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20 Hh2d v 5 1 DAk BOIR B B BF SR AE 2 R R SR R A
i TR A B U N R A R B R B0 N K S e A
MR g% . SRR A LUK . BUR S 89 A A6 8 IR A S T 92 B i [n) 381
REEREHRCLRERN— LTI, HIRARZE REK
ISR R . EAE R S A X AR 5 CBUIR R el & 85 16 ) (Political
Marketing : Theory and Concepts) /& H1 SAGE i fii4t 2013 4E i iR
W —EAAER MBI ENTE . ERNBIREH IS KRGS
W —FhE ST,

ZABYEE PAOKE - P.RIE P 8 (Robert P.Ormrod) 7 # 7% -
C.M. 5 P {{1#& (Stephan C.M. Henneberg) #1J& iy H7 7 « J. B4 {4 4 74
(Nicholas J.O’Shaughnessy) #8 /& 7€ [H br L FH B4 M BORE R %
KRBT RSB W )05 AR R . B0 5 12 P 22 Bl oK
FA LA R B 2009 A 78 BRI K 2 AR A5 BOIR B B O il i 2
7, 1 T EUAF ME S 7 MBI, O TE R BUR B, BUA T
1] AT BERE S HEBSE AL RIRE B LA RAT B TR, (K
HEHMADEREN S L, EREREHIAS T ERNEEZ
7o NS U R A8 SRS T L E K2 1 A B B R e 2 DR L
PR TR R, BBUAEHAF LI} AN EANY ., T EE
vh T 414 1] AR K Rl O R S R LA GBI A BB g PR N 0 4
U7 A BURE M % — R 5 EH PR AR S EBURE B R A
HIZ WS, BE AT REBOLW L R E B, 2
—{L Z I AR T T ORI E A S, C &R
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TCBURE WA ) (The Phenomenon of Political Marketing) il
(HOIR 5 & A% R A E &4k K &% ) (Politics and Propaganda
Wea pons of Mass Seduction) . fF % Rt A7 518 & 1 75 25,

ARG R T X AR BE A3 kA W BOTR E A R
B VE: e Al FAZ O M 78 T 1 4 B2 R BOR B4R T B A AR
IR, 2 X BRI E 4 2 1 R TR N — i P BE S Ah T B 1A R Gk
RIZEE . %A DT PR OIS E R LB AT R T —
B BT, B TR T AT BUR R FF MBUARRE T UH 272 Rk .
5 BAE R A6 H 3T A 5 i ACH 5UF L BOR & B 00 8 200 4 i
BB B A KRR X,

EHF AE LB BUE

RUEBURE 7E 20 2 G AT 1 PR i & i L (78 24 R K
SRR — A YR I R, e R IG5 [ 2 A
HA « YLF (Stanley Kelley) 75 1956 4F ¢ &k 24 X% 5 BUA L
J3d—A5 52 AL Sk L B RR A A UL AT AR, AR LS
KRR BB AL S M T, TR &2, 9LA & BT
AR B 23 K N A 38 B BOG b ) 07 H A5 38, R B BA CF k2
WA GO REEA E X B CROEBUGE 8 K B Z T
W AHC 2B R AfEMATRESS BRI — . ML E O B BT
TEAR WL K7 2 54 LG O 5 A ) A AT 8 8 — 8 20 AR oF e 22t i) (4 245
B ORVE 0 8 R A RO BUA B R DU AR HE Ay
TR 224 E X BB N BUA I BB RGR T RS A SRS L IF BB
BT PR 2 B S BURE B TR

@ Kelley, Stanley, 1956, Professional Public Relations and Political Power , Bal-

timore: John Hopkins University Press, p.53.
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BARCBUAEHITIF T AMDA A S BUR 3 5 R0 & & R F 5
4 — B B 1R B 13X 1 S BUIG “# W S B ik A B 1 . Bl JS Dol
25 (5 BRI A2 15 BAL S 246 . M S Dol At & R A 7= 4
ZUARIERN Z EMBURHSUA R BB TR PR, — R BURTE S
BERAGBHASMEZEANEY R £ X AR T RG A REX
R s B BUAREAT BOR B 8. HaE— P UF KA R BUR A4,
BUA AL S5 YRR S E BUR AL C &k — Rk s M BOE SC 7 K,
i HLAE S B BUE HARRE - O A G . BORE SE R — Rl 19
BURCMTE S AEBUR AR P BRBEE, AE.ARPEK L INE
B0 ] ] R R I A [ Y 2 R SR B B 2 K B AW BUTR
4 ] L0 B RS2 BB L AR S R 26 B ), YR A B O BN R — B
L AE P X R AT G . 2 RE R TR, BUR E 5 % i 4F
KV BURYF VERE BN FREREHER, &
T EGR Y R R — A .

HIBEE MR BERNZ 3 T BURF P BURIT N ¥
W, “EERATN EX LRSS T — Ut SR E S, 2 1
50 o 2 B FNBUTA A 201 B3R AT O BF 98 0 BUIR 22 R N — N
1)L, I3 W5 T BURTT R 0 = &5 I8 T 58 Lt K%
IR 9E ) BOR 2 A A 50 TR T 5% 8O K27 R A F 98 b0 I IR
RO LG MR T %R JE - W (Anthony Downs) ¥ A & F £5
554 BV R N i R BUR AT A BIF AR I BOIR B B 1 5 CDBUA
BT A2 XS BORTT 27 RS TE U = ML g b i 28 7 A
(o 33X =N A5 40 AR 3 (W] 56 T A 28 B 9 BOWR AT R [a) 8, & AT] 43 3l

O  [EIBMAE T DUT—MHR R« SRS & 5 4 B0 T 8035 3% - CBOG BH2F 3 T
D) ATE « B4 - B ZBKA5IE 2006 SRR 5 328 L.



004/ BUE 2T EHM

AR 7 XA A RAE R FBIG W ERGE D g 7 kAR,
HRETRZAREBEMCHHMK . Z THHESH W ER) XL
BRI ABUR B F RO T HES . REBURS ¥ ]
16 k25 2 FUBOR O B2 1% 55 LA B B 43 5 P e 13 BOTR F 90 O BUR B
ST 2 A T BUR VR L (H E B 20 42 60 AE AR, AR RN T
BUA F WA PR SR B Z B FIF i, BUR B ¥ AL R &
HEAE 20 b2 70 AEAR B 80 AR, ZE I E] L DA iR S N L
BOF W TR MR R A B e R E M A4 E
B BHL I FBUIA 14 16 27 v 1) 35 1B 1% 1 20 O BUR B B = L 7 AR
XM, ARZE,BURE B FA B AFR 6L T M7 i 3
A,

X3 B SR AT O A ik 4R AT i 6 BTG | BOSE S5 1R BUIR L BUM B
BURF I MBI A T KWW A T ARE X FBURTT AT
AUB AR XA BRI O S N UG E B R A TR,
AN A 45 25 e 5 4 e 5 P8 45 A (Buchanan and Tullock, 1965) ;
B — R4S F v i 18 28 B IS B Y (Riker, 1962) 5 B3 35 4 1 25 (] B
R (Downs, 1957) ; 3 & 2 5 i) 9% ¥ /3 BCAR &Y (Brams, 1978), JUH
SRV T4 B R 5 ) 3 i A7 B2 v A RO ) PR FCR
(v 145 K 5 1T 225 () 8 RO X BOSE AR A e b W R BRI m ., T
J& o BUA S B VE & — R BUA T 5 (Political Market) B8R 17
HIEFAEIER A A T P& FAT R —FE AT A JE SR B IR £ B
KA. FHAERBR F A HF, 2 R AT b ik 520 387 R R 1
B BT 200 FH BT S 5 R0 VR B B2 IR 19 15 4 AT 2 BUIA T 5
HARIE ST BOA BB BOR AR 0 B AR AR B4k S AT AR AT B
RAHMEER ., A 20 thag 70 LIk F 2 BUARF R X E
MWEIRFREM B SMIER R TR MERBIAI S, W
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BT U R B SE F R PR T — R 4. L inE 78 (Reid,
1988) JE i HL il « B NP EZKJETE « € (Wring, 1997) % A1
WEIE . B T 3 28 5 W 3L S R ISR B AT O i 2 BRI R & .
FI A7 3X — Y # 78 43 ¢ W B 5k 42 JEO8 B IR TH 17 B D BUYR O B B
BB Tt — 2 B I Bl

ARG ARl S I AR A E A E VN LR, BARE
IRIEARAE 20 th2d 50 AR RS I & &, {0 X B036 15 35 77 e KA
SEUERF Y R AE 60 AEAC T 4R I L A7 25 B 2 R 3k IR B IR 07 (voter
persuasion paradigm) BV 55 A Ak & 45 40 fa] B 1 e R 1) 45 22474 .
JE L 1960 4F LAOK , & [ 8 40 BE 28 A X R A H A0 9 ) ) £ 50, i HL
AP LR R E MBS FSREERS . T, 20 4 70 AW
I A% 15 WF 5% S v LE o] 150 Al 3 1B TR) L A I 38 ) S S T B
TLARIR « Z4F (Karl Deutsch) (84t « {75 (David Easton) 4§
AR W BIF 98 BUIA 7 B 1% 16 55 BOIA ) B 5 1 SCHR 1) BUR R B L 4%
FRIE s AP LT 3E K £ (Paul Lazarsfeld) 28 A A8 2 B 98 K AR A% 3%
X EUR B A R 6 BUIE B 1% R B s LA RS 9 » IR AP (Lucian
W. Pye) . ### (Richard R. Fagen) 2§ A 50 E MBI BUA LS B
FIACAL K R A A BUR B 2L 5 LB #) (Gustaf Mueller) 58 A h
28 W BF 58 BOR IR EE X 755 1B 5 SCFE R W I BUAR FF 5 & 1 ik, %
A, pc TG HR 5 O i A6 U [R] ) B3 B T SR B AN R AR IR )

YEREWFMBORFMIRAFRLBUR BN AR ST % E
BHIS M R R AE A EIECR . 20 40, B A BT A 3 X
TAbfb M &, KL GRE BT LT FHEAAMNYHE AR A
Fett Lt A — A S5 00 R 7 S BT AT & WA R B AR B R
A A A — Rk o A PR EE . DS BEE P T AL S E
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AR B G R B 2 R R A . v B R SR )2
T B+ 20 A W, 7 IR 55 Sk L R R R R A O oR
(need) . BK ¥ (want) . WM /& (perception) i & (preference) Fliith &5 i
(satisfaction) FF H [ Fh 3E £5 , 177 AN a8 R W DA #FE 45 & 1) # 158. 1 X i
Pk K 5 B A AL A N7 R 9% A 18] Cconsumer-oriented) (1 5
M, S E R, “E 4" (marketing) A A K WG A9 72 1R K Ak
BERALUF . W 20 tibad 70 EARTF b — 350 4B & R SUTF Bk
O O % T B B S L AL 2 E AR O TR R AL 40 08 1F R
WHET ZBI AN Z B, £E 1969 4F . 3 2 (18 85 2F Kk 4E A
& « BHRFE) (Philip Kolter) 78 HCE B W& M T K ) — 30 (Kotler &
Levy, 1969) i X LAAE S Al 4L V0 & is S 8 #Le , Bl IS 15 3 5% 2K 5
& (Gerald Zaltman) , 5 & % (1. Shapiro) % — K4tk 2% # (#0A 0] 1 52
o “EME R AR S, AU AL
BN, BURTE RN B ATIB LRk A s AR I 2 —FE 8 R
B R SRR A 0 SR B A R A AT Ry R e
&7 [al e e] LUz R T H . PHRF e 1982 48 H RO IR ¥ R 21
UM E S ) — B AT — 35 R R BT B ok B A 9 S 1) AL O X
SR B & AR T R, (RS 2% ) (Campaign and E-
lection) ZRAE W R AT LA KA 818 J1 2 Uk VT8 3¢ & £ L0k W K &
FIoA% IR BT S B 4 4 IR 5 B B e B X T EURE Y
RIBLEEA T EENE L., 1983 4. MY HhH - A BE
(Gary A. Mauser) t} fit T BUIR & 5« 3¢ 2% GOm0 B8 42 ) — 45 . %
BUAEHMBE S ES B BUA Sk R . 21 7 — R ELH
P A8 e AR L RS 36 R I 2 i D 2 6 [k
LR RESSNRESSHERSFHRT T AR EH
UG E A R AR B B A, SRS - B R B BAEC BUR B W R
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R, O
BiaEH:-FREEZRE

BARRE BUREMFZE 1T T ERM¥R. 1962 FEEH¥
#MFE (White) 7£ 70 B 1960 4815 J¢ i 5 16 AR i i) 56 ak 1, 5 i (4T 1
M55 1960 4F )—45 (The Making o f the President , 1960) , @41 [ 4
R T AR = 28 BT i i 1R VR T — B X — B 0 3 e AT 45 B AE
an "SR B B JE Ji TE T A AR R AT — AR RO TR R A
¢ LARA A B S RF RIS, 1969 4F 3 4 BT (McGinniss) R 4t 4%
r 1 2% T#E (electioneering) , LA K J& 5i b 1968 4F i) FH 85 44 1 3 £
A K 7R A AT 110 S e B I B B CHE RS S5 ) (The
Selling of the president)— 4 QW J5 , B 0 [a) 22 1 7 ), T — 4~ 42
A5 o 1 PRCIBOR B 90 1) 1T AT e T K 19 S 6 R BT T U6 1 BE
GBS T B A AT I R .

20 22 90 AFARZ 5 o B A V& 1 48 o L IR 2 Al VRV 11 i LA B A
SR B A 0 & R A ELIE I 1 R RN AT, BOUYR B B2 B AR R
K. A KEE R KRG KR DL B — e AR
FIN.[E” (democratic consolidation) fy Bt & % B F1LE X fih X,
BURE R — R AW BT 1) 22 AR TI W 1990 48, e [F 2 ¥ e
AR - B N PEECBUR E AL — B Rie B 2 HEBUR L
B 45 6 2 s IR B I I T, BRI BUR 8 44 2 Br
0 AL RRE LA St AL AT IE T 3 0 . (O’Shaughnessy,

@O Mauser, Gary A., 1983, Political Marketing: An Approach to Campaign
Strategy, New York: Praeger, vii

@ White. Theodore H.. 1961, The Making of the President, 1960, New York:
Atheneum House, Inc..

@ McGinniss, J., 1969, The Selling of the president, New York; Trident Press.



008/ BUARMEEHMN

1990) 1994 4F 45 & W » 412 (Bruce Newman) M #5527 10 A 15 . &
G5 b N T BOR B AR O Y HE S AR, LA 1992 A T MRS 48
WHEG KR T CERBS— BORE 81 38 % M) (The Mar-
keting of the President . Political Marketing as Cam paign Strate-
gy)—HO N BIEERHFRAF - RHB . £,
ASR T — N IREE A R A (GBS 7 R B
AR & R R ) — Y AR (T 3 DX B — o i A o R T S
S ) — BUA o AR R A AT B R L 38 X — B R G AR S
5o i R IT T AN BN A AT B B B A S L A, A R
T2 A E BRBUR E B2 A AR A

63X 7 S P 3 70 v, 35 i B 11 4 0 A 8 MK DA B i i A
Shy v e AR Ry DA B A s e 0 B B 4 B SR AT R RS OR AR B 5
R AR, FR.AE X T 1999 E45 R T R 5B
BE ST M) (Handbook of Political Marketing )@, Il 4 T tt &
FH LB MR JBUAR Y R X BUR R UK ) 4 500 BOR 8 8 BT M
£ TSRS SRR . B 2R e A AR P R R IR R
HpHRARESHRSH TR, B4k, BERMABUAEN YA
W« HAMGHRT James H.Myers) .35 5t « AL BB 2 H# - Nk @
(Roger N.Shepard) . ik /R J& « J. i & K i (Volney J. Stefflre) . ¥
WA « 17 #5 /K (Margaret Scammell) | 5 YA 4% L B8 1 4 75 L 2 0
3l « 253 {152 (Jennifer Lees-Marshment) 25 %t B 34 5 #52F e IF 1
B BIFFE B 516 B BE A SE L L 58 8 SR W L 38 ik B A% 5F L LABUA

@D Newman, Bruce 1., 1994, The Marketing o[ the President ; Political Marketing
as Campaign Strategy, Thousand Oaks, California:Sage.
@ Newman, Bruce 1., 1999, Handbook of Political Marketing » Thousand QOaks,

California: Sage.
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S LS R IT I AR A A 2 R

MCBURE S THO BT KN A RE . BUA B F RO & 2
B Zoo e B AR . BB S i . 2B F IR F AR
BB T U BT 92 BRI 5T B BUR T o A4S B 5T =4 T i 1
TR, A - A8 EaINCBOAE B TIEE 40 2, BAOR
B AL AR NA  — RBOARE B BRSSP Lt R BUR K
A B R BOA 3 70 BT s DU B AR A R 5 TR R RO B S
SN REGRE RS R B E S RO B SN A, B
A7 R B E B T 2 0 B R B OB L A R BUIR A S BB
FERABL ARSI By G0 A7 5 T BURE B IR e L BUA & B 2
S I BIF S REAS F L T AR X A S i S B R . b 7R BB B
143 11 AT OG JR R o 2t A B A R 1l 37 B 0 90 A O S AR 2L 5 VR
FEBOR DR B S R BORE 81 9 SO 58 R 55 T T . T
X FBOREH — BT RIE+ AR,

HR ATk L BOR B WA WL T 2R Orik. Bk
KU 0 AMESRE O LAF R 5 2 (DAY 0 B Tk, A7 0 £ X
i 1 R BUE t 53 B B TN 55 5 1k L B b 5 5 i AT O A R BB B
HERAT M MERE. (OBORERE k. BUAGHRNE ERX
BRI A R BUBAE A 73 #r DL R TR AE 3118 25 T IS R P B AR R
TR AT EE AR LIRS S 0 57 W) (i) 30 I G 2 A 1 28 300 ) 28 42 B0 8 B
A ey ) 2% SR A% 47 1) 4% A 3 IR B SRR AT O AR R . (3D B
PEREFE T 5 . BREE £ BILIE 09 7 i BUIR B B 2 i LRl ik TR
© R OB R RY S Lk a3 DA BB o i B 5 SN R EUR TT

D Newman. Bruce. I., 1999, Handbook of Political Marketing . Thousand Oaks,

California: Sage.
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f R S I R A 3 0 o R v B B 4 R B R O Rk R
(4) e BB oS i i AR L F AN ) [ 5K 0 B0IA 52 BROA [
R R R OCH 19— N . E LR BUR & A ok fEA R 3R 5 R 8
E B R T AT — 8 I 18 1E LIS Y ER BT 2. 2005 45 R
(GRS H : — R R B A ) — 5 . 22 8y 52 (D, Lilleker) f1 45— 54
I T AN A 7R E e [ B R oy A
KHE 2 B/REEANERWEIGER, W T A EREEE
BRI T2 AR R QGOHEA £ XM k. 20 fiE4d 80
AEAR LUK , 25 At ) S R B E B S A B TP R S R G
BRAR 2 SCA B B B 0 (0] 99 42 23 B O 06 9 1R 27 R B O L U AR T
e B AT AT SR, © AT R 0 AR X 32 SRR 2 i 3 A A
V8 Pe AN v S 1 SERERIF 5T i JBURE Bk AL 9T 5 AN B 2 R
BRAT I SCHE A S G T BOIG E  BOG SR FIEUA £ B
SCHERE 26 T B3R E A 00 18 B IR L, SO Mk e L B IR B R R
%O bk HR MBS I kA 20 20 90 AEAR LUK AR B3 4 L 4
2T BURE BRI R R

AN G ZEHERBRAMR B BURERFIEN T 2 D050
UR. 1988 4, it (J. N. Sheth) F A/ EHmMCER IS HlLY
PEAR ) — 95 vl i 2E AL B B BE 0 AL AR OB )2 IR A IR
BTSRRI 5 B R B I RFAE B 10 ZFOR ]85 8 IS 2 IR X 4y
NS 22 YR« (1) 38482 IR COIRFR“ 18 BEAT R 27 IR ™D+ BOW IR 5 1

@O Lilleker, D. and Lees-Marshment eds., 2005, Political Marketing : A Com para-
tive Perspective , Manchester: Manchester University Press.

@ Day, G. S., 1992, “Marketing’s Contribution to the Strategic Dialogues”. Jour-
nal of Academy of Marketing Science, Vol.20, No.4, pp.323-—329; Banker, Steve,
1992, “The Ethics of Political Marketing, the Rhetorical Perspective”, Journal of
Business Ethics, 11, pp.843—848.
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OB M 3 3 2F IR ORI R A9 A K47 VB3 R AT O B
PAZS JE e PR B 0 E R i, (OB IR 352 % 8
F IR A BE 2 SR BUA B AR L R R A B S U R R AT O R R A
GIEHFR EEATR T EAEHIRARZEH LAEANF
R » 22 B00F 9% B b T BTG E B AT CHL 0 B 330 L BT A4 RO B R
CHemnen S My N BUA SR THLWE Y W) F8RIEH
] |, (4) M R 2R CBUIR 725 W08 B 27 R ) - 53 08 AT BOIA 1R & 10 O ik
MrRBGR A M R PWBEIE X R L HBUAEH SR FBUAK X
60 40 B A R 3 T T s o L AR o R B0
B e MR %), 55— % H, W% M5 (Arndt,
1983) B H P 75 (1990) . % % £k ( Anderson, 1994) % ANt T
BRZAHEMFR . CAEH¥REFE. BEr¥ARRXBUEE
27 IR 19 DX 4017 76— A~ R BF 5 3% el 2 48 otk S B+ A M, N R A
o S b 410 2 AT 43 S AT BL B TG 7 ) e BE L L B A - i - 212 BT L
- A 15 A 2 R LB UR AR R AR TR T O R R o R 2 T

FLS 22 IR T 43 04 s o A3 I A A8 1R 22 5 LA B i 32 4 15
SRR, RAF KRS BOE0A B BIE VR 20 52 . (HE 148 5 8 1 A
IEARTI . IBOA S 85 A RIS 10 A B, 56 E bR R R X BOR &
B AT LRI R A IR (D B A A ZEH TH¥IK. T
X — R MR 2 AW K 2 002 38 B K 1 o B 33 4 3 o B 9
¥t i - Al GERE - BHARED S E - BRI, Hom AT FR
W AR AR T EL 2 IR UE T RO B A e A WA R
SRR B T H A AP e BOA F P R R A T B3 R
FETEMARGE RSN THNEHEAEE 2 EAREMERE
WERMBEITH. (OS5 ¥IK. ZFREBORTHEEZHNA
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s YA R B U B AT o AR A 1 A R L BOIR
S TE I A 2 A B BR DAL B BT 22 1] 1) 52 5 1 8 . (8 22 i 2 i 2
IR R A L D S A R SR R BT B 2 0N K B 5 A R
HEBUAE G S S8 SR TR 2 800 [ A L0 I A
IR B4 52 55 K 22 B E TR BOIA B A A A 1 T A 2
MZFIR X PR Z N WA IR &R E R, (D XFRE
YUK . AFIRAESC 50 8 89 F IR (0 26 bk — 2 Ak BUIR R
JOF 4 5% T R M L 4 R M Y R D R L G T BUIR R R R
B KR KR AR AE B R A Rk SR EGE T
3 W) 45 o R (E AT BUR QR ME PRS00 8 0 A 4
FFARASEHNRORBXER. B TX PR &K HE
e Wk 28/ 2 3 L O 3 A A FF - A 2K B 42 2K (Robert
Palmatier) 5§ , # 1M % % Ik X B FR B it T 22 Uk ” (Nordic School) .
D ERRER IR, 20 4 90 FACLUOE & Fh 5 BAC £ Lt 3T
S F a2 g b SO RIS 0 G B E B RIS B — A W
IR OE B T A QT T 2 O 0 T oK R £ T AR 0 D g 445 4
DA BCBUR (B B 5 U T F R BUAR BRI — A

BUAEH - BMEE8E

14 A 1k s R BOTE B B AT 58 1) — A e K I 0 1 W L 1 &2
FEVE . AE g — 1 TR 0 7 0 22 R o BROTA R 2 0 000 7 ™ A% 1 M i
SE TR 1) A 2 0 G RN B A 2SR . SR LA AR T B S 1 1
) PN TR A Bk = 8 — ) S 5E I AF R AE [ B o AR A RO — R G T ik
% TR BUVA M54 5 8 8 JL 55 5 1 SCHK b, 4 1 B0TR 8 RIS
f 2 LA B 1% 16 26 25 RV F L 30 B0 AT ik AR IR . AR fnat 5% £ 1
il F#RAEAE A AL FRIE . HWTBOA S (Political Marketing) 4% i
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i (Packaged Politics) , B4 45 B (Political Management) | {i¢ & B &
(Promotional Politics) . B J& 2% 3 (Political Public Relations) , BL4{
B V5 15 % (Modern Political Communications) , 246 O 3| 20 42
90 AEAR L BUR S B — 1 16 32 B Z A 19 282 R B 1) B e AR 2 o B, R
FEEENF AR E XTBOAEHM XCEOAARAZR, REARF ¥
0 AE ) A AN AR ) S AELAb AT BT 2305 1 PN T0R A28 A AL 1 I 4 oK
BUIA B AR S A A R — R HE B I N FDBLSE A Ok BUIR E
LK R PRI IS T BUR S

MEFARRBENEL. K TEIGEHEMENAE FEALUT
JUFb

i 0T - A A BUAE B A5 T2 R S N RNl 80K
) R 5 AE BOA T8 BE ok B2 ob B 7 T R S A X — b R v, BOIR R
N BURE BUR R BORUR 35 56 1l 1 R IR sh A X BLig T
i1 HE O BRI RS L 15 26 28 ik Al o 7 4R R AR A R,
I ok G O A A BT L R PR R B T AR S b R R
I P A 75 2R 0 D A I g . @ B i B R TR L R S T BUA
EHS LTI 7 1 $0°F AR R IA BeAURI 5EE

JEFN L« FHRR 8 TR 09 WSOk B BUR B A NN BUR B B
83 1k 28 By o B LAl L T R R B 4 BUTR T Bl O R A 1 BTG

(@O  # W Faucheux, Ron, ed., 1995, The Road to Victory . The Com plete Guide to
Winning Political Campaigns, Kendall Hunt Pub Co.; Franklin, B.. 1995, Packaged
Politics , London; Edward Arnold; Wernick, A., 1991, Promotional Culture, London;
Sage Press; Maarek, P., 1995, Political Marketing and Communication, London: John.
Libbey.

(@ Newman, Bruce L.. 1994, The Marketing of the President: Political Marketing as
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