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INTRODUCTION I

INTRODUCTION

The Japanese language has 3 very distinct levels of
speech. It is easy to see this in Japanese culture because
these levels are also accompanied by visual signs including
body language. But it wasn’t until I lived in Japan that I be-
came aware of the different levels of speech in the English
language. Even though they are perhaps more subtle in
American, they still exist. This book is designed to illus-
trate those different levels of English to the non-native Eng-
lish speaker.

“ENGLISH IN 3-D” has been divided into 12 basic sec-
tions. Each section contains a variety of topics. Each topic
set is followed by 3 example sentences written in the follow-
ing three styles; (1) formal or polite, (2) informal, and
(3) idiomatic slang. Look at the following example:

A. It sure is cold today. (formal)

B. It’s freezing today. (informal)

C. It’s cold as hell today. (slang)

All 3 sentences contain basically the same meaning, the
main difference is the level of politeness of each sentence.
The highlighted words show you the part of the sentence
which changes the sentence’s level of politeness.

HOW TO USE THE LEVELS:

As a general rule, the first or formal sentence is best
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for “written” English, and most appropriate for formal or
business situations, or when talking with people whom you
don’t know well.

The second or informal sentence is all right to use in ev-
eryday conversations with people who you are familiar with.
The third or slang sentence is also acceptable to use in ev-
eryday conversation. In fact, the use of slang and idiomatic
expressions helps to give variety to English conversation and
makes it more colorful and interesting. It is particularly in-
teresting for Americans to hear non-native speakers using
English idioms.

With a little practice, you will become familiar with the
different levels of speech and when to use them. Your Eng-
lish-speaking friends and associates will notice the difference

in your English abilities. Remember, If you want to make

an impression, use an idiomatic expression !

As we enter into the 21st century and business commu-
nications and opportunities between China and the U. S.
continue to increase, the ability to speak and write proper
English will become more valuable than ever before in histo-
ry . I believe the insight this book will give the reader into
the different levels of English speech will be a definite ad-

vantage in the global opportunities of the future.

——Shawn Holley (U. S. A.)
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A. It sure is cold today. (QER{&)

B. It’s freezing today. (JEIER{EK)

C. 1t’s cold as hell today. ({iE,JiE)
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PART 1: ACTION 1

PART 1: ACTION
(173

1) ABANDONMENT # %, %

A. Your father abandoned you.

B. Your father left you.

C. Your father left you high and dry.
RACRIEHRBRFET

2) ABILITY g
A. Mike is a master at karate.
B. Mike has fantastic abilities in karate.

C. Mike really knows his stuff, when it comes to karate.

WS Il R K
3) ACCOMPLISHMENT #

A. T wish you success in your endeavors.
B. Tknow you will accomplish great things in your efforts.

C. You're gonna go places.

BEEREL R,
4) ACQUISITION #7

A. John is eager to acquire this piece of land.
B. John is anxious to buy this land.
C. John can’t wait te get his hands on this land.
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5) ACTIVITY &3

A.

B.

C.

Mrs. Gump is very active in her religion.

Mrs. Gump is enthusiastic about her beliefs.

(1) Mrs. Gump is going great guns about her church.
RERAETHEW T EBREM.

6) ADVANTAGE {g#

A. Our competitors have an advantage in this field.

B. Our rivals hold the favored position in this field.

C. Our competitors have an edge in this field.
BB FEX TG

7) AGGRESSIVENESS  nfinti i@ A ity 2 JL

A. T detest aggressive salesmen.

B. Idislike pushy salesmen.

C. (1) T hate salesmen who try to move in on me.
RAFE 57 RO GE A .

8) AGITATION { BiEs,

A. My employer was extremely agitated by the loss,

B. My boss was really disturbed by the loss.

C. My boss was hot under the collar about the loss.

8 B4R R X AR K T A e A 2 4

9) ALERTNESS %15

A

B
C

. Please remain alert during this presentation.

- Please stay awake during this presentation.

. Keep your eyes open during this presentation.
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10) ATTENTION k&
A. That girl sure caught my attention.
B. That girl sure got me to notice her.

C. That girl sure caught my eye.
MARB LI R T RMIEE.

11) ATTENTIVENESS #{8%

A. The audience remained attentive to the speaker.

B. The audience was enthralled by the speaker

C. The audience was glued to their seats by the speaker.
W AR i R B AR T

12) ATTRACTION 3|4

A. Susan is captivated by you.

B. Susan is attracted to you.

C. Susan is giving you the eye. (i3 AiE#)
DRBARAET

13) BASIS s

A. What is the basis of your thesis?

B. What is the background of your thesis?

C. What is at the heart of your thesis?
X EEERESt A2

14) CAUSATION ¥

A. Bill is always trying to cause trouble.
B. Bill is good at bringing about trouble.
C. Bill likes to cook up trouble.
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15) CERTAINTY #%

A. Do we know with certainty that he committed the crime?

B. Do we know without a doubt that he committed the
crime?

C. Do we know for sure that he did it?

ROTREHE MEMRIL T -7

16) CHALLENGE J&fq
A. T challenge you to prove anything.
B. T question your ability to prove anything.

C. You’ll have a hard time trying to prove anything.
RERARERSERIELHE,

17) CHANCE #12

A. Are you willing to risk your life on it?

B. Are your willing to gamble your life away?

C. Are you ready to roll the dice? (iTE:)
FESAHHET ERERD,

18) CHANGE #4}

A. Miki wants to change everything.

B. Miki wants to make a difference.

C. Miki wants to make an about-face. (5z 4Bl CIREEME
)
KHEBBE—4].

19) CIRCULATION &

A. The news of the crime circulated around the office.
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B. The news of the crime spread like wildfire around the of-

fice.
C. The news of the crime made the rounds at the office.
BHREBBITINHEAEDAZE .

20) COLLAPSE 5t

A. Some people believe the economy is going to collapse.

B. Some people think the economy is going to fail.

C. Many think the economy is going to fall apart.
AR R ITH

21) CONTROL 4y

A. Steve likes to direct things.

B. Steve likes to take charge of things.

C. (1) Steve is a control-freak.

LHERBEE,

22) COURAGE 8%
A. Tt took a lot of courage for you to do that.
B. That was a brave thing for you to do.

C. It took a lot of nerve for you to do that.

T XS R BRRK.
23) CRISIS #5#1

A. We’re in the midst of a crisis.
B. We’re in the middle of a disaster.

C. We’ re in the middle of a crunch.
RITELE—ZENZ b,

24) CURRYING OF FAVOR igtik%



6 HEFBWEREHN—EZH”

A. The preferential treatment you give Lisa is obvious. (-
FO TR

B. It’s obvious how you faver Lisa.

C. Everyone knows that you play up to Lisa.
R ARAE B AR i I 5

25) DECISION i

A. It’s your decision.

B. It’s your choice.

C. You need to make up your mind.
XBEARRE

26) DEFEAT #®%

A. The hometeam defeated their opponents.

B. The hometeam outplayed their opponents.

C. The hometeam killed their opponents.
ERGHT MHE.

27) DELAY %
A. We must not delay any longer.
B. We cannot stall any longer.

C. We can’t drag our feet any longer.
BITFREBEHIE T .

28) DESPERATION  # R &, $ 6y

A. Scientists are desperate to find a cure.

B. Scientists are trying hard to find a cure.

C. Scientists are seraping the bottom of the barrel for a
cure. GRM R K5O
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BHERNES I R— BRI #%.
29} DETERMINATION .0

A. Brenda is determined to succeed as a singer.
B. Brenda is driven to make it as a singer.

C. (1) Brenda is hell bent on becoming a singer.
i EETERLCERNBEER.

30) DISCOVERY %m0
A. We discovered a rare book in our attic.
B. We found a rare book in our attic.

C. We stumbled upon a rare book in our attic.

RIVEREERA T —ARAHH,

31) DISMISSAL #:5E.mE

A. Ted was dismissed from his company today.

B. Ted was laid off from his job today.

C. Ted got the ax today.
HESREMOARAMET .

32) DISPUTATION #m
A. You always have something to dispute.
B. You always want to argue about something.

C. You always have a bone to pick.
RITEH HILFESY,

33) DOMINATION  #4i

A. Bill’s wife completely dominates him.

B. Bill’s wife really controls him.

C. Bill’s wife wears the pants in that family.
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34) DURESS #h#

A. T know you’ve suffered a lot of duress in your life.

B. I know you’ve suffered a lot of hardship in your life. (H
i)

C. I know you’ve been under a lot of pressure in your life.
(EH)
RHAER LR BB,

35) DYNAMIC (PERSONALITY) A5 (A4

A. Amanda is a dynamic individual.

B. Amanda is an energetic woman.

C. Amanda is a go-getter.
M ERRAKNFTIHHA.

36) EAGERNESS #wigiBs

A. T am eager to begin my new position.

B. I'm looking forward to starting my new job.

C. I'm gung ho to start my new job. (E % F#%)
RRAVGBE AT B RX B F TIE.

37) ECONOMICAL 4%y
A. Mrs. Cook is a very frugal woman.
B. Mrs. Cook is good with money.

C. Mrs. Cook is a penny-pinching woman.

BRERARN LS WREL.

A. We want something that’s economical.

B. We want something that’s cost-effective.



