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%ﬂ‘t ’ Launching a New
Product

king Face to Face
Speak More by Yourself

Sample 1

( Eye-Protecting Lamp Show!
Got sore eyes? Buy our eye-protector!
Different from other ordinary lamps, our Model G Eye-Protecting Lamp protects people’s
eyes from possible harm. Especially beneficial to little kids. Can be operated easily. Extremely
energy-saving. Worth the money you pay. Good after-sales services.

Date: May 1 — May 5, 2007
Place: 18# Weiguo Rd, Tianjin
Organizer: Dunkan Lighting Company

Sample 2
-

Quality Cutting Tools!
Want top quality cutting tools? Come to Oriental Machinery!

Oriental Machinery is a well-established factory specializing in cutting tools. It supplies
machine tools of all types and sizes. Model E and Model F are our latest developments. Made
of imported materials. Excellent and stable performance. For special orders and designs, we
only charge about 3% extra.

Tel: 022-66688888 Fax: 022-66688899
Manufacturer: Oriental Machinery, Tianjin, China
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1 Launching a New Product

T A R S

1. Read aloud the following dialogues based on the samples provided above. You could practice role-play
with your partner, changing the information into your own.

Dialogue 1
Li Hong:

Li Hong:

Li Hong:

Li Hong:

Li Hong:

B:
Dialogue 2
Mr. Lee:
Mr. Wang:

Mr. Lee:

Mr. Wang:

Mr. Lee:

Mr. Wang:

Mr. Lee:

Good morning, ladies and gentlemen. Welcome to this exhibition of our
products. I’'m Li Hong, sales manager of the company. Now I'd like to
give you a brief account of our new product — the Model G Lamp.
Excuse me. What kind of customer is this new lamp aimed at?

Well, there is no specific target. Generally
speaking, it’s good for people of all ages,
especially for young kids.

What special features does this lamp have?
It is different from ordinary lamps, whose
strong light may be harmful to people’s eyes.
This lamp is particularly designed to pro-
tect people’s eyes from possible harm. So,
we call it an Eye-Protector or an Eye-Protecting Lamp.

Can the brightness of the light be controlled?

Yes, that’s one of the features of this lamp. Look here. We have a special
knob that does the job.

How about the price? Is it very expensive?

Well, the price is a little higher than that of ordinary lamps, but still rea-
sonable. I’'m sure you’li find it worth the money.

Thank you.

I understand that you’re interested in our machine tools, Mr. Wang.
Yes. We're thinking of placing an order. We’d like to know what you
can offer along this line.

Well, as you know, we have many years’ experience in manufacturing.
We supply various types and sizes. What are you particularly interested in?
I find your Model E and Model F quite good.
I'd like to know more about their quality and
performance. We sumnly varioustypes sz
Both models are of top quality and their perfor-
mance is excellent and stable. Second to none.
Do you take special orders? I mean, if I gave
you some specifications, could you make ma-
chine tools to suit?

Yes, we can do that. That’s one of our services.
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Launching a New Product h‘

Mr. Lee: Yes, but only a small amount. Special orders work out at about 3% more

Mr. Wang: Do you charge extra payment for special orders?

than the regular orders.

Mr. Wang: I see. Thanks for your help.

2. Here is a group of short dialogues. Follow the examples to fulfill the tasks accordingly.
1 A: May I help you, sir?
B: Yes, do you sell alarm clocks in this store?
A:  Yes, we do. Take a look ... there’s a wide selection here. What kind are you looking for?
B: I'dlike one that will wake me up with sweet music.
A: Inthat case, I suggest this “Goldbell” one. It’ll be perfect for you.
& B: Can you show me how it works?
Task:  Tell the shop assistant you'd like to buy a nice pen as a gift for your brother’s birthday.

A: How do you like this alarm clock, sir?
B: It’s quite nice. I think I’ll take it. Oh, do you take credit cards?
A:  T'msorry, sir, but we don’t accept credit cards in this store.
B: Then could you tell me another store where I can get this model and use my credit card?
A:  You could try the appliance store across the street.
& B: Thanks for your help.
Task:  Ask the shop assistant where you can pay with a Peony Card.

I have no idea which dress to buy. Could you give me some advice?
Who are you buying it for? ’

A
B
A:  For my daughter. She’s turning 10 this Saturday.
B: Inthat case, I recommend the “Mickey” brand. It’s very popular with little girls at the moment.
A:  Good. Which dresses are the “Mickey” ones?
& B: They’re just over there. Come with me.
Task.

Ask the shop assistant to recommend a shirt for your husband.

4) A: How do you like this dress, sir? ‘
B:  Very much. That’s just the sort I want to buy. The style is perfect for my daughter. I’'m sure
she’ll like it.
A: What color do you want, sir?
B: Do you have a pink one? Pink is her favorite color.
A:  Yes, we do ... What do you think of it?
B: 1It’s great! How much does it cost?

& Task:  Tell the shop assistant orange is your favorite color.




Launching a New Product

3. Here is the Data Bank. Practice the patterns and expressions for presenting a new product.

Data Bank

1. 1 shall begin to present our new product by talking about its unique functions.
B, RENBERBAS™MHOBMEFTIGE,
2. To conclude the presentation, I should say that the new model is the best of its kind.
TELERARBLHT, BPLZ R BARH = R R &P R .
3. Could I have your suggestions / recommendations?
PREEL R — e E D / fRALS R — D2
4. This laptop is portable and easy to operate.
Bk FRARMRETS, HRME.
5. The cover of the toy car is made of new, specially-treated plastic.
HHLE RSN R A 24 1AL B L AT B BORHI R RY o
6. The quality of our products has greatly improved, but the price remain unchanged.
RANEFHEROFEREKRKRE, BHEDHERFAZE.
7. This monitor is the latest development of our company. It works by voice control.
ZW PR R AN T BB, RN,
8. This new model made by our company is boasted about for its outstanding quality and fast speed.
AR T He R B SR DURARE 7R S R e 1
9. All you need to do to get it started is lightly touch the red button here.
REBRAMBGE Mk, TRTLUa3. '
10. This newly-designed fishing rod is made of special material, which makes it possible for the end to
bend freely.
BT I8 f o R P BR AT RL RIS , H ISR AT LA A B
11. By the way, do you take credit card?
WOEASE i 1], PRAT T WA R R 2
12. You can pay in cash, by credit card or with a check.
URAT ARG S A, Hn] DURE R 3AT

Reing All Ears

Listen More by Yourself

E In this section you will hear two dialogues and one passage. A quick glance at the word list below will help
you understand better what you are going to hear.

( New Words and Expressions '

. péﬁts [pznts/ P = ' '
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sole /soul/ n. o ae
oxhide /'okshard/ . o R e
treated /triud/ a. o BAEME
storage /stomds/ n. . EaE

threader /@reds/n.  H&H
sheep skin n. e '

1. Listen to Dialogue 1 carefully and try to find the English equivalents given in Chinese.

1) HEHREE 2) MRREE
3) Bahkk 4) B

5) HbsE 6) BEXK
7) BEHEEY 8) e

2. Listen to Dialogue 1 again and select the best choices.
1) The man wants to buy a pair of

a. leather shoes b. track shoes
c. running shoes d. tennis shoes
2) This store offers sports shoes.
a. alarge number of b. a wide selection of
c. the right place of d. asmall variety of
3) The shoes sold in the store are .
a. all of bright colors b. with hard soles
c. heavy and hard d. light and soft
4) The customer thinks the first pair offered is too
a. light b. bright
c. heavy d. dark
5) The second offer doesn’t suit the customer in
a. color b. fashion
c. size d. material

3. Listen to Dialogue 2 carefully and try to judge whether the following statements are true (T) or false (F).

(J 3) The products introduced to the customers were leather coats.
(] 4) Only sheep skin jackets were offered.

(lJ 5) The products were available in six colors.

[J 6) Only some of the products were of the latest fashion.

[ 7) No discounts whatsoever were allowed for the products.

[J 8) Samples were exhibited in the showroom.
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4. Listen to Dialogue 2 again and complete the table below.

Products presented to the customers
Position of Mr. Liu

Kinds of leather used

Colors available

Place of the showroom

Fashion

5. Now Listen to something more challenging and fill in the blanks with what you have heard.

Good morning, ladies and gentlemen. Thank you for coming to the presentation of our new product —
Model IV Multi-function Sewing Machine. I’'m Linda White, 1) of the company. Now, I’d like
to give you a 2) to our new sewing machine.

First, it is very small. You can hold it 3) of your hand. Second, it is light and portable. You
can 4) it in a drawer or in a cabinet. Third, it is energy-saving, but 5) . You can sew silk,
cotton, canvas and even leather. Fourth, it is easy to operate. You can sew like a 6) even if you
have never sewn anything. The last but not the least, it is multi-functional. The sewing kit that comes along
7 a storage unit, which contains almost everything you need for sewing — rolls of thread in
various colors, 8) of different sizes as well as an easy-to-handle threader. There is also a small built-
in drawer attached to the 9) , and you can put your chalk or pencils and other small things in it.

I believe that these special features will make this new type of sewing machine a strong competitor in
the market soon.

Ladies and gentlemen, that’s all for the introduction. Now, let’s go to the 10) so that you can
see it with your own eyes. This way, please.

6. Listen to the passage again and answer the following questions briefly.
1) What kind of product is being introduced?
2) How small is the product?
3) Is it difficult to operate?
4) What comes along with the product?
5) Where can you keep your chalk or pencils and other small things?
6) What does the speaker think of the market of the product?

Maintaining a Sharp Eye

Read More by Yourself

Passage A

Buying a House of Our Own |
As an old Chinese saying goes, “East or west, home is the best.” Many people | s
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A

consider having a house of their own the most impor-
tant thing in their life. My wife and I are such people.
In fact, to have a house of our own has become one of

HER
AT

our biggest desires. Therefore, early this morning, my
wife and I went to the Shanghai 2007 City Real Estate
Exhibition. We had been to a dozen, or more, exhibi-
+2* tions and had visited many houses in the past, but we

PRI

still couldn’t make up our minds. So we hoped that
today’s exhibition would be fruitful.

At the exhibition, we saw a lot of single people who had just left college and were
buying their own houses. We were quite surprised by this. To add to our surprise, the
seller told us that a considerable number of the visitors were young people. A three-
minute survey reported that of the 235 people who entered, 89 of them were young
people. Previously, buying a house seemed to be an issue only considered by people who
were going to marry, but today’s trend is that buyers are becoming younger and younger.
These young people have decent jobs and comparatively high salaries. More impor-

. tantly, they hate living in rented houses. Since the regulated house-allocation policy was
finally abolished in the 1990s, today’s youth know they can’t wait for an available house.
They need to buy a house on their own now. The earlier they begin to buy a house, the
earlier they own it. Young white-collar workers have become a fresh and promising
force in the real estate market. They serve as a great potential buying source to the real
estate companies. As a result, developers of real estate companies are planning to tailor
their communities to the taste of these young people. Hearing what the seller said, I sat
and watched the young people who were going in and out of the exhibition for a long
time. How I admired them — their ability, their self-confidence, and their courage as
well. Why? Because that was what I lacked when I was their age.

Twenty years ago, when I left college, I was assigned to a factory and lived in the
warehouse of the factory. The conditions there were very poor. At that time, I never
dared to think of buying a house of my own. No, I had neither the courage nor the self-
confidence to do so. But look at the young people nowadays. They are so lucky being
able to live in a more advanced and more developed society.

After visiting many of the houses offered at the exhibition, we finally decided to
buy the 80sqm house, which would cost us more than 800 000 yuan altogether. But we
could buy it by installments, that is, we only needed to pay 300 000 yuan for the down
payment. The balance of the money would be in annual payment of 30 000 yuan on a
30-year loan. We were so happy! It was the happiest day in our life. At last, we were
able to buy a house of our own!

AR

&g

BLHS, A

B &

Y, HEd

o % »F@
g B

&
s
o>

@ P
" &

53 WA
&K

. Read the passage carefully and check your understanding by doing the multiple choice exercises.

1) According to the passage, nowadays young working people in China want to

a. rent a house b. buy their own house
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A

¢. wait for an allocated house d. live in a hotel
2) Their visit to so many different Real Estate Exhibitions shows that the author
a. is looking for a cheap house b. enjoys visiting various houses
c. is hesitating in making up his mind d. is interested to find out about the buyers
3) Under the regulated house-allocation policy people could
a. rent a house b. own ahouse
c. buy a house d. sell a house
4) According to the passage, in developing new living quarters special attention is paid to
a. young university students b. young people with decent jobs
¢. all people with comparatively high salaries d. married working couples
5) The author couldn’t buy a new house in the past because he
a. didn’t have the money b. lacked confidence
c. had neither the money nor the confidence d. didn’t need to have one

. Choose the proper word or phrase in the box to fill in the blank in each of the following sentences,
changing the form when necessary.

fruitful abolish survey ‘ trend
promising tailor lack decent
1) Julie Walters was voted “most actress, 1980” for her performance in Educating Rita.
2) Arecent has shown that the number of patients who suffer from measles has dropped sharply.
3) Applicants with behavior are more likely to get the job.
4) A good speaker is one who always his speech to an audience of different tastes.
5) This is proving a very area of research at present.
6) Most young people enjoy following the latest in fashion.
7) Their business was defeated by their competitors because they current capital.
8) Some bad customs and superstitious practices should as soon as possible.

. Put the following sentences into English, using the words and expressions learned from the passage.
D) JUERTR RS, W —H FA T gl . (make up one’s mind)

2) REKBROTRILHRBLEIEFEHFH ST . (balance)

3) KRS HIA AR % P EEW A Y. (considerable)

4) MRS ARG RL T —HRili % (AUDD, BT % 4K MIS%ES . (buy ... by installment)
5) K (fireworks) %5 H )72 8 EE W 5151 . (add to)

6) ERALT—% 130 FHKIMES, &H4&%i% 40 5 5T, (down payment)

Passage B

Haier Culture, Haier Brand and Haier Idea |
Haier Culture . |
Haier culture is a concept rooted in value where the focus is on innovation. This |



