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PRACTICE TESTS FOR BEC 2

Practice Test 1

READING

PART ONE

Questions 1—7

* Read these sentences and the product advertisements that follow.
* Which product does each sentence(1—7)describe?

* For each sentence mark one letter (A.B.C or D)on your Answer Sheet.

Example .-

Answer

You can use this piece of equipment A B CD
example

to carry letters and parcels from one DDDD

place to another in a building.

1. It is possible to put files in one of the baskets.

2. The machine puts words or paragraphs in new positions.
3.You can make it much smaller when you put it away.
4.1t is possible to add new items to its dictionary.

5. You can put a whole block of text on another page.

6. The machine wipes off words or characters.

7.0One can use it to check misspellings.



A .
SPEELGRAMM not only verifies the spelling of more than 70, 000 English
words but also corrects many of the common mistakes, in grammar and sentence
construction. Its unique ability to locate misplaced modifiers,incorrect tense se-
quences , superfluous punctuation,and other grammatical problems makes it the
most advanced word processing software available. In addition to its standard
word base, Spellgramm allows you to enter industry — specific terminology and

the proper names of your clients.

B

WORD WONDER-——your office of the future for only $1,000.118 charcters
per line,100 lines per page. Screen display of any completed page of document or
letter. Storage of up to 200 preset documents or letters. Repositioning of whole
paragraphs or single words. Removal of single characters,words or paragraphs.
Movement of blocks of test from one page to another. Automatic filing of names

and addresses with stardard letters. Printing rate:160 characters per second.

C MAIL CARij :

Organise and distribute your mail more efficiently with this sturdy cart con-
structed of durable 25mm tubular steel. Top basket (W914mm X D406mm X
H279mm ) takes hanging folders. Bottom basket (W889mm X D400mm X
H279mm)is ideal for moving boxes and large packages. Rubber wheels in front
and two 203mm rigid wheels in back provide easy mobility. Folds for easy stor-
age. W1117mm X D559mm X H279mm , 20Kgs.

D X WIRE MANAGEMENT KIT

Safely organize your equipment wires and cables self —adhesive cable tubes,with
slide—on covers,attach to the underside of your desk or around your office walls
to safely route cables and wires. To group multiple wires,the kit includes an as-

sortment of clamps and ties.



PART TWO

Questions 8—12

* Read this test which is about Japanese overseas investments.
* Choose best sentence from the list A—1I that follow to fill each of the blanks.
 For each blank (8—12) mark one letter (A—I)on your Answer Sheet.
* Do not mark any letter twice. - A

Squeezed by falling profits ﬂa\qd banks that are no longer willing to lend,
many Japanese firms are now finéling it @aqgh‘to raise cash to fugld their overseas
Investments. Y

................... 8........v.v..... This means that listings on local

stock exchanges will become more common,and ongoing |operations Jwill have to

be funded from profits generated on the local market. &\“Jm
................... S TR I&/Mglaysia, 29 Japanese compa-

nies are considering listings on the local stock exchange,while a wholly —owned
subsidiary of Takashimaya, Japan's largest retailer, which opened a huge new
store in Singapore in August last year,says it will seek a listing in Singapore
once it has passed the five-year-in-operation requirement.

This will mean a dramatic in the balance of POWEr. ..........
100 ... IEI'S ir.lcludes the sizeable investment flows,greater integration,and
the necessary investor clout to develop powerful regional financial markets. For a
start,listed Japanese companies will have to become more open to public securi-
ty. This will allow Asian investors a say in the shape of Japanese investment in
the region for the first time.

.............. 11............... As Isuzu’s Sato puts it,” once you are
publicly listed..... you have to give good @jrvAi‘degds to your shareholders>instead
of only enlarging your production. ” ! Lecel eceppmien

Local listings will bring other benefits : Firms will show growing indepen-

dence from head office, and become more integrated locally,...............
h A



A In future, Japanese firms will,in larger and larger numbers, have to find

ways to fund their overseas operations without bank borrowing in Japan.
a

joe

Already this is happening.

O

In its wake,this trend will bring to Asia all the “upside” that previously went
. straight back to Japan.
D It also means that more of the profits will be returned to the local
economies.

requiring a new breed of more flexible Japanese manager.
Japanese overseas firm are therefore declining financially.

Local shareholders will be granted more power.

the managers will be forced to adapt themselves to the new situation.

—= o QT

Japanese firm will be able to absorb more capital to finance their

operations.
PART THREE

* Read this text about exporting and answer questions 13—20.

Exports are of two main kinds,goods and services,the former being known
as visible items and the second as invisibles. Over a period of time the total value
of exports should balance with the total value of imparts. To the extent that ex-
ports exceed imports we are said to have a favorable balance of payments. To the
extent that imports exceed exports the balance of payments is said to be unfavor-

able or adverse.
1. The would-be exporter is faced with a number of problems. First, there is

the need to ‘finw for his goods. The actual operation of selling is made
more difficult because of language barriers and cultural differences. There are al-
so additional transport problemsal;:;usgéf the greater distances involved and of-
ten unfamiliar territories. When the manufacturer turns from selling at home to
selling overseas,his problems are magnified. This is particularly true in terms of

finance.

e At e A o e S




2. The first financial problem facing the exporter is the time taken to deliver
his goods. There could be a long delay while his merchandise is in transit be-
tween London and, say, Karachi. He has incurred the cost of production, but
when is he going to be paid? The second problem is even more serious: How sure
can he be that he is going to be paid at all? And even when he receives payment
his troubles may not be over. If he is paid for his goods in a currency other than
sterling ,he has to convert that currency into sterling ,a.nd what if the other cur-
rency has fallen in value since the contract was made? These are the pererénial

problems for the exporter.
3. Fortunately for our exporters,and for our economy generally,help is avail-

able both from the government and the banks. From the government side,the
Export Credits Guarantee Department offers British exporters,in return for a
fee,insurance against bad debts incurred as a result of sales to foreign buyers.
The Export fntelligence Department also helps by providing them with useful ad-

vice and information.
4. The most straightforward method of financing the operations is for the ex-

porter to borrow the necessary funds from his bank. This way he can ship his
goods abroad and draw on his bank for the funds needed to carry on production
while he is awaiting the proceeds. But of course the borrowings from the bank
will lower his profit margins. Another method of financing international trade is
by documentary credit. A docurr]éxit known as a bill of exchange (which is similar
to a cheque but payable at a future date rather than immediately)is drawn by the
importer in favor of the exporter and, although the bill of exchange is not yet
due, the exporter can get it disiounted (or encashed)immediately at his bank.
While it is a very convenient method of payment for overseas trade,once again it

serves to reduce the profit margin for the exporter.




Questions 13—16

* For questions 13— 16 choose the best title for each paragraph from the box
below.

* For each paragraph(1—4) mark one letter (A—G) on your Answer Sheet.

* Do not mark any letter twice.

13. Paragraph

ooooooooooo

14, Paragraph

15. Paragraph

oooooooooo

16. Paragraph
Problems facing the would—be exporter
How profits margins are lowered
Governmental help

How to overcome the trade problems
Financial problems

Association with banks

OTMEOO T B> LN

D

Importance of banks

Questions 17—20

-

* Using the information in the text,complete each sentenec 17—20, with a phrase
from the list below (A—G). |
* For each sentence(17—20)mark one letter (A—G) on your Answer Sheet.

* Do not use any letter twice.

17. An adverse balance of trade means ............
18. Language barriers and cultural differences ...............
19. Exporters can buy insurance from the Government t0 ......vvvvvreansn

20. Exporters can be paid at a reduced price when.................

A make it more difficult to find a customer | .




be protected against heavy debts in selling abroad
he has a Bill of Exchange in his favor
make it more difficult to sell products to overseas customers
there are more imports than exports at a given time

he is in desperate need of cash

OB myuow

the trade is unfavorable to him

PART FOUR
Questions 21—35

* Read the following contract stipulations concerning ‘l@'\"'

* Choose the best word to fill each gap.

s For each question (21 — 35) mark one letter (A.B.D or D) on your Answer
Sheet.

* One answer has been given as an example.

In. .. example. . . the Seller is .. . for the d1ﬁpanc1es and a claim 1s¥o%x

by the Buyer ... 22... the time 11m1t of inspection, installation, commnssnomng
and quality guarantee period as . .. 23... ,the Seller shall ... 24. .. the claims ...
25. .. the agreement of the Buyer in one or combination of the following ways:1/
Agree to the rejection of the Goods and ... 26. .. to the Buyer the value of the
Goods so rejected in the same... 27... as specified in the Contract,and to bear
the losses and expenses. .. 28... including interest... 29..., banking charges,

freight,insurance premium,inspection charges, storage and other necessary ex-

penses. . . . for the_custod: p%protectlon of the rejected goods. 2/Devalue
the Goods accordlng to the dé% f inferiority,extent of ... 31...and amount

of losses. .. 32... by the Buyer,as agreed between the Buyer and Seller. 3/ Re-
place the defective with new parts,component or equipment which. .. 33.. to the
specifications, quality and performance as specified in the Contract,and bear all
directly related expenses sustained by the Buyer. The Seller shall at the same
time ... 34... the quality of the replaced parts for a ... 35... corresponding
period.




Example

A. circumstance

Questions 36—40

21. A agreeable
22. A for
23. A decided
24. A solve
25. A upon
26. A send
27. A exchange
28. A incurred
a“.fg A arisen
) N\30?‘1551 requested
31. Av breakage
32. A lost
33. A conform
34. A prdmise
35. A much
PART FIVE
Section A

C. condition

B. case D. custom
example é iI:z’] [C] IE)!
B acceptable C liable D
B within C at D
B offered C stipulated D
B finish C conclude D
B for C in D
B remit C refund D
B currency C money D
B emerged C happened D
B list' ) C accrued D
'fasEe‘d C called D
B hurt C damage D
B suffered C held D
B accord C grant D
B make C guarantee D
B other C further D
Jg

*Read the following paragraph.

«In most of the lines(36—40) there is one extra word which does not fit in. One or

two lines ,however ,are correct.

workable
on

given
settle

at

give
credit
occurred
missed
required
injury
born
comply
safeguard

more

«If the line is correct , put a tick(\/) in the space on your Answer Sheet.

«If there is an extra word in the line ,write that word in the space on your Answer
Sheet.




Example:

Most of the worlds’ business in marine insurance is centred...... Ve

in London though whatever there are other important markets. ... whatever...

36.
37.
38.
39.
40.

Thanks y\su for your letter of May 5 suggesting the sale of our ........
Coca-Cola Soft Drinks in your country on a consignment basis. We......
have had carefully considered your proposal and found your suggested.....
terms be fair and reasonable. However, it is our practice to allow.......
our agents a commission of 9% on gross proceeds and to receive accounts of
sales with payments from them at the end of each three month periods fol-

lowing the month of delivery.........

PART FIVE

Section B
Questions 41—45

*Read the following paragraph.

+In each line of the following passagethere is one wrong word.
»For each numbered line(41—15) write the correct word in the space on your
Answer Sheet. ‘

Example :
There should not be any needy for this request..... need.. ..
41. Management is concerning at the increasing use of company telephones

42.
43.
44.
45.

for private calls by staff. There have been a large increase in the
number of local calls made by staff,like registered in a recent check
Many customers have complained that our lines are frequenﬂfbusy. Staff

are remind that there are public pay phones in the building for private calls




WRITING

PART ONE
Question 46

*You have arranged to meet your colleague in your office. But you have just been
requested to go upstairs to Mr.Tse's office,on the third floor,the second room on
the right at the end of the corridor. So you decide to leave a note to Mr. Yue, your
colleague. |

*Say that you are sorry for absence during his visit.

*Tell him where to locate you.

*Write within 30— 40 words.

PART TWO
Question 47

*The following pie graph shows the change of the internal spending of your com-
A
pany from 1980 to 1981.

Use the information in the graph to write a short report(about 100— 120 words).
*Write on your Answer Sheet.

1980 1481
Supervisory staff

Marketing Marketing

Supervisory staff

R& D

Li t
~ne management Product management Product management

Unit in pound sterling

— 10 — g frae o0 N

i,’: .




LISTENING

3

- PART ONE

Questions 1—12

*You will hear three telephone conversations.
*Write down one word or number in the numbered spaces on the forms below.

Message One Questions 1—4 -

TRAIN TICKET BOOKING CONFIRMATION

Date: 8 June 1994
Time: 9:30 a. m.

Route: Washington via (2)............. '
Travelling time: 28 hours plus 3 hours layover

Price of ticket: $ 61 (one way)
Number of tickets:1

Message Two Questions 5—8

MESSAGE

Date: 22 June 1994
Time: 10:20 a. m.
By: Liz

To:Street Fair Office
From: Jack Schmidt




1. to check if power is available in (2)..........
2. to call back on 9986313 (3)...... and (4)..... after that.

Message Three Questions 9—12

ORDER FORM

Customer Details:
Name: (1)..c.0cveenns
Company: Fesco
Address: 555 (2).......... Road, City District
Telephone : 3335678
Fax number: (3)..........

Order details:
Items: office chairs
Quantity/Amount: 10/(4).............

PART TWO
Questions 13—22

Section One
Questions 13—17

*You will hear five short pieces.

* For each picec decide Which topic from the box below the speaker is talking
about.

*Write one letter (A— H) next to the number of the piece.

*You will hear the five pieces twice.

—12 —




