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MULTI PROFESSION

Unit One Shopping Knowledge
% W ¥ =

Part 1 _Inguiry _18)io]

Background Introduction ¥ 21148

LB XA B HFERA, SME R & L
B, B T8 SMA R T 48R F @ X 31 %, T aH
B AR HE. FoREAAHALEARSIMERCR
RATAHIE, FHIRTUSERE, ChE—FTETFR

e

Selected Sentences ¥t )&
I. May | see those...?
AT A A A Aoy ?
2. Could you please show me some. . .7
GREBK-AAD?
3. May 1 look around a while first?
KT ARA— T 57
4. Which one would you like?
BN AR A L AR AT?
5.1 have no idea. Which one would you recommend?

- } J—
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MULTE-PROFESSION

RERELE. G| E—FED?
6. Do you have anything less expensive?
AR E a7
7. What would vou like (1o see)?
SRS (HEM A7
8. What do you want 1o buy?
N
9. Would you like to choose anything now?
Bk S 257
10. What do you think of this?
N Ay A T LG 7
11. What kind/Which set would you like?
BERM 2 HX /- £
12. What color do you prefer?
EERH e
13. Do you want to buy something here?
R R
14. Have you been waited on?
A AR 57
15. Are you being served?

B A 1505 7
Situational Dialogue 1§ &%

HE 1

A: Sales Assistant
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MULTI PROELSSION

B: Customer
A:Need any help?
T4 Bh g

B:No, thanks. Just browsing. Mayhe later T might need your help.
, Wl Rk, Tk -2 LAE SR,

1 3

te

2

o

o

A Excuse me, could you tell me on which floor I can buy sneakers?
W, SRR AT AL BEFHH?
B:Sure. They are on the fourth floor.
BHTL, FEWE,
A:ls there a lift?
A b3 0
B:Yes. It’s over there.
A:Thanks a lot.
5.
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Ul_i! I"RUFLSS 10N

B:You are welcome.
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MULIE PROFLSSIUN

B:Do you have ski — boots?
RINA /TG
A:1 beg your pardon.
BTG A — 8,
B: Do you have ski boots?
AEH., G
A:Al, yes, of course. This way, please.

B, BRA, KEXAA,

Useful Words 3£ R3RiC

look around AA
recommend| reko'mend | Fi 32
ski boots BFEH
sneaker| 'snika(r) ] E G

Part 2 Asking about Price il

Background Introduction # &4

A mERR 2L BN ELEL, B XS AN
FEMEN R, 12RO AR . B E RS e R
FEfgligiEhsork aBETHH R,

Selected Sentences &t A&
1. How much, please?

W, 5 AR
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~ULTI PHOFESSION

. What does it cost?
BAEF IR
. How much do 1 owe you?
EA AT S TR
.How much do you ask for the bag?
BAE 5 IR
.What’s it worth?
AL S VARY
. How much is it worth / does it cost?
AL TR
. How much do you want for t?
EAREE SR
. What do you charge for it?
EAMRE S IR
. Whal is the regular price?
BZMuRE )7
10. The price depends on the quality.
R
11.They are S dollars each.
HNSERL.
12. The size makes no difference in price.
RABAFEX AN MERE.
13. They are sold by the set.
LRDES SE
14. 1t comes to 500 yuan, sir.
Kk, —#500 %,
— 6 —
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MULTI PROFESSION

15.1t"s 50 yuan without the case.
XA EF S0 A,

Situational Dialogue {§® <18

LR

A:May I have a look at the cushion cover?
BT A — T A £

B:Yes, of course.
Tk A

A:How do you sell them?

E D N

B:We sell them by the set. It"s fifly dollars per set.
AR H B, 350 A
A:Oh, that’s too dear.

H*, KT .
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B:That’s the discounted price.
XOLERKEMT .

A:Can you show me something cheaper?
g B RENHD?

B:Yes. What about this machine — woven one? It is thirty dollars per
set.

e XA E LMW B0 EL,

A:Can 1 help you?
BEEMFALY

B:Yes, 1'd like to buy a piece of tie.
HERE—FHAT.

A : How about this silk one?
AL E LM

B:1t’s good. How much does it cost?
. 5 URY

A:Two hundred yuan .
200 /.o

B:0K. 1 will take it.
oy, RET.

e

%3

A:ls there anything 1 can help you with?
R RS & AN
B:Yes. Would you please tell me what you charge for the sportswear?
P 8 I
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—_— MULTI-PROFESSION

BRI R XEHRE LR
: The price depends on the size of the suit. We have four sizes.
a6 MR ABAG KRB M R R SR 4 AR T
B:How much is the longest?

R R N
:80 yuan .

80 7T

-

-

Useful Words =L Ai7IC

owe| oaun | x

How much do | owe vou? Rz N
ask for 35
worth| wo | {A
charge| 1faxds | e A
regular price 5 E A
cushion cover B



Wagzpd BETTE - WWES

per sel H 2
machine — woven L &Y
sportswear| 'sports;wia ] 1B AR

 Part 3 _Bargaining {3 HMAH}

Background Introduction % & 14§

HHEREET TH AR THREE, REABYE
HHWZF AR THESR., AL, MHhE LS T HHH
.

0 4R] AT Y A ) P ER 2E

WRBETHERPRFHE, AFRHER L~ bs
BEGERBALRT I, MAERZIZIMEABZH, 48K
HNE LN REE L, A FTHITHELEAL TR, b he
BEHEMNG X2 RE M EFRNEELIEKRAEELEF
&, i R R iE SR F &,

HHENE-FHERHAFOAHRL, TemRAAF, IH
o LIERNEE . —ARER, 5 -AAZR,

Selected Sentences ¥§isk ) &Y

1.Can you reduce the price a hit?
BT E— 55

2.That’s kind of steep.
EAMEAERT.
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3.The price has gone up a linle.
Mgk T — 4.

4. What is vour top price?
FMNRBHEMRE V7

5.1t"s more than the usual price.,
b — MR

6. Any discount?
TG

7. Well then, how about splitting the difference?
ARAFoe, ik — ¥ & 247

8. That is shocking!
HAFTFAL

9.1t’s our standard price / nommal price / rock bottom price .
X RBZMGIRENE /T 7 R

10. That’s the best we can do.
HAMFREFLET

I1.The prices have already been greatly reduced.
XMBEARARCBRERS T,

12.1"s a fair deal.
EEXELY.

13. We have no second price.
FEAATEME .,

14 . This price is a moderate price.
EMEBREET

15. 1”1l meet you half way.
e
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MULTI-PROFESSION

Situational Dialogue EES1E

i
A:May [ help you?
AR AL B AR D7
B:1 need a satchel. Would vou show me some?
REE—NDRE, ELEEAF M0 a5
A:Certainly, here you are.
B oak ST L R
B:1 like the blue one. May I try it out?
BRI EE S AT KRS
A:Of course. It really suits vou,
Tk, dEH A
B:Yes, how much is it”

Ay, 5 TR

A:One hundred and twenty yvuan .

— 1~} —



