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% j T EHNELAERX

KXEE Wt & £ 1960 F ¥ X & 85 (Marketing) T 53 @1 F 8 & X : “ 5 5] 7= &
(Goods) a8 I 55 (Service) M il it 2 it 7 114 B & (Consumer) ) SV IE )" o E 8 7T DA 14 1%
Hh EWR B 4 (Selling) (52 W (Influencing) 5 i3 ik (Persuading) (1% 2h 41 & 5 75 AT DL AR AR
AR SR RO AR 55 (Serving) FF i & (Satisfying) A K7 K (Needs) , 7F & # ) F A
N DA R RE S EE, A AR AR TN EHROEN. e
=, SV BEREREARN > RE THE BEKPNS, FEESENEANFTEN
. I, A B E B A4 R BN % & 5 M) (Consumer-orientation) , 1fi 3F 4= 7= § A)
(Production-orientation) % 54 £ 5 [f] (Sale-orientation) , E 44 T L5 sh AN, TRZ8 K T
EEmtEHB,

Fifi o I AR B T 2E DA B B 3% B, B AGE A TE AR, T T HEE R4
N HaEhthrlEzH, L, BEHRNY T & R8N HLZAEN B W R E H B A 25
FO I 3t B A 3 Ak B, INBR B i6 T  B FRB B F A BUF IS AR . T2kF 2 6.
At EHABFEHA SR, FTREE# A TN HE G ERINE S ER, ERLOSE
WA, RS ODEREFH S ik, 64Uk Rk AR S X R a9 # 3 &4, f
2R AR RN R E S MR H S, A 4% A 5 R S 4 R
8.5 i LRk o

BRI , 7 50 T3 A AT 28 28U 20 21 ) S B D B (Function) o 42 A i B3 40 A4 25 3t X6 41
SRS XS R (WH R R L) AR, DU TRAEFR K, T LEFE TR =M,
BRI B BEE T ZMEEHSERER,

“E 2" (Marketing Concept) M 1950 4F AR b 12 75 e i 40, IR T J6 il
) “B4 457 (Selling ) 182, BUR T “ 427" (Production) i & o SR ARk B &A% B B 7 T
“O R BE " . WIS AR T T 5 SIS B, B E R A
fi£ 71 (Productive Capabilities) , ATF &M LIIF K, KAAK G AR B, M2 8E #HE
A JBst & F) e A B AR o



(S

% /% EEHE TS
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BTN mRRA IR, HNENIFHIFRBNHE LR ER /=
B — &5 7 8) (Tasks) s B AR F , 8§ 5= % 7 & (Product Development) | % #f} ( Pri-
cing) .43 4 (Distribution) 5 ¥4 i (Communication) , B ¥ 42 3 51 % 14 3¢ & T R &1k, R
7 188 3 T 7 o (B 55 ) B 51 AT ™ 5 48 1E (Product Modification) DA & E iR TR, it
H AN A L G S 5 (Pushing ) 75 sk B T 19 “ i % 35 & T#2 " (Customer Satis-
faction Engineering) , ) — 1V 1% 5h (Business Activity) o

TE 2, ARER 5 RRIAA #AT , B EEIhaE N

L 7B # (Configuration) : #2135 F Frfe KB LB LM

2. PR ELERE BT IR E B SRR 5.

3. H13 75 1 (Facilitation) : ¥z X ER H 4 , ITT EHE T KL,

4. FARAE(Symbolization) : 5|2 1 3 W #4001 & , H 5 W H W B AR EF o

PA AR E SHAE S5 BN & ) & T A % T K (Elements) T LA A , R F N AR E T
H1| % F5 v B 40 D A
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1. K517 & (Physical Products) : 5l a0 fix ki & 58 BB AK” “FH K" (Tan-
gible) R B B ]t 3L 35

2. AR%5 (Service) : iR %5 J5“ " (Intangible) iy, B “& A7 (Utility ) 3E 3 (Activity ) Y
Rt Flanhis AT R EERBIA KR F,

3. A¥(Person) : ™ ANHE $H7F B A TG B — 57, an R TR R3S (BUB A ¥4 Bk
RINFA GEEFREEXRK--- - HERXEREHE AL AN NEHTR AT WTEEZ —,
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TR A6 78 A S 4 B % I o
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5. Mz (Ideas) : KA M AR & . T2 FTF A E—F 5K BUR MM S KA
B (anizae ] BB R R)

KRA

B L BT £ 280 24 B i A 24 8B ) % 2 A (Stakeholder) , 3 61l i H 34 1 2
MEPLRBU S . I A B BURRE, IR B R B X BRI F R, Hb—RAhHENH
(Suppliers) , TR L E 4 E VBRI F IR SN (Inputs) , IR AR TR LB TIELAE
R R F= oo T RO B A 4E R T MORMIE R T R VERAT AR R &,

H—REEREN AR S IE & (Consumer) , X AT X 43 PU R H B .

1. Z P (Clients) : AR IRHE =R EEERE, IF RN ERIBEELR, RS
MEZE(MAEANL).

2. # w3 (Directors B}, Trustees) : HHA N R EFNFT R EAREENES,

3. HFE RAX (Active Public) : 405 £ 45 <) 14 2 B 4K R AR SR BURF =8 H407.

4, —fEKAX (General Public) : #+ S KRN ELEEE BETRSEZMARNE
FS51ENR TR
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BUFHUMEE LB S B E AN HE EAHNRB A SRR REEARR XA
%o EHINIEL BB BBV FEASTESE LTEUXEHEBR,

10 % T 7= i B AR 55 O BR AL A TR BOE M Bl 8t . H Bk, @M REF B EE ., BPEXS
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Ex REMEAEE

EHEENBIAR

BARANAAHERE~R TH5EH IR AERNEHEENPAAENEE52ZK
IS o ZERTLIA 2UE B PR AU ME 2 (Concepts) R E BB 1 F .

1. FEAME B — M A0 ™= 2 X (Generic Product Definition) : B X 7= 5 R T8 )12 H €
XBREFEBENREAT R, FHR(T. Levit) FE“BH R — X EEH , KFEL#H
AR A S TE R E XA AR, TN B Z e A EmEk”. ik, "RE. WL EE
BLIEECR BN K N B AR BT, XnE RV E NIRRT N “1E
RIS MR AT AR B, RS B o LI ARME) SR HH 7™ 5 B 58 SRR

2. BEArEEAE X (Target Groups Definition) : [ JZ HE 7™ &4 8 X P BB 5 Bui 7€ X
MEERT . 7] ARFEARKSKHET, BIUK ™ R KRR 45 T BN LI #E X1
BRRAR., FHit, BREELVEFLA TR REEHL, BENNEERE KE.ELH
FERY, N TR ZE IR AR T iR E . BIEE R ER, AR A —E iR M
£R RAMER MNEFTHAEREEEHLEARAEZNTHH S (Segment)

3. Z R E 8 (Differentiated Marketing) : 4 N B H AR S — 4 UL EH) BARAHRF
B, M AAE S AR AR REREEZRENTRAS , HERRBEARIFRNES LR
FIHE.

4, BEATHSW BEHERSITHEEZERAESHITNLEERER, BIRK
B ERENE. Bt R AEEIRERE LT Ao, - TREXEEH
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PORAR RO 250 5 T, dATTan fT AT o 3 e IR DA B X & R Ry B B 5% o

5. ZF ALY (Differential Advantages) : F 81 & W20 T R H 75 25 5k %8 IR B0 M il T &
A VRS Ry AT AR FLB AR VR 10 F P AR R IR IO AN (Value) o R 20 F1 DA AR 6
A B9 2> m] 0 DA RR 55 1 1 o

6. ZJuE#H T H (Multiple Marketing Tools) : 55 /A R #3362 Fh T H R E 85 H 7=
aitr, EAE AN E AR = 5 R SR E S MR & B Re s R AR A

7. BEEHMU (Integrated Marketing Planning) : H TR A Z o E 8 T EEH,
A ELE BRI MR AR ER3, H 50 iR S F BRI E 7 E s,

8. ML E M5k R (Feedback) : 8] i L AW IS IR A 2h 5 K 5 & 851
WIS Bo B ENA R RS T8% b B B AR S5 WA i S R Bh e S E AT E S
HRE W RN AT T, LA OR 25 20 25 B0 o0 OB B AH O T Bh 35 RE 1 B iz 1k .

9. EHER (Marketing Audit) : L3 32 FH S, EEHIERKEAR N, Freiis
AR B2 M AH A7 8L . R 20 A0 000 B O i M LB B MLAE i AR 56 o X AR B
ke = S E X CHR BFR S B IR, LA K R B A, A% A8 B it i B
N EAAR R RNY HEEESRENEAERFTBE SHRERAE RNV,

VS SV R R

HHEAR L RAASEE RN ZHRRIR, REFGIAAR AR, A —E TG M
(Payment){THHI K 4. —RAFEFMVMIE HEETHET. HBRAETHRN I
AN, METEEH TEBR. FlmBUT B2 RERWEHSE, BT XNEHR.
B2 EHRENTERER Iz, B S A 5" R B A 1 3 (Activities) X AH <A
PARELR .

BE 2 EHINA 5 (Exchange) I8 R EB AR T AM N ASAHRATNERZ FRR?
532 5 AT BliE R B R ?

AT HRAET R ARAADLH S HMASBENFH 5L S, Wil
R B BIAT A TR BOB IR » 25 Bt — B 9 U ZUK #1788 S 455152 5 8. ik,
EHHORZ SN ANEE T il B 5) 32 #e R B INGRE E o

E R RAE 5 WU AT AL U B B R T R, B U T R SRR RN B A L B iR
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L IRFIRARG RGN GG HERZNEH R, L A<—B S5 EKR,
"R E K EZ M AL BABIREA SR, A SER EEA R AF
HASH A SR SR EEIEN) o FEE B ASUS A, BRI 22 53 W 77 7E , a0t 5
AR—IH#E A —FERSEM KRR (Dyad) X 5K R,

PR i 332 5 A R R R 1

(1) R FRHR, CRHEEEUHMNHESZHITH. RERDOWAEMA AC K
FIRITEIE . — H S8 0300 3 B R, 5 2 5 Stk 1 1% 45 LY o

Q) FEXNMREN :AEMEN RS XA, X SHHREERE, B S NES S5
HERFAN BN S5 F A

2. — R 5 : AKX HRE=ZFTN LRI K R BRI RIAIFTHT A0 F 25
kBRBEMIFEENR G, UFSRRUNN A>B>CA, Hp“>"RRATHH K,
AR HH, ERXHEERATER—NRE, B— KRS T HAK AR 25, BN S5
B AR B 32 18] 4 o

3. BRAR G HMEAXRDERRMERANZHER R, B— MR RAELH—
MEERH R, BANRGEMERHEIERN SRR, AR 5 B AR 6525
F4¥2 18 (Distribution Channel), 1 A KRG ER,B AFTEM,C HHHRE ML A<~—
B<—C £/RE &R 5 HEH T

—BAEERRXZHUBLI LN S S5EF XA, HP &S 5 AWEXR
EEIEIL]

RSBV ST

A2 5 A HR N\ B 7518 5 e At T 3R Boi 2 0 TR 85 50, lan g 8k AR50 U
BE AR EEF., TRERSMNEEHZ S EEZOETW. HHET I
FEIIN AR X B ZENNTANEN. AHEANRASHEZELRXARD, X HET
i 20 R F N AR S W RAT. A, BHARRFE TR IR, BER
HR T &I RARKT R
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RBHE X

ANEITAMMUET XA BTSRRI R SN FH RS . ththeNBHBEK.
AERIITH. hEEENERE AEEALHEE, REFBHENEXTRTRHHE
NAEE. RHGARHSEL0EEN. KRS . XHWEXHFUT =,

L. A (Utility) : X B EHENE R HE B, NE S FERRSESE A L
KRB, WEEFURZIREHRINEIENE. XIWEABRELT QN7
(Economic Man)ffi% F. ERNEN:

(1) AT HRAEMER;

(2) NIBRZ BRI

(3) AN G REBAIRERTRARITHEE;

(4) X HRF IR .

L —HTR T, A ® BN EBURRA FRTEIT K.

2. F¥5 (Symbolic) : 32 5 F kA1 Z e O PR M S H M TR EY, i & sk
o MAIATRIIM AR EFKERNREBRE, MRS, Hit, BEHELTEER
HAT3 TS EX.

3. RAREN BEMRHHFLY KA LFHMZHNE L. —TEHR HH™ 45T
B, BV T3 RMAF S5 B XAGHAFS LB,

ifi AT 18 “ B #5 A" (Marketing Man) | J3EF DL T R «

AF K R, AR 2R ;

ANBETE R TTEARAE , BB B ShER 77 & Fir 8D 5
ANBHRARMEHSSOEBEXNF SRR 5,

B T X AR 52 B0 f5 B, AR E AR it st S ML 5T 2 5 B AR —30 3 5
BAKBAREANMREEZEBR, EADASEZIKERNER;

. RS HAEEIR T BT, A2 H T2 ASRE SRR G, fnikd (SN
& VHTE U

C)U'lrlkw[\'):—'

R

B2 R (Process)7E¥ H 2R R AOM R}, 5 B bhREAT ™= i /D B0 7=, BL & A BUK



