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1. May I come in, please? i [n) 3 0] LAkt 2
2. You must be... YR At +e"
3. Congratulate you on... fit81 R+

o

4. As soon as... —reeeeffieeeees

5. Convert... into... -+ L2335 AID

6. Short list  (F#) ik N4, Pt g
7. Holland faf %

w

Ny

SKHER# (Job Hunter) 5 A1 145 8 (Manager of the Personnel Department)
Job Hunter = JH Manager of the Personnel Department = MPD

JH:  (Knock) May I come in, please?
MPD: Come in, please.
JH:  Good morning.

MPD: Good morning. You must be Ms. Zhang Huayu from Beijing. Am I right?

JH:  Yes, you are right.
MPD: Have a seat please.
JH:  Thank you.
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MPD:

JH:
MPD:

JH:

MPD:
JH:

MPD:
JH:

MPD:

JH:
MPD:
JH:

MPD:

JH:
MPD:
JH:
MPD:
JH:
MPD:
JH:

2

Well, Ms Zhang, first of all, I would like to congratulate you on your being a member on
our short list for today’s interview.

Thank you.

Now since this is an international trade corporation, could you tell me something about
this field?

Er... well..., international trade is the business of buying, selling or exchanging goods
with foreign countries or between countries, or between households and firms in different
countries. It is quite different from domestic trade in that it involves the transaction of the
currency.

Yes. For example?

For example, if we buy a car from Germany, we must convert RMB into Euro and then
exchange the Euro for the car. It is very important to get familiar with this, because the
purpose of doing business is to earn money, isn’t it?

Right. It sounds good. Anything else?

The earliest trade between countries was to sell each other goods that they were unable to
produce themselves. Now countries also buy things they could produce themselves, but
what they buy from other countries should have advantages over their own products of
the same kind in quality and/or price.

Right! It seems that you understand well the meaning of international trade, but doing
international trade also includes the knowledge of trade terms, quality of goods, packing,
and skills of dealing with people and being flexible, etc.

Yes, yes.

OK. Er... this job requires lots of travelling around the world. Do you like travelling?

Yes. Very much, especially going abroad. Could you tell me which countries the
corporation has business with at present?

Oh, well, we have Malaysia, Singapore, Japan, Korea in Asia; Finland, Denmark, Switzerland,
Germany in Europe; and some other countries like the US, Canada, Brazil etc.

Oh, great!

Anything else you would like to know?

No, not at the moment. Thank you.

All right. We will let you know the result as soon as possible.

Thank you. I hope you will approve this interview, and I will be your employee.

Right. Bye!

Bye!

Ciagg 1)) 1 1) & T AR Sk 2
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1. congratulate /kon'gratjuleit/ v. %%

2. business /'bizinis/ n. {4 i, A=, H 5

3. exchange /iiks'tfeindz/ v. A2 ft; AR

4. household /'haushould/ n. J*; ZEE
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5. firm /fo/ n. B5(AT); A H
6. resident /'rezidont/ a. AN, JEAEM
7. domestic /do'mestik/ a. A[E[); [E A K
8. involve /in'volv/ v. 8
9. transaction /treen'zakfon/ n. A4y, AbRE; JpEE
10. currency /'karonsi/ n.  Biifi; 1T
11. Germany /'&o:moni/ n. {%[¥; German a. {8 [H[1; n. £8E A
12. convert /kon'vait/ v. FAF; AR
13. euro /jurrau/ n. BXJT
14. goods /gudz/ n. Fifh; 539
15. quality /'kwoliti/ n. Jii
16. include /in'klu:d/ v. 4515
17. trade term /treid, tom/ 2 5 &1
18. require /ri'kwaio/ v. 55, E K
19. abroad /a'bro:d/ ad. | [E 4k 7E [E 4+
20. at present /'preznt/ IL7E; H AT
21. wonderful /'wandoful/ a. ¥§F# )
22. Malaysia /md'leifa/ n. K PH I
Malaysian /ma'leifon/ a. RPN #); n. B IGEA
23. Japan /&ga'pen/ n. HA; HAIH; Japanese /.gepaniiz/ a. HA); HAAN
24. Asia /'eifo/ n. YE.YN; Asian /eifon/ a. YN, AN
25. Canada /'k&nada/ n. 1% K; Canadian /ko'neidjon/ a. I KKI; & KA
26. Brazil /bra'zil/ n. [.74; Brazilian /bra'zilion/ a. EPGI1: n. ELPHA
27. America /o'merika/ n. 3%[H; American /o'merikon/ a. EEH ], n. EE A
28. Europe /jua'rop/ n. FRM; European /juara'pi(:)on/ a. FRHNHT: KRHH AT
29. Korea /ko'rio/ §[H
Korean /ka'rion/ a. #EE ¥, #5E A, sHEEHE T
30. approve /o'pruzv/ v, #b#E; JHIL; Rk R
30. employee /'emploi'i/ n. JiE G
31. short list (£ % X IR JE € X)) f53E A\ 44 B0
32. then finl, Koxmf[E] ERISEET, &R “RiE, T2, EHF”

‘iﬂ

1. May I come in, please? i ] F&n] LARERNS 2 7E8E NI A AE Ab 570 28 5 i AE sk 6t 5 94 7] 1
fL%}ﬂ.lno

2. You must be...; fR—3& fk=ee--+ , “must be...” A7 FEHE IR/, B Rt A WL i g A
ﬁ%ﬁﬁﬁﬂ%waﬁ%$%°
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e.g. 1) It has been snowing the whole night, and it must be very cold outside.
N T IS, AR .
2) You must be Florrie Brown from America, because my friend told me about you—the
only westerner with fair hair in this plant.
PR b Ei ok« AT, DA BRI ACR B R ) B ME— [k iy
Ji N
. I would like to congratulate you on your being a member on our short list for today’s
interview. S5 B R BSCON FAT T4 K e ik 44 5 B — G .
Congratulate sb. on sth. 2{] % 18] () HUE A congratulations to sb. on sth. 43 [a) 5 A
R
e.g. A: Hi, Stephanie, congratulate you on your passing the Chinese examination!
W, W S5 e, BUBRIE I PGE
B: Thank you. #fiff.
yiak, @] LLH R 41757 : —Please accept my congratulations on...
—I’m very pleased/happy to hear that...
—Let me congratulate you on your...
would like to do sth. AH; FELL/f------ » RN
e.g. 1) Posy said she would like to stay home. 37715 it A8 % 75 5 L.
2) A: What would you like to drink, tea or coffee?
PrRABMg AT A, R AW ?
B: Tea please. 4734
GG ROON AR e 5
e.g. I'll telephone you as soon as I get home. & — %I 45 R 4T 1T .
. Convert... into... $f--+- B/ A8 Y
e.g. To convert saline-alkali land into good fields &k Bl 4% i [ H .
.on the short list 7t (F#) fRiE NHH L
e. g. I don’t know if I would be on the short list.
FeARNIE 2 ‘\(iflmzt)\égﬁi
VR A I [ 44 2 A4 i RIS B R I R AR R A X, X s T

e.g.

Holland /'holond/ n. faf *% Dutch /datf/ a. i 2 NI A 22355 n. A 2N
Sweden /'swi:dn/ n. Hiij #it Swedish /'swiidif/ a. Fn 1 Fid A K); o B A
Scotland /'skotlond/ n. #4% ™% Scottish /'skotif/ a. I8 2 [1); IRKE 22 AT ne A% 22N
Africa /'afrika/ n. JEHH African /'efrikon/ a AF M), AEMART; n. JEBIA
Cuba /kjubo/ n. (2 Cuban /kjubon/ a. &), HEAK; . HEA
Greece /griis/ n. 7y fits Greek /grik/ a. A SR, AR n. A

Russia /'rafio/ n. &% Russian /'rafon/ a. HZ' i, T HTAM; n. HZ A
Syria /'siria/ n. FUFE Syrian /'sirion/ a. RUFE ), RUFIEAF); n. RURIEA
Ireland /'aialond/ n. %2 /K% Irish /aiarif/ a. RIR=EMW); RIRE N, ne IR
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England /inglond/ n. #i4%>%; (J2#R) %H

English /'inglif/ a. J€k& 40, RAREM), QZHR) REAK; 2 EEA
India /indjo/ n. E[1E

Indian /indjon/ a. ENFE(R); ENFENM); ENEL AR n. ENEEN; EISEZA
Armenia /a:'mimnjo/ n. WEJET

Armenian /a'mimjon/ a. W3EJEWH; WEETAK; n. WEEEA
Hungary /'hangori/ n. %] F|

Hungarian /han'garion/ a. %4 F|{#); AR ANK; n. &FFA
Lebanon /'lebonon/ n. Z2 (L

Lebanese /'leba'niiz/ a. % UMY, RREBAR; n. RREBA

Austria /'ostria/ n. B F|

Austrian /"ostrion/ a. BHA|[F); BRI AK); o BRI A

zg[ﬁ}

5 IR SR B 1
D ARE—AANEP A KR A ZIHE, ERSEEZE, E1H, RN BA?
2) MREENUS AR WL N, RERTF LB, RIAHK T, RIS RN Wi
AT A
3) [URII ARSI N A48 5 B — A
4) ARAE )0 J7 ) @2 ik sk 77 W
2. RERFUE R DU 73 AR SR Bl 2 A A K 8 1] TR PR R S
—Are you doing anything special this Sunday, Mr. Smith?
—No. What do you have in mind?
— RS Y T ?
— k! JER . FRE . I've visited a lot of museums in the world.
—Have you ever been to the Palace Museum in Beijing?
—No, not yet. You know, this is my first visit to China.
— RN AR EZ SIS
—Super!
3. A TR il v e M RAE 2K T T A) F I DOE R EE
1) PREEZ T JFUF something about the castle?
2) Must I #ERRIG SR A R T for the ticket?
3) AW 2o to see the museum of the city.
4) You leave the park, i id—8EHF ; you can see the City Hall—the highest
building(— E L HF)
5) You climb to the top of the hill, _IIQUT'K BT ) 36 5t
6) Make a left turning when you leave the museum; ¥Rzl 2> & 5]k 2535k




Unit 1 INTERNATIONAL TRADE [#[r%{ %)

4. % R SRR I DGE BT .
The first census of the American people in 1790 listed fewer than four million residents,

most of whom had come from 9t [¥ . Ten years later, in 1800, although the J|E A
were still a majority, many % 7K %[ , A A , FEE R ,
Tii B4 () , I A , and % [H 1) settlers had come to make their homes

in the United States. Immigrants from all of these nations, along with an undocumented number
of AF#HA who had been brought into the country as slaves, provided labor for the
rapidly growing cities and the frontier farms. They built factories, roads, and canals, pushing
west to settle town on the edge of the American territory.

By 1980 large numbers of central and southern KX#H A began to find their
way to J[H W] A R 1 S b )
1 and W5EJE ) immigrants settled in the cities where they supplied
labor for hundreds of new industries. The census of 1910 listed almost one million immigrants.

After the Civil War, many 3§ A began to arrive, primarily to work on the
railways in the West. 1[5 [} labourers by thousands led the way, followed by fef
i) and [TA) immigrants.

In more recent years, hundreds of thousands of refugees have come to the United States, the
largest numbers from ) 4" £ T . B N2
and the West India. With the close of the Vietnam War, thousands of Indochinese

relocated in the United States.

~N

7
A 3 X

fram IR ? S5 Pl AR Y AP A S 5 8 7 RS BT ) i3

7234
5

(1)
Exporters
£ A @&

These “sellers™ are the backbone of international trade, as they bear the burden of proving
value. Though generally associated with the shipping of goods, countries also export services, as
the “service economies” of the United States and Great Britain are known to do great services.
Exports can run the business from mangoes to movies, shellfish to software, or coffee to cameras;
the scale of operations can be massive or minuscule. If you are selling on the international scene,

regardless of size, you are an exporter.
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(2
Trade Among Nations

5 E 2 8 4 2

The choice of which products to market abroad will depend on a great deal how your own
nation views its trading partners and how those partners see themselves in relation to your
domestic market. Understanding the “balance of trade” will not only affect your ability to
penetrate a market but determine the long-term viability of your goods or services in the targeted
segment.

Some nations buy more from foreign countries than they sell, some sell more than they buy
from abroad, and a rare few have roughly equal amounts in each category. The United States
regularly runs overall “trade deficits”(buys more) with its partners; while its major rival and
trading partner, Japan, continually has “trade surpluses” (sells more) when matching exports to
imports of goods and services. The disparity between the two large economies dispels the notion
that deficits are always bad and that surpluses are necessarily good.

(Adapted from Curry 2000:24)

o)

BE AR (D

1. exporter /eks'pota/ n. 1R

2. backbone /'bakboun/ n. 1 j; 0

3. proving value SK5GOMI; F25G U

4. export services i 1% Fl k5

5. mango /'mangou/ n. T4

6. movie /mu:vi/ n. HL5

7. shellfish /felfif/ n. 7K W F5K5H

8. software /'softwea/ n. HfF: FEF W&

9. coffee /'kofi/ n. WNHE

10. camera /'kaemors/ n. HAHHL

11. scale /skeil/ n. FiA

12. massive /'masiv/ a. FLUAH); KET

13. minuscule /'minaskju:l/ a. R/, ASNTEE K]
14. international scene [EPrEES; [HFxiEH
15. regardless /ri'ga:dlis/ n. Jo i W
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'h:l |=|:m1_:E (Z)J

. agreatdeal E1R K b RE; KEH
. inrelation to KT WA, xR
. domestic market [E KN iz

1
2
3
4. penetrate /'penitreit/ v. 2%

5. viability /vaio'biliti/ n. AEfEE; A1E S

6. segment /'segmant/ n. {55; 1] targeted segment 3 KEE[]; FTAHIAMKIESI]
7. arare few HMEFFAT LA WHILD

8. roughly /rafli/ ad. FHE&HL; A MEHb

9. category /'kaetigri/ n. FhJ; Jul%

10. deficit /'defisit/ n. 757 Eﬁﬁ, trade deficits ¥4 5 i¥fi %

11. rival /raival/ n. 3¢5 Xt F

12. surplus /'soplas/ n. F|42%0; F|4%; trade surpluses 7 5 )i %

13. disparity /dis'paeriti/ n. &ik; N5

14. dispel /dis'pel/ v. HB&; X
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TRADE TERMS
B % 3
R Z KN iE
HIT
’R
1. I mean... I /IR EHZ -
2. A moment please. 155 %
3. I need some help with... 3752 A A -----
4. Exclusive of... ANflfgeee---

5. Go on please. IiF4k4E.
6. Thanks a lot = thank you very much

> batw 4 <

}alrEF (Forster) & [ FR5E 5 08T, M IEHER SRR 45 . DAt E b5 51 5 R
1 n) U FAth 1) b =] A4 (Bush).
Forster = F Bush=B

F: Good afternoon, Mr. Bush.

B:Good afternoon. A moment please.... right. Let me see..., what’s your problem? I mean what
you would like me to do for you?

F: Sorry... Mr. Bush... sorry to bother you, but I really need some help with these terms in these
documents you asked me to read.

B:Oh, the trade terms? Yes, it’s a very important area that every employee in this field should
know well.

11



