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Useful Words & Expressions

at n. LA®

crat n FLES
import n. /v #o
export n /v o
corporation  n. 23]
manager n. 23

trade n /v W, F
commercial  adj. k&
counselor  n. %
embassy n. 1£48
exporter n. HOH

W,

interest n. Y%Ak

v, feeeees S AR
available  adj. T34
represent v ﬂi
contact v. BEA
region n. MK
sales n. 454

recommend v HFH, A4 $

accept v &%
order n X%
v. TRE

interested  adj. B 3LARHE
supplier  n. #EF
business n. &£ &, k£
opportunity n. L&, ij
appreciate v B, ME
information  n. 424
catalogue n. (A&)E %
brochure  n. (&) #HF
illustrated  adj. A IE5EE
address  n. Hehb

connection n. AR, £7
quantlity n. #%F

fairly adv. F8%#
reference n. ARk

terrific  adj. HAFHY

to pick up €A

to be interested in---

K-eeeee B3 AR
to have interest in---
g.-]~ ...... ;.3};7%,@

to be available for---



ChcpkﬂwOne

of great interest to sb.
RAFZ KA ® @

to mind doing:-+ AE K-
for your reference . e
Wlkr A%
o @
v o

China National Arts and Crafts Import & Export Corporation
FELZSH#E 0 BAF

New York #H%4

Commercial Counselor’s Office B %% 4b

Chinese Embassy 7 [E K f#iig

Guangzhou Trade Fair MBI RS LS

North America Jt3E

Manhattan &P H X

%R 9

Useful Sentences

} May I speak to Mr. Li?

HATLL 5304 @iE o
D This is he.
TR
‘D Is Mr. Carter there?
RRREAEFEG?

D Heis speaking.




.

P We obtained your name and address from the Commercial Counselor’s
Office of the Chinese Embassy here.
RATAGEX BB b B R AR R 5 2018 5 TR A Rl B FR Rt
b1l

P We owe your name and address to Walters Trading Company.
BATAIR RS R H 5 24 B AR BAR HIUR 2 7] B9 2 FRAN At

P You’re recommended to us by a reliable friend.

BATH— L AT E A B R A AN BARNT.

We’re interested in Chinese arts and crafts.

RATX P R T2 R

Your products are of great interest to us.

BATRIORATI 7= G B R

We learned that you are big suppliers of animal by - products.

RAVEBRRTTR S EI 7= SRR o

We are leading exporters of chemicals in this region.

RATRA X2 R RO,

We have been trading in toys for years.

EAIEZS S -V 3T KN

We would like you to send us your catalogue and price list for our

v Vv v v v

v

reference.

BAVRAERGTEFEHRERRNB S, Uk S,
May I have your address so that I can send you our export list?
CREARMILERF E D eamg.

D I have little information about your toys.

BRI RAER AL,

= iE 1

Situational Dialogue 1

v

XEARRHFASAANBENTEAEESSSBLEBH T P
EIZR#EHAATAMNBERER, %25 EM LS E2 T8 Miller $TH
EBRWE, hH OIS Li Ming 307 T HiE,

4



Chapter One

M: May I speak to the Export Manager?

L: Good morning. Li Ming speaking.

M: Hi, may I speak to the Export Manager?
L: This is he. Who is that?
M: Hi, this is David Miller from Walters Trading Company, calling from

New York. I got your phone number from the Commercial Counselor’ s

Office of the Chinese Embassy here. I learned that you are the leading

exporters of Chinese arts and crafts.
L: That’s right. What can I do for you?

M: We are interested in Chinese stuffed animal toys. These toys are sold

very well here. We are a big supplier for the Northeast market here. ['m

thinking that there might be some business opportunities between us.

L: Yeah, I am sure. How much do you know about our toys? Do you have

anything you are particularly interested in?

M: Oh, actually I have little information about your toys. I will really ap-

preciate it if you can send me your catalogues and brochures.

L: Sure. We even have illustrated brochures.

M: That’s even better.

L: May I have your mailing address so that I can mail them to you?
M: Yes. Thank you. The address is---
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* W
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*: WEHFT!

ZF: REIEEABALE FRW? RO LHEENTF AL,

*: ATLLo . WEMEEE----

S 37 2
Situational Dialogue 2
J. Carter ¥TEB %%, Li Ming, FEREBRIWEXR, ERAT
BUWRENXR, FRENTFGATURRNAR,
C: Hello, Mr. Li?
L: Yes, who is that?
C: This is John Carter calling from Toys International Company Limited. Do
you remember we met at the Guangzhou Trade Fair?
L: Yes, I do. How have you been, Mr. Carter?
C:T’m fine. Thank you. I’ m calling because we have interest in your prod-
ucts “Mini — Mons” . Are they available for export for the time being?
L: Oh, I’ m sorry. You can’t directly buy Mini — Mons from us. We’ re rep-
resented for this series in North America market.

C: 1 see. Would you tell me whom [ should contact then?

L: Yes. Yonghe Trading Company represents us in your region. You may
contact Mr. Yihui Zhang, the Sales Manager.

C. May I have their address and phone number?

L: Their address is 1259 8th Street, Manhattan, New York. Their phone
number is (212) 666 - 0554.

C: Thank you very much, Mr. Li.

L: You’ re welcome.If you have any other questions, please let me
know. And I hope we can irade directly in other series in future.

C:1 do hope so too. It’ s really nice to talk to you. Bye!
L: Bye!
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Situational Dialogue 3
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: B, R

REGAERARAANAE - . SRidBRG? 7]
fEMEaR S = LR,

RA, RICHE. FHAE, BREHY

ARG B RITRIGREARNMMIRAFIH “H AR
P" R SRR AMBEMIIR T HH O

D B, KRR EFAREEMNRITX BT “RMRE

Y7o X—RIIFG, BRIEIETHARE.

R T MEEEFRZGERRW?

ATLL, TERH K AR5 28 MR BT 0T LA A 16 5
BRI REBRR,
F BB ) — T AT i 3 b 1 2

s MM EAATERBIX AL 1259 5, HIEEME

(212) 666 - 0554,

: EER, Tk,
: AER MREHHMBAE, FERK. REBEERNAE

R HRATIPEERS .

s WA BN, REMEE%®, B,
: B

MR ERH RS H John Carter X 5k R 52 7 M4 21

Mr. Zhang S4B R, X2 WA HVREM,

C: Hello! Is Mr. Yihui Zhang there?

Z: Speaking. Who’ s that?

C:I’m John Carter from Toys International Company Limited.

Z: Hi, Mr. Carter. Is there anything I can do for you?

C: Yes. You’re recommended to me by Mr. Li Ming of China National Arts
and Crafts Import and Export Corporation. He said you were representing
them for the Mini — Mons. These products are of great interest to us.

Z:1’ m glad to hear that. We accept orders of all quantities. Do you mind

my asking how many you are going to order?

»al&x .



C: Quite many. We have connections with quite a few big depariment stores

and supermarkets here. I' m sure the quantities will be fairly big.

Z: Great! 1 can send you a price list and a brochure of this series for your

reference.

C: Terrific! 1’1l come back to you after I study them. My address is--*

TR &
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Useful Words & Expressions

mention v, &
detail n @F

informative  adj. 12 & EXH

product n. &b
particularly  adv. 433
outdated  adj. iLE}49

discontinued adj. ¥ Bk = #)

rest n. # ”‘?’T y —E‘HL
purchase n. /v. B %
Email n. W-FaR4E

delivery n. X%

established  adj. ##9
popularity n. LAIKIA
carpet n

rug  n. PR

quality n BE

oriental  adj. AFH
legendary  adj. 4
figure n. A4p

cozy  ad. R MmATIEH
convince v AR

sample n. H &

design  n. /v &Kt

collection  n.

KES; REY
satisfaction  n. #HL
aquamarine n. B%e
material  n. BH
velvet n. KRG
linen n. BRAH
flannel n. A
extra  adj. Iy
charge v. dF

cutting n. WH
to get sth.ready A&%F
to depend on Bk F
to meet sb’s satisfaction

BB XA HE
to be made of---dy------ R 89
a variety of--- % Z A ¢

to make to customers’ order

BEFITH
to charge (money) for
Heeenn Ve



