


S+ ESHSEH S EIEERRTIEM EEs%h: HhER

IS Wr g 1

Foreign Trade English Listening I

KO ER

e e fass LAEAY
NS
ik N
5&5%_m

XM TR Sy KA i
FE - bR



EHEMMmE (CIP) iR

SNRBEEN 1. T /7 T —dbal: A&
BE5R B K ik, 2018.3

4 [ = R v T R A SR i RSB

ISBN 978-7-5663-1896-1

[. @%b 1. Ok 1. OXFHMA Z—FETE-Nr i
Her—m R HE- M V. OF75

[ R A B R CIP £tz (2018) 2F 022595 5

© 2018 F XINRFFREHKF HIRA HRAIT
FRINERE  BED R

SNERRIET A |

KA EH
RftkiE: £ &

PN 2 S By N= C < O [
e X B ARE 105 MEEWiS: 100029
MR HLIE: 010-64492338  KATHIHLIA: 010- 64492342
M4ik: http://www.uibep.com  E-mail: uibep@]126.com

JE B ARIREREN R A PR A R EDSE  FriRPIESH
B R~ 185mm X 260mm 15 Ei5k 347 T
2018 3 HALHEE 1 Alw 2018 4E 3 HEE 1 IKENI

ISBN 978-7-5663-1896-1
ISBN 978-7-88761-100-0
E%: 0 001—1 000 Mt Er: 39.00 7



“4 EEREEHSEEHRRTIHM
=

I
BER
A%
HESEREER

fiRE FHE R #
G T | S | 1 2
Al F OB BRA

%
2
R
S
P

+= Jfg
cX
=]
e
X
3

;o4

‘iﬁf\ﬂ Mp
=
3
&
R



tH hR i PR

HAT, BUatb oy E . Ak /& sROvE TR B in 2 mIR B E KRR A mEs, =&
ARV RE I MITE S ) R R IR BB KR . X HMEGE R 5 RE AR T A
BB R R T BOM AN A HY N B 1 5O R A o S ML, 8 X LA
UL Ml 22 IO B AR T 7 RE D ORI, SE AR T AT Sh AU A g AN S A TARAE 5573
B, B5E TGRS S R B, DUNSR 54T IR R 5 & kAt DL S TARE
FHE, BB BEES AN, AR ERREAKME S T IXERIIEH
AEHM OIS (FSTITENRFE) (RSIGENT 1) (55 I6E Dl (SEREZRMM (3
FROY (R 5 S iE R ) CEIPRA S5A 45D (R S5 SaiB oA (5 3CALm 55 52FR) Al (SR 2
EEEEE) 5.

KRINEMAEREGHEE . WEHAMBEENE LH AR ISEBM AT T BBV
B, R T LR R

1 g E e, BASHEARTIEE.

CLGHE R BB O8RS, Bt DL IR = S A 3R 22 A M HRME RE V009 B AR
REBE AT LR R, R SEAIE, BRI .

2. DATARRRR A SEPr s ZONIKHE, € SEH BE AR .

FEHFAR AL i RS, RATCLZEAEROLRE A RTR. HH AR TR
TSR, IEBUBREHIENA, BRI RT T, BOAHESMSIINE, JIRIERH.
Gk, REHFSLIRNAMGE .

3. EALE S B, R, B B B BERARE IR,

FEHEAE S Bt FATCBRE S AR e T, K. 3. 3. BN
—, ERIREAE N SEE A PR RE I IR R O R SR EEAE 55, R AR K
TIEIEYTUL. AR, R 55 SETE S A PRAE T M 5.

4. DALy, AEIRSAA B 5 2T RE I ABHETRE 19 B Fr .

AREFMBINIF R LA F G, BRI TR, BESTRIE 1R A BOGER 1
WA R, B SR 55 TR, BORSEAERSESINE, BireE A 152
Cryap tRalpsiNEa

5. WEHTBL HEATEE B AL

M BTSN, RGBT B SORK, RESHUR ARSI . BBl
ZRAL, WEEARTERI TAESEPR, aEsBcit. MapE. RO SRS R A
SR — 005 A0 L 7 95 ST O3 B

B2, AR H B i SRR AR AR IR 55 5B R MR AT, ATk
BRI e E . Hog B R IEN S 2 K G s B S Bl iE S A eE, B9
A2 ST T S5 SR I B AN E PR S5 VB RE T, PR, U B B BT RE S,



2 AhBTIEEWT ) 1

RS TAEFRIEAR, ERE S TALRLERRES AN, FSEARI 25,
5R 555 07 Th AL A B0 A0S B 22 B A s REMS IR F SR 3EAT X A28 SRS Bl T ) A
BB E IR SCPBRe . ST SRR 55 KRR — 18, N7 H S PR 5515
BTN SS, p At —20 2 5 A 55 0EiE  ML RIRIT T IR Se A, 2 o 21 tHhed
SER., EHERRANHRR S ANA

ARINEMHER T2, BErUME N EPRZE S . E bR il SE shE LR 55 981E
b, WA DME N SGE LR S5 S5 HM, 36 AT MDY KA 3R B IR B AT MRS I
HHt .

A RINEM AP BT KRIFTES . FER T —Mzl, Bzt
FEFTAES, B AL FZ AT A EGE, MBI T HER7EE

XER I RFR
SN2 FR 5 KF At
2017 % 8 A



|lls

HiJ

AR TR 7 25 DETE LV ST R ) A v R R T 9% S E R i RO 7 i = A
(RIS IR /1) MRz E, FRATSGHAT 7T IZ A RIS AL e BT RA, AR P8 ARl
XANRENA BT R, #E— A TEE T R 55 B T AE bR 5 Ll N A B 9507 &
FAHCURFENRE . EBM T, WAMKARICE “FHLEE, FUBH” mEg, B
LA T m, AHRNRE J3 %07 IS, Bl T 16 MIMNA F RS T IX B
RGBT 1) b AEEM LM, RSN RRERMIN R TR, &t 8 MR
FRERTTIHENR, FARITH N =8 4

H—5> (Starter) s&%F XN G T Weih BRI JHE eI SR, B FEH Bh AR B E
FL ST ) Rt 5

% 34> (Main Course) [543 Hy0HRe € (M5 32 AL T 10 TP Ji4E55, 1E
RFIUESS 2 BI R SL—/MAJLE (Vocabulary Bank), F1H T Wr gtk A g A R F kg i, 35
B2 A HERR T ) A RV BRG0S0 2 AR AE S R 1B R 2 TR UT 0B RE /K B[R B 3R 15
—JE AN AR e s

%= (Dessert) /MARBRAMAMINA B2B TS FEMR SO, #1254
TR Z L ER AN RS R .

B I ELAE — TR TR T 4 Re AT 55 A0 8 101 [l S8 4 51 3 i R W U455

KEHM I TN ERGIE 75 16 MR 383 UIAH QB 1% A SC o W JiAF 55 11
THRIGZHE, GERTUESE. ABER, BEHE, AA2EE, EHUTH. EHIHK,
Wy HEASE] S HEZI P A S R b .

AEFM BRI A I 1% % (Answers) K 53 (Tapescripts) FIAYVC K (Word
List), RJCARIZIRFREF 51 4 1A ARE IRt 18 hn . 1. DOEMR LK
K. REHEMIEEA YT J1E M PPT ZU# AT

WA RAERE BRI, MABEEM WA FEER, S50 18 MR, &
Ji 2 20E, AR 36 SRS, REN T2 .

KWEA N CINAISEN 1) BRI, B3 8 MM M @k
% (Establishment of Business Relations) ¥ &£/ (Price Negotiation) 3177 (Terms
of Payment). fl%& (Packing). #%i2 (Shipment). & (Insurance). Fifi (Inspection)
DL S 2 EANELEE  (Claim and Settlement)

WA 2], A2 A Rk B LT W S A SR AN 7 T H g

—. Wraese

Q Ui 4ae: HERTHER A BE AP AR REE ST W A

BRI A] . EEA), 5 BRI R IIE S RE

Q BRZEWTJERE: AR HEa 3 B RS AT BOR AR GE T SR £ A



2 AhBTIEEWT ) 1

BIRe S MEIL. SHEMREYERE NSRS .
. SNEREIRKIRE

IR BTE R B R AN S R R IWAsaER . X7, 2. s, K.
PR AT DA B 2R s R B : — R B A SRR AR R I B AR TE R 55 5, 348 2 S0l R U 11
15,

AEHMERSIBEFSE T KENE N ITERL, BRTAANNEESS ). fEi,
FRELF O MBI A2 5% 57 5 K2 Hh Rk 4 R) R AR B b 1 o ) RV SR i ) oK =
ANEH TAE, B S E R 5 ZERF K 2% (University of Exeter) #{ & “#F¢ TESOL /i Sarah
Rich L+ E 8 30 St. Luke Z#Be i A 22 BT B0 5 SRR 4l B RO BRME AR
6 1] s 7 95 1 5 2 e FH P A e K AR 38 SR BI B IR 0 PR 5 34 Bt 8] o 2 o £ £ 32
HFRAN GG B2 B B SR AR AR SR AL B BORMAI U e, IR B AR R R AR
NIXFAEH (1 R T 45 7 B SR B B

KRB BIRRE N S HAE E bR 5 2= B st 9w S 1, (W mT AR Ak
1 45 N L3 m 9 iE I J1 K 1 B AR

HFHEHEEIE. MEAKTFEHR, BhfEabilsmmAesid, BiFsAR
22 AR LR A FH AR B O B R AN 35 [ IE R4 65 10 o5 2 L K g i DA R BB &R 7 U Bt
SIAY, DMERATH — P mBEARELM, L EIFHRS T8

B FE46: 2290783219@qg.com

B R HLG: 0411-82140026

N

B KA
XA FERFR
2017 11 A



Contents

Topic Starter
(Procedures of Page
International
Trade)
1 Establishment Making Judgments:
of Business 1  Places
Relations
2 Price Making Judgments:
Negotiation 9  Occupations
3 Terms of Making Judgments:
Payment 19 Relationships
4 Packing Sentence Structures:
27  Making Suggestions
5 Shipment 37 Sentence Structures:
Cause and Effect
6 Insurance Sentence Structures:
47  Comparatives
7 Inspection Sentence Structures:
57 Negat;
egation
8 Claim and 67 Sentence Structures:
Settlement Subjective Mood
Test 1 77
Test 2 83
Answers and 89
Tapescripts
Word List 215
Bibliography 227

Main
Course

Key Words
and Specific
Details
Main Ideas
and Specific
Details

Specific
Details and
Paraphrasing

Specific
Details and
Paraphrasing
Paraphrasing
and Outlining

Specific
Details and
Outlining
Outlining and
Note-taking
Paraphrasing
and Outlining

Dessert
(B2B E-

commerce
Platform)

ff R E
(Alibaba)

(Global
Sources)

Hh ] il 3 )
(Made-in-China.
com)

HE M
(DHgate.com)

R
(HC360.com)

AL
(ECVV)

TradeKey

EC21



Module 1

Establishment of Business Relations

- Learning Objectives

1. To make judgments about the places where the conversations take place;
2. To acquire the listening skills of catching the key words and the specific details;

3. To get to know how to establish business relations;

4. To grasp the useful words and expressions related to the topic.

Starter

é. Making Judgments: Places

Directions: Listen to eight short conversations. At the end of each conversation, a
question will be asked about what was said. Read the four choices marked A, B, C and D,
and decide which is the best answer.

1.

In a hotel.

At a dinner table.

In the street.

Sowp

At the man’s house.

In a cotton field.
At a railway station.
On a farm.

Sowp

On a train.

At a newsstand.

w >

At a car dealer.
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a

At a publishing house.

o

At a newspaper office.

At a booking office.
In a Hong Kong hotel.
On a busy street.

oowp

At an airport.

It might be in a closed room.
It’s at a desk where the accountant works.
It’s in a bank.

Snowp

It’s a newly-opened shop.

In a railroad station.
In a bus terminal.

In a restaurant.

oSOowp

In a hotel room.

At a bookstore.
At a post office.
At a luggage counter.

oS0 wp»

At an elementary school.

At a bookstore.
In a workshop.
At an art gallery.

Sawp

In a department store.

Main Course

Key Words and Specific Details

6? Task 1

Vocabulary Bank

1 superb [su:'p3:b] adj.

2 technician [tek'nifn] n.

2SR
AN ; #IF
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Module 1
Establishment of Business Relations

coincidence [kov'msidons] n. L
perusal [po'ruizl] n. RN AFmAFR; #E

Directions: Listen to the dialogue and choose the best answer to each of the following five

questions.

1.

How did Liu Yan get to know the importer of tea business in the European market?
A. Through the Internet.

B. From the advertisement.

C. Recommended by other business partners.

D. With the help of the Chamber of Commerce.

. How long has Liu Yan’s company been in the line of tea products?

A. 16 years.
B. Over 16 years.
C. 60 years.
D. Over 60 years.

. Which might not be sent to the import manager?

A. Brochures.

B. Samples of teabags.

C. Samples of new tea products.
D. The latest illustrated catalogue.

. Which of the following statements is NOT true?

A. Liu Yan’s company has its own processing factory.
B. Grade-A Oolong Tea has won international high quality medals.
C. Many experienced technicians work for Liu Yan’s company.

D. Liu Yan’s company produces teabags as well as tea.

. Which is NOT mentioned in Liu Yan’s introduction?

A. The name of her company.

B. The quality of tea products.

C. The price of tea products.

D. The business scope of her company.

é‘ Task 2

Directions: Listen to the dialogue and fill in the blanks with the missing information.

Write no more than three words for each blank.
(S-David Smith, L-Li Ming)

S: Hello! I'm David Smith from America.

L: How do you do, Mr. Smith? My name’s Li Ming.
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S: Glad to meet you, Mr. Li. Before my trip to China, we’ve sent you a letter seeking for

cooperation. Now I’ve come here in person to of establishing

business relations with you.

L: We’d be very pleased to enter into business relations with your firm.

S: Thank you, Mr. Li. We learned from our in your country

that you’re one of of electronic products in China. We’ve

been in this line for more than twenty years. Here is a copy of our catalogue. I hope some of

my products will be of interest to you.

L: I hope so, too. There is for electronic products, especially

computers in China. So, if your prices are competitive, we can

S: We think our prices the prices of the same kind of

products in the world market.

L: That’s good. Well, firstly, we’ll go to , then study your catalogue

and decide what items we are interested in. Then we can

S: That’ll be fine. See you tomorrow, then.

L: See you tomorrow.

N
@ Task3
Vocabulary Bank
1 garment ['ga:mant] n. RIR
2 pamphlet ['peemflat] n. DT

Directions: Listen to the dialogue and answer the following five questions.

1. How long has Ms Jiang’s company been importing and exporting goods?

2. Where have the silk clothes been sold?

3. According to Ms. Jiang, what are the selling points of the garments?

4. What can help Mr. Green know more about Ms. Jiang’s company and products?
5. Which product is Mr. Green especially interested in?

N
& Task4
Vocabulary Bank
1 handicraft ['heendikra:ft] n. FIER; T2
2 stall [sto:]] n. g
3 in person 8
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Establishment of Business Relations

Directions: Listen to the dialogue and decide whether the following five sentences are
True (T) or False (F).

() 1. This is Mr. Chris Brown’s first visit to Shanghai, but the second visit to China.
() 2. Mr. Chris Brown seldom goes on a business trip.
() 3. Mr. Chris Brown has visited Wanshun Trading Company’s stall at the exhibition.
() 4. The displayed products are not as good as those in the catalogue.
() 5. Max Toy Company Limited has a long history of importing goods.
N

@& Task5
Vocabulary Bank
1 knitwear ['nitwea(r)] n. AR
2 textile ['tekstail] n. i
3 coincide [ kovm'sard] V. — 5 A
4 equality [i'’kwolati] n. R4%; ¥
5 mutual ['mju:tfual] adj. E Ry ; ABEE
6 deal in Y

Directions: Listen to the dialogue and answer the following five questions.
1. What products are on display?

2. What did the man think of some of the exhibits?

3. What has the exhibition successfully introduced to the man?

4. How can the woman investigate the financial position of the man’s company?
5. What’s the foreign trade policy of the woman’s company?

é‘ Task 6

Vocabulary Bank

cosmetics [kpz'metiks] n. A He g

Directions: Listen to the dialogue and decide whether the following five sentences are
True (T) or False (F).
() 1. Mr. Black’s company mainly deals in the import of cosmetics.
() 2. The products of Ms. Li’s company have been exported to over 50 countries all over the
world.
) 3. The cosmetics produced by Ms. Li’s company are very popular overseas.
4. Mr. Black provides the contact number of their bank to Ms. Li.
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() 5. Ms. Li will make credit inquiry about Mr. Black’s company through a bank soon.

N

® Task7
Vocabulary Bank
1 representative [ireprr'zentativ] n. RE
2 impress [im'pres] V. ¢+ SIS AW % HA
3 catalogue ['keetalng] n. A x
4 go over ) Y
5 bring about ok A
6 put through LA 5%,

Directions: Listen to the dialogue and choose the best answer to each of the following five
questions.
1. What has Mr. Jack Smith been very impressed by?
A. Silk blouses.
B. The friendly people.
C. The exhibition halls.
D. Ms. Zhang Ling’s company.
2. Which product is NOT on display?
A. Silks.
B. Cottons.
C. Garments.
D. Woolen knitwear.
3. Which of the following is NOT true about the silk blouses?
A. Brightly colored.
B. Beautifully designed.
C. Competitively priced.
D. Met with great favor abroad.
4. Which channel is NOT mentioned about credit inquiry?
A. Bank.
B. Inquiry agencies.
C. Local Chamber of Commerce.
D. Commercial Counsellor’s Office.
5. Which of the following sentences is NOT true?
A. Ms. Zhang Ling’s corporation is a government-owned one.

B. Establishing business relations will be beneficial to both companies.
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C. Mr. Jack Smith will send a fax to his company before he makes a specific enquiry.
D. Mr. Jack Smith will make a specific inquiry after he gets the definite answer from his

company.
N
@ Task$8

Vocabulary Bank

1 sincerely [sm's1ali] adv. gt ; Ak
2 definite ['definat] adj. A —Eh
3 inquiry [m'kwarori] n. ok

4 Chamber of Commerce R

Directions: Listen to the dialogue and answer the following five questions.

1. On what condition will the two companies establish trade relations?

2. What’s Michelle’s reaction to John’s suggestion?

3. What information can Ms. Palma obtain from the Bank of Hong Kong or the Chamber of
Commerce?

4. What will Mr. Carson do after the conversation?

5. What will Mr. Carson do when he receives a definite answer from his company?

N
@ Task9
Vocabulary Bank
1 expansion [1k'span/n] n. Th; ¥ &
2 prospective [pro'spektiv] adj. A Kok

Directions: Listen to the passage and complete the following five sentences.
1. The first step in a transaction in foreign trade is

2, depends on customers.

3. Transactions can’t be concluded until between two or more
companies.

4. for the establishment of relations is a common practice in

business communications.
5. Establishing business relations with prospective customers is important not only for a new
firm but also for an old one that wishes to
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N

@ Task10
Vocabulary Bank
1 initial [1'n1f1] adj. 454y ; AN
] cherish ['tferif] v. BE; BA; £F
3 secure [srkjua(r)] v 1 %4 RAA; B
4 integrity [m'tegrati] n. TE; ZE&; EH
5 courtesy ['k3:tos1] n. L3
6 good will £&

Directions: Listen to the passage and fill in the blanks with the missing information.
1. In foreign trade, you can obtain the detailed information of your counterparts abroad
through , or

2. If you are an exporter, your letter of establishing business relations should include the
following information:

1) ;
2) ;
3) ;
4) ;
5)

3. In order to create good will and leave a good impression on you, the recipient should
answer your letter

Dessert
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