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Lesson One The Sole Trader

Keith Riley is from a fairly wealthy family. He was not,
however, interested in going into the family business. but took up a
careet in retailing instead. His first job was as an assistant in a shoe
shop which was part of a large chain‘”. Keith went to college one day
per week and gained the BTEC ( Business and Technician Education
Council ) national certificate in retailing. He was very keen on retailing
and his father gave him, as a twenty-first birthday present, £ 60 000
so that he could start up in business on his own account. Keith bought a
shoe shop which was situated near the town centre. He employed two
assistants and decided to trade as Surefit (Shoes)®. Keith vobviously
had good skills in business and the first three years were very successful
indeed. Careful advertising, good customer services and a specialisation
in children’s shoes brought good business. He made £ 30 000 profit in
his third yeat.

Keith has been quite successful in his first venture in business and
we will be following Keith’s career to help us understand the various
types of business drganization existing. '

Keith is.the only owner of Surefit (Shoes) . This is an examble of
a sole trader form of organization. Although Keith employs two ladies
as shop assistants they are employees and are paid a weekly wage; they
do not have any part in the ownership of the business.

If Surefit (Shoes) does well Keith will get the benefit but if it does

badly he will bear the loss. Thus a definition of a sole trader is ‘an

individual who owns and controls a business, receives all its profits and
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bears all its losses’.

1. A sole trader is the only owner of the business. Some sole
traders get loans to assist them but the lender is not in any way an
owner, he is a creditor (i. es the trader owes him money).

2. A sole trader controls the business —— he has sole
resp‘onsibility for all decisions. When Keith is away, perhéps buying
shoes, he may put the shop under the control of one of his employees.
She, however, would only be managing the shop for Keith; he would be
responsible.

3. Keith will not need to share any profits he makes because he is
the ‘sole owner’. If, however, he had lost money, e. g. if losses were
£10 000, Keith would have had to bear these losses himself.

These then are the features of a sole trader organization ;

1. sole ownership

2. sole responsibility for profits and losses

There are thousands of businesses in the United Kingdom which are
of the sole trader type and this particular form is predominant in other
countries. In the last twenty years there has been an increase in the
number of large businesses but the sole trader still plays an important
part in commercigl activity. Thé continuing existence of the sole trader
is due to the fact that this type of organization has a number of
advantages, as we shall see when we look at Keith’s business in more
detail®.

Advantages of the Sole Trader Organisation
1. The business is a very personal one — Keith as owner will see

the representatives of firms selling him goods, He- will have closer

"personal contact with his two employees and therefore be able to get the

best out of them.
2. Thé success of the business will be of direct benefit to Keith and
. 2 L]




so he knows that his efforts will bring rewards to him, not anyone else.
Sole traders are often willing to work long hours to benefit the business.

3. Keith does not have to consult others when he wants to make
changes. He can decide and act quickly.

4. The sole trader does not have to go through any lengthy
formalities to set up his business. Keith bought the shop and began
trading the next day. The requirement to register a business name has
now been abolished (in 1981) and the only requirement is that Keith on
his invoices and bills must indicate ‘K. Riley trading as Surefit
(Shoes)’. The business must display its name and the name of the
owner. This requirement is necessary only if the business is using a
name other than the name of the owner. If Keith’s business was known
as K. Riley then even the requirement to display would not be
necessary. ’ ‘

5. A sole trader does not need to publish any information about his
business to the public. Any member of the public has the right to see
details of companies but no right to have details of ‘a sole trader’s
business. Of course, Keith would have to supply details of his business
to the Inland Revenue'V’. This is for tax purposes but these details are
not available to the public. We can see then that the sole trader
organization has a number of quite important advantages. There are,
however, a number of disadvantages in this type of E)usiness and again
we will use the example of Surefit (Shoes) to explain these.
Disadvantages of Sole Trader Organisations

1. Keith has to work long hours to run his business; usually he
arrives at the shop at about 8 : 15 am and does not normally leave until
he has cashed up®, often about 6 : 30. Although he sometimes
discusses his problems with his wife, Wendy, he has all the worry of
the business on his shoulders.
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In the three years he has operated his business he has never felt he
could afford Ato be away on holiday and although he has fortunately
been in good health the effect of absence through illness does worry him
considerably. It can be fai‘rly said that a sole trader has‘a number of

. personal burdens. ’

2. Keith’s business has prospered, but not all businesses ate in this
happy position. Let us assume for a moment that instead of £ 30 000
profit Keith’s takings were not even sufficient to pay his bills. or his
manufacturers for new shoe deliveries. The business could go
bankrupt‘® and Keith could stand to lose not only his £ 60 000 initial
investment in the business, but also his creditors (i. e. those to whom
he pwes money ) could claim his personal possessions to settle the.debts,
i. e. his house or his car.

A sole trader such as Keith has unlimited liabitity > ; this means he
is liable for the debts of the business over and above money he has put
in. In law the business and the owner are ireated as though they were
one and the owner’s petsonal propetrty could be seized to pay off
business debts. As we will see later, companies are not in this position
and this is why they often have °‘limited” in their title. Unlimited
liability is a very serious disadvarntage.

3. Keith’s business is flourishing and he realises that he could do
even better if he could open several other branches. Unfortunately, sole
traders do not usually have sufficient reserves to do this and it is often a
disadvantage that expansion is limited by insufficiency of capital.

4. Keith, of course, has to do all the work of managing the
business himself and some aspects such as the accounts, stocktaking'®
and sales returns® he does not like and is not very good at.” He could
employ someone to do these things. but it is sometimes an advantage to
have a business colleague who has that sort of expertise. You cannot
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expect one person to be good at everything and the sole trader

organization often lacks some essential skills.
Notes

(1) chain (Bk5), #—A I ERLAF FTREM —HEXLHRE
JE. FRIEEEIBE 4. . the Hilton chain in Shanghai (¥ /R
WARE AR RAE LEWSS, HMAHKEH: chain and
group banking (GGE8i B B $4T), chain contract GEBIE[F), &
%.

(2) to trade as Surefit (Shoes), TEI,iE T} Surefit (Shoes) &
BB AR AR, BEE P IF O surefit —18 . B NS &
FHPATHEREE CHFHE, FTUERREREFHmER
A H 454 N Comfortable, Excellent 2 2K, Surefit R {f A B 3
“Beal”, HERIX AR —EER, WAZKKE. XmE—
FIRE LR, AT RAREEHTE, — S EXHERELR
g, A Ezyrub, R BIRFE N easy rub, — XHELE
—MIrEFER.

(3) in more detail Z R “F XM, KK FHEAH in greater
detail, in further detail ¥,

(4) inland revenue ([ P B W) 78 M &b 8 % E #Y Board of
Inland Revenue ([H P Ri% &B) . LA LT 1849 4, WA FRIEU
SR L BL BT 18 BE IR Py Bk '

(5) to cash up (JFE—KH LW A) . B cash register FyF &
AL

(6) to go bankrupt, fEM 5 1EF go BRFELBNIF, B “
", bankrupt R AE, EH “HH7. BT HARTE R
bankruptey, “X KA B AAB ™ 7”7 N i#% KA The company soon
went ( B{ became) bankrupt. #¥ The company soon went into
bankruptcy. bankrupt {F 4% i8] BsH & 8“4 7= &7, U0 an undischarged
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bankrupt (REREBRITH=E)

(7) unlimited liability (GERRFAE), IR EM HERFTIELH
RFEITHIEN, BFNECHAFREITHRS AT FTIT.
unlimited company (FERRAE]), #BH AH TR FIEMLH .

(8) stocktaking (f HFEK, HETER), inventory JRH I X,
4 continuous stocktaking Bf continuous inventory K “HELZLLF", MM

ML TR, WAL P ERHR, TR R

f7E”, NIBRZ K physical stocktaking BY, physical inventory,

(9) sales return (5B ), K IH Lk F . return sales,
returned sales J¢ return inward, 7R L E LB PEH —MWHUER N
sale or return (G S{{RIR), SRR R T EREUREY
B EEA BRI AEY, TEHTLHRK, BFEE H s o
.,y S.0.R., & S/R.

Exercises

1 . Questions and answers;
1. What are the features of a sole trader organizatiorn?
2. Why can a sole trader decide and act quickly? ‘
3. Why has a sole trader a number of personal burdens?

1 . Translate the following economic terms into English .

1. IR 2. wF| 3 Tk

3. JER 4. AEEHR K
5. FALi&Ez) - 6. IHITK M T4
7. BRI 8. Y%

9. IPRIFTHE 10. JEEA 5
1. WAERRE . 2. #5URE

M. Tell whether the following statements are true or false .
1. A creditor who lends money to a sole trader shares ownership of
the business.
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The sole trader owns his business while his assistants control it.
A sole trader can lose more than he has invested.
Generally sole traders do not work hard enough.

All sole traders must indicate their names on their invoices.

o oA W

The public have the right to know the details of a sole trader’s
business.
7. Sole traders must supply details of their businesses to some
authority.
8. ljisadvantages of sole trader organizations are unimportant.
9. Unlimited liability means that a sole trader has unlimited
responsibility for managing his business.
10. A business colleague is someone a sole trader employs.
I\i . Translate the following into Chinese .

Sometimes known as a “one-man” business, the sole trader

organization (an alternative term for the sole proprietorship) is a type

of business unit where one person is solely responsible for providing the
capital, for bearing the risk of the entcrprise.and for the management of
the business. Among the advantéiges of this kind of business are; (1)
The selfinterest‘of the trader, which may make for greater efficiency;
(2) 1t is possible for the sole trader to keep in personal touch with ail
sides of the business; (3) Decisions can be made and put into effect
quickly. The disadvantages of this type of business inctude; (1) Too
much depends on the ability of one man; (2) Its capital is likely to be
small and so expansion to the optimum size is not likely to be possible;

(3) The trader is personally liable for all the debts of the firm.



Lesson Two Partnerships‘”

[}

Keith has established his business and each year his profits
increase. Keith is very ambitiou~ anc he feels he would like to expand
his business by buying two othe' shoe shops which are for sale® in a
towi: nearby. Keith has some mone: available for thé two purchases but
not enougl so he decides to form a partnersnip. He contacts a friend
who has gooc retailing experience anc the friend decide:s to come in with
Keith. anc invests £60 000. Keith’s wife Wendy aisc agrees to use her.
savings of £20 000 to join the partnership. The F60 000, plus the
£20 000, together with his own money, allows Keitt and his new
partners to buy the two shops.

Keith, his friend Kevin Bradd anc Wendy decide to draw up a
partnership deed anc go to see their solicitor. A partnership deed is not a
necessary requirement but it is for obvious reasons, as we will see,
advisable. »

Th- partnership deed between Keith, Kevin and Wendy is drawn
up and specifies the following points.

1. The partnership capital (i. e. the money. in the business) is as
follows; Keith £80 000, Kevin £60 00( and Wendy £20 000.

2. The profits to be shared in the proportion 8 : 6 : 2, i.e. the
profits will be divided into sixteen parts. Keith will get 8/16(1/2),
Kevin 6/16(3/8)and Wendy 2/16(1/8). You will have noticed that
the agreement lays down that the profits will be shared ih exactly the
. same proportion as the ownership; 86 000, 6C 000, 20 000. It is also
agreed that the precise amount of profits to be shared will be determined

8.




by a meeting of Keith and Kevin. (Many businesses, of course, do not
distribute all their profits but use a proportion to put back in the
business, e. g. to make improvements. This process is known as
‘ploughing back’ . )

3. The partnership deed specifies that Keith and Kevin will share
in the management of the business. The overall policy relating to sales,
advertising, sales promations and ordering will be made by the two
partners, but Keith will look after two new shops while Kevin will
manage the first one. Kevin will also be responsible for buying stock ,
keeping iccounts and analysing sales. The deed specifies that Wendy
will be a °‘sleeping partner’ ", i. e. she will have no management
duties. All policy decisions will be made by the two partners, Keith and
Kevin. _

4. The partnership deed also lays down that Kcith and Kevin will
be paid each an annual salary of £ 7 000; these salaries will be
deducted befote the prefits are calculated. ‘

A partnership has been formed with three partners, Kevin, Keith
and Wendy. A partnership is regarded as being an association of
individuals engaged in business, and it has the following features.

1. Each partner has unlimited liability — Keith, Kevin and
Wendy could lose more than their investment in the business,i. -e.
£80 000, £60 000 and £20 000.

2. If Surefit (Shoes) did not for any reason pa’ly some of its debts
then the creditor could not sue the partnership but would sue the
partners by name. ‘

3. If one of the partners makes a ‘cohtract then he binds the other
partners. If Keith decided to improve one of the shops and ordered
equipment from a firm of shopfitters®’ then Kevin and Wendy would be
liable just as if they had made the agreement themselves.

« 9.



4. Like a sole trader the partnership does not need to provide any
information to the public.

5. The-.partnership is'owned and controlled by the partners.

Although Keith, Kevin and Wendy™ have obtained' a. partnership
deed it is possible to form a pértnership without a deed , but the rules to
be followed will be as laid down in the Partnership Act 1890®.

Keith and Kevin work very well together, the three shops flourish

and the concentration upon good customer service with the specialisation.

in children’s shoes brings the business good returns‘”. Keith and Kevin
decide to ‘plough back’ £12 000 of the net profit to make
improvements in th shops. This leaves £ 64 000 to distribute to the
partners.

Advantages of a Partnership

By looking at the partnership known as Surefit ( Shoes) let us
e.xémine some‘of the advantages of partnerships as a form of business
organization.

1. Obviously a partnership allows more capital to be put into the
business. Keith wishes to expand but he did not have enough capital
(money) to buy the two additional shops; by taking two partners he
was able to obtain an extra £80-000. Thus one advantage of a
partnership is that it helps to provide additional capital.

2. You will remember that Keith did not like aspects of running a
business, e. g. accounts, stocktaking and making sales returns. In the
partnership agreement Kevin agreed to take on these. tasks. Thus
another advantage of a partnership is that it can allow a sharing of the
work so that partners can take on what they are particularly good at.

3. Now that Keith has got a partner he can do things which ,he
could not easily do before. For example he can now take a holiday
confident that the business is in good hands. Since Kevin is also a
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partner it is in his interest to do the job well. Also if Kevin or Keith is
ill they can cover for each other. Thus a third advantage is that having
a partner can take the strain out of running a business.

Disadvantages of Partnerships

There are also some disadvantages of partnerships.

1. Keith is no langer able to do what he pleases; he must consult
with Kevin. It is possible that they will not agree and conflict may
atise. It is also possjble,that decisions will be slow because of the need
for consultation. _ 4

2. Keith, Kevin ot Wendy can at any time take their money out
of the busi;less and this would present the remaining partners with
considerable problems. If Keith decided to leave, to pay him out®®
might mean selling at least one if not two of the shops.

3. As is pointed out earlier, both the ‘active’ partners(b » Keith
and Kevin, can make contracts, e. g. order goods of equipment. Kevin
could make a contract which put the business inio diffieulties and Keith

of course, would be equally liable.
Notes

(1) partnership (FE 5, SIKAED, BMEM K 2 AF 2 A
b, BEBZAET 20 A, H X438 ordinary partnership (
il & B A, B general partnership (— &K E) , UK
limited partnership (RSB E)YE. A XM B 1 R ordinary
pattnership,

(2) for sale (f€, k), . We are looking for a house
for sale in the neighbourhood. (F{iJIE7E ﬁjﬁﬁ-&—-ﬁﬁﬁ{:tﬂ%é‘]ﬁ;—
B, HEIEE S 8iE on sale RIS, HE, L), M. This
ten-dollar hat is now on sale for five. GGXF 10 &5 I #r
F5%ET) The newly bought apartments can be on sale only after a
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period of five years: GFEMABRBELER FAIHE.)

(:3) plough back JFE H“EEMI BN L FEEM", ELHF
W PR AR ERYE, AR ESIS, EXFEREE
HER, ﬁiﬂ)‘ﬂﬁﬂ?%’l%o XHBERTENESD, RN self-
finance, FF FF¥ %5 % F|#F R plonghing back profits, ¥ plongh-
back.profits ,

(4) sleeping partner, 7N¥R silent partner, dormant partner, —
R LR RAAUAN", B LRES A KRR
BE. AFMBMERAERE, BERS5REKEEERINEKA
Bt EHRAFERHECEFHELER) . XEF P
HE—B . HEIRERGEAN”. SHMANEH R active
partner, BI“{EER G N”, S5V HFEHIMERAN”, X
acting partner, working pattner,

(5) shopfitter J&& iial, fit Fh “Zeee-er LREWLE, Nfeeesee
AL, . fit the room with bulletproof windows (%5 5[5 %
B %), fit a shop with equipment ([} B 542 % & H a0,
shopfitter J& 1532 HLFH I A & 49 T . X i A SR H fittings,
M gas/office/sanitary /interior fittings (¥ S/ N/ D E/E N &
).

(8) Partnership Act 1890 (1890 EW AR WESHR) . T
AR ABRBEEER, KV EPZ—, NEBESR -BRIBES.
B—EEMETF 1907 F, BTFTRIARGHRES.

(7) return FERF X EHHEZME L, AR HFE", 'JFEI
B H 8 XIE KL returns, ] ,annual returns (iﬁ-ﬂnﬂ) , return after all
taxes (4% 5L ER) -

(8) pay sb. out (fHER4 F AIEFBHD . HHEE S pay sb.
off JB ¥ . They paid him off without previous notice. ({th{i]AF /il
AMMET RO TR MLERET O BEREYTEEIMRE”,
M . Wrong-doers will be paid. off/out in the end. CGEH EH.)
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