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PREFACE

Legal negotiation has become widely recog-
nized as a subject of great importance in the
practice of law. This work is désigned to present
a sucéinct treatment of legal negotiation to the
reader. Because of size and format limitations of
this series, difficult questions of exclusion and
depth of treatment have constantly been present-
ed in the preparation of this work. I have tried
to balance the competing considerations and be-
lieve that the most important material has been
included. I do welcome all eomments or sugges-
tions on how this work might be made more
useful -in the future. -

Because of the absence of footnoting in this
senes, I have not been able to provide full refer-
ences to every speclfic source. Nonetheless, major
sources have been indicated. "By consulting the
materials acknowledged below and the “References
and Resources” listed at the end of this work, the
reader can follow up on the ideas and suggestions
présented in the text. I also want to acknowledge
ideas. from numerous other sources that I have
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PREFACE

absorbed over years of teaching legal negotiation
but have not directly attributed.

First and foremost, I want to thank Professor
Gerald R. Williams and West Publishing Company
for their permission to make extensive use of copy-
righted material from Professor Williams’ Legal
Negotiation and Settlement, Copyright © 1983 by
West Publishing Company and his earlier Effective
Negotiation and Settlement, Copyright © 1981 by
Gerald R. Williams. Professor Williams’ work rep-
resents an excellent pioneering effort from which
lawyers and law students have gained much.

1 want to thank Professor Carrie Menkel-
Meadow and the UCLA Law Review for their per-
mission . to include quoted copyrighted material
from Professor Menkel-Meadow’s article Toward
Another View of Lagal Negotiation: The Structure
of Problem Solving, 31 UCLA L.Rev. 754, 760, 801-
02, 810 (1984), Copyright © 1984 by the UCLA Law
Review, Los Angeles, California. I have also made
reference to other helpful ideas and explanations
in thu article. Professor Menkei-Mea&ows work
yvides .4 stimulating eonceptualuatton of legal
necot;ation and would be profitable mrther read-

Futhormore, I want to thank Professor Robert
M. Bastress and Dean Joseph D. Harbaugh for
v
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granting me permission to use copyrighted materi-
al from their book Interviewing, Counseling, and
Negotiating: Skills for Effective Representation, .
Copyright © 1990 by Robert M. Bastress and Jo-
seph D. Harbaugh. This book provides a useful
presentation of interviewing, counseling, and nego-
tiating skills and serves as an excellent and highly
recommended text.

_Finally, I would like to thank Shepard’s/Mc-
Graw-Hill, Inc. for permission to quote copyrighted
material from Advocacy: The Art of Pleading a
Cause, Second Edition, by Richard A. Givens, Copy-
right © 1985 by McGraw-Hill, Inc. Reprinted by
permission of Shepard’s/McGraw-Hill, Inc. Fur-
ther reproduction is strictly prohibited. This book
provides insights on the negotiation process from
an advocacy perspective in an interesting and help-
ful manner. '

I would like to acknowledge the support, assis-
tance, and encouragement provided by my col-
leagues, students, and family. Particular mention
should be made of the support given to me by the
former Dean of Creighton Law School Rodney
Shkolnick and the current Dean Lawrence Raful.
Thanks are also due to the former law librarian of
Creighton Bob Kelly as well as to the current law
librarian Kay Andrus and his staff for their sup-
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port. I have been assisted by outstanding student
research assistants in reviewing early drafts, espe-
cially Angela Ballentine and Lisa Henkel. I want
to express special thanks to Carolyn Sue DePriest
Mouttet and Madelynn Orr for their excellent and
most able efforts in reviewing the final draft of this
work. :

LARRY L. TEPLY

Omaha, Nebraska
October, 1991



