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1. I don’t think that’s a good idea.
HRANBARNFER,

2. I think you misunderstood me on this point.
EX—m L, REBRESRT,

3. We’re not prepared to accept your proposal at this time.
HATX — KA MR EZIRITARIL,

4. To be quite honest, we don’t believe this product will sell very well in China.
WL RIOAMEEXF™REFES BRI,

5. Can we do it this way?
KATRE T X HEA?

6. I'll convey'your proposal to my boss and see what he says.
KREBRE LRI, FME LN,

7. We’d like to discuss the details of the contract at our next meeting.
RMBEET RIS, BITIEE X AR HY IRE,

8. Why do you think so?
BRAT 43X A REWR?

9. I'm sorry,but I'm not sure I understand your point.

I, RAKT REHER,
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10.

11.

12.

13,

14.

15.

Could you explain that in more detail?
REBE UL — T 7
What we’d like to do in the immediate future is(to) ...

BAVEI A B R

Let’s... ,shall we?

ik ®AT e , T 9

We haven’t agreed on the price.

YA BT, RATE VA 5 R— B

We’d like to discuss...

BRIV —TF e

Our long-term goal is to increase imports.

BN KB BIREY KD,

|2, BP BP B HI K B T

A:

So,thank you for coming, everyone. It is really a pleasure to see you all here.
First of all, may I suggest you take a look at the agenda I sent you? Would

you like to make any comment on that?

: Yes,I wonder if we can begin with the shipment question first. We really need

to come to an agreement on that before anything else.

: That’s true,but it’s also a very difficult issue. That’s the reason why I put it

last. I thought it might be a good idea for us to start with the points we have

in common. We’ll move on to the shipment issue after that.

: All right. That sounds reasonable.
: Well, before we go any further,I’d like to say how strongly I feel that it’s in

both our interest to reach an agreement today. The market is becoming even
more competitive and our combined strength will give us some big advanta-
ges,not least in terms of the dealer network. Now ,I think Richard would like

to say a few words about that.
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A: AW HE, LA ERNEETHX, 48, BREXAXE -THRMNFE
WiXER, AHLRWNG?
B: RWANRRNBEAR —RRELFRX -7 R AXATE 287, %
EHLELERE - TEXHE,
A: REBW, EXHREFRNHT . TURECHERE. RERFNA
BMNMAX RN T RREF REBREKEFA,
B: #E , XN RXREHE,
A B 4, ERREAFIEZA, KA — K, RE LA K B A RE K
EABABEERNRN T AR, THEFRARAHA, RNX T WL HE
HeWRESHRY  ARREEZGHNTE, ATE K, RBEER
HEE

QY s it £ &

1. make comments on sth. : X 3£ H H1TEH
Bil4n .

Would you make comments on our women’s garments in current
design? :
——Oh, they look very nice.
— X BATHAT R LR H PR 7
— W, FRRMESR,
2. have sth. in common ;7 3t [F] 5
40 : The two firms have very little in common in selling strategies.
BXPIRA F TR B s BB AT AR
3. in the interest of ; ff & -+ ) 35
540 : The stable and healthy business relations are in the interest of both

sides.

T f R 1 B 5% Ok R A B U7 IR 2 o
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A : Hello,Mr. Wang,nice to see you again. How are you?

B: Fine,thanks. And you?

A: I'm fine, we just moved in our new house. Everything is in a great mess. It’s a
nightmare. But I’ll appreciate not having to spend so much time commuting
to my work every day.

B: Yes,it took me nearly one hour to get here today. Bus service in this area is

not so good.

: Well, will you like a cup of coffee?

: Thank you. That would be nice.

: Milk or sugar?

: Black will do, thank you.

: So,how’s business in your section?

o > @ > W >

: Not too bad. We have a lot of work to do as far as our contract with George is

concerned this time.

>

: Then,I think you can say a few words about that first.

®iXEX®
A: B ThE. REXLEE,HRWMT?
B: R&,##. &R?

cREFE, ARRIBTHRX, REAKE—B , HEEF K, EFXHWE
BRALBGHLRA L HHEHE,

RN, AXRREAXERRER TR MK, X—FHXEFRAH,
W, RE B L EREN,

s W, W,

s mE P RAEG?

s B, AR, W

s RIIE & 4 &7

REXTFTRFENTANGE, RNEAXEN TEEMK,

>

W > W > w > w
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in a mess: #L R — A
%l 4m ; Since 9 o’clock, Mr. Gill has been sorting out the shipping documents

which are in a mess in the files.

MILE B , 5 IR /ME — B8 3 B0 e BLAL A — A i g5 B

. commute ; J&i# B % (_ F )

#4n .1 commute to work from Shenyang to Fushun on weekdays.
JEl— 22 JA 3R DA Ok PR 30 470 0 e @ B % E B,

bus commuter & X 418 &h 9 A

train commuter 3 X 4= 38 #1519 A

. as far as sb. /sth. be concerned : §f------ M BT

il 40 : As far as T am concerned, I agree with Jack on this point.

BRI S, RFAEARFTHOMA

As far as color is concerned, Tom prefers black.

BBAmS, 2BERBRE,

 Dielogve 8/

L

: Will you have a cup of coffee, Mr. Wang?
: No. Don’t bother, please.

: Of course, I don’t know Smith at all, but you’ve got to be on your guard

against George. I told you about our negotiating with him in New York three

years ago ,didn’t I?

: 'm sure you did. Can we focus on the final packing today, Mr. Brown? We

mustn’t get stuck in the price. They are going to knock us down. We’ve got

some room to maneuver.

: That’s right. George is the head of Marketing Department.
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: What we must keep in mind is that we can make a concession if they push us

on staff cut.

: Oh, we don’t need to worry about that, Mr. Wang. We will just play it by ear.

®i¥EX®

s R — A E AT
AL, KB
UK BAAREFHN  ERMAATZIEEEAS, REFIEZET R

FMEAARANE, RE?

AW, RMNMETREFRRENERAA? RN —EFEYEEMN %1

ALE AMALRNER, ERNLAHE RN LK,

: AW, FERTHBWEE,
s RN AFR, wRANBERRFAALES, RNLARRLS
s RMELERRES, T4, BRMIEEFT,

. be on one’s guard against sb. /sth. /N>, B

%140 : We must be on our guard against pickpockets on a bus.

EARE L, RIENMOIFE,

. focus on sth. kg 3 F .- .- ZzE

140 : We should focus our attention on the demands at the overseas market.

RNMEEFER— T TZHER,

. knock sb. down FT {8 , {# J& iR

%4 : They are attempting to knock us down in terms of the price.
i AT B LR 3R AT 2E 4 A O Tk 2B

. keep/bear sth. in mind i24¥ , 42iC , ¥ [E £ A remember

#il40 : Please keep in mind that you’ll arrive punctually for the meeting

tomorrow.

HICHEARIF S EREN,



