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Unit 1 JIHESIE ‘ 002
Case 1: Welcome to Beijing.

PRFEALSR
Case 2: Is this your first trip to Beijing?

ERIRFAS? |

Unit 2 M-EEMP | 007
Case 1: I’cf like to ﬁx an appomnnent with you.

el

Unit 3 SEifEE "o 012
C_a_sql leasegotoymrplaceattheheadofmetable
&,
Case 2: Whatwouldyouhketodnnk?
ﬂ:ﬁﬁﬂ?

Unit4 [BREIEF2N 019

Case 1: Would you like to see around here?
Wﬂ—m?

Case 2: We make many things better now.
BIMETAL.



Unit 5 (B84 025

Case 1: Do you think we should bring some giﬂs to hjm?
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Case 2: We'd like to give you a traditional Chinese
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Unit 6 Sl 030
. Case |: Take care, and have a nice ﬂlght =

BRE! HR—EEIER !

Case 2: lt’s a plty ycru are le.avmg SO soon.
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Case 1: Whatdldyouleam? — _,j
1RSRITHARBR?

Case 2: Maylspare yowrhttlenmmmakea rch?

Unit 2 % ‘*—Jm}R 044
Case 1: Your business is expending rapidly at the moment.
BRI ST RS RIE.
- Case 2: We have so many useful and helpful services.
BB REBERAEERAIES .
Unit 3 Z=RNE ' ; © 051

-Case 1: Do you want_a domestlc.'f‘v or an lmported one"
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Case 2: Ourproductsarealways dependable. AT RS
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Units B f <L 06
Case 1: Here are more samples. - '
KDEE SRR .
Case'z.-Luk-,-here are all the samples.
%, HREEXE,

Unit6 ZEUHG 065
Case 1: What item do you want a sample of? ‘:
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Case 2:1 wasl wondenng Lt' 1 can have some samples,
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Case 1: I'm interested in your MT-IZ wéldmg electmde,f =
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Unit 1 B3iEHER | O o
Case 1: We are running a speclal offer on the books now.

BAEERISN LR

Case 2: Can you give me more detail, then?
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Unit 2 EBiELTI

Case 1: Please reserve one for me.
m_$a

Case 2: I saw your advertisement on TV.

RERM BRI TR S

Unit 3 SHEH - - 089
- Case 1: I'd like to buy a pure silk dress. :
N HIBL—REXET.

Case 2: I am looking for a pair of gloves. -~

Unit4 8 | 093
Case 1: Would you please give me a quotation?
AL ARMNID?
Case 2: Could you tell me the price? fo |
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Unit 5 &4 - 099
Case 1: We send you an inquiry last week abomhhekm
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Case 2: Would you please tell us your pm:e"
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Unit 6 i&{f7 | 106 |
Case 1: We found it was too high. |
| BAAARBIRITAS.

Case 2: Your price is much higher than the market price.
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Case 1: 30% off if you orde:r 10, 000 p:eces
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Case'2: 100000 séts-with a discount rate of 25%. | _
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© Unit 8 iT8ISS Lzit)] “'m 120
, -Case 1: We will send you a pmx:hase order in one week.
’ E—lﬁzmﬂ%ﬁi}ﬁ%ﬁ!{ﬂ o ~

Case 2:I'd like to goahe_adand place an order for 600 units.
RAERST T/ ERNTE,

Unit 9 R 127

Case 1: Now let’s discuss the questton of payment terms.
MEZEETCARELIE,

Case 2: Let’s go on to the terms of payment.

Unit 10 E4F | B -

Case |: Please have the contract amended.
BEIT—TaE.

Case 2: Thc%ontract 18 ready TN '

Unit 11 ZREE e o e T 4 Bl
Case l; We’ll give favorable consideration for yeuf claim,
AR RBE FEFIRERE.

Case 2: We request 5 per cent allowance.
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Unit 1 FSHSEER 152
Case 1: What experience have you had?
Case 2: So how are the sales going?
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Unit2 TR 159
Case 1: It’s a traditional Chinese design, isn’t it?

XEPEEgIRIT, 8?7
Case 2: Many foreigners like to buy them for gifts.
ADIMEAERE TR

Unit 3 LR | 165
Case 1: May I ask what type of skin do you have?
ﬁijmmmﬂns?

Case2:1’ d like to look at some of your products.
- REEERMIN.

 Unitd B 171

- Case I: What kind would you prefer, gold or jade?
 BERSRIERE

Case 2: Can you show me some jade, please?
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Unit 5 B~ ' 176
Case 1: ‘What do you think about this house?
{REEXEFEARE?
Case 2: I saw the ad that this house is for sale.
B S LBRMRNBETFERE.

Unit 6 fHE 182
Case 1: Could you lower the rent a little?

Case 2:1'd hke to rent a houseabout 100 square me'tets
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Case 1: 1'd hketobuy sometea. bz - _ . N
Case 2: Mayl have a-,_tasfe?'
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Unit 9 BE 201

Case 1:1 would like to book a room in your hotel.
REERRET—MEE.

Case 2: Is there a speclal rate for group reservations?
mﬂ o AR A R

Unit 10 E838 209
Case 1: thxchbmndofa:rcondmonersmyoumta’ested in?

Case 2: Do yo il washlng machmes? 1
fRISEFAHNG? . =

Case 1‘f1 want to buy some casual clothes, .
- B STURAR .

Case 2: 1 want to buy a black suit.
REXEREFEE,

Unit 1 BFEF 224
Case 1: Welcome m our munter madam

Case 2: I'm. pleased to have you here
Wﬂm‘ﬂ]@b.




Unit2 ZFEBIE ‘ 228
Case 1: Could I speak to Miss Wang, please?

- TAIERAERRE/ MBI —IKIZ?
Case 2: Who's speaking?

- Unit3 BREE 233
Case |: We want the order canoeled.
BAMBIEEE. B
Case 2: You can change 1tforauoﬂmron3rfyouprefer
m CIIYE S

Unit4 _!Er‘ﬁ;_ﬁ 238

- Case I Iwami"w have my cellphone repaired.
Case 23 What about yaumﬁer-sale service? ,_
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Unit5 FEERF ' 243
Case 1: Cmnplamt depamnent Spealdng, please.
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Case 2: What we recewed 15 net what we ordered.







B Unit1 HliFSRHME

=L ST Rs]
welcome T30

I, Welcome to Beijing.

PSS S | A=

~_ 2. Did you have a nice trip?

DRI T ERAS?

Trading Company RS20 5)
3. Hello, I'm John of New Times Trading Company.
{ReF) HEREFHICESATIRIZIHE.

take sh. to FHIRA LRI
4. I’'m Henry. I'll take you to your hotel.

BESH, HHHERE.
say hello to sb. [F5 A [G)4F

5. Our manager asked me to say “hello” to you.

£5 A (eSS Sl 2 A R CI Rl 5
come all the way TTE M3

6. Thank you for coming all the way to meet me.
SRS
7. I'll bring my car here, so please wait a moment.

RIEEFEE, BHEF.

O tired fAEHO
8. You must be tired from the long flight.
L RRTEA SHLE—ER T -

take a rest RE |
9. Please take a good rest today. ‘ — .
SRBHFARET L A
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Unit 1 ¥lBEFIR

last time )X

. I'm Donald. |

We met last time you visited Hong Kong.
BEERE,

FIRIRFE BT IR .

It’s been a while since I've seen you.
It was ten years ago when we last met.
HAARN.,

PRRERIES 1 7IE!

. You must be tired from the long flight.

Please take a rest today.
KEYEhIESE WHIE—ER T,
SXIBHFIFARIE,

,.53?3’??3’

excuse me 5

. Excuse me, are you ‘Mr. Green from Edison Co., Ltd.?

Yes, I am. And you must be Mr. Dennis.

BB ERBERRABIRMEHAERE?

289, WiiZ, R—ERREIRTER.

F‘???P?>

assistant BhIE

: I think you are Mr. David Chen.

Yes. Are you Mr. Wang's assistant?
HIB{REATRER,
=1, REERERIENEN?

w»>w>

baggage/luggage {73

: May I help you with your baggage?

No,-thanks. I can manage all right. Let’s go.

: BRI LAR IR (TS

AH, Bifl. HECHT. BIEE.
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PartA &4

SEFHZEGICTE

Case 1: Welcome to Beijing.

PYSULTIE S A=

A: Excuse me, are you Mr. Robert from Britain?
B: Yes, I am.

A Are you + FfIFF +from+ Misa? PRREM--vse-?
A: BIOHRENEERNZ (R LR
B: =Y., HE.
A: We're been waiting for you, secr;:tary A5

I’m Li Ping, the secretary for the manager, Mr. Smith.
B: Nice to meet you, Miss Li. B
A: T1—EEHFR,

!
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FINEFET, BRI RERREERINA .
REXNEUR, =/NB.
A nice to meet you 7 FH T — T THj

nice meeting you H ] T iG 45 Rt al or T2 i .

o

: Nice to meet you, too, Mr. Robert.

Welcome to Beijing.

Mr. Smith is having a meeting now.
He’ll come to see you later at the hotel,
So he asked me to meet you.

Please give me your luggage check.
1’1l get it for you.

A come to see sb. JE LE A

A luggage check 17251

: Thank you. Here you are.

. Bt RELIEIR, BEEkE.,

RIDIRIEALE
PEHRETEERE,



