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| PRIR WORK

Look at the pictures. Discuss with your partner the features of each picture .

1 2
Typical ancient courtyard in Beijing. Old lane structure in Shanghai.
Notice the peaked tile rooftops. Notice the brick arches.

3 -

Newly constructed Olympic venues. Contemporary European Typical multi-use skyscraper:
design.The structure on the right resembles a bird nest. Commercial and office space.



Part1 Understanding Statements

‘Words and Expressions
1. brochure INBF 2. phase B E&
3. mortgage K 4. estimate &1t

Listen to the following statements twice and fill in the blanks with
the words you have just heard .

1. Please take some describing the Nice Garden Phase I.
2. From the tenth floor, you can see a beautiful river :
3. | think | have to talk to the bank . Thank you for your help.
4. There are eight different banks that will provide a seventy percent loan.
5. The final : that the landlord has offered is already below the market rate.
6. We are sure that you can sell more this year according to the conditions at
your end.
7. We can discuss further when you have a thorough knowledge of the
marketing possibilities of our products.
8. According to your estimate, what is the maximum annual you could fulfill?
9. If you on your original price, I'm afraid you will have little chance to get
the business.
10. It's impossible. You may notice that the cost of materials has gone up in

recent years.

You will hear five sentences. Each one will be read twice. Listen

carefully and write each sentence down .

N




Residential Flat for Sale

Words and Expressions
4 M
1. residential property FEH = 2. apartment BfEE
3. approximately R4y 4. orientation (E2)$mE
5. available o/ 6. commission A%
7. equivalent HYTF 8. transaction X5
g ' Y,

Scene: ABC Properties Company, Tai Koo Shing Branch
A: Agent — James Wilson
B: Client — Mr. Johnson

Listen to a conversation between two speakers and answer the

following questions in English .

1. What's the relationship between the two speakers?

2. Where does the conversation take place?

3. What is the situation of the residential property market?

4. Why does Mr. Johnson want to sell his apartment?

5. What is the total area of Mr. Johnson's property?

6. What is the property’s address?



7. How many bedrooms and livingrooms are there in the property?

8. How is the orientation and view of the property?

9. What is the market price for Tong House?

10. What is the client’s selling price?

11. When will the property become available?

12. What does the agent remind the client of at the end of the conversation?

The following are the major points in the above conversation .
Listen for a second time to be sure you have understood each point .
Listen to the conversation for a third time and complete the

summary with the words and phrases provided .
Major Points.
Jane Wilson — agent — Mr. Johnson — client — know the state — residential

property market — an apartment for sale — the demand — extremely high — go
back to England — the market price — remind — charge a commission

Summary.

Jane Wilson is an (1) of the residential property, and Mr. Johnson is a
(2) who wants to know (3) of (4) because he has to
€Y, . Jane Wilson told him that it isa (6) market. Mr. Johnson will
@)) . According to (8) » Mr. Johnson marked (9) Hong

Kong dollars. Jane Wilson reminded him his company will charge a commission
equivalent to (10) in the event of a successful selling of the property.



X The Housing Problem in Big Cities
Words and Expressions

1. flow into b:Brid 2. accordingly A itk

3. solution fBIRTT % 4. satellite cities BEW, /NRE
5. appeal & 6. overcrowded T EFR

7. complicated A3

Listen to the short passage and complete the answers to the

following questions in English .

. Why is the housing problem in big cities becoming increasingly serious?

. Are there any solutions to this problem at this point in time?
One of the solutions is

. Where do some people suggest that the satellite cities be built?
People should build the satellite cities in

4. What are the advantages of building the satellite cities in the suburbs?

The fresh air and beautiful scenery will

5. What is the housing problem in our country now?

The housing problem is

The following are the major points from the passage. Read each
point as you listen to the passage. When you are sure you have

understood the major points . retell the passage .

with the development — more and more people — the housing problem —
becoming more and more serious — many solutions — building satellite cities —
more practical — the fresh air — beautiful scenery — in the suburbs — city
citizens — suffer from — with more people — leave the city — more space —
available — solve — not only improve — but also provided — very
complicated — hardly rely on — solve the problem completely



Chinese Real Estate Market Has No Bubbles

Words and Expressions
( 1. Chief Economist BEZFm 2. momentum ;A k
3. appreciate B{E 4. accumulate RE
5. optimistic KM 6. financial forum  £§itiE
7. consumer price index JHBEZEVMIEL 8. inflation BBk
9. macro-economy WA 10. disposable CIE =5
L 11. on average 14 12. on the whole Bk §

Listen to the passage and decide whether the following statements
are true (T) or false (F).

1: € ) The Chinese economist is talking about the real properties in the speech.

2. C ) Many foreign investors have lost interest in Chinese property market.
3s ) With the development of economy in China, Renminbi is under pressure to
rise in value.

4. ( ) Frank Gong who is from J. P. Morgan believes that inflation is indicated by
appreciation in the real estate market.

ST ) Accordihg to the economist in the passage, disposable income in China has
grown at an annual rate of 10% ~11%.

6. ) The Chinese property market, in general, was in a healthy state during the
past eight years.

T & ) Frank Gong stated that there would be a bubble appearing in China's
property market.

Listen to the passage again and fill in the blanks.

China news, Beijing, Oct. 26—Chief Economist on (1) issue from J. P.
Morgan Frank Gong said on (2) that over the next few years, Chinese
economy would (3) to grow with increasing momentum. Fortune accumulates
4) and many foreign investors are still very optimistic about Chinese
) . At the same time, there is still a great potential for Renminbi to
appreciate. Based on these (6) , it is reasonable for real properties in China



to raise their value by 10% every year.

In his speech at a real estate financial forum, Frank Gong said that the
@)) on Renminbi appreciation was the result of inflation. He said that at
present, when Renminbi was not making much gain in (8) and the consumer
price index (CPIl) was rising slowly, the (9) was shown by appreciation in
the (10) market. Apart from Renminbi appreciation factor, Gong noted that if
China's macro (11) ‘ could grow at an annual rate of 10% over the next few
years, then the 10% appreciation rate in the real estate market would be
“(12) and normal to the economic situation. ”

He pointed out that over the past decade, disposable (13) had grown at
an annual rate of 10% ~11% , while prices in the property market had risen by only 6%
14 every year, far below the GDP growth rate and the growth rate of
people’s disposable income. According to him, Chinese property market, on the whole,
was in a healthy state in the past eight years. “There are definitely no bubbles
appearing in Chinese property market, ” said Frank Gong, who predicted that over the
next three years, Chinese property market would still (15) a most ideal
market for international investors.

Listen to and read the conversation .

Words and Expressions
( 1. outlet JEH 2. appointment 4 w
3. colleague GE=S 4. Tsim Sha Tsui U
5. contact K& 6. familiar 2B
7. sole-agency MREE 8. premises EERKEME
9. rudimentary MEH N
- J

Jimmy Smith's company wants to buy a shop. Peter Lee, an estate agent, is asked
to help find suitable outlets. On that day, Jimmy, his colleague Bob and Peter meet and
talk about buying a shop. '



A—Agent Mr. Lee B—Bob Williams, C’s colleague
C—Client Jimmy Smith D—Receptionist

o0

>IT>0>0Wm0

: Good morning, sir. May | help you?

Yes. We have an appointment with Mr. Lee.

( They walk into the conference room. )

: Please have a seat. Sir, do you want something to drink?

Two cups of black coffee, please.

: Certainly. Mr. Lee will be right with you .

: Good morning. And ... (Turns to the other man.)

This is my colleague , Bob Williams.

: Nice to meet you, Mr. Williams. Here is my business card. I'm Peter Lee.

: Nice to meet you, Mr. Lee. Do you mind my calling you Peter?

: Not at all. ( The secretary brings in two cups of coffee.) Have a cup of
coffee, please. As | know, your company is looking for a shop in Tsim Sha
Tsui, | have contacted one of my landlords, Mr. Song, who is the president
of ABC Limited. He offered my company a sole-agency for the premises in
223~ 228 Shanghai Road. Are you familiar with that location?

. Bob and | have done the research for that area already. We have a rudimentary
knowledge of it. What is the size of the shop?

: The gross area is approximately thirteen thousand square feet. The landlord
separated the unit into three smaller units. The rental income is one million
Hong Kong dollars per month.

: How much is the shop?

: Around one hundred million Hong Kong dollars. The return yield is very high.

: We would like to see the property as soon as possible , because we have to do
a report to the management of our company within this month .

: (After a few minutes) No problem. | have already made an appointment at
three o'clock tomorrow afternoon. How about meeting in my office at two
tomorrow?

: Wonderful!

Fill in the following table with the information you have just
learned .



h 0

What do Jimmy i
Smith and Bob el il What is the size | How much is the V\(hat dacieion deuthn
clients make at the end

Williams  want agent. e of the shop? shop? g
s them? of the conversation?

4P 2 (€)) 4@ %)

R WORK

Work with a partner. Choose one of the two topics and develop a

conversation to present (o the class.

Topic 1: A is a young woman and B is her colleague. Both of them have just been
graduated from college. They decide to go to another city trying to find a
good job. Before starting out, they talk about the place for accommodation in the
city.

Topic 2: A and B are a new couple. They live in a rented room far from their work
place. They find it inconvenient. So they have decided to move to a nearer
place.

PRESENTATION

Look at the pictures below and give a three-minute presentation on the real
estate agent and a family or a part of garden. You may describe the house and

its surroundings or the interior of the house .

a family with an estate agent a couple with an estate agent a part of a garden




