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1 Introduction to the Course iR 4E

Practice of international trade, also known as import and export practice, is a
course which studies theories and practice concerned with exchange of goods between
different countries or regions. The main objective of it, from the points of practice and
law, is to sum up the experiences of home and abroad in practice, generalize and
concise international business customary rules and norms, analyze and introduce the
standard procedures, business techniques and various methods to conduct international
commodity exchange in a systematic way in order to make students not only use these
techniques skillfully but also carry out general and specific policies on our foreign trade
correctly and assure the best international business economic benefits.

Import and export trade has been yearly restricted to cargoes in a narrow sense
until the Uruguay Round of GATT started in 1986, which for the first time developed
traditional international transactions as transactions including technology and services.
And this new definition is accepted by most countries.

The Foreign Trade Law of the People’s Republic of China ( Adopted at the Seventh
Meeting of the Standing Committee of the Eighth National People’s Congress on May 12,
1994, promulgated by Order No.22 of the President of the People’s Republic of China
on May 12, 1994, and effective as of July 1, 1994 ) Article 2 stipulates“ Foreign trade
as used in this Law refers to the import and export of goods and technologies, and the
international service trade. ”

Since the rapid development of science technology from the 1960s, the patterns and
contents of international trade have changed a lot. Various patterns of international trade

such as licensing, and other services trade including transportation, insurance, banking,
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