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Part1 Wl 55 & 15
Business Reception




» Welcome to our shop.
R AN

® Can | help you? (Anything | can do for you?)
REEHECHFT DT (REDEHEFL2T?)

® Which kind do you like best?
PRI& B R —F7

®|’d like to buy one suitable to my skin.
REBX—RELBRRKIAW 5,

@ |s there any special brand you prefer?
H R AR B R o 2

® | m not very particular.
o o B A A B R o

® | could recommend something to you.
RTUAmEH%E,

® |t” s neither too strong nor too ordinary.
AR WMk, 5 R

=




iR

Can | help you? 1RIBEFE, XOENERE “REMEIRIS?" BIENEW

%ﬁﬂ&ﬂfﬂﬂgﬂﬂ'zﬂiﬁeﬂmo

ﬁi/ﬁl—]la

1 cosmetic [ koz'metik ]

1 suitable [ ’sjuztobl ]

1 moisturize [ 'moist[araiz ]
1 factor [ 'faekta ]

+ balance [ 'balans]

. perfume [ 'po:fjuim]

. particular [ pa’tikjula ]

i imported [ im’po:tid ]

i well-known [ 'wel 'naun ]
1 homemade [ 'houm 'meid ]
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® What can | do for you?
REEAERTG?

® | think your son will enjoy playing with it.
RBEWILTFLERITLH

® Show me how it works, please.
EARTE-TEFEE,

® What an interesting toy it is!
ARE-NHBEITTAN!

® |’ || take one.
BFE o

® We have a big variety of toys, such as Transformers.
RNAHLELSHTE, REBREF LA,

® Will you please find one for her?
R A P — KT ?

® |’ |l take your advice.
REZENEN

\.5
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1 birthday [ 'bo:6dei ]
1 present [ 'preznt ]
i trucker [ “traka]

1 electric [ i'lektrik ]
1 switch [ switf]

- journey [ 'dzo:ni ]
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