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Popular Sentences (K isf))
Welcome to our shop.

Can I help you?

Which kind do you like best?

I’ d like to buy one suitable to my skin.
Is there any special brand you prefer?
I’ m not very particular.

I could recommend something to you.
It’ s neither too strong nor too ordinary.
Anything I can do for you?
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Can I help you? BIBFE, XQEHNER
S“REERERIG?" BIE B ABEREI8N
BB RA+ 2 FRFOBIER,
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cosmetic | koz'metik | n. itk

suitable [ 'sjuztobl ] a.BiEH
moisturize [ 'moistfaraiz] vi. 3 K4

factor [ 'fekts ] n.BE, &%
balance [ 'balons ] vt. FHr

" perfume [ 'paifjum] O o o S
particular| patikjula] a. #HA &, 5
: R :
imported [ im'portid ] a.#Héy

well-known ['wel 'noun] o. A28
© homemade [ 'houm 'meid] a. B *#)

N Dialozue A

(A:salesman B: customer)

(A:BH5 B:JBi%)

A: Welcome to our shop,Madam. Can I help you?
B, RN, BELAAKA?

B: Yes,please. | want some cream.

e 4 -
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A:

B:

MR, B AL PR AR

: We’ ve lots of brands here. Which kind do you

like best?
RIMMXINEHEEE ., BERFREF?

’ . .
:I" ve no idea. Can you make some suggestions for

me?

AHGE, G — T e

:Feip is a perfect brand in our country. Lots of

women like it.

FEBEREESM, FE2 L LWER,

:My skin often feels dry in winter, so I’d like to

buy one suitable to my skin.
RO EHRAE TR, B RELES R
BRHY o

: You may choose the moisturizing cream of this

brand. It contains natural moisture and balances
the moisture of the skin.

AR AR B RS, EEH B R
KA, BT LA B K B R R

:Yes, that’ s just what I want. How much does it

cost?

AL, AL X, TEE D7
Forty-five yuan. What next?

45 0, BT A7

I want a small bottle of perfume.



