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Foreign Trade Industry and Foreign
Trade Enterprises

Section 1 Text

m Foreign Trade Industry 48247\l
Since the beginning of reform and opening, China’s foreign trade has continued to expand.

Entering to WTO, providing more opportunities to domestic enterprises. China has become a leading

trader. But international trade does not mean that trade power, the existing problems in China’s foreign

trade can not but arouse our attention. Analysis of the current situation and formulate countermeas-
ures obviously is of great significance: Analysis of Foreign Trade from a macro-level analysis, Chi-
na’s foreign trade has the following four characteristics:

a) Import and export trade volume increased year by year. According to Ministry of Commerce statistics,
China’s import and export in 1978 from 20. 64 billion U. S. dollars in 2002 increased: to 620. 77 billion
U. S. dollars. 2003 export value reached 851. 21 billion U. S. dollars, a record high.

b) Economic structure has undergone a change, but the essence remains export products mainly la-
bor-intensive products, industrial added value is not high. China’s most important trading part-
ner, the United States (in addition to Hong Kong’s re-exports, trade with the United States
accounted for China’s total trade 25% above) as an example. According to the United States De-
partment of Commerce statistics, 2002 Chinese exports to the United States in the top five com-
modities were miscellaneous products (18.44%), office machinery and automatic data process-
ing equipment (11.7%), telecommunications and sound recording and playback device equip-
ment (10.74%), Xie Xue (8.7%), electrical machinery apparatus (8.09%). Solely from the
data, Chinese exports to the United States mainly to the textile and garment pattern has begun
to change. Computer communications products export shares on the rise. But with China’s Minis-
try of Commerce statistics, we can see that China’s export of high-tech products to the major
trade mode is still processing trade category. Is still labor-intensive products, the industrial add-
ed value is not high.

¢) Trading partners are too concentrated, anti-risk capacity is insufficient. China’s trading partners
are still relatively concentrated in Europe and Asia and the Americas, particularly the limited

number of the world’ s major countries. If the top three respectively Japan, the United States
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and the European Union, all three of the total trade volume accounting for nearly half. This

trade pattern does not have sufficient ability to resist risks. An obvious example is the recent few
major trading partners of economic downturn have taken a conservative trade policy making Chi-
na’s foreign trade volume is a bigger impact. By 2003, China’s foreign trade surplus of 25.54
billion U. S. dollars, representing a decrease of 16.1%. The advantages of traditional industries
by the international large market impact. China’s traditional industrial advantages are mainly la-
bor-intensive industries. In recent years, these industries commodities in the international mar-
ket is a sign of decline, the emergence of this situation had three main reasons: (1) emerging
high-speed economic development of the countries on China’s export trade shocks, if Mexico on
the impact of China’s textile industry; (2) of developed countries for their own interests to con-
sider limiting imports, if the United States in order to protect their domestic industries import
restrictions in the new EU accession countries in import restrictions; (3) as China’s economic
capability, the Chinese foreign abolish the preferential policies. If the EU decided to abolish the
China milk, egg products and other products cut the GSP. These three factors combined result is
that Europe and the United States and other countries to keep a wide range of goods made in Chi-
na of dumping complaints China’s exports have been greatly affected, a number of dominant in-
dustries resulting in the signs of decline. At a micro-level analysis, China’s foreign trade enter-
prises with the following three features.

d) Establishment of a professional foreign trade companies in the industry as a link within the hori-
zontal strategic alliances central, provincial, City three vertical management system though a
solution to the macro level problems, However, the foreign trade enterprises have encountered
difficulties should rely on micro-in with the horizontal industry coalition-building, This strategic
alliance is a professional foreign trade companies for the link. Union different from the traditional
horizontal line that, it is a strategic alliance, is not mandatory for the responsibilities and obli-
gations, This will be in line with it to distinguish. This loose structure can assure members rela-
tively free, independent production operations, But through professional foreign trade compa-
nies, as a link, but also in the following aspects of the Union’ssmembers to help. (1) The free
movement of professionals to help enterprises avoid risks. In this alliance, not every foreign
trade enterprises must have its own foreign trade professionals. Through professional foreign
trade companies for the media, professionals can be used as mobile resources. Only the needs of
the project in time for him to the company, this approach will also help enterprises reduce costs,
because companies do not have to pay the fixed personnel costs. (2) Deal with the impact, par-
ticularly on dumping complaints. In the international market once encountered on the dumping
kind of situation. Only the entire industry to speak with one voice in international negotiations
can be achieved relatively good results. This time the coalition structure will become temporarily
close. And the establishment of the Union will also help reduce individual enterprises in their
own interests in order to disrupt exports, because of the unruly behavior will not be directly Al-
though: sanctions (strategic alliances do not have such a function), they will not abide by the
rules of the enterprises were excluded from the Union, the lower their reputation. (3) Estab-
lishment of industry information platform, after controlling for prior control. Strategic alliance a
very important tasks is to provide members of the decision-making needs of the industry detailed

data. Union, but also to be able to make industry analysis, corporate rankings, forecast the
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next phase of import and export, and to inform the Ministry of Commerce. To permit the release
of the Ministry of Commerce provide the basis for decision-making, prevention after a disorderly
comp‘etition and change control later to advance control. For example, in 2002 garment exports
to the United States 30 billion U. S. dollars, taking into account the situation in the world eco-
nomic competition. Expected in 2003 will export 31 billion U. S. dollars, garment industry this
conclusion Union informed the Ministry of Commerce, Ministry of Commerce decided to change
the licensing, in order to avoid such a consequence: excessive clothing enterprises to provide
clothing for the United States to lead to a vicious price competition that has resulted in increased
export volume, reduced exports, the United States has also proposed an anti-dumping com-
plaint. With this information platform will obviously help to alleviate the information asymmetry
caused by the adverse effects.

e) Enterprises to value engineering analysis of the horizontal industry strategic alliance is a loose al-
liance, Union members remain free competition, so the enterprises should strive to improve the
competitiveness of products. This requires the use of value engineering enterprises to guide prod-
uct development and production. Enterprises value analysis process can use external re-
sources. Their own research and development capabilities of inadequate resources can help colle-
ges and universities, enterprises and institutes of higher education have also can establish a long-
term strategic cooperative relations, College of human resources into the economic efficiency of
enterprises and the enterprises and institutions of higher learning is a win-win strategy, but also
a relatively expeditious manner. ‘

f) The three-pronged approach of not independent of each other, but interactive. They linked the
bond information, with the help of modern information exchange platform. These measures will

encourage interaction from our largest trade power.

Section 2 Letter

Sample 1

May 10, 2000
Dear Sir or Madam,

We should be pleased if you could establish business relations with us.

We are confectioners and bakers having many years’ experience in this line of business. Our
firm was established in 1935 and has extensive connections with food stores in all the cities and
towns of Copenhagen. We need a regular supply of the said goods for cakes and candies. Up to the
present, we have been purchasing these goods from commission houses. As you know , the goods
are of fine quality and special flavour.

As to our financial standing, we refer you to Jardine Matheson Bank, 57 Waterloo Street,
Copenhagen, who, we feel sure , will be glad to furnish you with any information you may re-
quire. If you wish to have more information about our business status, we shall be only too glad to
answer your inquiry at any time.

Yours faithfully
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Sample 2

June 6, 2000
Dear Sir or Madam,

We are a reputable exporter of Chinese furniture, you may know it from many professional
magazines. We are, therefore, getting into contact with you with a view to introducing our prod-
ucts into your market. i

We take pleasure in advising you that we have been in import business in the line of furniture
for many years and have extensive connections with the wholesalers and retailers in our country. It
appears that the beautiful designs and fine workmanship of Chinese furniture appeal to your mar-
ket, and we believe our products will enjoy popular sales here.

We are particularly interested in chairs and desks for office use for the moment and should ap-
preciate it if you could pay attention to our products.

We look forward to hearing from you soon.

Yours faithfully

Section 3 Dialogue

A If you have time, I advise you to see our plant with your own eyes.
MREAERE, RBWSERBEERINI .

B: That’s very kind of you. Actually, I am pretty interested in visiting your factory. Would
you like to be the guide ?
AR RN . FXE, RENBESWEHEININT, SEEMRNAEA?

A: Of course. I’ll show you around and explain the operation as we go along. You’ll know our
plant better after the visit.
LUREE. REWEILEE, WENATMBMBRITNERE. SUEHRE, G—FLEM
TIRRAIT) B85 ‘

B: That’1ll be most helpful. I’ ve been looking forward to visiting your factory.
MREFT . BR—EHRBEESUR .

A: Very well. I am very happy that we have concluded quite a few transactions already and

- hope we can expand our business in the future.

RiF. RIBHNBIIELERTIFEE, HFEEEE, RIS ARMNBEEER.

B: Certainly. You know, we are an old establishment and have good connections with many
chain stores in our country. We know the market conditions from A to Z. Such items, like
hardware made in China, have a ready market at our end. So we are quite optimistic over
our business prospect.
HRT. BAGE, RITR—-FKEART, ARMNBEROFSESREELFHER. RITx
MR TIEE., FPENAESTE-RERTTHHERE. U, RITTERK
AFEFESMR,

A: We are quite confident in your sales ability. We want to export more products to your market.

HADRAIOH S RN TR ROVEERTT i DES &
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B: We trade on the principle of equality and mutual benefit.
BATRBVFFER RN TS .

A: Thank you very much. By the way, perhaps you know something about G. Corp in our
country, whose president happens to be a good friend of mine. He wanted to start some
business with China. I have recommend your company to him.

R, IER—T, FRDEREN GAF, ENSRBTFERN—IMFNER. b
BAFEARBEER, RESGEERARMELRMT .

B: Okay, I’ll call him. I quite agree that personal contacts help promote mutual understanding

and develop trade relations.

T, REGMITHEN. RAIARKESHE TR, BHABELE.
A: 1 totally agree with you .

REELFBIRKE .
[

AN
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Foreign tradebperators Registration Form

Registration Form Number: import and export enterprise codes:

operator’s Chinese name

English name of the operator

The t d
e type code The type of operator

of organizations operators
Address
Office (Chinese)
Office (English)

Telephone Fax
Postcode E-mail
Industry and commercial Industrial and
registration date commercial registration

In accordance with the law for the registration of industrial and commercial enterprises must fill in
the following

Enterprise Law representative set valid documents J

names of registered capital T ($)

According to the Trade and Industry for registration of foreign countries (regions) or individual
enterprises Business households (sole proprietors) must complete the following
Corporate legal representative valid documents J

Enterprise Asset / personal property I ($

NOte:

Please fill in a form before reading the back of the provisions, by enterprises or individual legal

representative for Commerce and Industry
stamped.

The registration organization Signature Date

New words and Expressions

S

liberty n

offer n. &v. B
confectioner n. WERHIER
Copenhagen n. BAMER FIEHED

purchase n&v. BE buying& buy
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commission house ik ]

inquiry n. #Jf8]; # inquiring
reputable adj. B BHEM respected; of reputation
wholesaler n. #LRE

knitwear n. §HA%

indentor n. 1TAE, BENWRE
Maltese Islands n. BHABHS

Letter fo Credit & FRE

privilege n. F#I

sole agent AR

in due course Sanp:ih

favourable adj. BEH, BRE, HEH

Exercises

I. Translate from Chinese to English
SR L]
E iz
REHABH
OB
JERFEITH
Higiia i
HirgE
ShRAIMT
x}4h 9 5 % AR 5
HHORSREG S
v OAHE

1. Translate from English to Chinese

1. We shall remit you the amount of your commission as soon as we have effected shipment and
have completed the necessary formalities.

2. You are requested to accept the draft drawn on you.

3. We have drawn on you for this amount at sight through the Hong Kong and Shanghai Bank-
ing Corp. :

4. Shipping documents must be presented for negotiation within 21 days after the on board date
of Bill of Lading.

5. For payment we require 100 percent irrevocable L./C available by draft at sight in our favor.

. g4 EMANS

One method of limiting imports is simply to close the ports of entry into a country. More com-
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monly, maximum allowable import may be set for specific products. Such quality restrictions
are known as quotas. These may also be used to limit the amount of foreign or domestic currency
that is to cross national borders. Quotas are imposed as the quickest means to stop or even
reverse a negative trend in a country’s . They are also used as the most effective means of
protecting domestic industry from foreign competition.

Another common way of restricting imports is by imposting tariffs, or on imported
goods. A tariff, paid by the buyer of the imported product, makes the price higher for that item in
the country that imported it. The higher price reduces and thus effectively restricts the im-
port. The taxes collected ___.__ the imported goods also increase revenues for the nation’s govern-
ment. Furthermore, tariffs serve as a subsidy to domestic producers of the items taxed because the
higher price that results a tariff encourages the competing domestic industry to expand pro-
duction.

In recent years the use of non-tariff barriers to trade has increased. Although these barriers are
not necessarily administered by a government regulating trade, they nevertheless have that
result. Such non-tariff barriers include government health and safety regulations, business . .
and domestic tax policies. Direct government support of various domestic industries is also viewed as
a barrier to trade , because such support puts the aided industries at an unfair advantage
trading nations.

balance of payments from quantities codes of conduct consumer demand

permitted on taxes with the intention of non-tariff



