they want T3,
BRAKEL, 7 RAMEFRCH I XHHE

SERHLE A P A B AR AR & kAL

10) The new computers represent a big
improvement over past models, but they also

cost much more.

H PC HLA TR, BB BEN&HR.

11) Company officials do not think the higher
price will slow down buyers who want to step

up to a more powerful computer.

AEANRNHEREINE A RS

28. Apple sells its new computer models at a

high price because CHETE, AR

Hror” L ik,

A) they have new features and functions FIH,

B) they are more sophisticated than other models
EARETHRTHINE.

C) they have new accessories attached REL,H
FIEM.

D) it wants to accumulate funds for future

research 5 H A48 BHE, Z¥.

12) Apple wants to stay in the high-price end
of the personal computer market to finance
research for even faster, more sophisticated
computers.

RV RIFRMAL, ABTEH Rt B &

13) Even though Apple and IBM are major
competitors, both companies realize that

their competitor’s computers have certain |

features that their own models do not. 41240
1%

29. It can be inferred from the passage that both
Apple and IBM try to gain a competitive
R

A) copying each other’s technology T#£3 .

advantage by

B) incorporating features that make their
products distinctive <8R LL{F R,
ERRE 3 M ETIBER LB BHRNA, #
BEERAE. R, AZHisdeEsd B
& X o

C) making their computers more expensive T3
TR,

D) making their computers run much faster 2%
5, HAR-MUE, TE#REER.

14) The Apple line has always been popular for its sophisticated color graphics ( ElJZ) , whereas the
IBM machines have always been favored in offices. 15) In the future, there will probably be more
compatibility between the two companies’ products, which no doubt will require that both Apple and
IBM change marketing strategies. Bz 2 7 f7= 56 B 23 AE, [ERWAL ASRE B HTHE§RE.
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Passage Three Questions 31 to 35 are based on the following passage:

It is a curious paradox that we think of the physical sciences as “hard”, the social sciences as “soft”,
and the biological sciences as scmewhere in between. This is interpreted to mean that our knowledge of
physical systems is more certain than our knowledge of biological systems, and these in turn are more
certain than our knowledge of social system. In terms of our capacity to sample the relevant universes,
however, and the probability that our images of these universes are at least approximately correct, one
suspects that a reverse order is more reasonable. We are able to sample earth’s social systems with some
degree of confidence that we have a reasonable sample of the total universe being investigated. Our
knowledge of social systems, therefore, while it is in many ways extremely inaccurate, is not likely to be
seriously overturned by new discoveries. Even the folk knowledge in social systems on which ordinary life
is based in earning, spending, organizing, marrying, taking part in political activities, fighting and so on, is
not very dissimilar from the more sophisticated images of the social system derived from the social
sciences, even though it is built upon the very imperfect samples of personal experience.

In contrast, our image of the astronomical universe, or even of earth’s geological history, can easily be
subject to revolutionary changes as new data comes in and new theories are worked out. If we define the
“security” of our image of various parts of the total system as the probability of their suffering significant
changes, then we would reverse the order of hardness and see the social sciences as the most secure, the
physical sciences as the least secure, and again the biological sciences as somewhere in between. Our
image of the astronomical universe is the least secure of all simply because we observe such a fantastically
small sample of it and its record-keeping is trivial as compared with the rich records of the social system,
or even the limited records of biological systems. Records of the astronomical universe, despite the fact
that we see distant things as they were long ago, are limited in the extreme.

Even in regard to such a close neighbour as the moon, which we have actually visited, theories about
its origin and history are extremely different, contradictory, and hard to choose among. Our knowledge of
physical evolution is incomplete and highly insecure.

*

31. The word “paradox” (Para.1, Line 1) means “ .
A) implication B) contradiction C) interpretation D) confusion
32. According to the author, we should reverse our classification of the physical sciences as “hard” and
the social sciences as “soft” because .
A) a reverse ordering will help promote the development of the physical sciences
B) our knowledge of physical systems is more reliable than that of social systems
C) our understanding of the social systems is approximately correct
D) we are better able to investigate social phenomena than physical phenomena
33. The author believes that.our knowledge of social systems is more secure than that of physical systems
because .
A) it is not based on personal experience
B) new discoveries are less likely to occur in social sciences
C) it is based on a fairly representative quantity of data
D) the records of social systems are more reliable
34. The chances of the physical sciences being subject to great changes are the biggest because

A) contradictory theories keep emerging all the time
B) new information is constantly coming in
C) the direction of their development is difficult to predict
D) our knowledge of the physical world is inaccurate
35. We know less about the astronomical universe than we do about any social system because

A) theories of its origin and history are varied

B) our knowledge of it is highly insecure

C) only a very small sample of it has been observed
D) few scientist are involved in the study of astronomy
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1) It is a curious paradox that we think of the
physical sciences as “hard”, the social
sciences as “soft”, and the biological sciences

as somewhere in between.

HRERHE—-MFENRE: BRBER “8” B, o

FRCE BE EPRERTRE 2N,

2) This is interpreted to mean that our
knowledge of physical systems is more certain
than our knowledge of biological systems, and
these in turn are more certain than our
knowledge of social system.

31. The word “paradox” (Para.1, Line 1) means
“ vOENCHENTE, 46 LT UHIE.
YRR EE 3 AJiEP “however” 5| HKE 2B
R s T 52X EBAMETFENEL, &
LRI LA E B WA

A) implication F3Ti,

B) contradiction Z##%.

C) interpretation T3

D) confusion F#IM .

XA RAIS BRFHFE R ARH S, HKOE

YRR R, BRAHERFERR.

3) In terms of our capacity to sample the
relevant universes, however, and the probability
that our images of these universes are at least
approximately correct, one suspects that a

reverse order is more reasonable.

RTTBATIA N 5 B3R AR R BIBUT ATRE SE NS 22

4) We are able to sample earth’s social systems
with some degree of confidence that we have a
reasonable sample of the total universe being

investioated.

BRIV H TR REH R RNIRA.

5) Our knowledge of social systems,
therefore, while it is in many ways extremely
inaccurate, is not likely to be seriously
overturned by new discoveries.

BRI SERNRIEE TR, (BT R

ROTEEHER .

32. According to the author, we should reverse

our classification of the physical sciences as

“hard” and the social sciences as “soft” because

A) a reverse ordering will help promote the
development of the physical sciences T#i
I,

B) our knowledge of physical systems is more
reliable than that of social systems 5JR3CA
o

C) our understanding of the social systems is
approximately correct N & JR3C, A1) 5 1R F|
S SR KARTIR ARG -

D) we are better able to investigate social

phenomena than physical phenomena 5

KPR EARRF -




KFEFEFREERE OS50

6) Even the folk knowledge in social systems on
based
spending, organizing, marrying, taking part in
political activities, fighting and so on, is not

which ordinary life is in earning,

very dissimilar from the more sophisticated
images of the social system derived from the
social sciences, even though it is built upon the

very imperfect samples of personal experience.

Bl B8 A S SRR T R 5 H SR E XA

HAREARZR.

7) In contrast, our image of the astronomical
universe, or even of earth’s geological history,
can easily be subject to revolutionary changes
as new data comes in and new theories are
worked out.

I

MR, BEEFERAEE, FERHHEL, RO TFE

hF, HERMBRMR £ HINRE SR A EGENRK.

8) If we define the “security” of our image of
various parts of the total system as the
probability of their suffering significant
changes, then we would reverse the order of
hardness and see the social sciences as the most
secure, the physical sciences as the least secure,
and again the biological sciences as somewhere

in between.

A E AR R P A S BELZMEREH T

e, RAISME “BEE” BUT.

9) Our image of the astronomical universe is
the least secure of all simply because we
observe such a fantastically small sample of it
and its record-keeping is trivial as compared
with the rich records of the social system, or
even the limited records of biological systems.

T F R MARBAR TR, B RAWEE TR

—#4r; RTFFHAERKIRFHRRD.

33. The author believes that our knowledge of
social systems is more secure than that of physical
R, LSS
5 AAAG SR T B IUAER.
A) it is not based on personal experience 5 &b
EPN

B) new discoveries are less likely to occur in

systems because

social sciences

Q) it is based on a fairly representative quantity of
data LHRE K.

D) the records of social systems are more reliable

SRR K

34, The chances of the physical sciences being
subject to great changes are the biggest because
. GRATHENT

A) contradictory theories keep emerging all the
time HH.

B) new information is constantly coming in%F
AHAEN B#.

C) the direction of their development is difficult
to predict HAERR K.

D) our knowledge of the physical worl_d is inac-
curate I/ 4E%F, 6.

35. We know less about the astronomical
universe than we do about any social system
. HATE

A) theories of its origin and history are varied JE
ABITHRHIAE.

B) our knowledge of it is highly insecure A&f&
b & 3o

C) only a very small sample of it has been
observed FF&HLKRE.

D) few scientist are involved in the study of

because

astronomy T-H#I.




10 RERFREREE SR

10) Records of the astronomical universe,
despite the fact that we see distant things as

they were long ago, are limited in the extreme.

KT FHAERNCKEFRAR.

11) Even in regard to such a close neighbour as
the moon, which we have actually visited,
theories about its origin and history are
extremely different, contradictory, and hard to
choose among.

B RBATMIESS A5E, KT Em— 2R &AM,
HARFE.

12) Our knowledge of physical evolution is

incomplete and highly insecure.

BAIF BRBAHNRR AT, HRATRE.



