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Dialogue 1

BBC(A LA EMIN Y ARARNGF AT LLF PR
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[Peter Davis greets two visitors who are entering his

office |

Davis: John, hello, good to see you again.

John: Hello, Peter. How’s business?

Davis: Oh, can’t complain®.

John: And the family?

Davis; Fine, thanks.

John: Good. Peter,I’d like to introduce a colleague
- Tony Richardson. Tony’s just joined us
from E. A. U% and he’ll be looking after you
from now on. He’ll be your day-to-day con-
tact. Tony - Peter Davis.

Tony: Hello,Mr Davis.

Davis: Peter - please. ‘Mr Davis’ makes me sound

ancient?,



Tony H

John:

Davis :

John.

Davis :

John .

Davis ;

Fine - Peter. And I'm Tony. I look forward
to working with you, Peter.

I want you to take good care of him, Tony.
Shortmans* is one of our best customers.
I’ll do my best.

I’m sure you will, Tony.

Well, to start the ball rolling, how about
lunch? }‘ thought we might go to Cymon’s®,
Peter. .

You know all my favourite restaurants,
John.

And so does Tony. I've given him a list!
Good man®. Right, let’s go. I’ve got a few
things to discuss with you, but we can talk

while we eat.
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1. can’t complain; B XA &AM ALK ERER
“BEELAET, XEROEBREFE.

2. E.A.U. ; =European Associated University, iX &
— P EBR SR REBEXNFAAFRBAREEX, Flm,
IBM EHERE AL A F L ICM B IRAF] .

3. ‘Mr Davis’ makes me sound ancient: sound an-
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cient EA“BTREEKESHK”, TWRZB. EEERT
CBEHERZELEEANERIIA A first name (F &)

WA, B B, FEY. W.Peter,Mary,John %, T
Mr (Mrs ,Miss) +family name(#) N BEBFE. . HiE, £
BAFEXGEHAMNPKAES . @.Mr Smith, Mrs .
Brown %, X,#&&%M, %Y full name,

4.Shortmans : 482 7.

5. Cymon’s : HFZRIR/E . EXH AN EREREATTR
RIS VRIE R IES,

6. Good man :man 7R — R, WIEHIFRIT, BN %
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complam [kom'plein] v. #I%&,iF¥E

introduce [,intra'dju:s] v. 4+

colleague ['koli:g] n. F=

look after M), FEH

from now on MABEFH.SFE

day-to-day a. HE®

contact ['kontaekt | n. &, K E

sound [saund] vi. IFiE¥

ancient [ 'einfont] a. E£iEH,EEBH

look forward to M GERX 4 to BAMAl, FRS 4D

take care of HRJE, BE¥K}
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customer ['kastoma ] n. %, Fl

do one’s best 2N

start the ball rolling JF4&E3h (FHH T4

how about-«- (=what about*=*)? (RiAK) - ELB?
favourite ['feivorit | a. BEEH

list [list ] n. —%r#, &8



Dialogue 2
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In an office.

John

Tony:
John H

' Tony:

Well, you made a good impression on Pe-
ter Davis, Tony.

He seems nice enough’.

He’s okay? as long as you look after him
well. If orders aren’t delivered on time,
he gets very aggressive.

Let’s hope that doesn’t happen.

(Door opens. )

Rachel :
John
Tony .

John .
6

John - Mr Harding wants to see you in
his office. You and Tony.

Okay.-Thanks, Rachel. Right, come on,
Tony. The Managing Director calls.
Trouble?? ‘

He probably just wants to say hello to

”



John

Harding .

John

Harding .

Tony-

Harding .

John

Harding .

Tony:

239

you®.

Morning, David.

Ah,John, come in.

This is Tony Richardson, David. He’s
just joined us as a rep. Tony, this is
David Harding.our M. D.® .

Welcome aboard®, Tony.

Thanks. ‘

I hope you have a long and successful ca-
reer with us.

He’s certainly started well. He got on
very well with Peter Davis of Shortmans.

Good. Find us a few more customers like
that, Tony, that’s what we need.

Right.
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1. He seems nice enough: Bl enough 1 7S &

Wi IE AR GE, FLERB”, “+4", #:He is al-
. ways ready enough to help us. fh 5 BB 5 FHEEH

fi1.
8



