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Lesson Forty-one

Useful Sentences

The aim of my visit is to establish business relations

with you.

1 travel a lot every year on business.

I must say I have been much impressed by your friend-

ly people.

Thank you for your saying so.

On display are most of our products.

1 found some of the exhibits fine in quality and beauti-

ful in design.

The exhibition has successfully displayed to me what

your corporation handles.

I’ve gone over the catalogue and the pamphets enclosed

in your last letter.

1 have got some idea of your exports.

Our silks are known for their good quality.

They’ve met with great favour overseas and are always

in great demand.

Some of them seem to be of the latest style.

Now I’ve a feeling that we can do a lot of trade in this
— 1 RN



line.

614. We wish to establish relation with you.

615. Your desire coincides with ours.

Dialogue

Establishing Business Relations

Mr Smith, a businessman from England, is visiting China.

The aim of his visit is to establish business relations with

us.

Smxth .

Lin;

Smith:

Lin.

Smlth .

— 2

Good morning. My name is Smith. I'm from Eng-
land. Here is my card.

Thank you. I'm pleased to meet you, Mr Smith. My
name is Lin Bin, the representative of Shanghai
Textile Import and Export Corporation.

Pleased to meet you too, Mr Lin. 1 travel a lot every
year on business, but this is my first visit to your
company. | must say 1 have been much impressed by
your friendly people.

Thank you for your saying so. Have you seen the ex-
hibition halls? On display are most of our products,
such as silks, woolen knitwear, cotton piece goods,
garments.

Oh, yes. I had a look yesterday. I found some of the
exhibits fine in quality and beautiful in design. The
exhibition has successfully displayed to me what

your corporation handles. I’ve gone over the cata-



logue and the pamphlets enclosed in your last letter.
1 have got some idea of your exports. I’'m interested

in your silk blouses.

Lin: Our silks are known for their good quality. They are

one of our traditional exports. Silk blouses are
brightly coloured and beautifully designed. They’ve
met with great favour overseas and are always in

great demand.

Smith: Some of them seem to be of the latest style. Now

I've a feeling that we can do a lot of trade in this

line. We wish to establish relations with you.

Lin: Your desire coincides with ours.

1.

Notes

On display are most of our products, such as silks,
woolen knitwears, cotton piece goods, garments.
ROKWAFHAERER L, B0 258, R, HLM
PR, XREEA.BHRENTS LAEERE EEE.
“on display” ¥ B & R A EEE, B RR . BRE”.
The exhibition has successfully displayed to me what
your corporation handles.

RMARIMERBRT RARIEEN ™ HER.
“what your corporation handles” X #jif] “display " #J 25 #&
M), “handle” % , 8% F “manage”or“deal with”.

3. They’ve met with great favour overseas.

s (i 14E E AR Z 3,
meet with great favour 1R4ZKiD , #%F be very popular
— 3 P



PR ol A

( with), 8¢ be well received.

Now I've a feeling that we can do a lot of trade in this
line.
RAERNEXHEA]UEAL LT,
(1) that J\/A] K B8 AT,
(2) 4i7] line EI&“ITdL, FE(—O Y, .
He has been in this line for many years.
fFX—FTEZET.
We export this line of hardware to different coun-
tries.
RINMmEEBOXERAE.
Your desire coincides with ours.
AT AR EE .
to coincide with 5 +--+-- 8 —E (A 55 ), X to be coinci-

dence with

Word List

aim [eim] ». HH
establish [is'teblif ] ve. B VIRE VIRAL
representative [repri'zentativ] n. U U A
impress [im'pres] vt. B TFEIS (E5%]
display ['displei] n. BY¥ . .BR
[dis'plei] ve. RW . .B/R. . B
woolen ['wulen] a. Gy . GH O
cotton piece goods AilL

. exhibit ['eksibit] n. &&

[ig'zibit] ve. B BY
J— 4 _



8. successfully [sok'sesfali] ad. 1L
9. catalogue ['ketalog] n. HEF

10.
11.
12.
13.
14.

. Thank you for your

pamphlet ['‘pemflit] ». /NMIFF

enclose [in'klauz] v¢. B . BHE¥E.HA
favour [Heive] n. B& BE
line [lain] n. £ . f7L(—3) Y

coincide [koauin'said] vi. —E . FHFF

Drills

aim of my visit

The

purpose of my

is to

tour

tions with you.

travel a lot

. I |visit different countries

pay a great deal of

visit

1 must say

I'm glad to say

friendly people.

establish

set up

®

impressed

14 like to say | I have been much linfluenced

touched

saying so

kind remark|.

fine praisal

institute | business rela-

every year on business.

by your



On display
show

are most of our products, such as silks,

woolen knitwears, cotton piece goods, garments.

found

T |discovered

realized

fine

some of the exhibits jgood

excellent

beautiful
and |pretty

marvello

in design.

us

. The exhibitio

your corporat

displayed

in quality

n has successfully lintroduced| to me what

shown

handles

ion {manages

deals with

. I’'ve |come to know something about

obtained

got some idea of

some information about

gone ove

. I've lexamined

checked

r

in your last letter.

your exports.

the catalogue and the pamphlets enclosed



10.

11.

12.

13.

14.

15.

known

Our silks are [famous| for their good quality.

noted

met with great favour overseas

They'’ve jbeen very popular abroad and

been well received in the foreign markets

are always in great demand.

design
Some of them seem to be of the latest |style
‘|pattern
I've a feeling do a lot of trade
Now |1 feel that we can |do much business in
I find make many dealings
this line. V
wish
We lexpect| to establish relations with you.
hope

desire coincides

Your |hope is in line with ours.

wish is in compliance

Exercises

. Fill in the blanks with proper words or expressions of

_7_



the dialogue.

1. My purpose of coming to Shanghai is to busi-
ness relations with you.

2. Now Id like to at the exhibits on display.

3. We are desirous of business with you.

4. Do you come to China or on tour?

5. What has most me is that Chinese people are
very friendly.

6. Have you the samples we sent you last week?

7. These Chinese-made leather suitcases are for

their good quality and cheap prices.
8. 1d like to introduce Mr Zhang, the of Shang-
hai Silk Import and Export Corporation, t¢ you.
. Fill in the blanks with proper prepositions:
1. Have you found that these new products are
good quality? B
2. I’'m very much interested in the products dis-
play in the exhibition hall.
3. Most foreign businessmen feel that Chinese silks are real-
ly fine quality and beautiful - design.
4. The exports our corporation handles are noted
their traditional styles.
5. The new products made by our factory have met
good favour throughout the world.
. Rewrite the following sentences according to the given
models: )
Model 1: In order to establish business relations with you, I
— 8 —



came here.
The aim of my visit is to establish business rela-

tions with you.

1. In order to see you earlier, I took a taxi.

. We reduced the price of the furniture in order to attract
more customers to our shop.

. The factory increased its production to meet the need of
the customers overseas.

. We have made the silk blouses brightly coloured in order

to have a good market in the world.

Model 2. The exhibition has successfully displayed to me all

the exports your corporation handles.
The exhibition has successfully displayed to me
what your corporation handles.
The shop assistant has recommended all the goods her
shop is for sale. '
. Mr Brown was very much impressed by everything that
was on display in the exhibition hall. 7
. The boy has told me all that he saw in the night school
yesterday evening.
. All the goods that our corporation is handling are woolen

knitwears and cotton piece goods.

IV. Complete the following dialogue with the words

according to the context:
(Miss Li is showing Mr Brown around the exhibition

hall)

Would you come and have a look at these goods?
R 9 _—



