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Business Chinese was originally designed for and actually used
in a TV educational program. Since its first publication in 1995,
however, it has been adopted by many universities as a textbook in
regular audio-visual classes. Many foreign friends use it for self-
study. It seems the book calls for revision to serve the demand of
these numerous users.

The new edition keeps intact the teaching matenials of the first
edition. What has been added is a substancial amount of exercises,
including: True and False, Conversations Based on Separate Situa-
tions, Rendering Dialogues into Stories, and Oral E-C Translation
of Extracts from the English Introductions to the Chinese Special E-
conomic Zones (C.S.E. Z) and Opening Cities. The students can
make use of Chinese introduction to the C.S.E.Z. to practice oral
Chinese or retelling. The instructor is advised to choose suitable ex-
ercises according to the need of the students. For example, if video
tapes are available, a situational dialogue may be conducted by dub-
bing, or if not, the students may give simulated acting with the
help of the descriptions concerning the situation. All the new exer-
cises added are based on the cassette or video tapes, aiming at im-
proving the students’ oral and listening skills. We are confident the
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new edition will better serve the aims of audio-visual lessons in the

classroom, as well as for self-study.

Huang Weizhi

University of International
Business and Economies
July, 2001
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The present book has been written at the invitation of China
Central Television Station. It is meant for those foreign business-
men who have learnt some Chinese and who wish to come to do
business in China. China’ s opening to the outside world has won
achievements that have attracted worldwide attention. Now that
China’ s foreign trade has joined tracks with international trade,
China has opened its door wider to foreign businessmen. Its huge
market, its prosperous economy, and its excellent environment have
unfolded golden opportunities that occur only once in a thousand
years and most magnificent prospects before the eyes of foreign busi-
nessmen. The unprecedented “heat in coming to do business in Chi-
na” has given impetus to “the desire to learn Chinese”. This is espe-
cially true for those who wish to do business with China. In order to
be able to live in China, to make friends, to do business and to
make money, they invariably want to learn a bit more Chinese and
to have a better understanding of China’s actual conditions and its
folk ways and customs. To satisfy such needs, CCTV has made an
educational series in 26 episodes called Business Chinese. This is the
textbook that goes with the TV series.

The story of the book goes as follows. Mme Fan Ruojun, gen-
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eral manager of the Far East Import and Export Corporation in the
United States and her secretary Mr Paul Pan have come to do busi-
ness in China. As arranged by the China Council for the Promotion
of International Trade, they have made wide contacts with Chinese
departments concorned for the establishment of a representative of-
fice in Beijing, the opening of a bank account, commodity inspec-
tion, customs declaration, applying for a patent, joining a com-
modities fair and entering a bid for an engineering project. They
hold talks with their Chinese trade partners about import and export
business, sign contracts, reach a reconciliation or resort to arbitra-
tion concerning the disputes that have emerged in the implementa-
tion of the contract. They make a pleasant and fruitful trip from
Hainan Island to Beijing, Tianjin, Shanghai and Suzhou. The
whole TV series has substantial content and lively scenes and is a
pleasure to watch. China’s special economic zones are windows for
China’ s opening to the outside world. The introductions to these
zones in each episode show their achievements and environments for
investment. They will also be attractive to our foreign friends.

The first episode of the TV educational series Business Chinese
is a brief introduction to the entire series. The second episode is ac-
tually the first lesson, the third episode the second lesson, and so
forth. Each lesson includes a text, the text in pinyin, the English
translation of the text, new words, key sentences, and exercises,
and introductions to the special economic zones or open cities. Each
episode has six key sentences, which are all frequently used in ‘busi-
ness Chinese. Having learnt these sentences, the learners can use
their Chinese to handle some simple business activities. The English
translation of the texts can help the learners understand those texts.
Finally, there is the general list of all the new words, which makes
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it easy for the learners to look them up.

The hosts for the TV series Business Chinese are Mr Zhao
Yuhui from CCTV and Miss Hara Feirman from the United States.
The English translation is done by Professor Huang Zhenhua, Vice-
President of the University of International Business and Eco-
nomics. In the writing of the book and the shooting of the TV
series, , warm assistance has come from many departments con-
cerned. Such good friends of mine as Feng Jun, Zhao Yuhui, Zhao
Zixiong and Liu Ping have made significant contributions to the
writing and proofreading of the book., Hereby heartfelt thanks are
extended to all of them. For any defects in the book, please oblige
me with your valuable comments.

Huang Weizhi

University of International
Business and Economics
January, 1995
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Ddo Zhonggud Zud Shengyi

(Méigud Yudnddng Jinchikdu Gongsi Jjingli Fdén
Ruojin hé mishu Pan Bdolud ddodd Hdindn
Fenghudng Jichdang, Zhonggud Gudji Madoyi CUjin
Weiyuanhui ganbl Wang Limin ddo jichdng yingjié. )

Pan:
Fan:

Pan:

wang:

Fan:

wang:

Fan:

Tamen hui 141 jié wdmen ma?

NI deéi shud Zhongwén le. WOmen xianzdi zdi
Zhonggud le. Ni wang le ni baba mama gaosu wo,
yiding y&o rang ni shué Zhongwén.

Duibuai! Nin shi Mdocuhui de ma?

Shi. W6 shi Mdocuhui de,wd jido wWang Limin.
W6 shi Méigud Yudndong Jinchikou GongsT jTngll
Fan Rudjun. WO diyici ddo Zhonggud 1ai zud
shengyi,aing dud bangmang a.

Hudnying ni ddo Zhdonggud 14i!

Zhéshi wd de misha Pan Bdolud xiansheng.




wang:

Fan:

wang:

Pan:

Wang:

Fan:

wang:

Fan:
Fan:
FPan:

wdmen Mda zhtrén linshi you didn shi, bunéng
atnzi déo jichdng 14i jié nimen, rang wo daibido
ta xidng nimen daogian.

wang xidnsheng, women de gdngzud richéng
shiblshi yijTng anpdi hao le?

Génju nimen fa |ai de chuanzhén, women yijing
zudle chibl anpai. Zheshi richéng bido, ni kan

~ xingbuxing?

Women shénme shihou kéyi jianddo Ma zhurén?
Hén kudi. Ma zhirén chéng jintian xiawu de banjT
céng Beijing Iai, canjid mingtian zai zheli juban
de Yé&zijié. Jintidn wdnshang, Beijing shijian ai
didn zhéng, zai nimen xiata de Nan Zhonggud Da
Jjitdian sheyan huanying er wei de daolai.
Xiexie. Nimen anpdi de hen zhouddo.

Jintian wanshang ér weéi yiding yao dud hé ji béi
a.

Yiding yiding. Zhonggud de bdijil hén hdo hé!
Xigoxin na,bié hé zui le!

WO he guo Mdaotaijiu. “Hailiang™!

Coming to Do Business in China

(Fan Rugjun, managing director of the American Far East

Import and Export Corporation and her secretary Paul Pan

arrive at Fenghuang Airport, Hainan Province. Wang

Limin from the China Council for the Promotion of Inter-

national Trade has come to the airport to meet them. )




Pan:

Fan:

Pan:

Wang:
Fan:

Wang:
Fan:

(In English) Are they coming to meet us?

(In Chinese) You have to speak Chinese from now on.
We are in China already. Have you forgotten that your
parents told me to remind you to speak Chinese while in
China?

(In Chinese) I’m sorry. Are you from the China Council
for the Promotion of International Trade?

Yes, I’m Wang Limin from the CCPIT.

I am the managing director of the American Far East Im-
port and Export Corporation. This is my first time to
come to do business in China, and I hope I can get your
help.

Welcome to China.

This is Mr Paul Pan, my secretary.

Something suddenly cropped up which has prevented our
director Mr Ma from coming to the airport to meet you in
person. He asked me to apologize on his behalf.

Mr Wang, have you got our program ready?

We have made tentative arrangements according to your
fax. Here is the program. Please have a look and see if it
is all right.

When can we meet Director Ma?

Pretty soon. He is taking the flight this afterncon to
come from Beijing to attend the Coconut Festival that is
to start here tomorrow. He is holding a banquet at 7:00
p-m. Beijing time in honor of you two at South China
Grand Hotel, which is the hotel where you are going to
stay.




